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Better Homes Demonstration Week 


Demonstrate is a long word which in simpler terms means’ H.S. Cumming; Dr. J. J. Tigert, commissioner of education ; 
to show by example—the best of all ways to teach. Folks who J. M. Gries, director building and housing, Department of 
want to build a new home like to see homes of others already Commerce; John [hlder, director housing conditions, Chamber 
built. Every visit to the home of another is a suggestion and of Commerce of the United States; Donn Barber, fellow 
an inspiration to imitate and improve one’s own home. A American Institute of Architects; Livingston Farrand, chair- 
single fine modern home in a community is seen, talked of and = man National Health Council; Mrs. T. G. Winter, president, 
used as an example by all the people; and to that extent it isa General Federation of Women’s Clubs, and Mrs. Lena Lake 


demonstration of home mak- Ps . a . ie ei ” . lorrest, president National 


ing—a showing by example. Federation of Business & Pro- 
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American standards of liv- 
ing average higher than those 
of any other people; but the 
congestion caused by the stop- 
page of home building due to 
the war has menaced those 
standards. Construction has 
not yet overtaken demand, 
and the longer the building of 
homes is delayed the greater 
the danger that Americans 
will get the habit of accepting 
lower standards. 

If the home of one citizen is 
a model and example to oth- 
ers of what a home should be, 
so the home of each family ex- 
erts a potent and permanent 
influence upon its inmates. 
‘*Show me the kind of a home 
you live in and I’ll tell you 
what kind of man you are.”’ 

Making a home is a science 
and an art that requires a 
taste and ability not possessed 
by everybody upon whom are 
imposed the duty and respon- 
sibility of making a home. 
The consequence is that many 
homes hardly deserve the 
name when compared with 
what they might as well be, 
in fact, what the highest pub- 
lic interest requires that they 
shall be. Most families could 
have and many of them would 
have better homes if they 


Making Better American Homes 


OME is a practical thing and home-making is 
H a practical job, all sentiment aside. Health is 

made or destroyed in the home. In the home 
the basis of character is laid. Habits of thought as 
well as of action are formed there. Views of human 
relationships are determined by the home en- 
vironment. 

Gcod men and women come from good homes 
and gocd men and women make good homes. An 
endless chain of healthy influences starts in the good 
home; the good home is the leaven that leaveneth 
the whole lump of society. It is the buttress and 
support of the school, the community, the State and 
the Nation. 

The home is no longer a factory; it is the family 
refuge, a place of recreation and refreshment. In 
it the needs of the soul as well as of the body must 
be satisfied in large part. Love of home is a com- 
posite of respect for parents and brothers and sisters 
and of satisfaction and contentment due to a whole- 
some and restful environment. 

Much that is disturbing in the present situation 
is directly traceable to the lack of home influences. 
The home must be made more potent in character 
building if America is to remain American. The 
home must be more than four walls and a bed. It 
must afford more of the satisfaction that now is 
sought in vain elsewhere. A program designed to 
make better American homes ought to have and it 
will have the active support of every good citizen. 
It is a practical means of establishing American 
standards in the home. 
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fessional Women’s Clubs. 
Many governors of States also 
have signified their purpose to 
cooperate. The secretary to 
the advisory council for the 
Better Homes Campaign is 
Mrs. William Brown Meloney, 
editor of the Delineator, 223 
Spring Street, New York City. 


Lumbermen have done and 
are doing splendid service in 
inducing people to build bet- 
ter homes. The Better Homes 
Campaign is designed to en- 
list all public spirited citizens 
and organizations in eaeh 
community in a local demon- 
stration of a Better Home 
‘‘completely equipped. fur- 
nished and decorated in ae- 
cordance with approved mod- 
ern practice’’ placed on ex- 
hibition for a week — from 
Oct. 9 to 14. 


Already women in _ these 
communities who were leaders 
in the war activities have been 
asked to lead, as this is work 
for which women are pre- 
eminently fitted. Making the 
individual home is the task 
of the woman of the family; 
making the model demonstra- 
tion home is a task that has 
been allotted to the women 
leaders of the community. A 
plan for organization and de- 


were only shown that better homes for them are possible 
and practicable. They need a ‘‘Better Homes. Demonstra- 
tion.”’ 

As part of a nation-wide program for “‘getting good Amer- 
icans back into good homes,’’ plans have been made for a 
Demonstration Week, Oct. 9-14, in every community where 
there are é¢nough public spirited citizens to put it on. This 
program is under the auspices of Vice President Coolidge, 
Secretaries Hoover, Wallace and Davis; Surgeon General 


tailed suggestions for furnishing and equipping the demon- 
stration home are contained in a Plan Book, copies of which 
may be obtained from the Bureau of Information, 223 Spring 
Street, New York City. 

The Demonstration Home will be replete with suggestions 
for remodeling, renovating, enlarging and improving many 
homes that need not be rebuilt in order to make them ‘‘ better 
homes for Americans.’’ This campaign is one that should 

(Concluded on page 53) 
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For Quality 
Quantity 
Reliability 
SPECIFY 
E, , Wh ” 
Hardwood Flooring 


All widths 3/8” and 13/16” 


(cll 
OAK, MAPLE, BEECH 
AND BIRCH 
L. C. L. or Car Lots with 


NORTHERN AND SOUTHERN 
HARDWOOD LUMBER 


‘carefully manufactured by 


Write for Prices 


W.D.Young@Co. 
Bay City, Mich. 


We are members of the Maple Flooring Manufacturers’ Association 


Nichols & Cox Lumber Co. 


GRAND RAPIDS, MICH. 


Members Maple Flooring Manufacturers’ Association 
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Freight and Other Factors in Lumber Cost 


ECENT DISCUSSIONS of freight rates and of transporta- 
tion costs generally have doubtless brought to the attention 
of a considerable part of the public the fact that many so 

called high prices are due largely to increased transportation costs. 
This increase is especially burdensome to lumber; first, because the 
lumber freight rates have been advanced, and second, because the 
average distance from the place of production to the place of con- 
sumption of lumber has been increased. 

Illinois and Iowa farmers who a few years ago bought white 
pine from Michigan and Minnesota that moved a short distance 
at a low rate now are using Douglas fir and southern pine that move 
hundreds of miles farther at very much higher rates. An Iowa 
retailer writes that he has had occasion recently to show some 
of his farmer customers just why freight is so large a factor 
in the retail cost of lumber. These costs, the retailer further 
explained, are such that they are not likely to be reduced. That 
is to say the factors that make up the present cost of lumber 
are of a permanent nature, and lumber prices are sure to be 
maintained at a higher level on that account. 

In this connection the same retailer notes the importance of 


showing buyers of lumber something about the methods of logging 
and manufacture. When they learn that the cost of the lumber 
at the mill is less a thousand feet than the freight charge for 
moving it from mill to retail yard they are astounded that 
lumber can be produced so cheaply; considering also the i:vest- 
ment in mill, in railroad and in other equipment, besides the 
cost of carrying the timber necessary to protect the initial plant 
investment and the lumber during the process of drying. 

This retailer praises the movie film as an agency for making 
known to consumers some of the facts regarding lumber produc- 
tion, particularly when the lumbering operations are spectacular, 
as in the West. He suggests, however, that film publicity would 
be much more effective if the films illustrated “without bias the 
operations in the various lumbering sections” and were syndicated 
with regular film corporations. The fact is that lumbermen them- 
selves are but just beginning to realize the advertising possi- 
bilities of their own product and industry. During the relatively 
short period that lumber has been advertised excellent results 
have been achieved, and “the proof of the pudding” has been 
such that publicity of the right sort is assured for the industry 
hereafter. 
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An Emblem for the Lumber Retailer 


LUMBER RETAILER suggests that, as the druggist has his 
pestle and mortar, the jeweler his clock, the barber his striped 
pole and other tradesmen their distinguishing emblems, it is 
quite appropriate that the lumberman also have his trade emblem. 

This proposal suggests the increasing prevalence of the idea that 
retailers perform a specialized service that places them in a dis- 
tinctive class. They belong not only to the great retail group of 
merchants, all of whom have many interests in common; but they 
constitute a class that has a more intimate and permanent interest 
and relation to the community as a whole than has any other group. 
They cater less to the temporary needs and passing whims of their 
fellows and more to the solid requirements of society. 

The whole theory of associated effort among lumbermen is based 
on community interest; the use of a trade emblem would be but a 
furtherance of the same idea. There is a great deal in this retailer’s 
proposal that appeals to the AMERICAN LUMBERMAN. Individual 
concerns long have had their trade marks; associations have their 
insignia; it would be quite appropriate that each retailer should 
display in similar fashion an emblem typifying his trade at the same 
time that it proclaims his membership in a great guild whose func- 
tion everywhere is to provide homes and other structures essential 
to the preservation and progress of civilized society. 

The idea of an emblem for retail lumbermen is commended for 
their consideration. What shall it be? 





Standardization Going Thru Crucible 


VERY STEP OF PROGRESS involves change; and while it is 
true enough that every change does not inevitably mean im- 
provement, it is just as true that no improvement is possible 

without change. It is the nature of most men to accept things as 
they are; there are relatively few apostles of improvement, and 
those few must struggle with the inertia, indifference and opposi- 
tion of the advocates of “things as they are.” 

Even where changes are seen to be advisable, there is still room 
for wide differences of opinion as to what the changes shall be 
and how they shall be made. In such a situation leaders of opposing 
opinions become advocates and champions of the views of their 
respective groups and the field is set for a battle royal. 

Sometimes it seems unfortunate that progress must be made in 
this way; but after all it is the best way, the democratic, the 
American way. It is to be regretted that enmities sometimes are 
developed, but they usually are of short duration. 

Progress in the abstract, in the largest sense, has little regard 
for the individual or even for the organized group. Looking back 
over the progress of the race, it appears to be under the control 
and direction of a power with which man is foolish to grapple. 
While it is true enough that progress can be hindered and delayed, 
it eventually comes about, and those who held it back are forced 
to acknowledge their lack of foresight. 

To be wrong is to be human, and is no discredit. The error lies 
in an unwillingness to seek or accept the facts on which sound 
opinion may be based. It is the function of discussion to bring out 
facts and to develop in a logical way the policy to be adopted. 
Impatience and intolerance ought not to characterize such discus- 
sion. The open and tolerant mind is receptive to new ideas; it is 
logical and flexible; it attracts to itself from whatever source 
available the facts on both sides of the question. Reason is the 
finest faculty of the human intellect; and next in order is tolerance. 

Standardization rightly conceived, means progress and improve- 
ment in the lumber industry. Doubtless, in the heat of argument, 
in the clash of opinion, and in the strife of champions, the ten- 
dency is to cling to views for consistency’s sake; but there is nothing 
fatalistic in saying that right will ultimately prevail. Conditions 
in the lumber industry are in a state of flux. A revolution has taken 
place as regards source and even character of supply. When the 
margin in quality and quantity of supply was wide, utilization also 
had a wide range. But at the same time that the supply has been 
much reduced the demand has been vastly expanded and diversified. 
With the necessity for conservation of resources ultimate utiliza- 
tion of the forest product has become a more dominating factor. 
When timber resources were limitless in amount and variety buyer 
and seller easily came to terms. At first grades were hardly 
necessary. Now, however, the requirements of conservation and of 
economy in utilization speak more nearly in terms of the log 
than in terms of the board. The use of the lumber must be known 
at the earliest possible stage of manufacture. The margin of choice 
has been so narrowed that the lumber must be cut and graded 
to serve as nearly as practicable the use for which it is destined. 

Standardization represents an attempt to simplify and fit the 
manufacturers’ grades to users’ needs, and this effort is merely 
an attempt to conform to the working out of the natural laws 


of progress. Lumber manufacturing grades and methods of the 
past have not been all wrong; many of them doubtless will be 
found worthy of perpetuation. There are no iconoclasts on the 
committee that is investigating the possibilities of standardization, 
and the industry may confidently expect that the recommendations 
of the committee will embody the results of conscientious in- 
vestigation as well as of sound consideration of all relevant facts. 
While the investigation is progressing good tempered and tolerant 
discussion ought to pave the way for amicable adjustment of any 
differences that may still exist when the time for definite decision 
has been reached. A valuable contribution to this end has been 
made by Secretary-Manager Compton in an article on pages 66 
and 67 of this issue of the AMERICAN LUMBERMAN. 


Forestry Building Aids Lumber 


N ERECTING THE FORESTRY BUILDING on the grounds of 
the Central States Fair at Aurora, IIl., a small group of lum- 
bermen have performed a splendid service for the industry. 

The building is a unique piece of architecture and occupies a site so 
commanding as to impress at the same time that it invites the 
passerby. 

Descriptions’ of the building have appeared in the AMERICAN 
LUMBERMAN, but a visit is indispensable to a proper appreciation 
of its magnitude and of its significance. The idea of erecting such 
a structure as a sort of monument to the lumber industry was con- 
ceived by a few enthusiasts and its construction and preliminary 
financing have been carried thru by them with the aid of the Na- 
tional Lumber Manufacturers’ Association and other organizations. 

On page 59 appears a brief account of a meeting held in the For- 
estry Building this week at which, in keeping with the structure 
itself, an ingenious method of permanently financing it was in part 
carried out. At an auction individual lumbermen and yards 
“bought” many of the logs of which the building is constructed. 
Relatively few of the logs have been sold, however, and many other 
lumbermen are to be given opportunities to contribute toward 
financing the enterprise. It is the plan to place on each log a metal 
plate bearing the name of the purchaser, so that in a very practical 
sense the building will belong to lumbermen. 

As it stands the Forestry Building represents a cost of about 
$15,000, an insignificant amount, in view of the magnitude of the 
interests it represents and of its value to the industry and to the 
public. The building itself is an excellent “lumber exhibit” of the 
most permanent character; but it affords besides ample space for 
a multitude of other exhibits of forest products. Already it con- 
tains several exhibits placed there during the fair and these and 
others are to remain permanently in the building, which is to be 
open thruout the year. 

During the fair of nine days nearly two thousand visitors regis- 
tered in the Forestry Building and signified their interest in lumber 
as a building material; these visitors came from all sections of the 
Union and from several provinces of Canada. They came from the 
territories of 338 dealers in 134 cities. Tho the fair is closed numer- 
ous visitors go thru the building every day, for it is located on one 
of the most heavily traveled sections of the Lincoln Highway. 

Under the agreement with the fair corporation the latter built 
the foundation of the building and installed the plumbing and light- 
ing equipment. The structure itself and the site have been deeded 
to a committee in trust for the Illinois Lumber Merchants’ Associa- 
tion. Considerable additional work remains to be done to complete 
the building and fit it for the uses intended. It is expected that 
rental for lumber exhibits, leasing for parties, dances, conventions 
and other gatherings will produce ample revenue to meet the costs 
of maintenance. It may readily be shown that the building is a 
good investment for the industry if it were open only thru the fair 
each year; kept open the whole twelve months and used as planned, 
the Forestry Building promises to increase in value and service to 
the industry at the same time that it makes a valuable contribution 
to the cause of home building and home betterment. 

The Forestry Building is not yet paid for. It has been made pos- 
sible thru the generosity of a small number of lumbermen. Its 
value to Illinois lumbermen especially has been demonstrated. The 
AMERICAN LUMBERMAN believes that every lumberman will do him- 
self and the industry a good service in making a substantial contri- 
bution toward the permanent financing of the building. The meet- 
ing held last Wednesday was but a precursor of others for the same 
purpose. While there is some sentiment connected with the project, 
it is also eminently practical. The Forestry Building at Aurora 
will work every day in the year to make the selling of lumber for 
home building easier for lumbermen all over Illinois and nearby 
States. It is an agency of publicity of the most effective and per- 
manent kind in behalf of wood. It deserves the solid financial sup- 
port of lumbermen in the North Central States, particularly in Illi- 
nois; and the AMERICAN LUMBERMAN believes it will receive that 
support when the lumbermen appreciate its value to them. 
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DESIGNS FOR LAWN FURNITURE 

Can you inform us where we may be able to get 
some books of designs of lawn furniture? We 
need these for use in our planing mill in making 
up things of this class.—INQuIRY No. 716. 


[The foregoing inquiry comes from an Indi- 
ana retailer, with a reputation for intelligent 
and aggressive merchandising. More and more 
dealers are taking an interest in the sale of 
lawn furniture and wood ornaments for beauti- 
fying lawns and gardens. The field is suscepti- 
ble of a very considerable development and one 
feature about it is the fact that many of the 
articles can be made from short material, part 
of which the retailer can obtain from reworking 
and trimming damaged material in his yard and 
the balance can be obtained from the manufac- 
turers ordinarily at very attractive prices. 

The Southern Cypress Manufacturers’ Asso- 
ciation has published three books which may be 
of interest to this retailer. The titles of these 
books are ‘‘Cypress for Trellises and Arbors,’’ 
‘*Cypress for ‘Home Grown’ Furniture for 
Amateur Craftsmen,’’ and ‘‘Cypress for More 
Pergolas ete., ‘By Request.’?’’ The Long- 
Bell Lumber Co. has also issued some very at- 
tractive plans for pergolas. The large millwork 
manufacturers likewise have some very attrac- 
tive designs. This year several independent 
manufacturing concerns started up, each mak- 
ing a specialty of lawn furniture. One con- 
cern that opened a Chicago office, sold consid- 
erable quantities of lawn furniture in a dis- 
trict where business was thought to be abso- 
lutely dead, and it did this by merely sending 
attractive folders to home owners. 

The field seems ripe for individual lumber 
manufacturers or associations to get out at- 
tractive designs of lawn furniture, stressing 
the point that short length lumber can be used 
almost entirely. Thus, not only may the mar- 
ket for lumber be increased but also use for 
much stock that is now going to waste. 

The AMERICAN LUMBERMAN from time to 
time publishes illustrations of lawn -furniture 
and trellises. Persons interested may clip these 
illustrations and paste them in a book where 
they will always be available. Any one can 
take a bill of material from an illustration of 
such furniture. Several retailers have com- 
mented upon the good results they have ob- 
tained by keeping such scrap books. When- 
ever they run across anything they think may 
be helpful some time, they clip and paste it 
under the proper heading. Then when they 
want certain information it is quickly obtain- 
able.—EbITor. ] 


WANTS SHOOK MAKING MACHINE 


We are engaged in a plantation proposition cut- 
ting eucalyptus, chiefly “saligna’ and ‘‘globulus,” 
into packing case material and mining timbers. 

I would be glad if you could put me in touch 
with a manufacturer of machines for cutting 
shook (box boards) from prepared blanks, similar 
to shingle blocks. There is so much short length 
stuff here that we can do very little in long stock 
and we must have a machine that will deal with 
hardwood. 

I would like an honest opinion as to whether 
an automatic shingle machine capable of turning 
out slats 30 inches x 8 inches at a good speed 
would work efficiently in hardwoods of about the 
texture of green maple or rock elm. A shingle 
machine is of no use to us as shingle cutter, for 
such an article is not used in this country. If a 
shingle machine is not suitable, what is the best 
for our requirements ?—INQuiIRY No. 701. 


[The above inquiry comes from southern 
Rhodesia, Africa. The inquirer explains that 
the exchange has been so against Rhodesia that 
until recently it has been impossible to import 
machinery from America. As a consequence it 
was necessary to patch up a mill, picking up 
second hand machinery. The writer adds that 
he worked a number of buckled and battered 
saws into shape for further use and it was a 
notable feature that the blades of two well 


known American firms are the best of the lot. 
Shingle machinery as a rule is used in the 
United States on comparatively soft, easily 


sawn timber. Shook and cooperage makers, 
however, use machinery that should be suit- 
able for the purpose. The inquirer has been 
given the names of makers of such machinery. 
If any lumbermen in this country want to 
offer information or suggestions the name of 
the inquirer will be furnished upon request. 
—FEDITOR. | 


OVERCOMING CONVEYOR TROUBLE 


For about three weeks we have been operating 
our new flooring plant and have everything work- 
ing fairly well, except our kindling conveyor, which 
is giving us no end of trouble even after experi- 
menting continually since we began. We enclose 
rough pencil sketch from which any lumberman no 
doubt can get our idea. We have no basement in 
our building so we dug trenches under the floor 
into the ground which makes our work very diffi- 
cult. Our belts work all right but in a short 
time we get an accumulation of kindling at the 
turn which clogs and crosses and soon blocks the 
whole system. Then we must stop operating, get 
on our knees and pick out the wedged pieces. We 
raised and lowered one belt and another with no 
better results. We are trying to avoid wheeling 
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End Tongue and Groove Machines 


out the kindling and wish to keep a clean floor 
but find it hard to do so. Can you refer this to 
some practical millman, probably in our line, who 
may be willing to give his neighbor a lift?—In- 
quiry No. 702. 

[This inquiry comes from an Ohio company 
which has just begun the manufacture of hard- 
wood flooring. The accompanying illustration 
is reproduced from a pencil sketch sent with 
the letter. 

There is not sufficient information at hand to 
be certain what is causing the trouble in the 
conveyor. For one thing the belt may be 
so narrow as to permit material to get under it 
and in time clog the trough. Or the belt may 
be so loose as to cause some trouble. It is 
possible also that the trouble is due to some 
material that is longer than the conveyor will 
properly take care of. 

It is always desirable to have a conveyor 
where it may readily be got at. Of course, 
there are situations in which this can not be 
accomplished and presumably that is why the 
conveyors in this instance are placed beneath 
the floor. The illustration shows that the trough 
has flanges at the points where the trash falls 
from one trough into another. Sometimes 
material falling in bunches from too great a 
height will cause stoppage, but seemingly the 


inquirer has looked for this trouble inasmuch 
as the belts have been lowered and raised. It 
might be better if the flanged trough sides 
were continued clear down to the belt and for 
the bottom of the trough at this point to be 
very slightly narrower than the belt. The 
opinion of lumbermen is solicited as to how 
best to solve this conveyor problem.—EDITor. ] 


LIABILITY WHEN SHIPMENT REFUSED 


We bought a car of roofing over the phone, the 
roofing company’s man calling us. Enclosed let- 
ter gives information regarding deal. We have 
refused car as roofing does not carry Class C label. 
The seller wires us that car is ours and that it will 
start suit when due. Do we have to accept car 
and can the seller collect if we do not unload 
same? The car had been shipped when we wired 
to cancel. 

The following is the letter addressed to the 
roofing concern: 

We are refusing car loaded with roofing as it 
is not as represented and sold to us. This car 
was sold to us over the ’phone by a party who 
said he was the vice president of your company. 
He stated that you were closing out your ware- 
house, hence the prices. It was all to be standard 
roofing, first class and up to grade in all respects. 
We insisted that the order be subject to our in- 
spection and refusal if not satisfactory upon ar- 
rival of car and this was to be incorporated in the 
copy of the order. We can furnish affidavit from 
reliable party who overheard our conversation that 
this was the agreement. 

When we found you were shipping from Chicago 
we wired you to cancel as this was contrary to 
agreement. 

We have inspected this shipment and find that 
it is not as represented. It is not even good 
enough to carry a Class C label. Consequently the 
car is here subject to your order. 

—Inquiry No. 711. 

{It may be said in reply that the law re- 
quires nobody to accept and pay for what he 
has not ordered; nor will he be allowed to re- 
fuse delivery for trivial reasons, as when the 
thing delivered is substantially and for all 
practical purposes what he has ordered. 


If, as the buyer says, the roofing is not of the 
grade and quality that he ordered he should 
find it easy to prove that fact; and if he proved 
his contention to the satisfaction of a jury he 
would be held free from liability. 


In his letter to the roofing company he says 
that the car is being shipped from Chicago, 
which is not according to agreement. That 
of itself, in our opinion, would not be held by 
the average jury to be sufficient ground for 
refusing the car, unless it imposed on the buyer 
a heavier freight charge. 


The buyer indicates that he canceled the 
order after shipment but before arrival, when 
he had not yet inspected the roofing. Hence it 
may be urged by the seller that he had other 
reasons for refusing delivery. If the only 
reason was the extra freight charge, the seller 
might offer to equalize that and thus leave the 
buyer with no excuse for rejection. But this 
would have no effect on valid claims to reject 
on account of defects discovered on arrival of 
the car and inspection. 


If the roofing is a regular grade the seller may 
eontend that that is what he sold, and the 
buyer’s problem is to prove that it is not. 
If it is not a regular grade, if it bears no 
label, or if it falls below the grade indicated 
by the label or claimed by the seller, the buyer 
should have little difficulty in proving that 
fact. If it is usual for roofing to bear labels 
and this shipment bears none, it lacks the 
guaranty of uniformity of quality. That may be 
urged as a hindrance to its sale, unless it 
ean be shown that the buyer has before sold 
unlabeled roofing. 

Only a trial of the case can determine the 
rights of buyer and seller, and all that ean be 
done in advance is to point out some of the 
principles involved.—EbITor. ] 
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Fire Destroys Astoria Mill 
{Special telegram to AMERICAN LUMBERMAN] 
PoRTLAND, OrE., Sept. 12.—The Hammond 

Lumber Co.’s mill at Astoria was destroyed by 
fire last night, with about 5,000,000 feet of 
lumber. The loss will run between $800,000 
and $900,000. The extent of the insurance can 
not be determined until a survey has been 
made. The sawmill, dry kilns, power plant 
which furnished the power also for the city of 
Astoria, planing mills and about 50 percent 
of the lumber stocks were destroyed, according 
to Harry P. Edward, sales manager here. 
George B. McLeod, the company’s manager of 
the Oregon division and J. A. Rankin, manager 
of the mill, with Harry W. McLeod, manager 
of the company’s headquarters at Los Angeles, 
were at Eureka, Calif., but are now on their 
way to San Francisco where at the company’s 
main office, with A. B. Hammond, the matter of 
rebuilding will be discussed. The plant was 
running two shifts cutting 450,000 feet. The 
origin of the fire is believed to have been a hot 
box in the edger room. The entire crew assisted 


in fighting the flames which spread with terrific 


rapidity. While the Hammond interests do not 
have large timber holdings on the lower Colum- 
bia now, the mill site is favorably located for 
obtaining raw material as well as shipping by 
rail and water. 
PASSES EEE SE EI 

Louisiana Property Changes Hands 

[Special telegram to AMERICAN LUMBERMAN ] 

BEAUMONT, TEx., Sept. 13.—The Nona Mills 
Co, has sold the Leesville plant and timber hold- 
ings to the Powell Lumber Co., of Lake Charles, 
La., for a consideration of over $2,000,000. The 
property conveyed consists of saw and planing 
mills having a capacity of 150,000 feet daily, 
dry kilns, tramways, tenant houses, tramroads, 
complete logging equipment, 10,000,000 feet of 
lumber on hand and about 200,000,000 feet of 
standing pine timber. The Powell Lumber Co. 
will take immediate charge, executing all un- 
filled orders, the Nona Mills Co. retiring from 
the manufacturing end of the lumber business. 
The Nona Mills Co., however, will retain about 
80,000 acres of land with considerable hard- 
wood timber. That company commenced op- 
eration of the Leesville plant in 1898, having 
been in continuous operation under the manage- 
ment of John N. Gilbert, Beaumont, president; 
G. R. Ferguson of Leesville, La., vice president 
and general manager; L. B. Pipkin of Beau- 
mont, secretary and treasurer, and A. J. Kaul- 
bach, sales manager. The above, together with 
C. L. Wallis and W. C. Gilbert, of Beaumont, 
comprise the board of directors and principal 
stockholders. The Powell Lumber Co. will con- 
tinue operating the plant to full capacity to- 
gether with its other mills. 


[Special telegram to AMERICAN LUMBERMAN] 


LAKE CHARLES, La., Sept. 13.—George M. 
King confirmed the report of the Powell Lum- 
ber Co.’s purchase of the Nona Mills Co. saw- 
mill and planing mill plants at Leesville and 
50,000 acres of virgin timber. The timber pur- 
chased is the largest body of virgin pine left in 
this section of the pine belt. The property ac- 
quired consists of a circular and gang sawmill 
at Leesville with a cutting capacity of 150,000 
feet daily, a planing mill with a capacity of 
150,000 feet, dry kiln, tramway and equipment, 
complete logging outfit, forty tenant houses, 
10,000,000 feet of lumber on hand, and 200,000,- 
000 feet of standing timber. It has not as yet 
been determined whether a new company will 
be organized or whether the Powell Lumber Co. 
will continue with the Leesville operation. The 
Powell Lumber Co. was organized in 1906, the 
officers being: President, Willis P. Weber, vice 
president, D. A. Kelly, and secretary-treasurer, 
George M. King. The mill is still operating at 
Lake Charles with a daily capacity of 70,000 
feet. The eompany bought and operated for 


eleven years a mill at Edna, operated one at 
Reeves for four years and established the 
Weber-King mill at Barham in 1919, with a 
capacity of 125,000 feet daily. 


Dinner to Visiting Wholesalers 
[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, ORE., Sept. 12.—The wholesale 

lumber dealers gave a dinner at the Multnomah 
Hotel here tonight in honor of the visiting 
heads of the American Wholesale Lumber Asso- 


ciation—Ben. S. Woodhead, president, of Beau- , 


mont, Tex.; Joseph E. Davies, general counsel; 
Dwight Hinckley, Cincinnati; R. B. McLeod, 
Hattiesburg, Miss., and L. R. Putman, direct- 
ing manager, Chicago. The visitors are touring 
the Pacifie coast in the interest of codperation 


between wholesalers and manufacturers and 
campaigning for a larger membership. More 


than fifty were present at the meeting which 
was enthusiastic, everyone listening with rapt 
attention to talks that consumed the greatest 
part of four hours. John Saari, regional direc- 
tor, and Charles L. Lindner, director, arranged 
the affair and Mr. Lindner was toastmaster. 





Winners To Be Announced 


Next Week 


The winners of the three cash 
prizes offered by the AMERICAN 
LUMBERMAN for the best letters 
written by retailers telling of the 
worst drawbacks they have en- 
countered in their experience as 
lumber merchants, will be an- 
nounced in the issue of Sept. 23, 
unless unforeseen circumstances 
should intervene. 

The large number of letters re- 
ceived, and the variety of prob- 
lems which they present, have 
made the study and analysis of 
the communications, to deter- 
mine which are entitled to the 
awards, a difficult and protracted 
task. It is expected, however, 
that the work will be completed 
in time to announce the results of 
the contest in next week’s issue. 
In the same issue, or at an early 
date subsequent thereto, the 
prize winning letters will be 
printed in full. 











Other speakers were Roy A. Dailey, of Seattle, 
and George M. Cornwall, of Portland. Com- 
pulsory arbitration was referred to by all 
speakers as the greatest achievement of the na- 
tional organization. 


(SMEG aBaE: 


Transit on Pine from Southwest 

[Special telegram to AMERICAN LUMBERMAN] 

Kansas City, Mo., Sept. 14.—A plea for 
transit privileges on southern pine from Louisi- 
ana, Arkansas, Oklahoma and Texas to Kansas 
City was made before the Southwestern Freight 
Bureau at St. Louis today. J. H. Tedrow, trans- 
portation commissioner of the chamber of 
commerce, represented the lumber interests of 
Kansas City. The privilege of shipping lumber 
to this city for storage and to be distributed 
later at freight rates equal to direct carriage 
from milling centers to the markets already 
applies on lumber from the west Coast mills. 


Declining Tendency Continues 

[Special telegram to AMERICAN LUMBERMAN] 

Wasuinoton, D. C., Sept. 14.—Reports of 
the lumber movement for last week received by 
the National Lumber Manufacturers’ Associa 
tion are reassuring to those who have been 
apprehensive of a runaway lumber market. The 
declining tendency, noticeable for some weeks, 
continues in production, shipments and orders. 

The normal production of the 322 mills re- 
porting for the week ended Sept. 9 to the five 
associations which have an established ‘‘nor- 
mal’’ cut for that week is 204,318,942 feet. 
The actual cut was 95 percent of ‘‘normal,’’ 
while shipments were 80 percent and orders 75 
percent of the ‘‘normal’’ cut. 

For all eight associations, with 354 mills listed 
as against 357 for the preceding week, orders 
were 80 percent of actual production and ship 
ments 84 percent. Production for the week 
ending Sept. 9 was 213,269,145 feet; shipments, 
178,712,458 feet and orders, 169,858,097 feet, 
the decreases being respectively 20,502,115 
feet; 35,577,370 feet and 32,757,308 feet. 

These figures reveal that while weekly orders 
are much under the seasonal height of the lum- 
ber movement in May, and are markedly below 
the secondary peak in August, production is 
down only 29,000,000 feet from the May climax. 
The mills are thus being enabled to catch up 
with their accumulated unfilled orders. It is also 
notable that the volume of orders is now only 
about 8 percent larger than it was at this time 
in 1921. 

Attention should be directed to the fact that 
the bulk of the week’s decline in production is 
reported by the Western Pine Manufacturers’ 
Association and the Northern Pine Manufac- 
turers’ Association, reports being turned in from 
only eighteen mills of the former and with a net 
decline in production of approximately 14,000,- 
000 feet, while the Northern Pine association, 
with the same number of mills as last week, 
fell off 5,000,000 feet. The Southern Pine 
Association kept its production practically up 
to that of the preceding weck, altho orders de- 
clined 7,000,000 feet, and the West Coast Lum- 
bermen’s Association maintained its production 
with 6,000,000 feet less of new business. That 
the mills in these two great associations should 
maintain production while new business has tem- 
porarily declined bids fair to reduce somewhat 
the extraordinary accumulation of orders, which 
has been worrying students of the lumber mar- 
ket, and permit of more normal lumber stocks. 


Freight Moving Slowly in South 


{Special telegram to AMERICAN LUMBERMAN] 


WarrEN, ArRK., Sept. 13.—The railroad situa- 
tion is the center of interest in this section; both 
passenger and freight trains are moving very 
slowly and embargoes greatly restrict freight 
movement. A few mills are able to obtain all 
the cars needed, but the majority are only get- 
ting 20 to 50 pereent of the normal number 
needed. 

The demand continues very keen and prices 
are steadily firming up, with mill stocks as a 
rule badly broken. 

The small country mills are cutting a good 
deal of lumber, but they are not shipping much 
stock. The mills are doing the best they can to 
hold the price situation in hand and prevent too 
rapid advances. Many passenger trains have 
been eliminated and this throws upon the bal- 
ance the necessity of moving all the mail and 
express. Poor freight service has stimulated 
express shipments. It now takes twice the 
usual time to load express at stations, which 
makes passenger trains progressively later, and 
throws out freight schedules and tends to make 
the situation more aggravating. The opinion 
has been advanced that the reason the South is 
so badly tied up by the railroad strike is that 
there are comparatively few mechanics in the 
South, so there is no reserve to draw upon. 
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Business and the Railroads 


The week’s biggest news is that separate 
settlements of the railroad shopmen’s strike 
have been arranged on roads representing 
more than a fifth of the country’s mileage, 
and that the outlook is excellent for an imme- 
diate agreement under which the strikers on 
the other lines will return to work. The an- 
nouncement of the settlements came late 
Wednesday, following a three days’ meeting 
at Chicago of the shop crafts general policy 
committee of ninety. Agreements, it was 
stated, would be formally signed toward the 
end of the week. B. M. Jewell, the chief 
strike Jeader, on Thursday issued an invita- 
tion to all roads not included in the settle- 
ments to make peace with the shopmen on the 
same terms, and expected that at least a hun- 
dred carriers would sign up within ten days. 
W. H. Finley, president of the Chicago & 
Northwestern railroad, in a statement declared: 
‘“The settlement will have a good effect and 
should help things generally. We are look 
ing for a tremendous business, and we shall 
be able to take care of it.’’ An end of 
obstacles to business readjustment and an era 
of prosperity is predicted by Secretary of 
Labor Davis to follow a general settlement 
of the railroad problem. ‘‘ American industry 
has overcome the last obstacle in the way of 
the greatest economic revival the nation has 
ever known,’’ he said in an interview. ‘‘ With 
the settlement of the strike on many of the 
trunk line railroads assured, the whole indus- 
trial machinery of the country is ready for a 
forward movement unprecedented in our 
economic history. The disturbances in the 
hituminous and anthracite coal mining indus- 
tries are in the past, and the 600,000 coal 
miners of the country are back at work. The 
textile workers’ strike settlements are en- 
abling the mills rapidly to resume operations. 
With the railroad strike settled, our great 
labor problems are out of the way, and prog- 


-ress toward prosperity will be swift and 


sure.’’ The car shortage meanwhile has been 


growing steadily worse, and is being severely 
felt not only by lumber mills but by all lines 
of industry; nor is any immediate relief ex- 
pected to follow the end of the railroad shop- 
men’s strike, for the reason that bad order 
rolling stock and locomotives have accumu- 
lated during the summer and it will require a 
long time to put enough equipment into com- 
mission to cause any material improvement 
over the present car supply, especially in view 
of the coming tremendous movements of coal, 
grain and other farm products. 


Southern Pine Trade Developments 


The southern pine market preserves its 
great strength, tho there has been a _ no- 
ticeable drop in demand during this month. 
There are numerous reasons for this decline. 
One is that the recent advances in building 
material prices generally have inspired build- 
ers and dealers alike with caution, resulting in 
a disposition to postpone wherever possible. 
Another reason is that extreme difficulty in 
locating the desired lumber and in securing 
delivery under present transportation condi- 
tions have resulted in the withdrawal of or- 
ders that do not represent immediate require- 
ments, in the expectation that when the lum- 
ber is needed it will be easier to secure. The 
car shortage has become intensified during 
the last week, hardly any section of the South 
getting above 20 to 30 percent of required 
rolling stock. Additional mills consequently 
have withdrawn from the market, and the 
small operations as a rule are being forced to 
close down. On one railway system in the 
South congestion caused by 3500 cars loaded 
with lumber has been reported. Some ob- 
servers venture the statement that no ma- 
terial improvement can be looked for before 
Jan. 1, and that even worse conditions will be 


experienced before then. Hence, mills are not 
eager to book business, having orders on their 
books that will keep them busy for another 
four to six weeks, and longer in some eases. 
Premiums are often offered to secure ac- 
ceptance and prompt shipment, but the orders 
are as often refused as not. This is the prin- 
cipal reason for the marked slump in the or- 
der column which recent statistics on the 
southern pine situation reveal. City demand 
shows the effect of the tapering off in the 
building movement, and middlewestern coun- 
try trade has been held in check by the danger 
to corn and forage crops threatened by the 
recent excessively hot weather; but heavy 
rains have fallen during the last week, im- 
proving the situation, so there will probably 
follow a more confident tone to the trade from 
that section. Wholesalers have withdrawn 
almost entirely from the speculative market, 
with the result that the number of transit 
shipments has dwindled markedly. Export- 
ing continues active, and the demand for ear 
materials and timbers is very heavy. 


In the North Carolina Pine Field 


The North Carolina pine market remains 
active, manufacturers receiving more inquiries 
and orders than they can care for under pres- 
ent operating and transportation conditions. 
Prompt shipment is required in nearly every 
instance, and this proves an effective check 
upon business, for few mills have stock of any 
kind to offer for immediate delivery. Nor are 
they inclined to take on more orders for what 
they have, in view of the steadily advancing 





Statistics on production, orders and 
shipments appear on page 48 





market. Some mills have fair supplies of sev- 
eral items of rough stock on hand for quick 
shipment, but where this is wanted dressed 


they often refuse to handle the order on ac-. 


count of their planing mills being overloaded 
with work. Production continues to be around 
70 to 75 percent of normal, but if good 
weather continues an increase can be ex- 
pected, the mills being eager to increase out- 
put in order to clean up their heavy order files 
and be in position to take on more of the busi- 
ness offered them. As it is, volume of orders 
during the last two or three weeks has been 
considerably. below production. Shipments, on 
the other hand, are considerably above, during 
the week ended Sept. 2 being 34 percent above 
orders and 18 percent above output. The 
North Carolina pine mills, as this shows, have 
so far escaped really serious car shortage. 


With the Hardwood Industry 


An upward price trend features the hardwood 
market, which is -very active and rather chaotic 
as a result of the acute car shortage at a time 
when demand is becoming heavy from nearly 
every source. Difficulty in securing prompt 
shipment undoubtedly is the cause of the pres- 
ent flood of orders for all grades and kinds of 
hardwoods, stimulating the consumers in their 
attempts to protect their future requirements 
before the car shortage makes it even harder 
than it now is to secure deliveries. Settlement 
of the railroad shopmen’s strike is now in defi- 
nite prospect, but it is generally realized that 
no immediate relief in the transportation situa- 
tion can be expected and that further aggrava- 
tion is not beyond possibility. There is a rather 
large volume of business being received from 
the furniture industry, in sharp contrast to the 
lethargy that prevailed in this trade only a few 
weeks ago. Flooring manufacturers are vigor- 
ously scouring the market for Nos. 1 and 2 com- 
mon plain white and red oak, as they have heavy 
fall order files and feel much coneerned regard- 


ing their ability to secure sufficient raw mate- 
rials, so they do not hesitate to offer premiums 
when they find stock they want. Box and crat- 
ing manufacturers are in large part responsible 
for the notable recent decrease in stocks of com- 
mon sap gum, while automobile makers still are 
active buyers. Export demand holds up well, 
and miscellaneous buyers are numerous. Re- 
ports from the northern hardwood producing 
section, where the car supply is better than in 
many other parts of the country and shipment 
therefore more sure, indicate that demand has 
slowed up a little during the last week. How- 
ever, the market remains strong and prices show 
no softening tendency. Dry stocks are light, 
and will become considerably lighter as an in- 
evitable result of the present acute log shortage 
and consequent lack of production. 


Northern Pine and Hemlock 


A recent notable increase in the movement 
of northern pine is reported from the prin- 
cipal distributing centers. Mills are shipping 
out their lumber about as fast as it can be 
produced under present conditions of meager 
log supply, and stocks remain very low. This 
is being taken as an indication of stronger 
values next winter and spring, in view of the 
facts that the producing season will be ended 
in another two months and that the mills 
will be unable to accumulate adequate 
stocks, no matter what happens to the 
market, to meet the demand that can 
reasonably be expected before next sea- 
son’s cut becomes available. An _ out- 
standing feature of current reports is the evi- 
dence of a quickening demand for lower 
grades, which is beginning to relieve appre- 
ciably the unbalanced situation under which 
the mills have operated during the last year, 
when No. 3 and better grades have enjoyed a 
brisk movement but inferior grades have been 
almost totally neglected. Cargo shipments of 
all classes of northern pine are being made to 
the eastern markets. Retailers in Minnesota 
and North Dakota have enlarged their pur- 
chases materially of late, in an effort to pro- 
tect themselves against any possible further 
tightening up of transportation facilities. The 
hemlock market remains very strong as a re- 
sult of excellent demand from most parts of 
consuming territory, while dry stocks are so 
low as to be practically unobtainable. 


In the Douglas Fir Industry 


Nearly half of the new business booked on 
the west Coast at this time is for future water 
delivery. Statistics on the activities of 123 
representative mills during the week ended 
Sept. 6 show that 45 percent of that week’s 
orders, or a total of 37,120,847 feet, were for 
shipment by boat, 27,591,631 feet for domestic 
delivery and 9,529,216 feet for export. Or- 
ders during that week registered normal; 
production 2 above, and shipments 14 below 
normal. This shows the enormous activity 
on the Coast, despite present handicaps which 
necessitate the turning down of no small 
amount of offered business. The ear shortage 
has inereased in severity, with the inland 
mills feeling the pinch most. The grain move- 
ment has begun, and the prospect for relief 
of the shortage is not promising. Every pos- 
sible effort is made meanwhile to satisfy the 
demand and to get the lumber shipped as 
promptly as possible. Many Coast mills are 
now working double shifts, but are not ac- 
cumulating any supplies, so stocks are left in 
as poor condition as ever and it is as difficult 
to place orders, which for the most part con- 
tinue to be for immediate delivery, dealers 
seeming not to want to take chances on the 
future. Prices remain strong, and advances 
are common occurrences. Demand for ear ma 
terials is heavy, and the export market shows 
marked improvement, with Japan especially 
prominent on the market again. 
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RAILROAD TO CUT ITS MEXICAN TIMBER 


CHIHUAHUA, Mexico, Sept. 11.—As a means 
of increasing its revenue the Kansas City, 
Mexico & Orient railroad will engage in the 
business of cutting and selling timber on an 
extensive scale. Accordng to J. F. Trevino, 
general manager of the Mexico line of that 
system, arrangements have been made for com- 
mercializing the timber on the unused right of 
way of the road in western Chihuahua and for 
some distance on the two sides of the right of 
way. The route of the Kansas City, Mexico & 
Orient thru the Sierra Madres penetrates the 
heart of one of the finest white pine timber 
regions in Mexico. Heretofore the natives have 
been cutting and selling a considerable quantity 
of cross ties to the road. It has been discovered 
that much of the timber for this purpose came 
from the railroad’s own right of way. One or 
more sawmills will be installed and logging 
roads will be built to handle the timber, it is 
stated. 


WISCONSIN RETAILER RETIRES 


MonroE, WIs., Sept. 12.—C. 8. Dodge, who 
has conducted a retail lumber business here 
for forty years, has sold his interest in the 
firm of C. S. Dodge & Son (Inc.) to his son, 
G. Clarke Dodge, and retires from business. The 
son has also purchased the interests of Emilie S. 
and Helen J. Dodge, and is now sole owner of 
the business which will be continued under the 
name of G. Clarke Dodge. Three generations 
of Dodges have been in the retail lumber busi- 
ness in this city. The late A. C. Dodge operated 
a retail yard here for more than fifty years, 
and his son, C. S. Dodge, entered the business 
with him in 1882. The grandson, G. Clarke 
Dodge, came into the business shortly before 
the death of his grandfather, A. C. Dodge, in 
1906. C. S. Dodge first entered the lumber 
business at Shullsburg, Wis., in 1881, where his 
father had a branch yard. Later he joined 
the Monroe business, and then for a few years 
was in the retail lumber business in Oakdale, 
Neb. Returning to Monroe in 1891, he joined 
with his father and other members of the Dodge 
family, in organizing the Dodge Lumber Co. 
After the death of A. C. Dodge, the firm of 
C. 8. Dodge & Son was organized. Mr. Dodge 
was also interested in the Monroe Planing Mill 
Co. organized by his father, A. C. Dodge, in 
1858, and this business was consolidated with 
the other when the firm of C. 8. Dodge & Sen 
was formed. A second son, Leroy Dodge is a 
member of the Monroe Lumber & Fuel Co. 


ABSORBS SUBSIDIARIES BY STOCK EXCHANGE 


Kansas City, Mo., Sept. 12.—Announcement 
is made by the Long-Bell Lumber Co., of the 
absorption by the parent company of its various 
subsidiaries by an exchange of stock. All of 
the details have not yet been worked out, but 
this is being done as rapidly as possible. The 
companies to be absorbed are the Calcasieu 
Long Leaf Lumber Co., Hudson River Lumber 
Co., King-Ryder Lumber Co., Longville Lumber 
Co., Ludington Lumber Co., Lufkin Land & 
Lumber Co., Rapides Lumber Co., Fidelity Lum- 
ber Co., Arkansas Short Leaf Lumber Co., 
Globe Lumber Co., Minnetonka Lumber Co., the 
latter being the retail yard company. Each 
of the properties named is now to be operated 
as a division, as follows: 


Caleasieu division, Lake Charles, La.—S. T. 
Woodring, general manager. 
Hudson River division, DeRidder, La.—W. E. 


Sailor, general manager. 

King-Ryder division, Bonami, La.—F. E. Stewart, 
general manager. 

Longville division, Longville, La.—Robert Jemi- 
son, superintendent. 

Ludington division, Ludington, La.—B. H. Smith, 
jr., general manager. 

Lufkin division, T. Roehl, 
general manager. 

Rapides division, Woodworth, La.—J. H. Kenes- 
son, general manager. 

Fidelity division, Doucette, Tex.—George S. 
Hays, general manager. 

Minnetonka division, Oklahoma City, Okla.— 
J. E. Marrs, general manager, 

Globe division, Sibley, La.—R. R. Smith, auditor. 

Arkansas division, Pine Bluff, Ark.—J. 
Sowards, general manager. 


Lufkin, Tex.—H. 


In making the announcement, R. A. Long, 
chairman of the board, said: 

With the development of our properties in the 
Northwest and the prospect that the company’s 
operations in that section of the country will be 
largely conducted at one location, which was not 
the case as applied to our southern operations, it 
seems wise and for the best interest of all con- 
cerned to merge practically all of these companies 
into the parent company, viz.: The Long-Bell 
Lumber Co. 

Seaeaeaaaaaaaaaaaaa 


INSTALLING NEW MILL IN GEORGIA 


Avera, Ga., Sept. 11—The Avera Lumber 
Co. is installing at this place a high speed 
planer with a daily capacity of 75,000 feet of 
shortleaf roofers and dimension. The company 
has five mills sawing in the woods and expects 
to increase this number to ten or twelve within 
the next thirty days. It also plans to put in at 
Avera in connection with the planing mill a 
well equipped sawmill and dry kiln to manufac- 
ture high grade kiln dried pine finish and pop- 
lar. This firm, which is composed of P. D. 
Baker and EK. E. Young, expects to begin ship 
ments about Sept. 20. j 


LOADS BIG CAR OF HEMLOCK 


DONKEN, Micu., Sept. 11.—The Case Lum- 
ber Co., which operates a mill at this place, 
cutting 25,000 feet of lumber daily, last week 
loaded a car of 2-inch hemlock, mixed widths 


operating in Penasco Canyon, five or six miles 
from Russia, the terminus of the Cloudcroft 
line. The company is building a permanent 
first class road bed, and standard 90-pound 
steel is being used as tracks. The railroad is 
nearing the vicinity of Benson Canyon, a tribu- 
tary to Penasco, and as soon as this stretch is 
completed the company expects to build a mod- 
ern, permanent camp at the mouth of Benson 
Canyon. Comfortable cottages are to be built 
for company employees and an extensive com- 
missary is to be established. 


ORGANIZE FOREST FIRE FIGHTING COMPANY 


Mr. CARMEL, Pa., Sept. 11.—With a view of 
providing a better forest fire protection service 
in this vicinity, leading citizens, foresters and 
fire wardens of Mt. Carmel have organized a 
forest fire fighting company, which it is claimed 
is the first so far as is known in the United 
States. One of the leaders in this movement 
is W. W. Smith, district forest warden of the 
Philadelphia & Reading Coal & Iron Co. The 
organization was effected by first securing con- 
tributions from individuals in the locality, fol- 
lowing which a bungalow type of building, 20x 
20 feet, with a porch around three sides, was 
erected on the mountain side south of and adja- 
cent to Mt. Carmel and overlooking the lands of 
the Lehigh Valley Coal Co., Maderia Hill & Co., 
Susquehanna Collieries Co. and the Philadelphia 

& Reading Coal & Iron 











Co. The cost of build- 
ing and improvements 
to date is about $2,000. 
In addition to the build- 
ing provided for the use 
of members it is 
planned to construct a 
swimming pool, tennis 
court and trap shooting 
grounds. 

The primary purpose 
of the company is to 
‘‘organize and keep in 
readiness an_ efficient 
corps of forest fire 
fighters and to further 
the work of forest fire 





Car Containing 35,751 Feet of 2-Inch Hemlock Shipped by Case Lumber 


Co., Donken, Mich. 


and lengths, that contained 35,751 feet. This 
car was shipped to the Henry Lumber Co., Mich- 
igan City, Ind. The Case Lumber Co.’s out- 
put comprises hardwood and hemlock. 


PURCHASES NEW MEXICO TIMBER HOLDINGS 


ALAMOGORDO, N. M., Sept. 11.—Lumber op- 
erations in the mountains adjacent to Alamo- 
gordo are to be greatly enlarged as a result 
of the purchase by the Southwest Lumber Co. 
of the holdings of the Alamogordo Lumber Co. 
The property includes 32,000 acres of what is 
termed the finest timber land in this, section. 
It takes in the areas in upper James Canyon, 
near Clouderoft, Russia Canyon, Cox and upper 
Penasco canyons, Benson, Willie White, Willis 
Canyon and the Agua Chiquita, extending as 
far south as the head of the Sacramento River, 
and nearly to Weed. 

The Southwest Lumber Co. also has recently 
purchased large areas of State lands in this 
vicinity and a number of privately owned 
tracts. The mill of the Southwest company 
which has been cutting an average of 1,500,000 
feet of lumber a month is to be doubled in c¢a- 
pacity. 

Representatives of the Forest Service have 
recently completed a survey of the timbered 
sections adjacent to Alamogordo, and their 
estimate was that the Southwest Lumber Co.’s 
mill here, running full capacity, could nut cut 
out the full amount of timber in fifty years. 
This estimate also included the Forest Service 
property. 

Operations on an extensive scale are being 
held back until the railroad to the heavily tim- 
bered sections is completed. 

The large electric grading machine is now 


protection.’’ To this 
end the State forestry 
department will supply 
all needed fire fighting tools, while the coal 
companies affected will provide additional 
equipment such as fire fighting pumps, uniforms 
ete. The actual fire fighting work will be done 
by active members limited to twenty-four in 
number, which will be divided into three crews 
of eight men each. The leadership will be vested 
in a chief forest protector and three assistants, 
whose duties will be to organize and train the 
crews for quick response to and prompt suppres- 
sion of all forest fires in the vicinity. 


TO PLAN HOME-OWNING CAMPAIGN 


Str. Louis, Mo., Sept. 12.—J. R. Moorehead, 
secretary of the Southwestern Lumbermen’s As- 
sociation, and Frank A. Chase, the building 
and loan expert of the association, are among 
the speakers on the program of the thirteenth 
annual convention of the Missouri State League 
of Building & Loan Associations, which will 
be held at Hotel Claridge, Oct. 20 to 21. The 
work of the convention will center around plans 
for carrying on a more progressive home-owning 
campaign, so it will be seen that lumbermen 
will have a keen interest in the proceedings of 
the meeting. 

Within the last year Missouri building and 
loan associations have gained 23,888 members 
and increased assets about 25 percent, bringing 
the present total to approximately $60,000,000. 
Missouri has 200 incorporated old-line asso- 
ciations. Kansas City associations lead in assets 
with $30,000,000. St. Louis associations have 
about $8,000,000 in assets, altho the associa- 
tions here have shown a gain of 25 percent 
within the last year and within the last few 
months several new associations have been or- 
ganized. 
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Nationwide Survey Covers Lumber Trade Conditions 


WASHINGTON, D. C., Sept. 11.—Emphatie de- 
nial that there is likely to be a so called run- 
away lumber market consequent upon heavy 
building operations, large demand for lumber 
and transportation difficulties occasioned by the 
coal and railway strikes is expressed by the 
National Lumber Manufacturers’ Association 
after a nationwide survey in ascertaining the 
facts as to present lumber conditions and lum- 
ber prices. 


The general tenor of the reports received by 
telegraph is: 


First—-That there have been only small changes 
—ranging from negligible amounts up to 23 per- 
cent increases and some decreases in prices, at the 
sawmills, of lumber since Jan. 1. 


Second—-That the increasing wages paid to labor 
and other items of production cost and, in many in- 
stances, fictitious demand caused by excessive an- 
ticipatory buying have accounted for most, if not 
all, of the price increases. 

Third—That in some instances manufacturers 
— been selling lumber at a loss, at the saw- 
m 8. 


Fourth—That the unusually large volume of or- 
ders, together with restrictions imposed on ship- 
ments in many localities by transportation de- 
ficiencies (and on production by forest fires in the 
far Northwest and elsewhere by local labor short- 
—_, has established a tendency for advancing 
prices. 


Fifth—That the large producers of lumber every- 
where are opposed to a rapidly rising market and 
are individually pursuing policies designed to avoid 
it, which include a universal effort to speed up 
production. No general or concerted action to 
check price advances at the mills is legally possi- 
ble, and none, therefore, is being undertaken. 


Among those reporting are: 


John M. Gibbs, secretary-treasurer North Caro- 
lina Pine Association, Norfolk, Va. 

J. E. Rhodes, secretary-manager Southern Pine 
Association, New Orleans, La. 

Robert B. Allen, secretary-manager West Coast 
Lumbermen’s Association, Seattle, Wash. 

California White & Sugar Pine Manufacturers’ 
Association, San Francisco, Calif. 

J. C. Knox, secretary Michigan Hardwood Manu- 
facturers’ Association, Cadillac, Mich. 

A. W. Cooper, secretary-manager Western Pine 
Manufacturers’ Association, Portland, Ore. 

Northern Hemlock & Hardwood Manufacturers’ 
Association, Oshkosh, Wis. 

R. F. Hammatt, secretary-manager California 
tedwood Association, San Francisco, Calif. 

E. W. McKay, secretary-manager Southern 
eae Manufacturers’ Association, New Orleans, 
4a. 

E. C. Harrell, secretary Georgia-Florida Saw 
Mill Association, Jacksonville, Fla. 


The dispatches from different regions follow 
in full: 


Price Advances Necessary in North Carolina Dis- 
trict—Lumber Selling at Loss at 
Many Sawmills 


{From John M. Gibbs, secretary-treasurer North 
Carolina Pine Association, Norfolk, Va.] 


Our manufacturers for the last two years have 
been losing money on all lumber manufactured. 
Our costs since January, with exception of May, 
have shown steady advances exclusive of stumpage 
and probably exceed increase in selling price. The 
car supply in Virginia and North and South Caro- 
lina has been fairly adequate, but in Georgia and 
Alabama it is critical. Concerning comment on 
alleged 20 to 25 percent advance in prices and 
also alleged intervention of the Federal Trade Com- 
mission two years ago, you will recall that prices 
at that time were decidedly downward; in conse- 
quence of which many of our mills closed down on 
account of inability to finance their operations. To- 
day’s prices are very much lower than those pre- 
vailing two years ago. In my opinion further ad- 
vances are necessary to a reasonable profit and are 
justifiable and probable, but there is no evidence 
of intention to cause a runaway market. Our mem- 
bers would individually oppose it. I do not think 
lumber prices are restricting building in any sense 
of the word. 


Prices Advance in South, But Wild Price In- 
crease Vigorously Opposed 
{From J. E. Rhodes, secretary-manager Southern 
Pine Association, New Orleans, La.] 

Manufacturers of southern pine very generally 
view with alarm probabilities of a runaway mar- 
ket, realizing that marked advances of lumber 
prices will contribute to an increase in building 
costs which will discourage much proposed new 
construction and also that sharp advances in lum- 
ber prices will be likely to lead to governmental 
investigation with the usual unjust assumption 
that such advances are not result of demand greatly 
exceeding supply but from some supposed con- 
spiracy among producers. 

For many weeks demand has been in excess of 
production, the latter having been curtailed by de- 
pletion of timber supply, more careful sawing of 
higher priced timber and other perfectly reason- 


able causes. The mills have exerted every effort 
to increase output to keep up with order files, 
which have increased approximately 750,000 feet 
average per mill to more than 2,500,000 feet aver- 
age unfilled orders per mill in the last eighteen 
months. Since Jan. 1 southern pine prices have 
advanced approximately 23 percent, which com- 
pares with an advance in corn of 27 percent, cotton 
24 percent, iron 42 percent, steel 25 percent. Altho 
southern pine mills are not generally suffering 
from car shortage as yet, it is probable that many 
buyers thruout the middle western States have 
placed orders with southern mills, fearing prob- 
able delay in obtaining shipments from the west 
Coast on account of prospective heavy movement of 
crops. This association has no direct connection 
with prices and never has had. Any effort exerted 
to prevent a runaway market would not only be 
illegal but would be misunderstood and certain to. 
invite investigation with the usual false and unfair 
assumptions, 


Heavy Production Prevents Erratic Market on 
West Coast 


[From Robert B. Allen, sueretens eeontay West 
Coast Lumbermen’s Association, Seattle, Wash. ] 


Our better than normal production is a guaranty 
against a runaway market in so far as west Coast 
mills are concerned. Manufacturers in Oregon 
and Washington are more sincerely opposed to high 
prices than the public. They would restrict price 
within reasonable limits without curtailing pro- 
duction if governmental authorities would permit. 
The last time they asked for such permission it 
was refused as a violation of the Sherman Act, 
altho acknowledged in public interest. At present 
there is a slight stiffening of values due to car 
shortage resulting from shopmen’s strike. The in- 
crease is not great and the duration of these high 
values probably will be short. The present ad- 
vance is due to shortage of equipment, which 
causes buyers to offer premiums for such stock as 
is loaded. Operators having payrolls to meet 
naturally accept auction prices as the only means 
of keeping the mill fires burning. Logs are scarce 
and high priced, due to enforced curtailment of 
logging thru the most dangerous fire season in 
years, followed by a shortage of logging cars re- 
sulting from the shopmen’s strike. Oregon and 
Washington mills take 400,000 cars of logs a year, 
and, owing to naturally rough service and extraor- 
dinary weight of the west Coast’s large timber, 
these cars get in bad order quickly unless kept in 
constant repair. 





No Further Advances Expected in Northern Pine 


[From a Northern Pine Manufacturer in 
Minnesota] 


I can speak with definite knowledge only of 
Cloquet mills, which are typical northern pine 
mills, altho their price advances and present level 
of prices probably differ somewhat from other 
mills. Total advances made by them within last 
sixty days will not average as much as 5 percent. 
Some important items have not advanced at all; no 
items as much as 10 percent. Advances made were 
largely to bring prices into line with other items 
and with existing market. No undue or unusual 
accumulation of orders and no present indication 
that prices will advance again this fall. I think 
present price levels are fair both to mills and pub- 
lic and do not look for and would discourage a run- 
away market. No very serious shortage of trans- 
portation facilities in this territory up to date. 


No Runaway Market in Michigan 


[From J. C. Knox, secretary, Michigan Hardwood 
Manufacturers’ Association, Cadillac, Mich.] 


No indications in Michigan of a runaway mar- 
ket. Increase in lumber prices from low point 
reached last winter was inevitable, as lumber was 
then sold at least as low as cost of production. 
The increases, which will not average 15 percent, 
are justifiable and necessary to the industry. The 
manufacturing lumbermen will do all they can by 
increasing their output to prevent a runaway 
market which they realize is an unhealthy condi- 
tion. The transportation facilities in the Lower 
Peninsula are fairly good. Car supply is some- 
what short in the Upper Peninsula. 





Prices Normal in California Pine 


{From California White & Sugar Pine Manufactur- 
ers’ Association, San Francisco, Calif.] 


Our statistics show that actual average selling 
price of association mills has advanced very little 
from March 1 to Sept. 1. White pine clears and 
selects are selling at practically March 1 prices 
while sugar pine clears and selects are moving at 
considerably less than March 1 prices. Factory 
grades in white pine have advanced an average of 
about $2, and factory grades of sugar pine an 
average of $3 over March 1 price. The advance in 
factory grades was occasioned by shortage of stock 
caused by small cut during the season of 1921 and 
late starting of mills on account of weather condi- 
tions in the spring of 1922 coupled with strong 
demand by eastern sash and door manufacturers. 
Prices on common lumber were about $2 higher 
than March 1. The advances were caused by 
strong demand coupled with shortage of stock. All 
advances were considerably less than 10 percent 
over March 1 prices. We do not look for a run- 
away market with extraordinary price advance, 


but a serious car shortage this fall may cause buy- 
ers to bid up prices to secure preferential ship- 
ment. This, in our opinion, is the only thing that 
will cause advance in prices. 


Prices and Wages Advance Moderately Together 
in Wisconsin 
[From Northern Hemlock & Hardwood Manufactur- 
ers’ Association, Oshkosh, Wis. ] 


Our average advance since the low point a year 
ago is about $5 at mill, $4.50 at point of delivery. 
Production costs by reason of wage increases have 
advanced in last three months at least $4 and 
further advances in costs are certain. Even on 
the low costs of a year ago lumber was sold at a 
marked loss. Sales prices of today and producing 
costs are very close together. e should have 
further moderate advance on basis of present pro- 
ducing costs. Production will be rushed to meet 
demand but labor scarcity has reduced normal pro- 
duction at least one-fourth. Nothing we can do 
will prevent buyers from bidding for lumber. That 
will advance prices. Increased prices will reduce 
demand and increased produttion and higher prices 
will bring demand and production together and 
result in eventual lower prices. We would regret 
a runaway market and manufacturers undoubtedly 
will do everything possible to prevent it. So far 
as buyers are buying beyond present requirements 
in anticipation of a shortage, they are creating an 
abnormal demand at the present moment. We sug- 
gest that contractors and others use lowest grades 
if possible, thus helping situation by curtailing 
demand for upper grades. Our output is normally 
relatively small and meets southern and western 
fumber in active competition at all times. 


No Strong Tendency at Present for Hardwood 
Prices to Advance 


_{From a Southern Hardwood Manufacturer] 


It is my personal view that at the present time 
there is not a great tendency for prices in hard- 
wood lumber to advance excepting on some items 
which may be exceptionally in demand and short 
in stock. It is a fact, however, that there is 
every reason to believe that we are facing a very 
severe car shortage, and in former years when 
there was a serious car shortage, it had the 
tendency to bring about higher prices, because the 
buyers would offer premiums in cases where ship- 
ments could be obtained and moreover, during 
periods of extreme car shortage, the buyers place 
orders far in excess of their actual needs and this 
in itself creates temporarily an abnormal demand. 

We recognize that a runaway market is a detri- 
ment to the industry and a number of hardwood 
producers have urged that the shippers of hard- 
woods do everything in their power to prevent any 
rapid advances in prices, or in other words, the 
leading hardwood producers realize that everything 
that can be done legally should be done to stabilize 
prices and to avoid sharp fluctuations which are 
so. disastrous to the industry. 


Western Pine Lumbermen Oppose Speculation 
[From A. W. Cooper, secretary-manager, Western 
Pine Manufacturers’ Association, Portland, Ore.] 


There has been no material change in our lum- 
ber prices for the last thirty days. Manufacturers 
would dislike to see a runaway market but have 
not felt that one is imminent. They did believe a 
runaway market might develop the latter part of 
last spring. The only effort made to restrain it. 
so far as I know, was an effort on the part of a 
majority of manufacturers to sell as far as possible 
directly to the retail trade in order to prevent 
speculation. Car shortage as yet is not seriously 
felt except in spots. We expect it to be worse, 
however, and it may cause a speculative market 
which would be hard for manufacturers to control. 
I believe the avoidance of such a situation is as 
much in the hands of the retail trade as anywhere. 


Cypress Prices Stable 


[From E. W. McKay, secretary-manager, Southern 
Cypress Manufacturers’ Association, 
New Orleans, La.]} 


From the best information we can gather from 
leading cypress manufacturers, no price advances 
of any consequence have occurred nor are any 
heavy price advances contemplated in the near 
future. Mills have very heavy- order files and 
shipments are moving in satisfactory volume. 
Difficulty of traffic conditions on the west Coast 
has undoubtedly turned a lot of business to the 
South. If heavy price advances occur, in our 
opinion they will be due to buyers bidding for lum- 
ber, which is a situation the manufacturers can 
not control. Our association does not in any man- 
ner gather price statistics or otherwise deal with 
market conditions. . 


No Signs of Hectic Market in Redwood 


{From R. F. Hammatt, secretary-manager, Cali- 
fornia Redwood Association, San Francisco, Calif.] 


The redwood situation at présent is not sugges- 
tive of a runaway market. Inventories have been 
reduced only about 10 percent since Jan. 1. The 
California Redwood Association does not have any- 
thing to do with prices and has never collected any 
price statistics. I am informed, however. by one 
of the largest producers that it has made no 
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price changes in the domestic market since May. 
Redwood is unaffected by transportation to date. 
Unprecedented forest fires in the Northwest, In- 
land Empire, and British Columbia have mate- 
rially reduced fir, cedar and western white pine 
production during the last two months. My per- 
sonal opinion is that the present redwood situation 
does not warrant any extraordinary price ad- 
vances. 


Outlook Feverish in Georgia-Florida Territory 
{From E. C. Harrell, secretary, Georgia-Florida 
Saw Mill Association, Jacksonville, Fla.] 

There is no runaway lumber market in our ter- 
ritory, but the amount of business and prices 
offering may develop that condition. Our belief 
is that buying has been withheld too long and that 
stocks at yards have been reduced to the danger 
point, resulting in a demand upon the manufactur- 
ers that they can not meet with shipments as 
promptly as the situation demands. Prices have 
undoubtedly advanced and the indications are that 
there will be further advances; but in nearly every 
instance coming from the buyers. Price conditions 
are entirely beyond control of manufacturers, as 
is usually true. We do not believe that manufac- 
turers are receiving prices that will restrict build- 
ing. On the contrary, we are strongly of the 


opinion that retail prices and contractors’ demands 
have had and will continue to have more effect 
than anything that could be done by manufactur- 
ers, Transportation conditions are restricting 
shipments and bringing about embargoes on rail- 
roads and congestion at sawmills, increasing cost 
of production and cost of handling, that will offset 
any reasonable increase in prices. This associa- 
tion will not attempt to influence prices in any 
way. 


INCREASE SHOWN IN AUGUST CONSTRUCTION 


August construction for the twenty-seven 
northeastern States was 46 percent ahead of 
last year, according to the monthly report of 
the F. W. Dodge Co., which gives a figure of 
$322,007,000 for the amount of contracts 
awarded last month, or 8 percent under that 
of July, 1922. That a seasonal decline has set 
in after four months of unprecedented activity 
and that the decline is so slight would seem to 
be a most wholesome indication for the re- 
mainder of the year. The outstanding feature 


of the August statistical statement is the in- 
crease in industrial plant construction which 
amounted to $67,373,000, or 21 percent of the 
month’s total. This is the largest monthly 
figure for this class since March, 1920. 


Residential building still maintains the lead 
in August, with $100,882,000 worth of con- 
tracts, or 31 percent of the total. Public works 
and utilities amounted to $49,825,000, or 15 
percent; business buildings, $38,122,000, or 12 
percent, and educational buildings, $32,055,000, 
or 10 percent. 

The August figure brought the total for the 
year to date up to $2,362,872,000, which is not 
only the largest figure for the first eight months 
of any year, but is greater by $7,000,000 than 
the total for the entire year 1921. Comparing 
this year with 1921 on the eight months basis 
this year is 58 percent ahead. 

Contemplated new work reported during the 
month amounted to $371,249,000. 








Commercial Arbitration 





WASHINGTON, D. C., Sept. 11.—The cause 
of universal arbitration instead of litigation to 
settle commercial disputes both in this country 
and abroad, after centuries of agitation, is 
at last making definite strides towards realiza- 
tion, according to A. J. Wolfe, chief of the 
Commerce Department’s division of commercial 
laws. ‘‘The combined efforts of the Department 
of Commerce, trade groups, and bar associa- 
tions,’’ Mr. Wolfe said, ‘‘are beginning to get 
results in the form of a plan, world wide in 
its scope, providing for the enactment of a 
national law in this country and for treaty 
arrangements to make it effective abroad.’’ 


Continuing, Mr. Wolfe said: 


The commercial world has hardly begun to 
realize the significance of the conferences held last 
fall under the department’s auspices, which were 
followed by energetic efforts by the friends of 
arbitration, including the Chamber of Commerce 
of the State of New York and the United States 
Chamber of Commerce. Endorsement by the Amer- 
ican Bar Association in its last convention of a 
Federal bill to make arbitration contracts valid 
and enforceable and of a clause to the same effect 
for the mutual recognization of such contracts by 
treaties of the United States with other countries, 
has been one of the most striking developments 
to date. 

Never perhaps in the history of commerce has 
the feeling been so strong that arbitration is the 
true solution of difficulties arising between honor- 
able merchants both at home and abroad. 


Mr. Wolfe names the recent epidemic of 
cancelations as the principal factor which has 
rallied so much support to the plan. He says 
‘“the temptation to escape the hazards of con- 
tract by repudiating the contract itself or by 
seeking refuge in technicalities has been under- 
mining the age long fundamentals of business 
intercourse.’’ In his opinion, arbitration offers 
an equitable substitute for protracted, ex- 
pensive, and friendship destroying litigation 
which will work to its greatest advantage in 
foreign trade transaction wherein the contract- 
ing parties are so often thousands of miles 
apart. 

In reviewing recent developments, Mr. Wolfe 
said: 

An arbitration law which permits merchants to 
agree to arbitrate their differences and by which 
the awards of arbitrators have the force of judicial 
verdicts, now exists in the State of New York. 

A conference held in the Department of Com- 
merce on Nov. 15, 1921, went on record as recog- 
nizing the value and importance of commercial 
arbitration in the effort to conserve perishable 
and semiperishable food products now going to 
waste at the rate of millions of dollars annually 
because of trade disputes. 

The American Bar Association in its annual 
convention in San Francisco in July gave its em- 
phatic approval to the draft of a Federal law to 
legalize arbitration in interstate commerce and in 
admiralty matters. The bill is entitled “A bill to 


make valid and enforceable written provisions or 
agreements for arbitration of disputes arising out 
of contracts, maritime transactions, or commerce 
among the States or Territories or with foreign 
nations.” 





The Chamber of Commerce of the United States 
of America, has undertaken a work of immense 
significance in taking up with its constituent cham- 
bers the great and practical problem of providing 
the machinery for making commercial arbitration 
readily available to merchants at home and abroad 
and for making it a dependable weapon in clearing 
up the obstructions to the development of trade. 
Several chambers of commerce have advised the 
Department of Commerce of the perfecting of such 
machinery, notably the Chamber of Commerce of 
Los Angeles. 

Quick justice without recourse to courts by way 
of tribunals explains the whole proposition in a 
nutshell. 

The Federal arbitration law, if finally passed 
by Congress, will have advanced the cause a 
long way, in the opinion of Mr. Wolfe, who 
feels that the safest method of insuring recog- 
nition to its provisions in foreign countries is 
by the adoption of a clause in commercial 
treaties with foreign nations establishing the 
validity of commercial arbitration agreements 
between private parties. 


ORDER IS VALID UNTIL CANCELED 


An arbitration committee of the American 
Wholesale Lumber Association in deciding a 
dispute regarding a delayed shipment has held 
that according to the customs of the trade ship- 
ment ‘‘at once’’ means within thirty days. 
The controversy involved the sale of two cars 
of cypress which the buyer ordered to be shipped 
at once. The seller acknowledged the order 
saying it would receive his ‘‘prompt and care- 
ful attention.’’ About four months later the 
buyer urged shipment and the seller replied 
he would ship as soon as cars could be obtained. 
A little more than a month later one car was 
shipped. A year and fourteen days after the 
order was originally placed the seller asked the 
buyer whether there was any change in shipping 
directions on the remaining car. The buyer 
answered at once that he had no such order un- 
filled. The seller reminded him of the old trans- 
action and said he was prepared to ship the 
ear. The buyer replied that, he understood the 
order had long since been canceled, but that if 
the seller did not so understand it to take this 
letter as an order to cancel. Seller assented to 
the cancelation provided buyer would release 
him from liability for nondelivery. The buyer 
declined to accept that condition and demanded 
$160 damages, alleging that he had bought else- 
where at a loss of that amount. The commit- 
tee held that the contract of sale called for 
shipment at once, which ‘‘according to customs 
of the trade means shipment within thirty days 
from date of order for stock of the nature cov- 
ered by this contract,’’? which was No. 2 com- 
mon cypress 82S to 13/16-inch. It held also 
that tho the seller breached the contract by 
delaying delivery beyond thirty days, the buyer 
waived the breach by urging shipment and by 
accepting part delivery. The committee held, 
however, that the buyer still had the right to 
cancel and buy elsewhere for the seller’s ac- 
count upon reasonable notice to the latter of 


his intention to do so. Further, the committee 
held that in the absence of specific agreement an 
order remains in force until filled or canceled, 
and that this order was in effect until the seller 
received the buyer’s letter a year after the 
order was placed canceling it. It was held also 
that tho the seller was bound at that late date 
to accept the order to cancel and allow the 
buyer the difference between the market price 
at the time the order was placed and the date 
of cancelation, the buyer waived his right to 
such damages by failing to notify the seller 
of his intention to buy elsewhere for the latter’s 
account. The buyer was not allowed to re- 
cover. 


TWO WEST COAST DECISIONS 

SEATTLE, WASH., Sept. 9.—A recent decision 
by the Pacifie Coast Shippers’ Association 
board of arbitration in a dispute involving the 
‘‘old Canadian Standard’’ should serve as a 
guide in the use of that term. The complainant 
in the dispute ordered from the defendant drop 
siding ‘‘1x6 all 8-foot Old Canadian Stand- 
ard.’’ When the plaintiff’s customer received 
the stock he presented to the plaintiff a bill 
for $14.40 on account of the presence of 4-foot 
siding in the shipment. Plaintiff made the 
same claim against the defendant, but the lat- 
ter contended that he was entitled to include 
short lengths in the 8-foot order, according to 
custom of Canadian bundling. The arbitrators 
held that the plaintiff ordered with the know)- 
edge of the custom and to protect himself from 
short lengths stipulated that his order for 1x6 
should be all 8-foot. The plaintiff’s deductions 
on account of the short lengths were therefore 
allowed and the costs of arbitration were as 
sessed against the defendant. 


Assent to Alteration in Order 


Another decision of the arbitration board 
was made in a case in which the defendant 
ordered from the plaintiff certain lumber, speci- 
fying lengths. The plaintiff acknowledged and 
accepted the order without specifying the 
lengths but commenting upon them. Plaintiff 
ordered the lumber but could not get the exact 
lengths specified and so notified the defendant. 
Nevertheless the lumber was shipped to the de- 
fendant’s customer, and the latter objected to 
the stock because it was mostly 16-foot instead 
of longer lengths. The defendant’s customer 
charged back $89.32 against the defendant, and 
the latter in turn made the same claim against 
the plaintiff. The arbitrators held that the 
defendant impliedly agreed that the plaintiff 
should make a variation in the lengths ordered 


‘and accepted the shipment knowing that the 


lengths ordered by his customer were not in- 
cluded. Defendant’s acceptance of the invoices 
and the bill of lading of the shipment and pay- 
ment therefor were deemed conclusive proof 
that he accepted full responsibility for the 
change in the order. He was therefore required 
to remit the deduction of $89.32 and pay the 

costs of the arbitration. 
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Bae For Py ti ke 


Every Community Must Work for Fire Prevention 


All destruction by fire inflicts a loss upon 
the community, and if the burned property is 
insured the community pays the loss. Not only 
that, but every community levies upon itself a 
tax proportioned to its fire hazard. Fire pro- 
tection, therefore, is of vital community con- 
cern. 


Most fires are preventable, and the conditions 
that cause them or make them probable can be 
recognized before they occur; tho it is the cus- 
tom to discover the causes of the fire after it 
takes place. 


**Tt’s an ill wind that blows nobody good’’ 
does not apply to fire losses; they do no good 
to anybody, and they involve a loss to every- 
body. Often they destroy lives. 


The best way to reduce the fire loss is to pre- 
vent fires, and the next best way is to put them 
out as soon as possible after they start. 


Folks set most fires, not intentionally, of 
course, but by careless handling of fire. Civil- 
ization is said to have started with the discov- 
ery of fire. Fire unquestionably is man’s most 
useful servant; civilization as we know it could 
not be perpetuated without fire. 


Everybody has more or less trouble with his 
servants; but fire is the hardest of them all to 
manage. Sometimes it becomes the master, but 
in most such cases fire gets the upper hand 
because man, its master, has been negligent. 


When a man goes out and sets fire to prop- 
erty, even his own, he is called an incendiary, 
a hard word to pronounce, but a terrible word; 
and his crime is called arson. The punishment 
for arson is extremely severe, only second in 
severity to that for homicide. 


In recent years the total fire loss in the 
United States was estimated at $350,000,000. 
Of this loss about nine and one-half million 
dollars was caused by lightning and $2,985,541 
was attributed to incendiarism. The remainder 
of the amount was due to various causes, but 
all of them preventable, all due to man’s care- 
lessness. 


One principle of law is that every man is pre- 
sumed to know the reasonable and probable con- 
sequences of his act. Undoubtedly, if every 
fire could be traced directly to the person whose 
carelessness caused it the facts would show that 
he might reasonably have expected a fire to re- 
sult. The difference, therefore, between such 
an act of carelessness and one of intention (in- 
cendiarism) is small; there is no difference at 
all between the results of the two acts. The 
law, however, calls the one act arson and its 
perpetrator an enemy to society, a criminal. 

The annual fire loss in the United States is 
increasing at a rate that would alarm the peo- 
ple of any other nation but this. A few Amer- 
icans have begun to worry about it. We have 
had heavy taxes during recent years, to pay the 
costs of the war; but for years before the war 
we had been levying a fire tax that in recent 
years has averaged 15,000 lives and $350,000,- 
000. We have urged the reduction of Govern- 
ment expenditures so that Government taxes 
may be reduced; but we continue to increase our 
annual fire tax (loss). 

Men now living can recall that yellow fever 
used to take an annual toll of thousands of 
lives, but the cause of that disease was discov- 
ered and people learned to take the precau- 
tions necessary to prevent it. The same is 
Kirgely true of malaria. Tuberculosis still takes 
thousands of lives ynnecessarily, but more and 
more people are learning that that scourge can 
be prevented by right living. Smallpox has 
been all but wiped out, and diphtheria need 
cause almost no deaths if known remedies are 
used in time. And so with other diseases. 

But the American disease of carelessness is 
getting worse, instead of better. People are 





burning more and more of other people’s prop- 
erty and their own. The cure for this terribly 
destructive disease is carefulness, a word that 
sounds much the same but that is vastly differ- 
ent in significance. 

Fire loss is only part of the annual loss due 
to the carelessness of Americans. Thousands 
of people lose their hands, their arms, their legs, 
their eyes and their lives owing to disregard of 
simple precautions. These multilations and 
deaths inflict untold miseries upon the victims 
and their immediate relatives, and they involve 
an incaleulable loss to the community. The 
death rate from automobile accidents alone in 
a recent year was 10.4 in 100,000 population, 
as compared with a rate of 5.8 five years pre- 
viously. The loss of life from that cause is 
steadily growing. 

A great deal of thought has been given to the 
matter of fire loss, and thé conclusion reached 
is that to reduce it is a community problem. 











CEASE FIRING— 


@jThat command must be 
obeyed. America’s fire waste 
is a reproach upon American 
intelligence. Each year fif- 
teen thousand lives and one- 
third of a billion dollars in 
property are sacrificed to the 
Fire Fiend. 


q A tithe of the effort made to 
produce this wealth would 
save it from fire. Burning 
people to death is a savagery 
that has no place in civilized 
society. 


gq Carelessness rules in Amer- 
ica; it must be dethroned by 
Carefulness. Carelessness is 
a cruel tyrant; Carefulness is 
a beneficent master. 


q Carefulness must become the 
watchword in every commu- 
nity, in every school, in every 
business and in every home— 
carefulness in the use of fire. 











Each person must be made to see and admit 
his responsibility and his duty to prevent fire 
loss wherever it is preventable. 

One way, and in many respects it is admir- 
able, is to set aside in every community each 
year a ‘‘ Fire Prevention Week’’—Oct. 2 to 9— 
during which local fire hazards shall be in- 
vestigated and steps taken to reduce them. This 
is everybody’s business and everybody must 
attend to it if needless fires are to be prevented. 
Somewhat detailed plans, with suggestions and 
materials for carrying them out, have been pre- 
pared and will be supplied on request by the 
National Fire Protection Association, 87 Milk 
Street, Boston, Mass. 

Fires, however, are destroying property need- 
lessly all the weeks of the year and every day 
and night of each week. There is not a moment 
in the entire year when anybody should be eare- 


less with fire. Fire and care are two words 
that are inseparable. It makes no difference 
who, when, how, where or what form of fire; 
the person must know that it is the most de- 
structive agency known to man. It is more 
dangerous than dynamite or nitro glycerine, 
which nobody of sense will handle carelessly or 
at all if he can avoid it. 

All the people must work together in fire pre- 
vention. Every organization already in ex- 
istence ought to keep fire prevention on its pro- 
gram all the time. Carefulness in the use of 
fire should be taught in the homes and in the 
schools, by both precept and example. The 
observance of ‘‘ Fire Prevention Week’’ should 
not be omitted, but it should be only a ‘‘high 
spot’’ in an observance that is kept up every 
day of. the year. 


HOOSIER CAPITAL’S PROSPERITY DAY 


INDIANAPOLIS, IND., has had a ‘‘ Prosperity 
Day’’ and the trade there deserve a lot of 
credit for aid in putting over the event. In 
spite of other labor difficulties, Indianapolis 
is about 95 percent open shep and this 95 
spent the entire day in a gala celebration. The 
mayor declared a half-holiday, but the partici- 
pants declared a full holiday and both employ- 
ers and employees went to the State fair 
grounds and enjoyed themselves. 

Sports of all sorts from casting to horse 
racing, and all free, were indulged in during the 
day. At night a pageant was held in front 
of the grandstand. The sports served to draw 
a crowd to see signs and posters prepared to 
impress the citizenship with the greatness of 
the city. 

The opening of the pageant showed three 
‘‘kings of industry’’ sitting on thrones in the 
center of a stage, surrounded by dancers rep 
resenting the ‘‘spirits of optimism.’’ The 
‘*spirits of pessimism’’ appeared on the stage, 
but the spirits of optimism aided the ‘ ‘spirit 
of the city’’ in driving them into the back 
ground. 

Among those who participated were the fol 
lowing: W. F. Johnson Lumber Co., Capitol 
Lumber Co., Udell Works, Maas-Niemeyer 
Lumber Co., Thomas Madden Son & Co., J. J. 
Madden Manufacturing Co., Brannum-Keene 
Lumber Co., Indianapolis Wire Bound Box Co., 
Hoosier Veneer Co., Dynes-Pohlman Lumber 
Co., Indianapolis Sawed Veneer Co., E. ©. At 
kins & Co., Aetna Cabinet Co., R. S. Foster 
Lumber Co., Western Furniture Co., Cabinet 
Makers’ Union and Emrick Furniture Co. 


DurING 1921 there were 156,441 boys and 
girls enrolled in agricultural extension clubs. 
They owned 76,148 head of farm animals and 
554,286 fowls, having a total value of $3,605,176. 


A NUMBER of Omaha lumbermen went on a 
trade excursion organized by the Omaha Chamber 
of Commerce, covering 112 towns in Iowa, Ne 
braska, and South Dakota. The business men 
went by special train, were laden with advertising 
matter, souvenirs, and other matter to make the 
towns lively as they paraded the streets. Amony 
the lumbermen on the excursion were L. C. Simp: 
son, Chicago Lumber Co.; Harry Kelly, Adams- 
Kelly Co.; O. C. Walt, C. N. Dietz Lumber Co., 
and C. E. Walrath, Walrath & Sherwood Lumber 
Co. 


THE LADIES’ rest room of Woodruff, Wis., con- 
ducted and built by the Dawley Lumber Co., 
Woodruff, Wis., was opened May 20 under the 
charge of Miss Idel Grundy. Besides being a 
rest room, the building will be used as 24 inform- 
ation bureau, where facts in regard to resorts, 
automobile routes and lakes will be furnished 
tourists free of charge. 
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A Part of the Country Where Rents Are Low—Manufacturing Centers 
Are Slowly Working Back to Prosperity by Developing New Markets 


The Realm has remarked a number of times 
upon the extent and the profit of the summer 
resort business. We are all more or less no- 
madic by instinct, and when summer comes 
around we feel the old urge that made the 
Arabs pack their tents and the Indians their 
tepees and take to the trail. Some of us invest 
our vacation each year in a violent rushing 
from place to place, and we come home tired 
and fractious and wish we had a few days left 
in which to rest before we go back to the 
routine of work for another interminable year. 
But whether we behave wisely or foolishly we 
have an instinctive yearning for change; and 
more and more of us manage in the summer 
time to get away to a mountain or a lake for 
a few weeks to get a different view and a new 
occupation. 

This part of New York State, in addi- 
tion to many other resources and occupa- 
tions, gathers in its annual toll from the 
vacationist and the nature seeker. The 
State has both natural and artificial ad- 
vantages which make this a profitable 
business. Chief among the artificial, I 
suppose, are the splendid highways. These 
arteries of communication are a joy to the 
motorist. They are used by every one; 
rich man, poor man, beggar man, thief. In 
the never-slackening stream of traffic one 
may see every kind of a ’bus that will roll. 
This afternoon we observed an ancient 
jitney originally believed by some optimist 
to hold five passengers; but in it rode an 
uncounted multitude of young men. Feet 
hung over the sides like collision mats on 
a tugboat. Bursts of song floated back; 
and the superannuated lizzie seemingly 
humped her ancient back and roared down 
the highway at a speed that no sane and 
sober Ford would wittingly maintain for 
a moment. Behind it came a Pierce-Arrow, 
polished and dusted within an inch of its 
life. It was driven by a ramrod in an 
impeccable chauffeur’s uniform, and in the 
rear seat rode Beacon Street scowling mag- 
nificently in side whiskers and the con- 
sciousness of ancestors and investments 
beyond the breath of contumelious ques- 
tion. They are all here, from the stripped 
flivver to the palace car and from the mar- 
ket gardener’s sawed-off dinky truck that 
is crowded by a bushel of onions to the 
movable warehouse in which a whole coun- 
ty seemingly might ship its year’s crops. 


An Attractive Section for the Vacationist 


Nature did much to make it worth while to 
drive over the roads. In this region, for in- 
stance, are the Finger Lakes, including Canan- 
daigua, Keuka, Seneca, Cayuga, Owasco and 
Skaneateles. Not all of them are equally popu- 
lar for summer resorting, it seems, but they 
are all wonderfully beautiful as they lie paral- 
lel to each ther. There are drives, fishing, 
dancing at the hotels and all the things that go 
with summer resorting. Have you noticed how 
some men must have their return to nature each 
summer and take it at a lake hotel, sleeping all 
day and playing poker all night? Some of the 
rest of us take ours in socking an inoffensive 
golf ball in the teeth or in submerging our- 
selves in a novel about Wall Street; so the pot 
will not call the kettle black. But what we 
started to say is that people come from all parts 
of the United States to spend all or part of 
their summers in this playground country; and 
the natives like wise people cater to the vaca- 
tionists and thereby put money in their purses. 


The present summer has not been quite so 
good for the harvesting of this crop as last 
summer was. There has been too much cool and 
wet weather. In the lumber yard operated by 
the estate of Alexander Davidson, in Canan- 
daigua, I was told that the cottage trade has 
been negligible and that cottages already built 
have not been in the usual constant demand. 
But trade in this pretty little city has been 
quite good in spite of this fact. In this office 
I saw the books and separate sheets of the 
architectural service offered by the Northeast- 
ern Retail Lumbermen’s Association. This 
service has helped the Davidson people to meet 
whatever feeble competition has been attempted 
by those outsiders who have a weakness for 
shipping direct. The Canandaiguans haven’t 





unprotected no one wants it. 
manufacturing centers 

export trade is not brisk. 
back toward normal by developing new markets 





Foreign money is of such small value that even when left 


much interest in buying outside; and when they 
find that the local merchants can offer them 
well planned houses at the same price the out- 
sider will ask for a throw-together and that in 
addition the local people will give them an ade- 
quate personal service, there isn’t much more 
argument. 

George T. Thompson operates a lumber and 
coal business in Canandaigua. 


By good fortune or good planning this little 
city has most of its public buildings grouped 
together on the main street, making a most at- 
tractive civic center. There is a massive marker 
on one of the lawns commemorating the fact 
that the last great council between the Govern- 
ment and the Iroquois Indians took place in 
Canandaigua; some time, I believe, while 
Washington was president. My frivolous mind 
was attracted by the appellation of one of the 
Indian plenipotentiaries. This chieftain re- 
joiced in the given name of Heap of Dogs; 
proving that some ancient redskins, like some 
modern whiteskins, didn’t care what they called 
their children. 


Therefore, business in the 
which were built up on the 
Industry, however, is working 


Trade in general in this eastern country has 
been good; but that does not mean the butter 
has been spread evenly over the slice. The 
men in the smaller places are inclined to think 
the city dealers have had the best of it. Syra- 
cuse, for instance, is said to have come thru 
with a whale of a season; while some of the 
nearby towns haven’t done proportionately so 
much. In the village of Waterloo, for instance, 
I was told in the office of A. H. Terwilliger 
& Son that ‘‘there isn’t any business.’’ Water- 
loo, like most of its neighbors, is an industrial 
point. The woolen mills have not operated 
steadily during the last twelve months, and this 
makes itself felt in the volume of lumber re- 
tailed. Mr. Terwilliger deplored the lack of 
a building rush, but he stated that his town 
was one of the best towns in which to live 
that he had ever seen. The natural beauty 
of its setting and the splendid roads as 
well as the people who lived in it made him 
more than satisfied to live just where he 
does. 

Curle & Bagshaw operate a yard in 
Waterloo. It seems rather the custom in 
these towns for the lumber yards to hunt 
in pairs. 

The busy little city of Geneva, located 
at the head of Seneca Lake, has, also, its 
two yards. These are the R. J. Rogers 
Lumber Co. and W. E. Stubbs & Son. 
Seneca Lake, like all the other fingers in 
the watery hand, is a lovely sheet of water. 
We saw it on a day when clouds and mists 
like gray folds of silk were drawn across 
the sky, so it was a pleasant difficulty to 
decide where water ended and atmosphere 
began. But for some reason or other this 
lake has not been so popular with cot- 
tagers as some of its neighbors. There 
are a few groups of summer dwellers, but 
not many cottages have been erected this 
year. 


Geneva Industrial and Farming Center 


But I don’t want to talk about summer 
residents until the readers of this depart- 
ment. get the idea that no one else lives 
in these parts. The transient population 
is rather incidental. Geneva is an indus- 
trial center and a farming center. In the 
Rogers office I was told that farmers are 
a little discouraged over the crabbedness 
of fate. They have pretty good crops and 
are selling them for pretty good prices as 
such things went before the war. But like 
many others of Uncle Sam’s nephews they had 
a taste of creamier incomes during the opulent 
times following the war. Their produce brought 
them more money than ever before. They dis- 
covered in themselves tastes for luxuries they 
had previously looked upon as sissified if not 
immoral. Like all other people in such a state 
of increased prosperity they found it very easy 
to acquire expensive tastes. They bought elab- 
orate machinery with which to work. They 
gratified their wish to have more and better 
cars. They traveled more. All the things they 
did were innocent enough and even admirable, 
so long as the commensurate income held out. 


But they, too, suffered deflation. It was 
forced upon them ruthlessly by the logic of 
events; and, again like the rest of us, they 
found that the new tastes which developed so 
easily and pleasantly were hard to relinquish. 
It is always a mournful thing when any per- 
son or class of people must lower their stand- 
ards of living; and while events may compel 
it, events can not make us like it. The farmers 
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accepted the diminished income, for they could 
do nothing else; but they have trimmed their 
expenditures to fit their cloth, and among other 
things they have trimmed down their building 
budgets. 
Fruit Crop Is Large 

However, like the farmers in the Corn Belt, 
they are finding that they still live thru it and 
that they are making some money. When in 
the office of W. E. Stubbs & Son I suggested 
that perhaps I had got beyond the eastern 
frontier of the fruit belt I was quickly set right. 
This, it seems, is the great center of nursery 
stock, and indeed after the matter was called to 
my attention I saw large areas of small fruit 
trees getting their start. I suppose they’ll 
journey over much of the United States and 
will be producing cider and apple 
pies these coming fifty years. One 


a customer comes in with a desire for a house 
they work out the ideas to suit him, and the 
finished plan, he feels, is the child of his own 
brain. 

We have seen many offices decorated with 
growing flowers and shrubs; but we were espe- 
cially delighted to see a bit of ground in the 
rear of the Stubbs office where tomatoes were 
growing in all their glory of fruit and foliage. 
They were no end decorative, trained up as 
they were, and in addition consider the luscious- 
ness of these ‘‘love apples’’ when they reach 
their full stature and ripeness. This company, 
like many others in New York, delivers orders 
into the country. There are many villages 
without yards of their own, and if they could 
not depend on truck deliveries from the yards 





farm near Geneva, I was told, pro- 
duced something more than one 
hundred forty tons of sour cherries. 
Apples and peaches grow in quan- 
tities to fire the imagination. 
Kindly old Mother Nature is go- 
ing forward this year with her 
immemorial work of sending seed 
for the sower and bread for the 
eater; and so long as she does that 
all of us, including discouraged 
farmers, may take heart of hope. 
The fact that the fruit crop is 
large and that prices at this writ- 
ing promise to be fairly good is 
interpreted by New York lumber- 
men as a sign of future business. 
They tell me that New York farm- 
ers do most of their building in 
the spring; reserving perhaps some 
repairs on the house until later in 
the season, 

The industries of Geneva include 
such diversified lines as stoves, cut- 
lery and optical goods. Not all in- 
dustries are pursuing a brisk pace 
in the race of business, but the 
average is very fair. 

It is interesting to see lumber 
in these yards that had its origin 
on the west Coast, came around by 
way of Panama and up the Hudson 
to .some convenient reshipping 
point and traveled the rest of the 
distance by rail. Some of these 
retailers are placing some pretty 
big orders with west Coast manu- 
facturers. It takes about three or 
four months to make the long 
water journey and the compara- 
tively short final rail haul. This 
makes necessary the anticipation 
of needs by that length of time, 
and ordering so far ahead I imag- 
ine is something of a new experi- 
ence for these dealers. They have 
of course done some of it; but the 
hemlock of Pennsylvania and the 
spruce of Canada grow rather 
nearby, and much western wood 
has been jobbed out of distribut- 
ing yards located at points con- 
veniently near. 

Strong Building and Loan Town 

Geneva is a pretty strong build- 
ing and loan town, so Mr. Stubbs 
tells me. There is one association 
that is thirty-five years old, has 
done a large volume of business 
and has never foreclosed a mortgage. This 
speaks volumes not only for this particular so- 
ciety but also for the building and loan idea. 
It attracts the right sort of people, and it 
seems to strengthen the traits of character 
which make for sound citizenship. 

The Stubbs office is a very attractive one 
and has a sales room and a show window. The 
company is getting under way with an archi- 
tectural sérvice of its own. Some time ago 
Mr. Stubbs subscribed to a commercial archi- 
tectural service but has had little success with 
it. He finds the plans serving as a spring 
board from which his customers jump to their 
own ideas. So the company now has a drafts- 
man and a collection of photographs. When 
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fied industries, as has been remarked: before, 
and not all of them have returned to full pro- 
duction. So in some places laborers have gone 
to other points where work is available. But 
curious as it may sound to a resident of Chi- 
eago or New York City, one element in the mat- 
ter is a certain conservatism in the relations in- 
volving real estate. Rents used to be such and 
such sums, and landlords seem unwilling to de- 
part much from the old figures. I admit that 
it sounds weird; but I’ve heard it a number of 
times and am constrained to admit it within 
the circle of possibilities. It seems that many 
landlords own but one or two houses, and they 
often have known their tenants for many years. 
There are enough of this sort to put somewhat 
of a brake on the upward desires of the rest. 
But supplementing this condition 
is the other potent fact that 
just now there seems to be no 
great shortage of houses. Later 
on, as manufacturing gets going on 
a full time basis, this second factor 
may be changed. Seneca Falls de- 
pends largely upon _ speculative 
builders to get its houses built, 
so Roy W. Yawger tells me, and 
at the time of my visit the specu- 
lative builders were holding off be- 





Nature Made 
Floors 


When you invest your hard 


earned money in floors for your 
kome you have a right to expect not 
only wearing quality but satisfying 


appearance as well. Nature has already 
answered this requiremeat. The right 
wood for just such floors is standing 
now On many a wooded hillside. 


We can say truthfully that some 
of this lumber is in our yard. It is 
Nature's best flooring.; 


Permanence and Beauty 


The cost of the right flooring — 
purchased here—is small compared to 


the service it will yield. 


Let us help your home building 
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BUILDING MATERIAL 
(Phone 3945) 


(Mass.) retailer in his local newspaper advertising 


in adjoining cities these villagers would be in 
a serious plight. The Stubbs trucks regularly 
go as far as thirty miles. The excellent high- 
ways make this service but a continuation of 
city delivery. 


Reasons for Low Rents 


From all parts of the country have come 
stories this last year or two of high rents and 
of tenants driven to desperate devices in order 
to maintain roofs over their heads. So it is a 
little odd to find towns and cities where rents 
are so low there is little incentive to put up 
houses and flats as a renting investment. Seneca 
Falls is one such place. There are several ex- 
planations. Most of these points have diversi- 





Brockton 


cause of the low rental returns they 
could expect to get on their invest- 
ments. 

There is no shortage of money 
available for sound building loans. 
The banks are prepared to care 
for these projects. 

In the office of Fred Maier & 
Sons (Inc.) I was told that while 
not many new houses have been 
started the tide of sales has been 
running rather strongly. Mr. 
Maier said he was at a loss to 
account for all of the volume. It 
is common to associate lumber 
sales with new houses, and to see 
few houses built and yet the sales 
remain pretty good is to feel like 
the Irish sergeant who thought one 
of the squad was holding both legs 
stuck straight out in front in the 
course of the settingeup exercises. 
Without new houses the lumber 
business would seem not to have a 
leg to stand on. But about the 
time we think we’ve got ’em again 
in spite of prohibition, we discover 
that the business is standing on the 
leg of repairs and remodelings and 
that gravity is still with us just 
as in the days when Newton first 

- discovered the dear old thing. 
The Seneca Falls industries de- 
pend in normal times upon foreign 
markets to absorb about half their 
output. Today we saw a display 
of foreign paper money; German, 
Austrian, Russian and the like. 
The bills were numerous and of 
large denomination. In the prewar 
days there would have been a com- 
fortably large fortune represented 
in the lot; but now, so little is 
their value that their only protec- 
tion from theft was a piece of 
plate glass laid over them. There 
was no one around to watch the 
light fingered seeker after other 
people’s wealth. The glass was 
mostly to keep the bills clean and 
from blowing away. When a person sees paper 
money that formerly was worth scores of thou- 
sands of dollars watched much less carefully 
than a package of cigarets he can understand 
in a@ new way something of what has happened 
to our commerce with certain parts of Europe. 

This curtailment of part of their markets 
has tempofarily shortened the production of 
Seneca Falls’ factories. They are busily en-. 
gaged in finding and creating new markets; but 
in the meantime they are feeling the shortage, 
and the building trade is feeling it. But as 
Mr. Maier pointed out, the sale of lumber goes 
on. There is a certain.amount of farm trade 
and a certain amount of summer cottage trade. 





‘Mr. Maier took evident pride in speaking of 








44 


AMERICAN LUMBERMAN 


SEPTEMBER 16, 1922 





the fine highways of New York State. Practic- 
ally every lumberman to whom I talk speaks 
of these highways. Owning a car that has got 
some speed and staying power is much more 
of a temptation here than it is in some other 
places I could name. Everybody tours. We 
stayed in a little hotel last night in a village 
we happened to reach when evening overtook 
us. The host engaged us in conversation after 
dinner and by means of a highway map out- 
lined the trips he had taken recently; up to 
the Thousand Islands, into the Adirondacks, 
thru the lake country and so on. The New 
Yorker with a car and even a little leisure 
knows exactly what he is going to do with the 
two. 


[The next instalment of the Realm of the 
Retailer once more points out how Pacific coast 
lumber is coming into New York by water in 
increasing quantity. The same instalment will 
also point out how eastern retailers are obtain- 
ing best results from plan and architectural 
services etc.—Epitor. | 


Eastern Retailers’ Exhibit 
Rome, N. Y., Sept. 11.—In an effort to 
further home building in their community, the 
Rome Home Service, consisting of the Beach 


Lumber Co. and the Edward Comstock Co. 
(Inc.) joined forces in making a most at 


tractive exhibit at the Greater Rome Exposi- 
tion recently held here. The exhibit occupied 
a prominent space and 


members in tie annual baseball game, by a 
score of 12 to 10. Swimming races were an 
innovation. A barbecued sheep dinner was 
served in the afternoon and was followed by 


dancing. In the words of James Cray, secre- 
tary of the association: ‘‘The day was just 
what we intended it should be, one of pleasure 
for our members and their friends.’’ 





Uses Loose Leaf Perpetual Inventory 


The perpetual inventory sheet reproduced in 
connection with this article is a form used for 
the entire stock of a retail yard. It is printed 
on both sides. The perpetual inventory is kept 
on the one side; the other side provides space 
for recording the results of a physical inventory 
when one is taken. It is, of course, expected 
that the results of the physical inventory will 
check with the amount of stock on hand as 
shown by the perpetual inventory. 

For each item of stock a separate sheet is 
used. In lumber items, there would be a sheet 
for each length of each dimension carried. As 
the sheets are loose leaf, they may be grouped 
in the binder in any order that will make easy 
and speed up the finding of various items. 

Entry of the quantities is made from in- 
voices as soon as they arrive and are num- 
bered. This seems an unusual practice, as it is 
believed that it is customary to await the ar- 
rival and tallying of the goods before entering 
them on the inventory. 

After a car arrives and the material has been 
put in pile or storage, to the invoice cost is then 





attracted great atten- 
tion from the crowds 
of visitors. There was 
on display a model 
house in a_ charming 
setting of a _ pergola 


banked with palms in- 
terwoven with ivy. The 
house was very com- 
plete, having a recep- 
tion hall, living room, 
with fireplace and built- 
in book cases, a dining 
room and a scientifically 
arranged kitchen de- 
signed to save steps. 
The floors in all rooms 
except the kitchen were 
of oak, underlaid with 
a subfloor and building 





paper. Upstairs were 
three bedrooms and a 
bath. The complete 
house, including heat- 
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ing, wiring, plumbing 
and painting, they ad- n 3." 
vertised they would :" 
erect for $4,700. The companies also displayed 
a miniature California bungalow, which was 
to be given to some child attending the ex 
hibition, each child visiting the exhibit re- 
ceiving a ticket for the drawing. One feature 
displayed that attracted much attention was 
Celotex board-form insulation. Celotex is ap 
plied directly to roofs, walls and ceilings and 
reduces the amount of fuel consumed for heat- 
ing purposes approximately one-third. It is 
manufactured from sugar cane fiber, and is 
not built up of layers but is firmly matted, 
interlaced and felted into a tough, rigid in- 
sulating board. For interior work Celotex can 
be plastered direct, eliminating lath, or interior 
decorations in almost unlimited textures can be 
applied direct to the Celotex, saving all plaster- 
ing costs. There were many other features 
exhibited and great credit is due the Rome 
Home Service for the interest aroused. 


Attractive 


CONNECTICUT DEALERS PICNIC 


New Haven, Conn., Sept. 11.—More than 
150 lumbermen and their wives and sweethearts 
attended the recent outing at Lake Compounce 
of the Lumber Dealers’ Association of Con- 
necticut. The weather was ideal, the feast par- 
excellence and the program of sports the largest 
the association has ever staged. A number of 
lumbermen from New York and other New 
England States were present, and the day was 
given over entirely to sports. 

The active members defeated the associate 


Exhibit of the Rome Home Service 


added the cost of laying down the material, 
handling charges being distributed to each size, 
the total cost of all items of a size being the 
invoice price plus the cost of handling. The 
user of this inventory system does not specify 
on what basis the handling charge is distributed 
to the items, but doubtless some rather arbi- 
trary basis would have to be adopted when 
mixed cars, of say lumber, shingles and lath, 
were received. The distribution of these han- 
dling charges is, of course, a cost accounting 


problem; some retailers would take into con- 
sideration that finish and higher grades re- 
quired more care in handling; some would dis 
tribute the handling charges on a basis of foot- 
age, and some on the basis of cost per thousand 
feet. 

Sales are posted from the sales journal, or 
sales tickets, to the inventory sheets. The sam- 
ple sheet reproduced herewith shows that on 
June 19 there were 196 pieces on hand, and that 





PHYSICAL INVENTORIES 
Article 
Kind__ 


aa4-14 ae 





No. 1 southern pine 





oat 


Quawtity 





Back of Form Shows Physical Inventory 


their unit cost, or cost per piece, was 34.403 
cents. Two-sales, of 1 and 6 pieces, bring the 
number of pieces on hand down to 189, The 
cost of these seven pieces at 34.403 cents each 
was $2.41, and this deducted from the $67.43 
bring the total value of the balance on hand 
down to $65.02. 

The invoice price per thousand feet of the 
196 pieces of 2x4-14 southern pine, amounting 
to 1,829 feet, received on June 19, 1922, was 
$36.50. The proportion of the total handling 
charge distributed to these items, amounting to 
slightly over 1 percent, was 36.531 cents, bring- 
ing the total cost of per thousand feet to 
36.86531. This cost per thousand has now to 
be converted into cost per piece, or unit, for 
record in the perpetual inventory. Perhaps the 
user takes the total cost of the 2x4-14 items 
from the invoice, adding the same percentage 
as has been used to arrive at the delivered cost 
per thousand, and getting the resulting figure 
of $67.43 as total value. The 1,829 feet fig- 
ured out at total cost per thousand, $36.8631, 
would give approximately $67.43. Dividing 
this total cost by the number of pieces, 196, 
will give a cost per piece of 34.403 cents. 

Returned merchandise is posted to the per- 
petual inventory in red ink, the number of 
pieces being deducted, and amount being de- 
ducted figured at unit cost. Retailers usually 
make a percentage reduction from their sales 
price when allowing credit for returned mer- 
chandise, and it is not quite clear how this 
problem is handled by the user of this perpetual 
inventory. Evidently the returns are entered 
at the unit cost; if they were entered at a 
lesser figure, the unit cost of the balance on 
hand would be changed. 
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BEAUMONT AS DISTRIBUTING POINT FOR COAST WOODS 


BEAUMONT, TEx., Sept. 11.—The value of 
waterways to commerce has long been recog- 
nized, and before the railroads were built 
across the continent the rivers, inland lakes 
and canals furnished the principal means of 
transportation. Since the opening of the 
Panama Canal the importance and advantages 
of this waterway for shipments from the 
Pacifie to the Atlantic coast have been grew- 
ing apace, as this project has made possible a 
great saving in time and also freight expense, 
as heretofore vessels with cargoes from Pacific 
coast to east coast ports had to make the 
long trip around Cape Horn which usually 
took several months. In these days of high 
rail freight rates water transportation is 
coming more and more into favor, and 
wherever feasible lumber manufacturers and 
wholesalers are utilizing vessels for shipments 
of forest products. 

For the distribution of west Coast prodnets 
the Port of Beaumont, Tex., offers many ad- 
vantages. It is located on the upper termini 
of the Beaumont and Port Arthur ship canal, 
which has become one of the greatest in the 
United States both in value of exports and im- 
ports, as well as tonnage produced. The first 
shipping done in this district was thru the 
port of Sabine Pass, which was a natural 
outlet for the Neches and Sabine rivers which 
passed into Sabine Lake and emptied into the 
Gulf of Mexico thru Sabine Pass. At this 
point in the waterway’s history the Kansas 
City Southern railroad was built by Arthur E. 
Stillwell from Kansas City to Port Arthur, 
Tex., which is inland twelve miles north of 
Sabine Pass. In doing this it was necessary 
to extend the channel up to the city of Port 
Arthur, which Mr. Stillwell and associates 
constructed out of private funds and dedi- 
cated to the United States Government. Eight 


years ago the channel from Port Arthur to 
Beaumont was completed, the citizens of Jef- 
ferson County putting up one-half of the 
money to dig this channel, the United States 
Government furnishing the other half, making 
a complete waterway from the Gulf up as far 
as Beaumont, thirty miles inland. This water- 
way has since become the world’s greatest oil 
refining center. 

As Beaumont is the center of the great pine 
belt of eastern Texas and western Louisiana, 
the bulk of the lumber is exported thru this 
waterway, and only forty miles distant is 
located at Sulphur, La., the great sulphur 
mines of the Union Sulphur Co., which ships 
daily a large tonnage to all ports in the world 
thru the ship channel. The waterway offers 
excellent advantages in the fact that it has 
railroads running parallel with its entire 
length; also Stone & Webster, of Boston, 
Mass., have built one of the most modern in- 
terurban railroad systems, paralleling the 
waterway, from Beaumont to. Port Arthur. 
Two great rivers empty their waters tliru 
this ship channel, thereby giving it a large 
volume of fresh moving water, and the chan- 
nel being dug in its entirety thruout in clay 
has enabled the entire waterway to be main- 
tained at a cost of less than $6,000 a year. In 
fact the waterway has scoured to an addi- 
tional depth of fourteen inches since its com- 
pletion. 

The rapid industrial development of regions 
adjacent to the Beaumont and Port Arthur 
ship channel has provided an excellent mar- 
ket which a few west Coast lumbermen have 
already begun to take advantage of, one in- 
stance being that of a cargo of red cedar 
shingles shipped to Beaumont from the St. 
Paul & Tacoma Lumber Co., of Tacoma, Wash., 
and distributed as far east as New Orleans. 


Excellent facilities are offered for the loca- 
tion at Beaumont of big storage and distribut- 
ing yards for west Coast lumber and forest 
products. The completion of the Panama 
Canal has further actuated the growth of 
tonnage from the channel for the Orient, 
which consists mostly of refined petroleum 
products, and a great change in the grain 
traffic is eminently due to the saving of in- 
terior rail transportation, as well as ocean dis- 
tances to Japan, China and other oriental 
countries, 

The rapid and consistent growth of the 
Port of Beaumont since the completion of the 
Beaumont and Port Arthur ship canal eight 
year ago is shown from the following data 
compiled from a report of the United States 
engineer: 


Tonnage of the Port of Beaumont 


Year ons ear To 

il Oe 107,028 Rha decade 1,100,047 
1 Se 674,05: a sds viens 2,167,801 
yo) eee 1,066,310 pS Ee ee 2,960,525 


Tonnage of Port of Beaumont Compared with 
Other Southern Ports 


Port Tons Port Tons 
Houston .... 1,210,204 Charleston .. 2,231,606 
Mobile ..... 1,655,215 Jacksonville . 2,507,490 
Savannah ... 2,147,978 Beaumont .. 2,960,525 


Beaumont is within easy access of a wide 
distributing area. Many improvements have 
been made in the city within recent years and 
much building is in progress. A new hotel 
costing about $1,000,000 is now open, and a 
14-story office structure is nearing completion. 
One of the leaders in the industrial develop- 
ment of Beaumont is H. W. Gilbert, who is a 
member of the waterway committee, and takes 
an active part in bringing before those in- 
terested the market opportunities in Beau- 
mont awaiting the wideawake merchant and 
manufacturer. 





NEW LUMBER STORE OPENED WITH 


AMARILLO, TEx., Sept. 11.—There was re- 
cently opened here one of the most modern 
lumber stores in the Southwest, that of the 
Panhandle Lumber Co., a pioneer Texas con- 
cern whose growth has been in epitome the 
history of the development of the Panhandle 
territory. The company’s faith in this rich 
region has been amply justified by the progress 
that both have made. 

The company’s yard site is down town, at 
the corner of Sixth and Tyler streets, Amarillo, 
and it desired to improve this property by erect- 
ing an office building. Doubtless this site will 
soon become too valuable for occupancy by lum- 
ber sheds, but for the present the location of 
these will not be changed. During the next few 
years the company may move its sheds and piles 
further out from the center of the town, but it 
will continue its local offices in the new build- 
ing, at which general headquarters for the com- 
pany’s sixteen yards thruout the Panhandle will 
also be maintained. 

The new office building was constructed at a 
cost of $50,000 and contains twenty-two rooms, 
of which the Panhandle Lumber Co. occupies 
ten. The entire lower floor of the building is 
given over to the business of the Amarillo yard. 
The first floor will accommodate the sales 
offices. The second floor is to be used exclu- 
sively for the general offices of the company. 
Other offices will be leased. 


Company’s Aim in Holding House Warming 


The formal opening of the company’s new 
quarters was in the nature of a house warming 
and exhibit, as it was desired to take advantage 
of the event by impressing on the public mind 
the facilities for good service that the organ- 
ization offered. So the opening was widely ad- 
vertised and was largely attended and success- 
ful. It is noteworthy that the company, while 
confident of the influence of the exhibits in 
stimulating in the visitors a desire to own upto- 
date homes, considers as of equal value the 
effect it will have on its sales force, knowing 


that a business organization’s success is gov- 
erned largely by the attitude of its sales force. 

The aim of the company is set forth by J. E. 
Hill, vice president and general manager: ‘‘ Our 
new office has been designed to be a demonstra- 
tion of the finished product. It has a model 
living room, office room, kitchen cabinet, closet, 
breakfast room and other features to show 
what can be done with ordinary materials and 
paint and varnish, and good workmanship.’’ 
Specially appointed employees were stationed 
all over the building to explain the many things 
that go into home construction, and they were 
able to point out matters of interest to every 
visitor—man, woman or child. Guy R. Houston, 
son of the president, and out of town company 
officials assisted in receiving the visitors. The 
whole exhibition was arranged to show the 
progress of manufacture, from the rough log to 
the interior decoration of a thoroly modern 
residence. 


Novelty Feature Attracts Crowds 


A novelty feature to attract visitors was a 
log cabin designed to be approximately a rep- 
lica of that in which Abe Lincoln spent his 
early years. Slabs with their bark on had been 
shipped in by the Kirby-Bonner Lumber Co., 
of Houston, Tex., especially for its construction. 
The cabin was surrounded by hewn stumps, and 
was enclosed with a rail fence. Outside the 
cabin a live coon and two hoot owls gave a 
touch of reality, and there were to be seen coon 
hides, steel traps and other paraphernalia of 
the hunter. Beside a big chopping block stood 
an ax, and all around lay chips, as if a work- 
man had just completed his job. The interior 
of the cabin was decorated with many relics 
of frontier times; in the glow of the old log 
fireplace could be seen a rude table, old guns, 
powder horns, gourd dippers and skins. 

The kitchen displayed many built-in modern 
conveniences. The women visitors were much 
interested in an ironing board that dropped 
down out of a little recess and required no sup- 
port. A completely furnished living room, with 


HOUSEWARMING 


built-in features, used a color scheme of soft 
tones of tan and green, with old rose relief; 
into this scheme the silk casement draperies 
and richly upholstered furniture fitted har- 
moniously, giving a most pleasing effect. A 
cheerful breakfast room was draped in ruffled 
Swiss curtains, with shades of striped chintz, 
and had furniture in ivory finish. 

The hardware accessories were on view on 
the same side of the building, there being a 
baleony for paints. To the left of the display 
rooms were all sorts of building materials in 
the rough. In the center was a 14x24-inch, 34- 
foot, walking beam for an oil well rig, weigh- 
ing about 3,500 pounds. On the right, millwork 
from the Waco Sash & Door Co. oceupied an 
entire section. Many items of millwork were 
shown, but the exhibit that was perhaps of 
most interest to the women was a closet lined 
with cedar. Roofing, siding, flooring, finish 
and plaster board were also on display. 


Made Steady Growth Since 1891 


To many an old timer the log cabin exhibit 
brought vividly memories of the early days. 
Many of those who visited the offices could re- 
member the 1-story, 2-room shanty which the 
predecessor of the Panhandle Lumber Co. built 
on the same site. The M. T. Jones Lumber Co. 
started in business here in 1891, and was bought 
out in 1906 by the Panhandle company, formed 
by A. C. Houston, of Wichita, Kan., and his 
associates. This company a little later built 
the 2-story building that has been occupied up 
to the opening of the new plant. Mr. Houston 
is president of the company; John E. Hill, who 
has been with it since 1911, is vice president 
and general manager. The general offices and 
that of Mr. Hill on the second floor are finished 
in beautiful old ivory; both walls and wood- 
work, are furnished in oak, and they are 
equipped with the efficient devices that one 
would naturally expect in those of a concern 
that is a leader in the retail field. For the 
use of outside men when in town, office accom- 
modation has also been provided. 
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SUCCESSFULLY SERVING NORTHERN HARDWOOD FIELD 


OsHKOsH, Wis., Sept. 11.—The opportunities 
for organized service offered hardwood manu- 
facturers in the Michigan-Wisconsin belt were 
outlined today for the AMERICAN LUMBERMAN 
by O. T. Swan, secretary-manager of the 
Northern Hemlock & Hardwood Manufacturers’ 
Association. This association, said Mr. Swan, 
covers the northern hardwood field primarily 
from a regional standpoint, but thru codpera- 
tion with other organizations it covers the 
entire field of associational effort in so far as 
the interests of its members are concerned. 


All those activities which can best be under- 
taken by a regional organization, are covered 
by the association itself, said Mr. Swan. Ad- 
vantage is taken of the services of governmental 
agencies along such lines as these agencies 
function, for the officials of the Northern 
Hemlock & Hardwood association feel that to 
duplicate such work would be needless expense 
to members. As instances, Mr. Swan pointed 
out that the association is active in its codpera- 
tion with State departments, and with other 
regional associations dealing with matters hav- 
ing a bearing on the problems of the hardwood 
manufacturer. 


Evolving methods for the economical growing 
of forests and their conservation and protec- 
tion, and the determination of the qualities of 
different species of wood and of structural 
variations that govern suitability to different 
purposes, on the ascertainment of which must 
be based any changes in grading rules that 
deserve to be called scientific and that aim to 
bring about closer utilization of the tree, are 
considered technical matters that can largely 
be left to the Forest Products Laboratory, at 
Madison, Wis., which has perfected the world’s 
foremost organization specializing in wood re- 
search. 

There are problems of the hardwood pro- 
ducer that the association feels can best be 
handled by the National Lumber Manufactur- 
ers’ Association, an organization that has the 
support of lumbermen in all branches of the 
industry and ean function for the hardwood 
producers in making known their views con- 
cerning national legislation, in such matters, 
for instance, as the formulation of a national 
forest policy. That northern hardwood pro- 
ducers are also better served by the National 
Lumber Manufacturers’ Association in promot- 
ing cooperation with Government departments, 
is the viewpoint of the Northern Hemlock & 


Hardwood Manufacturers’ Association. 

There are, of course, cases in which the 
representation afforded to its members by the 
Northern Hemlock & Hardwood association 
assumes a national character; for example in 
traffic matters, as to which it may be desired 
that the views of the region shall be heard 
more directly. 


Inspection service is provided for jointly by 
the Northern Hemlock & Hardwood associa- 
tion’s own inspection department, and by the 
National Hardwood Lumber Association, a spe- 
cial arrangement providing that members of 
the Northern Hemlock & Hardwood association 
shall have the inspection service of the National 
Hardwood association. 


In advertising and trade promotion the work 
of the association is of particular value to its 
members. Its campaigns, codperatively with 
the Michigan Hardwood Manufacturers’ Asso- 
tion, have been of decided direct benefit to 
members of both organizations. The publicity 
given ‘‘Old Faithful’? hemlock has brought 
that wood into national prominence, and recent 
publicity has successfully urged ‘‘ Beautiful 
Birch for Beautiful Woodwork.’’ Plans are 
being made to continue the marketing cam- 
paigns, and northern maple will also be pushed. 
The recently undertaken campaign to stimulate 
the sale of low grades, thru developing new 
uses and opening new markets for them, prom- 
ises to be equally as successful as the other 
market extension work of the association. 


The Northern Hemlock & Hardwood as- 
sociation thus offers, to producers in the North, 
full opportunity to have their national and 
local problems handled codperatively, for its 
organized service covers the northern territory 
in issuing a complete statistical, or economic, 
service; and in handling problems concerning 
traffic and rates, and legislation. It brings 
to its members the results of research in manu- 
facturing methods and in wood technology. It 
aids in the distribution of the product, thru 
consuming trade surveys, advertising and market 
promotion, and an inspection service. Special 
problems that concern the northern hardwood 
manufacturer are also handled codperatively 
thru the organization. 

Mr. Swan’s brief review of the association’s 
activities will make evident the completeness 
of the service rendered by the Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
and make clear that it has the additional ad- 


vantage of being closely adapted to meet the 
needs of the region it covers. 


Appoint Service Representative 


OsHKOSH, WIs., Sept. 12.—John M. Coleman, 
formerly with the Rhinelander Box & Lumber 
Co., has been employed by the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
and the Michigan Hardwood Manufacturers’ 
Association jointly for the purpose of conduct- 
ing a campaign of education among manufac- 
turers as to special uses of maple and birch in 
particular. It will be his business to secure 
personal contact with the factories to demon- 
strate the properties of those woods as well as 
of ash, beech and other Wisconsin and Michigan 
woods, such as the cutting value, the glue trou- 
bles and shrinkage of those woods. He will not 
be employed as salesman but as service repre- 
sentative of the two organizations, and giving 
to the manufacturers some of the valuable in- 
formation obtained by tests made in the Forest 
Products Laboratory during the last ten years, 
which has not been as generally disseminated 
among the trade as might be wished. Mr. Cole- 
man’s wide experience with a number of the 
large concerns of the Northwest eminently 
qualify him for that special work. He is this 
week attending a special course of lectures be- 
ing given at the Forest Products Laboratory 
to the salesmen of members of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion. That series of lectures is being held each 
day from 8 to 5 o’clock and is being attended 
by thirteen salesmen. 

The quarterly meeting of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
will be called for the first week in October, in- 
stead of the latter part of the month. The 
earlier date is being considered for the purpose 
of outlining plans for the winter cutting sea- 
son. Altho wages will be higher this year than 
last, the present situation of the lumber mar- 
ket and the outlook for next year, it is believed, 
will justify an increased output for the winter 
of 1922-23. 

The association also plans to codperate with 
the Wisconsin Manufacturers’ Association and 
the farmers of Wisconsin in the Wisconsin Prod- 
ucts Exposition to be held at Milwaukee in 
December. Space will be taken by the asso- 
ciation at the Auditorium and an exhibit made 
in connection with other exhibits of Wisconsin- 
made and grown products. 





LUMBER TRANSPORTATION DEVELOPMENTS 


HARDWOOD TRAFFIC CHAOTIC 


MEMPHIS, “‘TENN., Sept. 11.—Rather chaotic 
conditions prevail in the southern hardwood 
industry on account of the steadily tightening 
transportation situation, according to J. H. 
Townshend, secretary-manager of the Southern 
Hardwood Traffic Association. 

Several prominent eastern lines, including 
the New York Central, the Delaware, Lacka- 
wanna & Western, the Baltimore & Ohio and 
the Lehigh Valley, have put into effect em- 
bargoes against dead freight, including hard- 
wood lumber and forest products moving to 
destinations beyond their lines, while the 
Illinois Central is refusing to accept freight 
from some of its connections at certain points, 
notably the Rock Island system and the Nash- 
ville, Chattanooga & St. Louis. The Louis- 
ville & Nashville still has its embargo in ef- 
fect. The Southern Railway is taking some 
lumber and forest products out of Memphis 
but it is refusing to accept this or other dead 
freight from its connections. The Nashville, 
Chattanooga & St. Louis is refusing to accept 
freight from connecting lines at Chattanooga. 
The Frisco east has no embargo in effect but 
results are much the same as if it did have 
one. It is moving a comparatively small vol- 
ume forest products. 

West of the Mississippi, the Missouri Pacific 
still has in effect its drastic embargo against 
the movement of any dead freight, including 


lumber, from points south of Hoxie and Para- 
gould, Ark., to destinations reached via the 
Thebes, Cairo and St. Louis gateways. It is 
accepting southbound dead freight moving to 
the ports for export and coastwise handling. 
The Frisco and Rock Island systems west are 
also doing comparatively little for the hard- 
wood lumber industry, partly because of 
searcity of motive power and equipment and 
partly because of the pressure of priority traffic. 
The Illinois Central system is the only one di- 
rectly serving the southern hardwood producing 
territory that has a 100 percent shop force at 
practically all points. It is doubtful if the 
others have more than 65 percent, on the aver- 
age, with the result that the percentage of bad 
order equipment, in both engines and ears, is 
on the increase. 

B. F. McCamey, manager of the district of- 
fices of the association, said today that the 
outbound movement of hardwood lumber and 
forest products tied up in terminals or 
it would be if car supply and transportation 
service were normal. He further says that 
there are thousands of cars of lumber and 
forest products tied up in terminals or laid 
out on passing tracks in order to make way 
for priority freight under the service orders 
of the Interstate Commerce Commission. 

The only improvement, from the standpoint 
of log transportation, is that noted on the 
Missouri Pacific. The drastic embargo re- 


ceutly instituted by that line has been modi- 
fied to the extent of permitting movement of 
logs to mills located thereon or served there- 
by. There is a very heavy shortage of motive 
power and equipment on this road, however, 
with the result that the majority of mills in 
question are receiving rather less than half 
of their requirements. Poor service is being 
afforded by all lines with the single exception 
of the IlHinois Central system, which includes 
the Yazoo & Mississippi: Valley. 

J. W. Dickson, president of the Valley Log 
Loading Company, which operates exclusively 
on the lines of the Yazoo & Mississippi Valley, 
savs that loading thereon is increasing some- 
what and that it will reach 800 cars this 
month compared with 600 for August, and an 
average of about 1,000 cars for this time of 
year, This road is apparently rendering very 
close to full service to mills on its lines, in 
striking contrast with what is being done by 
other roads in the southern hardwood fields. 


(Bea aeaeeaaaa: 


REVENUE FREIGHT LOADING 


WASHINGTON, D. C., Sept. 11.—Freight load- 
ing for the week ended Aug. 26, as shown by 
figures compiled by the car service division of 
the American Railway Association, was the 
largest for the current year—890,838 cars—a 
number that was exceeded during only five 
weeks in the fall of 1921. The increase over 
the week immediately preceding was 34,619 
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ears, and of this increase 29,071 were coal 
ears. The live stock loading was heavier than 
any other week of the year except two in Jan- 
uary. This is deemed the beginning of the 
usual fall movement of live stock which reaches 
the peak in October and November, having 
started somewhat earlier than usual this year. 

Forest products movement for the week was 
60,466 carloads, compared with 47,408 carloads 
for the corresponding week of 1921 and 66,580 
carloads for 1920. The live stock movement for 


the week of Aug. 26 was 32,046 carloads; grain 
and grain products, 54,562 carloads; coal, 111,- 
030 carloads; coke, 8,390 carloads; ore, 65,041 
carloads; merchandise 1. ¢. 1., 230,000 carloads; 
and miscellaneous, 329,303 carloads. 
MAY MODIFY COAL RATES 

MADISON, WIs., Sept. 12.—A joint sitting of 
the Interstate Commerce Commission and the 
Wisconsin Railroad Commission will be held 
in the near future with a view to arriving at 


modifications of the coal rates in this State. 
C. D. Jackson, chairman of the railroad com- 
mission, announced that this was the result of 
a conference between members of the State 
commission and representatives of the rail- 
roads. <A petition of the Wisconsin Retail Lum- 
bermen’s Association declaring that owing to 
conflict between State and interstate rates the 
rates on coal are discriminatory in many in- 
stances will be made the basis upon which rates 
may be revised. 





THE COAL SITUATION IS ENCOURAGING 


[By Amedee J. Casey, Editor American Coal Journal] 


With production nearing normal in the soft 
coal fields of the country and the anthracite 
mines preparing to start, the danger of a ‘‘run- 
away market’’ has been averted during the last 
week. The railroads have contributed largely 
to this by the speed with which they have been 
able to supply cars. Associations of mine own- 
ers and individual operators have cooperated 
with local, State and national officials in _dis- 
tributing fuel to points where the immediate 
need is greatest and in checking isolated in- 
stances of unjustifiable price increases. _ 

The coal situation as it stands now is en- 
couraging and presents no cause for alarm. 
With all agencies functioning as they have the 
last week the country’s needs will be met in 
time for winter and at prices little more than 
those of last year. 

Manufacturers, middlemen, retailers and 
landlords are without any justification in rais- 
ing prices in other lines to consumers and ex- 
eusing their action on the basis of ‘‘coal 
prices’? or a ‘‘coal shortage.’’? There will be 
no shortage of any serious proportion unless 
transportation breaks down and there seems no 
prospect of that. The prices that the coal trade 
must charge this fall and winter 


this week have come reports that the public is 
not buying coal. Shipments are being rushed 
from the mines in increasing amount but they 
are going to the wholesalers and the dealers. 
Now that the strike is over and the mines start- 
ing, the consumer apparently has settled back 
into the belief that he held all last year that 
by some miracle he will be able to get his coal 
cheaper if he just waits. Apparently he has 
not yet realized that it has been his fight that 
the coal operators have been waging for five 
months past; that he would have been the 
big beneficiary in a reduction of mine wages. 
The victory of the miners in maintaining the 
peak war scales in the face of wage deflations 
in practically every other line of industry must 
be paid for by the public in the price of coal, 
and the time has arrived when the losers must 
step up and foot the bill. 

Mine operators and coal wholesalers and re- 
tailers have been taking their losses all sum- 
mer in the expense of keeping up idle mines, 
sales organizations, paying out rent, interest 
and all the other items of overhead which have 
gone right along, strike or no strike. The price 
of coal must at least reimburse them for these 


items or there will be a lot of work for the 
bankruptey courts. 

In New England, last week, prices on the 
best New River coal from West Virginia soft- 
ened 75 cents to $11 for the coal delivered at 
Boston. Two hundred thousand tons of British 
fuel arrived and was unloaded while there were 
fourteen cargoes still in the harbor and thirty- 
five more on the way. This fuel was being 
quoted at $11 on cars at Boston and was going 
begging. British Admiralty coals in the harbor 
were quoted as low as $8.50 with no takers. 
Two hundred thousand tons of West Virginia 
coal was on the piers at Hampton Roads and 
car conditions in the eastern and northern West 
Virginia fields were rapidly improving. 

In the central field, the Illinois mine output 
was up to 80 percent with a great deal of coal 
moving to the lake docks for the Northwest 
and rail fuel moving west in good quantity. 
The Chicago market, like those in the East, 
was dull, industrial users and householders both 
holding off. 

Indiana for a time was threatened with a 
car shortage but the Labor Day holiday en- 
abled the carriers to catch up and few mines 
were shut down for lack of cars. 





will not exceed those of a year ago 
to an extent that will excuse in- 
creases that some other interests 
are endeavoring to add to the cost 


THE CURRALL 


BY WALTER WELLMAN 


Indianapolis coal dealers were 
predicting that Indiana soft coal 
would average about $8.50 to the 
consumers and that Pocahontas 





of living. 

This may sound a good deal like 
the pot calling the kettle black 
but the fact remains that many 
factories have jumped at the mere 
suggestion of a coal shortage or 
higher coal prices to shoot up the 
price of their own product twice ‘) 
and three times the increase that 
the coal producer may be obliged 
to ask. Landlords and property 
owners have followed the same 
procedure on rents in the face of 
repeated assurances from State 









SMILE MAN! 
ITLL DO 
WONDERS , 
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WRONG, 


PVE GOT RHEUMATISM, 
STOMACH TROUBLE , 
AN’ EVERYTHING. 
GOSH LAN’ LOOK 
AY CONDITIONS. 
EVERY THING'S 


and eastern coals would bring 
around $12. Ohio mines have been 
shipping heavy tonnages to the 
lakes, where at present there are 
plenty of bottoms. 

Detroit was buying coal ‘‘hand 
to mouth’’ again and was having 
trouble getting fuel thru from 
the nonunion fields of Kentucky 
and West Virginia which normally 
supply the greater part of the 
city’s needs. 

It was being charged openly in 
many of these nonunion fields that 















and national fuel officials as well 
as the trade itself that they would 
get their usual amount of fuel, 
possibly not all at once, but at 
least in time to meet their needs. 

Reputable associations of deal- 
ers and coal producers in both the 
anthracite and bituminous fields 
have pledged their utmost efforts 
to hold prices at a fair basis and 
choke off the ‘‘bootleggers.’’ The 
producers’ organizations are adopt- 
ing stringent regulations to keep 
their products out of the hands of 
speculators. The results the last 
week in this campaign indicate that 
it will sueceed. Prices of bitu- 
minous have not advanced. In 
many parts of the country they are 
less than a week ago. The aver- 
age price at the mines for soft coal 
has run from $4.50 to $5.50. No 
prices have been set yet for anthra- 
cite when the mines resume, but it 
is indicated that the operators will 
not advance them over last year. 
They weré pledged to cut $3 a ton 
from the retail price if they suc- 
ceeded in reducing wages. Their 
failure to do this is the public’s 
loss. 

From all parts of the country 


asleep. 


sites. 
lites. 


the tip. 


The sun is shining everywhere. 


how to play the game. 


was a surly frown. 


Some guys are living in the past, and can not seem to look ahead. 
Good times are coming now at last, but some are sound asleep in bed. 
Their pulses ought to bound and 
leap, but skies, with them, are never fair, for they are always fast 


I get up smiling every morn, and whistle as | dress myself. Instead 
of looking all forlorn, | hustle out to get the pelf and, just because 
I have a smile, the man | meet is smiling, too. He doesn’t “‘place my 
name on file,” but hands me out a job to do, and if my job is difficult, 
I keep on smiling just the same. | do not slander and insult, for | know 
The boss is wise to those who work without 
a grimace or a frown, and if they're not inclined to shirk, he doesn’t 
try to keep "em down. The pleasant smiles | radiate find echo when 
the smiles appear, and soon | find my working mate is smiling, too, 
from ear to ear. 

We spread contagion all about; we're filled with germs and para- 
Our dispositions cause the gout; affect our liver and our 


A friend of mine is in the biz of fooling guys with sugar pills, 
and he is surely getting his, because of people's aches and ills. 
not like to spoil his game, for I would help him make his pile, but 
he’s a robber just the same, and he'd go broke if folks would smile. 

Ten thousand guys will read this stuff. Let’s say ten thousand take 
Ten thousand smiles would be enough to drive the germs 
that cause the grip. Besides, ten thousand smiles today, if every one 
is passed along, will cause a million smiles to play where faces are 
contorted wrong, and ere another week begins, each hamlet, city, 
burg and town will hold a bunch of happy grins where once there 
A smile is more contageous far than measles or 
the whooping cough, and he who has the best “ha-ha!” will ward 
old man “Depression” off. 


the big coal carrying roads were 
discriminating against them in 
favor of the newly opened union 
fields in the matter of car supply. 
They asserted that it was only thru 
their coal shipments that these 
roads were able to maintain opera- 
tions during the summer and that 
the minute their bigger unionized 
competitors were back at work 
they were forgotten. 

Practically all of the nonunion 
coal fields have been obliged to 
raise the pay of their men to keep 
them from deserting to the union 
mines and this, of course, means 
that the open shop fields must 
charge the public the same prices 
as the union operators. 

A year ago the nonunion min- 
ers, receiving $2.50 a day less than 
the union scale, were making more 
money than the union miners, be- 
cause they were the only ones 
working steadily. The publie was 
buying the cheaper fuel from West 
Virginia and western Pennsylvania 
and the union fields, unable to com- 
pete, were idle. For the time be- 
ing there is work for all the miners 
supplying the emergency needs of 
the country. When the emer- 


I do 
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gency passes there is no doubt at all that the 
conditions of last year will be repeated—union 
miners working one and two days a week at 
high wage scales, producing high priced coal, 
and nonunion fields deflating wages, turning out 
cheaper fuel and getting the business. 


NEW BULLETIN ON TURPENTINING 

WasuHInoTon, D. C., Sept. 11.—In a bulletin 
just issued by the United States Department 
of Agriculture, Dr. Eloise Gerry, of the Forest 
Products Laboratory, describes the production 
of oleoresin from which turpentine and rosin 


are made. The new bulletin describes the vari- 
ous systems of turpentining and their results, 
together with suggestions for future production 
and research. It may be obtained free from 
the Department of Agriculture by asking for 
Oleoresin Production Bulletin No. 1,064. 





Lumber Movement for Thirty-four Weeks* 


uction Shipments 
— 1921 1922 19: 1922 1921 
: > *ine OBIE EIGI 4: 0. co deeds 65:8 FOr SSA <p RAS 2,421,469,039 2,317,157,730 2,425,793,411 2,368,216,054 2,604,997,341 2,345,860,357 
ee ee ec ors: SC ereatereey poe ‘ 78°707 107 "71649172 67,923,130 77.957.879 | 76,127,502 90,673,800 
Total Pe ee EN Bs a Sahin dete io at ny ate: allel ei v4gh cue a) slap war's Sete azo rere ethos 2,500,176,146 2,388,806,902 2,493,716,541 2,446,173,933 2,681,124,843 2,436,534,157 
eatin a eR ce oe ae 1,110,012 1,614,419,377  2,622,251,513 1,730,451,454  2,648,473,143 =1,714,951,279 
lage oe — Lice ena oR thea 71667389121 61,752,322 ' 78,541,090 64,959,683 83,154,728 63,881,706 
EE 66016 69 96OS SAPO SEDMES OS DER bide HO EEN SOS CAE 2,748,499,133 1,676,171,699 2,;700,792,603 1,795,411,137 2,731,627,871 1,778,832,985 
Teste ine Mz acturers’ Association. .«........cecee. 705,068,000 463,253,082 819,429,000 408,165,728 848,825,000 400,700,000 
™ ona  uagamemetaptalatl ¥ . ee _ eee peer 30,718,000 17/819.000 27,619,000 17,753,000 21/925,000 16,300,000 
ME ne oS Sie bid, EEG MS. ae MOSS G:4 Sia WS Blasi s Ore a aot 735,786,000 481,072,082 847,048,000 425,918,728 870,750,000 417,000,000 
‘aliforniz ‘fhite & Sugar Pine Miz fPacturers’ Assn..... 286,218,000 169,458,000 209,124,000 132,898,000 464,042,000 283,594,000 
Pe eee See ee 11,019,000 5,270,000 7,831,000 1,932,000 3,744,000 1,301,000 
EI in: oe oot 8 psig grin i Soe Wil are me wiles a Be aa ub S erie e silecacate 297,237,000 174,728,000 216,955,000 134,830,000 467,786,000 284,895,000 
California Redw Association...........00cc cece e eee ee 244,381,000 170,680,000 222,490,000 109,022,000 238,727,000 101,049,000 
TER reeee rsa ere 10,124,000 5,270,000 8,488,000 1,588,000 8,530,000 3,349,000 
URINE coiik aiik gb hpi dh a's BNSww AS Se BEA ar HALE W'S DIP AE w WAR EE She 254,505,000 177,290,000 230,978,000 110,610,000 247,257,000 104,398,000 
North Carolina Pine Association..............0.000 eee eee 275,327,245 184,322,160 263,522,183 174,613,759 271,719,908 155,431,363 
NN ED oso oo. Ui 55S Merde Wo DONE WU OE ais EAS AS RSOaeY 7,308,198 9,366,610 6,989,877 7,232,991 6,927,729 9,688,461 
BE Soa scipa.s 5S ewe MKC SEGRE eTeISbe OETA SDE a eee 282,635,443 193,688,770 270,512,060 181,846,750 278,647,637 165,119,824 
Northern Hemlock & Hardwood Manufacturers’ Assn..... 67,430,000 69,676,000 80,747,000 53,354,000 87,960,000 46,463,000 
ENING IE's 55.0 VNGie + 4.516 bb ae FRR KO SERS OO WET SG Go we sangre 1,617,000 2,724,000 2,937,000 1,589,000 ’ ,000 1,767,000 
DME sisvinedenuatdanbieenxkhbghiedsss 48492600 eer 69,047,000 72,300,000 93,684,000 54,943,000 90,062,000 48,230,000 
Northern Pine Manufacturers’ Association............... 283,794,591 No Report 248,196,175 No Report 240,917,000 Not Reported 
ROE I ao ia supa aie oS Rene Rake vie MNES, 4s BOOS RO Sig 10,265,526 No Report 10,914,498 No Report 12,268,000 Not Reported 
OEE. Sw ose KES SE Ae Ge AR SOE KOR Aa KMES SIE EL 1 OR 294,060,117 259,110,673 253,185,000 
Total for One Week (Cut, Shipments and Orders)........ 237,147,952 175,191,104 211,243,595 173,012,553 214,778,959 186,960,967 
Total for Thirty-four Weeks (Cut, Shipments and Orders) 7,190,745,839 5,164,057,453 7,112,796,877 5,149,733,548 7,620,440,351 5,235,009,966 
Michigan Hardwood Manufacturers’ Assn., Jan.-July, 1922 
PRAT oxo io 54549 66 CERES ETE CONDO TRE OHS OE 78,713,000 No Report 65,837,000 No Report Not Beported Not Reported 
POE OOUS: occ cenenisbeunn pS) AGM aual 669en4aN os wetewe 33,416,000 No Report 33,100,000 No Report NotReported Not Reported 
Grand Total (Cut and Shipments)............... 7,294,074,839 7,211,733,877 


* The 1922 figures begin with the week ended Jan. 7 and include those for the week ended Aug. 26. The 1921 figures are for the corresponding 


period. Compiled by the National Lumber Manufacturers’ Association. 





Lumber Movement for Thirty-five Weeks* 


Production Shipments 
1922 1922 1 1922 1921 
Southern Pine Association. «2... ccc cvcrcceeresrvwveweee 2,500,176,146 2,388,806,902 2,493,716,541 2,446,173,933 2,681,124,843 2,436,534,157 
USaRDESRURNS OES. es o6i5 0k: 185: 6): eco navn SIRI. AS. & <P n [Be wll a eSgate GEAR 74,958,261 67,766,786 72,808,648 78,454,426 58,172,708 91,839,606 
OR: iS sonst SASS AAAS EEOH SMUG Oe Sb 2.5 40a NPS OTA 2,575,134,407 2,456,573,688  2,566,525,189 2,524,628,359  2,739,297,551 2,528,373,763 
West Coast Lumbermen’s Association................... 2,748,499,133 1,676,171,699 2,700,792,603 1,795,411,137 2,731,627,871 1,778,832,985 
POPPE Te er ee ee ee ee er ee 84,558,505 56,879,538 5628,983 57,456,202 82,600,847 52,851,153 
PUP ios hnpig 9p eS en's! Wis Sie, 54:5 SDS Hehehe Kw Sid: Ew leLoraL BREE 2,833,057,638 1,733,051,237 2,771,421,586 1,852,867,339 2,814,228,718 1,831,684,138 
Western Pine Manufacturers’ Association................ 735,786,000 481,072,082 847,048,000 425,918,728 870,750,000 417,000,000 
TIO MBs 5.0 5.6 oo Sacom Oa Hoe ee oa oe Tae SSS OED 31,349,000 15,202,000 27,318,000 16,293,000 30,225,000 14,575,000 
MIAN» aisg ie a 940 \e) 6 Binh wid pra wo) Nie S eH MS, pw 50'S oO RRS OS 767,135,000 496,274,082 874,366,000 442,211,728 900,975,000 431,575,000 
California White & Sugar Pine Manufacturers’ Assn...... 299,235,000 176,850,000 217,715,000 136,974,000 468,406,000 286,178,000 
RRO RUIN URE SESE ot aw 555 cassie 1s Gs Sieg HN wid oir SUS wy BIG S14. 4K OMS eG 10,133,000 5,825,000 7,022,000 4,280,000 6,029,000 3,920,000 
NEADS 2c widens gia! aad Goa hia, Bom ares Sw Ed alos We ORR ee 309,368,000 182,675,000 224,737,000 141,254,000 474,435,000 290,098,000 
California Redwood Association...............00000-00%8 253,843,000 177,290,000 230,286,000 110,610,000 247,257,000 104,398,000 
DOPCCMAIOT Boon: ns scecncsenreneverevseosreseverscion 9,793,000 5,748,000 11,551,000 4,054,000 ;009, 4,156,000 
BUNUN 52 Grow wwe d Asis Rae are Ernie Sore MS bsnl Gun Weta 263,636,000 183,038,000 241,837,000 114,664,000 254,266,000 108,554,000 
North Carolina Pine Association................. 00 seeeee '282,635,443 193,688,770 270,512,060 181,846,750 278,647,637 165,119,824 
September 8h 0 6, Rene osbse GN GH GO sik Pia ww oles eww dee wae 9275,880 7,824,114 7,709,146 6,465,300 4,988,850 7,210,787 
SEE: <5 SOG pee © BOG 6 a.erned eae alee Rin alene is AIS pea O SN 287,911,323 201,512,884 278,221,206 188,312,050 283,636,487 172,330,611 
Northern Hemlock & Hardwood Manufacturers’ Assn..... 69,505,000 72,341,000 94,399,000 54,971,000 90,493,000 48,298,000 
September 2..........sceesseccccccececcccesersscces 1,426,000 1,199,000 2,096,000 1,776,000 1,626,000 1,583,000 
DMIEAN sas incre 8 Mori gin Gis cic aksin Sale Ocoee sianwaveces in wOReA 70,931,000 73,540,000 96,495,000 56,747,000 92,119,000 49,881,000 
Northern Pine Manufacturers’ Association................ 294,060,117 No Report 259,110,673 No Report 253,185,000 Not Reported 
September BiiSSEN1S odd 54S HS SKS 6 BG CRS Re Reb ae 12,407,510 No Report 13,305,263 No Report 10,034,000 Not Reported 
BMP Givin Sr scotetainis orem a mcimrareeistetie saint urate isa ate wokiiee 306,467,627 272,415,936 263,219,000 
Total for One Week (Cut, Shipments and Orders)........ 229,901,156 160,444,438 212,439,040 168,778,928 200,685,405 176,135,546 
Total for Thirty-five Weeks (Cut, Shipments and Orders) 17,413,640,995  5,326,664,891  17,326,018,917  5,320,684,476  7,822,176,756 5,412,496,512 
Michigan Hardwood Manufacturers’ Assn., Jan.-July, 1922 
Hardwoods psn 5 yond es asus gw on baa rac te atta ta eri wins Belden 78,713,000 No Report 65,837,000 No Report Not Reported Not Reported 
POE a 0656's ESSA EAE éSh seo ee Os eek eae 33,416,000 No Report 33,100,000 No Report Not Reported Not Reported 
Grand Total (Cut and Shipments)............... 7,525,769,995 7,424,955,917 





‘a hha 1922 figures begin with the week ended Jan. 7 and include those for the week ended Sept. 2. 


Compiled by the National Lumber Manufacturers’ Association. 


The 1921 figures are for the corresponding 





National Analyses 


WasuHineTon, D. C., Sept. 11—The Na- 
tional Lumber Manufacturers’ Association 
issues the following analysis of the lumber 
movement for the week ended Aug. 26. Orders 
and shipments are shown below as percentages 
of production: 


During During 34 
Week Ended Wks. Ended 


ug. 26 Aug. 26 

No. of Ship- Or-. Ship- Or- 

ASSOCIATION— mills ments ders ments ders 
Southern Pine ........ 128 86 97 98 107 
WVGEL COOARE o2cccccces 126 90 95 98 99 
Western Pines ........ 39. 90 71 115 118 
California Pines........ 6 71 34 73 157 
California Redwood.... 14 82 90 91 97 
No. Carolina Pine...... 35 6496) = 95 96 99 
Nor. Hemlock & Hdwd. 18 182 130 136 130 
Northern Pine ......... 106 120 88 86 





WASHINGTON, D. C., Sept. 11.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of statistics for the week 
ended Sept. 2. Orders and shipments are shown 
below as percentages of production: 


During During 35 
Week Ended Wks. Ended 
Sept. 2 Sept. 2 
No. of Ship- Or- Ship- Or- 


ASSOCIATION— mills ments ders ments ders 
Southern Pine ....... 126 97 78 100 106 
ere 123 84 98 98 99 
Western Pine ........ 37 87 96 114 117 
California Pines ..... 6 69 59 73 153 
California Redwood... 14 169 yar 92 97 
No. Carolina Pine.... 30 146 95 97 99 
Nor. Hemlock & Hdwd. 12 147 114 1386 130 
Northern Pine ........ 9 107 81 89 8 

357 92 88 99 106 





Oak Flooring Statistics 


The following are comparative statistics pre- 
pared by the Oak Flooring Manufacturers’ 
Association for the weeks ended as shown: 

Comparative Weekly Statistics 


1922— Production Shipments Orders 
Week Sept. 2.. 4,749,000 5,021,000 4,436,000 
Week Aug. 26.. 5,804,000 4,536,000 4,314,000 
—. 2. 25,300,000 24,409,000 23,680,000 

921— 
Aug. 1-Sept. 3.. 12,391,000 12,758,000 11,495,000 





TO FAMILIARIZE the general public with the 
danger of spreading the white pine blister rust, 
the United States Department of Agriculture 
will show a motion picture at Portland, Ore. 
The film deals with the spreading of the disease 
thru garden plants, such as currant and goose- 
berry bushes. 
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Production and Shipments of Western Pine 


PortLaND, OrE., Sept. 9.—A. W. Cooper, secretary-manager Western Pine Manufacturers’ Association, has prepared the following summarization 
of shipments and cut by association mills during July, 1921 and 1922: 

















Production Statistics for July Shipment Statistics for July Production and Shipments Compared 
—-——Mills reporting———-__ Production ——Mills reporting—— Shipments— 22 
Total Nocut Cutting Feet Total Noshpmts. Shpg. Cars Feet Production ............. 147,489,649 110,587,592 
CS ee 52 2 50 147,489,649 1922.... 52 0 5° 5,087 133,865,219 Rl Cre re 133,865,219 77,243,274 
ia ee 56 g 48 110,587,592 1921.... 56 4 52 2,944 77,243,274 Cut exceeds shipments 13,624,430 33,344,318 
Shipments July, 1922 Shipments July, 1921 Shipments July, 1922 Shipments July, 1921 
Cars Feet Cars Feet Cars Feet Cars Feet 

WME rice glc hs 45. hale Wiehe was 304 9,584,178 175 4,901,685 WRONG eons osc weseeeexe 63 1,741,983 39 1,078,980 
ROE as Ns Sate dv cients < 381 9,501,774 220 Maneneee EMA gs sce ccccacane nds 58 1,689,604 41 1,123,275 
OTe€BONn ..... eee e ee eee 52 1,364,841 46 LA7G08 8 8=6Michigam .............2.. 243 6,428,390 108 2,740,454 
W&SRINGION «2... .cccccees 382 9,571,417 287 7,883,999 CIRN a5. ke ukaceies etawes 110 2,878,711 49 1,395,435 
North Dakota. 2.0.0 02650 106 2,714,727 67 ByGSGGES iG IaNa ox coc cs ricsin nes 37 1,055,187 11 323,063 
South, Dakota ........... 139 3,616,451 41 1,030,365 Atlantic coast States*...1,13 30,439,011 598 15,696,848 
MIMNCSOTA 2... cccececns 416 10,570,026 284 7,406,128 Other eastern States+... 91 2,237,684 44 1,165,182 
en Le rere rr 271 6,922,737 211 5,437,139 CHIN: doc ieee ncce cane ‘*sponeeeeies view © wean 
2 erence rere 406 10,009,478 158 3,886,941 ; “— Towne ‘ 7 5 24,196 
EE agers dia cuawee: 436 11,576,807 221 ae oe ee = ; 3168 
Ee 35 800,165 41 a lhe ee 49 "469.334 2 60.218 

WEDFOSHA. 5 occcciicenccese 167 4,200,819 138 3,501,430 ey sue eee : ae . 7 
WENN Gs <oinacsowese sae. be 1,422,034 37 996,513 ae pra aii gre eres aS. 8+ 
CPOTEID a wioe Huse aeen as 151 3,998,945 123 3,376,479 5,087 133,865,219 2,944 77,243,274 

*Pennsylvania, New Jersey and States north. *East of Mississippi and south of Ohio rivers. 


The following figures show the number of mills reporting July, 1922, prices and volume of inquiry as normal, or above or below normal, as com- 
pared ‘with the volume of inquiry or price level of June, 1922: 
Normal Above Below Normal Above Below 
PRG fa ace pis ea ae cia waa ene aaa 28 9 1 DIMMIMIN IOS Se ccccnansdadedeaedivecwamernes at ae 4 


é 





Record of Direct Sales of Douglas Fir 


SEATTLE, WasuH., Sept. 9.—Direct sales from Aug. 28 to 31, inclusive, as reported by the sales reporting department of the West Coast Lumber 
men’s Association, were: 























—Orders— Prices —Orders— Prices 

V. g. flooring—— No. Feet No. High Low Spread Ceiling No. Feet No. High Low Spread 
tet NO) Bocccccsccthecee 2 oeoee 1 $57.00 $52.00 $5.00 %x4” No. 2 and better.. 54 200,000 7 $39.00 35.00 $4.00 
POE, Oe aba) od, oe eco abr, 8 © aie 8 70 315,000 9 54.00 47.00 7.00 Le Pee 10 54,000 5 32.50 29.50 3.00 
Se NR, Be eee usin 11 67,000 5 43.00 39.00 4.00 Drop siding— 

5S. g. flooring— 1x6 No. 2 and better...... SO 526,006 s 43.00 52.00 11.00 
4” No. 2 and better...... 24 194,000 5 42.00 36.00 6.00 BRON te foec.0 00.6 6 s.u-eeccere 15 131,000 5 38.50 34.50 4.00 
ie Sar erent ree 12 101,000 i 35.00 31.00 4.00 Common— 

6” No. 2 and better...... 25 100,000 5 44.00 39.00 5.00 SSH BOK NGOs ices scenes 66 774,000 8 19.50 14.50 5.06 
Ee oc aa cae eae aes 5h 105,000 2 39.00 38.00 1.00 2” Now 1 SIS... 20 ere 9 47,000 4 20.00 17.00 3.00 
2x4” 12-14 No. 1°S&E.... 76 291,000 7 19,50 15.50 4.00 
e e e * e e 
Data on California Pines Sales and Prices California Redwood Data 

San Franeisco, Cauir., Sept. 9—The California White & Sugar Pine Manufacturers’ Asso- | , °AN FRANCISCO, CALIF., Sept. 9.—The follow 
ciation summary of sales (sidings, moldings, battens and lath not included) by member mills | ™g information is summarized from the Cali- 
during the week ended Sept. 2 gives California sales as 1,418,000 feet at an ‘average price of | fornia Redwood Association 8 statistical report 
#33 f. 0. b- mill; and total sales as 8,235,500 feet at an average price of $50.50 f. 0. b. mill, | for the week ended Sept. 2: 

The total sales by grades, and average f. o. b. mill prices realized, follow: Member Mills Reported Entire 
Percent industry 

Feet Av.Price Feet Av.Price Feet Av.Price No. of of pro- (estimated) 
: : ; ; ; P : mills Feet duction Feet 

’ California White yn _ Mixed Pines . White Fir Production ... 15 9,793,000 100 12,700,000 
Nos. 1 & 2 clear 306,000 $ 98.65 Common— No. 3 com. & Shipments ... 15 11,551,000 118 15,000,000 
€ select......<. 255,000 = 85.20 | (ya ee 75,000 $ 45.70 WER ye'te Faces: 329,000 $ 23.45 Orders— 

D select Recshecae the 150,000 75.40 Ne 181.000 27.80 No. 4 com..... 50,000 13.35 Received ... 14 7,009,000 72 9,600,000 
No. 8 clear.... 406,000 75.30 ik Sea 206,500 21.70 No. 1 dimen.... 32,000 20.15 On hand.... 14 60,081,000 is 82,300,000 
Inch shop ree s 24,000 41.10 a ee 50,000 15.45 Douglas Fir Detailed Distribution for Week 
No. 1 shop..... 770,500 61.80 %", all width 10,000 16.50 Common 190,500 $ 22.20 ey 
No. 2 shop.....1,426,000 42.90 Form stock 28000 ‘ah: 2820 eee ; : aaiti Shipments Orders 
No. 3 shop..... 341,000 29.85 Mino. . “*  br'900 24.90 Mountain Pine 15 mills 14 mills 
Stained ..... . 176,000 37.55 = —_ Sead arte ie eee 6 06a alu alen erage ae 549,500 $ 19.45 Northern California*....... 3,873,000 1,802,000 
Mise 23.500 57.95 No. 1 dimen... 106,000 24.75 Australian Southern California*....... 3,914,000 2,389,000 
aT ee eee a iti... > + tate a en Se enare ines ries 0 0 
Sugar Pine “- _— ae” apg Svenkecstan., SE © © MM oi ase siac baie 2,199,000 1,981,000 
Nos. 1 & 2 clear 92,000 $147.70 a ee ee Tank Stock PUN cove itis veuslexees 1,565,000 837,000 
© Select... «26s 142,000 116.20 D ac a aerials "2'000 34.20 RO EP 20,000 $ 43.75 ra — ane oan ane 
D select....... 4,000 82.50 Stained 30,000 28.55. Battens Total ie wdink enteaaas 11,551,000 7,009,000 
No. 3 clear..... 169,500 105.35 Mise 8500 31.10 sive aella teas 4,500 $ 21.15 2 . ; : 
Inch shop ...... 6,000 48.25 Sa a el ol See _ eee : : *North and south of San Luis Obispo-Bakers- 
No. 1 shop..... 325,000 75.45 m eS Pieces Av.Price | field line. 
No. 2 shop..... 1,054,500 51.15 Panels ........ 2,500 $ 90.65 Lath +Nevada, Arizona, Oregon and Washington. 
No. 3 shop..... 576,000 29.00 Gites No. 1 pine...... 650,000 $ 6.70 fAll other States and Canada. 
RG See 44,000 83.10 No. 2 pine...... 610,000 5.35 
WRG. oc'exs0 se 12,000 Seae- ére¢uwesveinaner 9,500 $ 21.70 White fir ...... 240,000 4.25 Ss 
Oak Flooring Stocks 
- ‘“ The following statistics have been prepared 
Bureau of Census Delivered P rices by the Oak Flooring Manufacturers’ Associa- 
tion: ; 
’ ASHINGTON ‘ Sept. —tThe »part me PC sree has secure . . 26 ; 

W ASHINGTON, D. C., Sept. 11.—The Department of Commerce has secured thru the bureau | pejation of Orders Booked to Stock, Sept. 1, 1922 
of the census the following prices, as the average paid Aug. 1 by contractors for building ma- Stock Unfilled Percent 
terials delivered on the job, these being selected from the complete list: ae on hand orders sold 

Se LA” € 0 9 = 

No. 1 Dimension, Common Flooring, 1x4”, Shingles Extra Clear, Ss a,  Wialn Gace met 4 2.208.000 = 117 
SiS1E, 2x4—16' Boards 10 to 16’ 16”, 5/2 in I edahidatee oe py ae 

. ’ SUM ads eed uuss 6,595,000 21,425,000 325 

Southern Douglas eS Sth ons <cusitintllaeiace wa 

Southern Douglas 1x6” Pine Fir Red Se 8,870,000 24,046,000 271 
Pine Fir No. 1 “Cl ae Ge No. 2, V .G. Cedar Cypress TN a vde dade waas 2,961,000 3,190,000 108 

MMNMEMMONEIE co056.o «cls als ecm ete $39.00 + ee , ee $125.00 | er $14.00 | Oe WE a ‘aipenkdnauaaa 3,683,000 3,011,000 82 
po. Pe arre A! ee 50.00 oN ere 7.00 18.00 eee “ 
Pittsburgh ............ 50.00 Siw. 47.00 een wae! aes Total %”....... 6,644,000 6,201,000 93 
Cleveland ............. 55.00 ..... 47.00 errs er SRR 283,000 357,000 126 
[| Mars era 50.00 50.00 50.00 80.00 80.00 7.50 7.50 1 ea ag Ean aS ee 573,000 1,187,000 207 
MEATWAURCE 2... ccc eeee 37.00 40.00 33.00 85.00 85.00 RO ee - ss 
CRE atin o0lé cee ares Seer 8 8=©§©«ueeee See 0Cdweete06=60—Citéi—“— A i (itiCti a CtC(‘“‘é eo ge ee 856,000 1,544,000 180 
Des Moines ........... 44.00 44.00 | ee 95.00 Ce seu Grand total..... 16,370,000 31,791,000 194 
Ee ee 43.00 46.50 46.00 Ce xaos Se Comparative Percentages of Stock Sold 
ee ern 40.50 40.50 48.50 75.50 88.00 Ct ara er Sept. 1, Aug.1, Sept. 1, 
Grand Forks .......... 45.00 ae SO Sew le lle Con” 3 3=«s- a a 1922 1922 1921 
SRUPGOUOEE ccccccscccss GM -smees 48.00 i ses 6.97 MT aged wwaie'e Mhaddunees 271 301 38 
Sarr oar nie 17.00 re 50.00 aero ME ie dadewiwaweekeada 93 115 15 
i ibe aaa e eens 20.00 20.00 ..... 56.00 3.65 tint OO gg Ne a 180 155 
REE. ctw cnengeiekan ames —aaees yi Mie i a ee re — ie a 
err ee | ae 55.00 Se i no Ce ee ROTOR a cic cckcce 194 216 27 
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WHOLESALERS TOUR COAST 


SEATTLE, WASH., Sept. 9.—Representatives of 
the American Wholesale Lumber Association 
who arrived here Wednesday—namely, Ben 8S. 
Woodhead, president; L. R. Putman, directing 
manager; Dwight Hinckley, regional vice presi- 
dent; R. B. McCloud, director; and Joseph E. 
Davies, counsel—were given a genuine welcome 
by the lumbermen of Seattle and Puget Sound 
at a luncheon in the New Washington Hotel, 
Thursday. About a hundred prominent whole- 
salers and manufacturers were present. The 
meeting was called to order by Roy A. Dailey, 
secretary-manager of the Pacific Coast Ship- 
pers’ Association, who introduced Louis 
Schwager, president of the Schwager-Garland 
Lumber Co., and second vice president of the 
American Wholesale Lumber Association, as 
chairman of the day. Mr. Schwager briefly and 
feelingly welcomed the guests, presenting first 
Mr. Putman. The directing-manager gave a 
very effective roll-call of the members of the 
party, and then explained in a most interesting 
and entertaining manner the purposes of the 
visit and the objects sought to be accomplished 
by the American organization, since it had 
emerged from the experimental stage and was 
now on a@ substantial basis. He referred to the 
process of evolution thru which the membership 
had been placed in a higher class; mentioned 
that the organization had been ‘‘sitting in’’ 
with Hoover, who he said had taken a part of 
the tenets of the American wholesalers as his 
platform. He spoke of compulsory arbitration, 
of inspections, and other cardinal points, and 
stated that the object was to make the organ- 
ization constructive in every sense of the word. 

Mr. Hinckley alluded to the fact that this 
was his first visit to the Coast, saying he had 
been amazed at what he had seen. He stated 
his belief that the visit would be fertile in 
results, since he was the wholesale representa- 
tive on the Hoover commission on standardiza- 
tion. He hoped to find out what the west 
Coast manufacturers and also the wholesalers 
approved of in that particular. 


Mr. Davies made a splendid impression in 
reviewing the history of operations during the 
war period at which time the status of the 
wholesaler had been placed in jeopardy by in- 
fluences which endeavored to demonstrate that 
the middleman was non-essential. He spoke of 
the victory thru which that misconception had 
been overturned, but he reminded his hearers 
that the same fight was on again and that in 
time the wholesalers would need just such an 
organization as the American Wholesale Lum- 
ber Association to fight their battles for them. 

Sherman L. Johnson, president of the Pacific 
Coast Shippers’ Association, made a one-minute 
talk in which he told the visitors that their 
organization would receive his official support 
to the degree that he could consistently give 
it. 

President Woodhead made a characteristic 
speech in praising the hospitality of the west 
Coast. He quoted scripture to emphasize the 
full measure of his appreciation, and then he 
said he was convinced that the future of the 
wholesalers as a group, depended largely on the 
success of the American Wholesale Lumber Asso- 
ciation. He felt that the wholesalers should 
grant their support to the national movement 
on the basis of self-protection. ‘‘That’s the 
main reason we are here,’’ he said. The agita- 
tion against the middleman was such that he 
might be eliminated; and if not eliminated, 
‘*We might be hobbled and hog-tied in such 
a way that we couldn’t eat much grass. We 
are not asking applications for membership, 
but at the same time, we should be glad if you 
would smother us with them when our com- 
mittee goes abroad next week.’’ Mr. Woodhead 
referred dramatically to propaganda aimed at 
the wholesalers with the object of creating an 
impression that their business was not legit- 
imate. ‘‘When the time comes that I must 
east off this mortal frame and sit on the wet 
end of a cloud strumming a celestial harp,’’ 
he said, ‘‘I’ll like to feel that my course on 
earth had been uplifting and that I had left 
this mundane sphere a little better from the 
fact that I had been here. By your works 


you shall be judged, and by the applications, 
which I hope will flow into Chicago by the 
carload, we shall be able to judge of our work 
in Seattle.’’ 

President Woodhead’s speech sparkled with 
humorous references to his experiences on the 
western tour. His remarks brought to a close 
one of the most successful meetings ever held 
in this city. 

From this point the visitors went to Van- 
couver, B. C. They will return here tomorrow 
on their way to Portland, Ore. 


“ROYAL” CEDAR SHINGLES WIN FAVOR IN EAST 

SEATTLE, WAsH., Sept. 9.—A leading firm 
which specializes in Atlantic coast business has 
just had an instructive experience with red 
cedar shingles. Its sales manager recently 
placed an order for clears with an Everett mill, 
but discovered when the bills of lading came 
in that one car had been loaded with royals. 
He made a vigorous protest at the manner in 
which his order had been handled, and in due 
course also received an indignant letter in the 
same strain from his connections in the East. 
It happened, however, that the controversy was 
adjusted easily and satisfactorily. The royals 





HELPING TO KEEP THE CARS ROLLING 


We make a strenuous effort to 
unload all cars promptly. During 
May, June, July and August on 
our Illinois Central siding, we 
unloaded forty-four cars. Ejight- 
een of these were unloaded the 
day they were received, twenty- 
four were unloaded the second 
day, while two were held the 
third day, this being occasioned 
by three cars being set at the 
same time.— Daviess COUNTY 
PLANING Mitt Co., Owensboro, 
Ky. 

That’s a good record. What 
dealer is beating it? Unload 
your cars promptly and keep 
them rolling. 











went to New Rochelle, N. Y., where they found 
speedy sale. The effect of the shipment is 
found in the fact that the eastern connections 
of this wholesale firm are now asking for more 
royals. 

This experience shows that the field for royals 
is widening. Heretofore they have been popular 
in a rather limited area in Pennsylvania and 
Maryland, where they have formed an elabo- 
rate substitute for the old time shake—the 
royal specifications being, length, 24 inches; 
breadth, 4 to 10 inches; thickness butt, 4% inch 
—all stock 100 percent clear and free from 
shims and sap. 


DISCUSS SHINGLE MARKETING PROBLEMS 


SEATTLE, WaAsH., Sept. 9.—Wednesday’s 
luncheon of the shingle manufacturers and 
wholesalers was in effect a preliminary gather- 
ing to the convention of all representatives of 
the industry, called for today at the New Wash- 
ington Hotel. Matters of direct interest to 
timbermen, millmen and wholesalers were dis- 
cussed, and in particular the attitude of the 
loggers was brought up for a great deal of 
comment. There was a pointed reference to 
the marketing advantage of Selling by~ the 
square, instead of the thousand, in an effort to 
keep pace with competitive roofing, and the 
necessity for codperation all along the line. 
W. C. McMaster, vice president of the John 
McMaster Shingle Co., occupied the chair. 


SELLS INTEREST IN CLEAR FIR COMPANY 


Tacoma, WasH., Sept. 9.—W. Yale Henry, 
vice president and general manager of the Clear 
Fir Lumber Co., this city, has sold his interest 
in that concern to John Snider, president of the 
company, and Mr. Henry will be relieved from 
his duties as manager of the company on Sept. 
15. With his family he expects to start a few 
days later for a trip to southern California by 
automobile. His plans are not definitely shaped 
as yet, but Mr. Henry expects to remain in 
Tacoma and to very soon again be actively en- 
gaged in the lumber business. 

Frost Snider, son of John Snider, president 
of the company, who has been with it for the 
last few years, succeeds Mr. Henry as vice 
president and general manager, while E. P. 
Snider, also of this city, remains as secretary. 
Mark Reed, well known Puget Sound logger, is 
treasurer. The plant of the Clear Fir Lumber 
Co. was built in 1911, and operated at first 
under the name of Snider Bros. The Clear 
Fir Lumber Co. was organized in 1916, and 
the mill was improved and enlarged. As the 
name of the company indicates, this mill is 
operated for the purpose of cutting as much 
clear fir lumber as possible, and the companv 
buys only the highest grade fir logs. The mill 
has a capacity of 120,000 feet in eight hours, 
and this capacity is to be increased immediately 
by the addition of a new gang saw. One of 
the features of this mill is a band resaw making 
lumber at the rate of 520 feet a minute. 

John Snider was a manufacturer of doors 
in Tacoma for a long time, until his plant was 
destroyed by fire a few years ago. He is a 
pioneer of the fir door business and claims to 
have sold the first fir doors taken by the eastern 
market. The Clear Fir Lumber Co. has ae- 
quired the property adjoining its present mill 
site, with a view to building a door factory on 
this property, altho there are no definite plans 
regarding it. 


TWO NEW ORGANIZATIONS ANNOUNCED 


PorTLAND, ORE., Sept. 9.—Upon the return 
from New York of Howard Jayne, vice 
president and sales manager of the Willapa 
Lumber Co., he confirmed the announcement 
printed in last week’s issue of the AMERICAN 
LUMBERMAN that the Jayne-Yereance Lum- 
ber Co. of Portland, has taken over the 
Atlantic coast wholesale business of the Wil- 
lapa Lumber Co., the transfer to become 
effective Sept. 15. The announcement was made 
by Ralph H. Burnside, president of the Willapa 
company, and Mr, Jayne, who while his activ- 
ities will be devoted to the Atlantic coast busi- 
ness, will retain his interests in the Willapa 
company and remain as vice president. The 
Jayne-Yereance Lumber Co., consists of Mr. 


“Jayne and A. H. Yereance, of New York, and 


the Portland offices will be located in the 
Gaseo Building, adjoining the offices of the 
Willapa company, which will continue to handle 
the sale of the product from its mill at Ray- 
mond, Wash., thru its Portland offices. Mr. 
Burnside also announced that Roy R. Reynolds, 
who for the last five or six years has been 
assistant sales manager, will become sales man- 
ager for the Willapa company. The offices in 
New York of the Willapa company will be 
transferred to the Jayne-Yereance Lumber Co. 
and will be in charge of Mr. Yereance. Mr. 
Jayne will look after the company’s interests 
on this coast. The Atlantic coast business in 
Pacifie Northwest lumber during the last year 
has been very large and now that Mr. Jayne 
will have all of his time for it, further ex- 
tension may be looked for, altho Mr. Jayne 
stated today he had no new ideas to advance 
and no new plans to announce. 

W. D. DuBois, lumberman of Vancouver, 
Wash.; R. H. Noyes, logging operator of Port- 
land, and R. T. Platt, attorney here, have filed 
articles of incorporation of the Bridal Veil 
Timber Co., with an authorized capital of 
$500,000 and taken over the holdings of the 
Bridal Veil Lumbering Co. at and near Bridal 
Veil, Ore. Included in the holdings are timber 
in the vicinity of Palmer, and a 100,000-feet 
capacity sawmill and the finishing plant at 
Bridal Veil. At a meeting to be held soon 
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officers and directors will be elected. In the 
meantime the company has already started 
logging operations and it was stated today by 
Mr. Noyes that activity at the sawmill and 
the finishing plants is to begin at once. These 
plants have been idle for about a year. The 
sales of the products will be conducted thru the 
office at Bridal Veil. 


JAPANESE DEMAND FOR CEDAR LOGS REVIVES 


SeaTTLe, Wasu., Sept. 9.—L. H. Ives, presi- 
dent of L. H. Ives & Co., heavy exporters of 
west Coast woods, reports a quickening in Jap- 
anese demand for raw cedar, particularly clear 
flitches, for which the inquiry is now excep- 
tionally heavy. The Japanese, he says, are 
taking all the flitches they can get. There are 
also considerable shipments of cedar squares. 
The inquiry for hemlock logs from Oriental 
sources has fallen off, in contrast with a rather 
unusual demand for that stock some months 
ago. One of the peculiarities of log exports 
now is a slight renewal of the demand for fir 
logs of small sizes and short lengths. Some of 
the shipments are random, but ordinarily speci- 
fications require lengths of 13 to 14 feet, with 
measurements of 12 to 24 inches at the top. 
There is some difficulty in making shipments 
of this character, since they are not desirable, 
in that they are hard to handle and require 
considerably more space than do equal quanti- 
ties of squares and flitches. 


The renewal of Japanese demand for raw 
material is beginning to arouse interest in some 
form of export duty on logs, inasmuch as far- 
seeing timbermen and manufacturers are able 
to visualize the day when this raw material 
will come back to America in the form of man- 
ufactured articles in which Japanese labor will 
have done all the work. This possibility, cou- 
pled with the danger of a vanishing supply of 
timber, is coming to be recognized as a real 
danger. The trend of thought in this direction 
is similar to that of about a year ago, when 
. exports of cedar squares, flitches and logs be- 
came so heavy as to thoroly alarm the shingle 
industry. 


("SREB Aaaaa: 


REPORTS PROSPERITY IN JAPAN 


SEATTLE, Wasu., Sept. 9.—‘‘There is no 
question about the future of American trade 
with the Orient, including that in lumber. That 
vast country will continue to take our food- 
stuffs and our forest products for a long time.’’ 
So says A. P. Chapman, jr., assistant general 
passenger agent of the Chicago, Milwaukee & 
St. Paul railway, with headquarters in Seattle. 
Mr. Chapman, last night, completed a tour of 
eleven weeks in the Orient, in which he was 
accompanied by Mrs. Chapman and by George 
EK. Stolp, Oriental freight agent of the Mil- 
waukee, with headquarters in Chicago. The 
party spent two weeks in Japan, two weeks in 
China, one week in the Philippines, and also 
visited Manchuria. Mr. Chapman says: 


Contrary to belief in some American circles, 
there is no depression in Japan. The only handicap 
with which that country is confronted is its in- 
ability to reduce its costs of production, and on 
that account it is facing serious competition with 
China, particularly in manufactures of cotton. The 
mammoth building and reconstruction program of 
five principal Japanese cities came directly under 
our view at Tokio, where we saw three 8-story 
modern business blocks nearing completion. They 
resemble the Alaska Building, Seattle. We no- 
ticed, also, that the Nippon Yusen Kaisha is com- 
pleting a wonderful office building of granite. The 
work is so elaborate as to attract the unstinted 
praise of American visitors. As to lumber, it came 
to my notice, shortly prior to our departure, that 
bookings of Oregon pine, as they call fir, had been 
made to the extent of 3,500,000 koku, which trans- 
lated into our language would mean ten cargoes, 
Crop conditions are most encouraging. There is a 
wonderful yield of rice, and Japan is now shipping 
more silk than ever. In those two items you can 
find a correct gage of Japan’s purchasing power. 


In China we visited Hongkong, Canton, Shang- 
hai, Pekin and Tientsin. In my judgment, Tientsin 
is a coming town. Its activity is most impressive, 
and all told it is a wonderful city. But the trouble 
with China in general is that its political condi- 
tions are very, very bad. 


TO ELECTRIFY LOGGING DEPARTMENT 


Scotta, Cauir., Sept. 11.—The Pacific Lum- 
ber Co., with extensive redwood manufacturing 
operations here, is making arrangements for 
the electrification of its logging department at 
Freshwater, Calif., and expects to have it in 
operation as soon as satisfactory arrangements 
can be made with the Western States Gas & 
Electric Co. to furnish power. It is the com- 
pany’s plan to get one side of the operation 
completely equipped this year and to finish the 
electrification of the entire operation in the 
Freshwater district next summer. 

The company has for a number of years been 
studying a plan for the reforestation of its 
cut-over lands and the protection of the smaller 
growth. M. G. Krueger has been engaged in 
this work, and will continue under David T. 
Mason, who has been retained by the lumber 
companies of Humboldt County jointly. It is 
planned to start protecting the smaller and 
second growth at once, leaving everything under 
forty-five years. A nursery will probably be 
started near Scotia within a short time, the 
trees to be used for reforesting at Freshwater. 
There has as yet been no decision regarding 
operations or reforestation in the southern part 
of the country. 


COMMITTEE ON LUMBER STANDARDS 


WASHINGTON, D. C., Sept. 11.—Associations 
of lumber producers, distributers and consum- 
ers have been advised by the National Lumber 
Manufacturers’ Association of the selection of 
a central committee on lumber standards to 
conduct the further development of standard- 
ization. This action is in accordance with the 
program outlined at the Chicago meeting and 
concurred in by subsequent lumber standard- 
ization meetings in Portland, Ore. This com- 
mittee has full authority and may increase its 
own membership. 

In creating the committee the general con- 
ference in Chicago requested that the organ- 
izations in the lumber trade participating in 
the standardization activity cooperate with and 
work thru the central committee on lumber 
standards. 

The members of the committee are John W. 
Blodgett, chairman; John H. Kirby and Charles 
A. Goodman, representing manufacturers; 
Dwight Hinckley, representing wholesalers; 
John E. Lloyd, representing retailers; W. E. 
Hawley, representing railways and engineers, 
and E. 8. Hall, representing architects. 

It is expected the committee will meet with 
Secretary Hoover within a month to report on 
the progress made since the Washington confer- 
ence and to arrange for a second general lum- 
ber standardization conference to be held in 
Washington. 


WAR LUMBERJACKS IN REUNION 


OtD ORCHARD, MeE., Sept. 11.—Lumberjacks 
from all parts of New England assembled here 
at the Montreal House last week for the third 
annual reunion of the New England Sawmill 
Units. This is the organization of picked lum- 
bermen who lumbered during the World War 
thruout Scotland and France. Fifty of the 
war veterans were present at the annual reunion 
dinner. 

W. D. Towner, of Rumford, Me., who had 
charge of the entertainment that followed the 
dinner, put on a very pleasant program. 

Governor Baxter of Maine, who expected to 
be present, was detained by public business. 

Samuel T. Dana, State forestry ccmmissioner 
of Maine, delivered a very interesting.talk on 
the various uses of wood and the permanent 
importance of the woodland industries. 

One of the features of the reunion on Labor 
Day was a baseball game between the married 
men and the bachelors. The single men de- 
feated their married comrades to the score of 
18 to 14. 

The New England Sawmill Units was the 
first organization to reach the other side from 
the United States. They arrived in Liverpool 
July 4, 1917, and were operating in British 
woodlands within a few days. The units were 
sent first to Scotland, where they lumbered for 


a time, getting out trench timbers and hospital 
frames. Then they were sent to France with 
the 20th Engineers (Forest), where they saw 
active service until the end of the war. The 
original New England Sawmill Units numbered 
350, all carefully selected volunteers who were 
skilled in their craft. 

It was voted to hold the fourth reunion in 
Boston, Mass., next Labor Day. 


CANADIAN ORDER FOR STAKE POCKETS 


GREEN Bay, WIs., Sept. 11—C. H. Van Donk, 
manufacturer of the Van Donk automatic safety 
stake pocket, which was described in a recent 
issue of the AMERICAN LUMBERMAN, has just 
been advised by his Canadian representative of 
the placing of an order by a large power and 
paper company of Montreal for Van Donk 
automatic safety stake pocket equipment for 
100 cars for use in logging service. This com- 
pany is building a logging railway about 16 
miles long with the necessary spur lines from 
Iroquois Falls to connect with the Trans- 
continental Railroad, the plan being to use this 
railway line principally during the winter and 
the rivers during the summer, thus giving the 
company facilities for an uninterrupted supply 
of pulpwood and reducing the cost of trans- 
porting wood from the limits to the mill. The 
Van Donk automatic safety stake pocket is 
one of the latest devices of its kind on the 
market and has given splendid satisfaction 
wherever it has been put into service and is 
proving to be a time and money saver as well 
as providing the greatest degree of safety for 
workmen engaged in logging transportation. 


(S9AaBaSeaeaaeaa: 


BUYS BIG TRACT OF IDAHO WHITE PINE 


SPOKANE, WasH., Sept. 9.—The Sandpoint 
Lumber & Pole Co., of Sandpoint, Idaho, has 
purchased from the Forest Service about 3,000 
acres of timber on Callahan Creek, in Montana, 
largely Idaho white pine and cedar. This stream 
empties into the Kootenai River at Troy, Mont., 
a division point on the Great Northern railway. 
At Troy the Sandpoint company has made ar- 
rangements to build a single band modern saw- 
mill, with a daily capacity of about 60,000 feet, 
as part of a $200,000 development program. A 
lath mill is also to be installed. H. C. Culver, 
president of the Sandpoint Lumber & Pole Co., 
in discussing the company’s operations, said: 

The mill plans have been prepared by F. W. 
Hortskotte, of Spokane, who is to have charge of 
the construction work. Arrangements have been 
made for most of the machinery and I expect we 
will be cutting in November. ur logs and poles 
will be hauled into Troy from the mine over the 
railroad owned and operated by the mining com- 
pany, according to a contract we have with it. We 
have already built three miles of our own railroad 
to connect with the mine road and will build the 
entire seven miles together with necessary side 
lines. The timber purchased from the Govern- 
ment, together with other nearby holdings should 
furnish the mill with over 100,000,000 feet of 
logs in addition to about 200,000 poles. It is 
estimated that some seven or eight years will be 
required to finish the operation. The company will 
continue its business in Sandpoint, but will estab- 
lish an office in Troy in the near future. 


TO COMBAT ANTISHINGLE LEGISLATION 


[Special telegram to AMERICAN LUMBERMAN } 


SEATTLE, WASH., Sept. 13.—As a result of 
last Saturday’s general meeting of the shingle 
industry, a committee to canvass for funds to 
combat antishingle legislation has been named 
as follows: E. E. Case, Case Shingle & Lumber 
Co., Raymond; D. M. Clough, Clough-Hartley 
Co., Everett; W. C. McMaster, John McMaster 
Shingle Co., Seattle; E. C. Miller, Grays Har- 
bor Shingle Co., Aberdeen; Thomas W. Shields, 
Simonds Manufacturing Co., Seattle; Charles 
A. Johnson, manager Mutual Timber Mills, Se- 
attle; also one member to be named by Puget 
Sound loggers, one member by Columbia River 
loggers, and one member by wholesalers. It is 
expected that the appointments will be com- 
pleted early next week, as soon as the directors 
of the various bodies can act, following which 
the committee will organize and begin the active 
work of canvassing for funds. 
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Northern Congress Adopts New Rules | 
for the Scaling of Hardwood Logs 


MILWAUKEE, WISs., Sept. 11.—The adoption 
of rules for the grading and scaling of saw 
logs featured the Friday session of the annual 
meeting of the Northern Logging Congress, 
held at the Pfister Hotel, in this city, on Sept. 7 
and 8, the first day’s session of which was 
reported in last week’s issue of the AMERICAN 
LUMBERMAN. 

These rules had been prepared by a com 
mittee composed of W. A. Holt, chairman; 
S. D. Switzer, O. E. Knoke, E. B. Boyd and P. §. 
McLurg, and were adopted by unanimous vote 
with the understanding that they were to be 
given a year’s trial, after which they were to 
be reconsidered in the light of experience with 
them and revised in any particular that might 
be desirable. The report of the committee, in- 
corporating the grading and scaling rules, fol- 
lows in full: 


The inspection or grading of logs is necessarily 
a matter of judgment in determining from the 
outside appearance of the log the seriousness of 
defect and the adaptability for lumber of different 
grades or for other purposes. 

In determining the grade of a log the entire 
surface, which includes both ends, must be taken 
into consideration, and inspectors must use their 
best judgment in determining the seriousness of 
each and every defect in and on the log. 

On account of knots and other defects frequently 
being under the log, imbedded in the ground or hid- 
den from view between logs which are closely 
bulked, inspectors will put all line logs or logs 
on which there is a reasonable question as to 
grade into the lower grade which is in question. 

Standard lengths shall be 10, 12, 14 and 16 feet; 
50 percent or more shall be 14 and 16 feet and not 
over 5 percent shall be 10 feet long. All logs 
must be cut 2 inches longer than specified lengths 
to allow for properly trimming the lumber. All 
logs must be measured at the small end, inside the 
bark, and any dead logs inside the stain or doty or 
rotten sap, and all fractions of an inch must be 
called back to the next lowest figure. 

Deductions must be made from the above meas- 
urements for any and all defects as hereinafter 
stated. All logs should be straight, or due allow- 
ance must be made in grade and measurement for 
crooked logs. All logs must be sealed for what 
they will produce of 10 feet and longer lumber, no 
shorter lumber being considered in the scale. Logs 
less than standard length to be scaled as the next 
shorter standard length. 

An allowance is to be made in the measurement 
of hollow logs to compensate fully for the loss in 
lumber scale. A reduction is to be made in the 
measurement or grade (or both) of loose hearted 
or shaky logs or logs which have puffed open or 
split open on the ends. Bulges and irregularities 
on the bark surface of a log are practically con- 
clusive evidence of some hidden serious defect and 
are to be given careful consideration by the in- 
spector in grading logs. 

Ring shake and mineral streaks are very serious 
defects and inspectors will carefully consider same 
according to extent and damage, both for grade 
and measurement. 

All stump shot logs must be saw trimmed to 
make ends smooth. 

It is understood that a woods run of logs is to 
contain the full amount of good logs which the 
standing timber will produce, and that no large 
or high grade logs are to be separated from the 
woods run of logs. 

Any defects not mentioned in these rules are to 
be considered by the inspector according to their 
damage to the logs. The term “merchantable” 
means logs of Nos. 1 and 2 grades together. 

The standard measure for a standard defect is a 
sound, bright knot with a maximum diameter of 
not more than three inches. Where the rules call 
for its equivalent, it is understood to mean its 
equivalent of damage to the product of the log. 

These rules describe the poorest log in any 
grade, but each grade must contain all logs up to 
the next highest grade. 


Grading Rules for Birch, Basswood, Ash, Oak, 
Rock and Soft Elm, Hard and Soft Maple 


No. 1 Logs—Should be cut from live timber, 12 
inches and larger in diameter at top, standard 
lengths, of generally smooth appearance, sound and 
reasonably straight. 

Logs from 12 inches up to 14 inches in diameter 
will permit of one standard defect or its equivalent, 
and hollow or rotten or shaky hearts not exceeding 
10 percent of the diameter of the log. 

Logs 14 inches up to 17 inches in diameter will 
permit of two standard defects or their equivalents, 
and hollow or rotten or shaky hearts not exceeding 
15 percent of the diameter of the log. 

Logs 17 inches and up in diameter will permit 
three standard defects or their equivalents, and 
hollow or rotten or shaky hearts not exceeding 20 
percent of the diameter of the log. 


No. 2 Logs—Standard lengths, cut from live 
timber, 8 inches and larger in diameter, or logs 
less than 10 inches to be surfaced clear, straight 
and sound. Ten inches and over must be reason- 
ably straight, no rough top logs, no rotten or hol- 


low or shaky hearts that do not have more than 6 
inches of sound wood around the hollow, rot or 
shake, 

No, 3 Logs tough top logs, 8 inches and larger, 
excessive shake, crack or mineral shakes, large 
hollow, rotten or shaky butts, numerous large 
knots, logs cut from dead timber, but which are 
sound except for sap rot. 

No logs smaller than 8 inches permitted in any 
grade except by specific agreement. 

Culls—Rough top logs, very crooked, very rot 
ten, very doty or very shaky are not admissible in 
any grade and must be inspected and scaled by 
specific agreement only. 


The President Discusses Labor Conditions 

President 8. D. Switzer, of Wabeno, Wis., 
having been delayed in his arrival at Mil- 
waukee beyond the time allotted to his annual 
report on Thursday, had no opportunity to 
present it, but made it available to the press 
on the following day. In this report, Mr. 
Switzer referred optimistically to prospective 
business conditions, quoting Elbert Gary, of 
the United States Steel Corporation, as saying 
that ‘‘there seems to be a general feeling that 
activities are increasing and that great pros- 
perity will be witnessed whenever conditions 
relating to production and transportation will 
permit.’? He continued: 


The lumbermen have had their ups and downs 
the last two years. The west Coast lumbermen 
have had a serious forest fire menace to contend 
with. The southern loggers have had floods, and 
we in the central section have had labor shortage, 
and at present, in common with all, the railroad 
strike which is interfering with our operations. 
Some mills have had to close down, being unable 
to, get logs transported to their plants. 

Mines, because of labor troubles, are idle at 
great cost to all concerned; railroads are crippled, 
depredations are being committed, and railroad 
companies are being forced into the hands of re- 
ceivers, because of labor difficulties. Not many 
moons have passed since the lumber industry was 
crippled by the same cause, and I fail to see where 
we have been making any effective efforts to fore- 
stall a repetition of those experiences. Labor is 
the big item in our cost of production. It occurs 
to me that if we apply the same ingenuity to the 
labor phase of our operations that we have to the 
use of modern appliances, we will achieve com- 
mendable results. 

The cost of stocking mills with logs is a subject 
that has received consideration for years; but it 
is always bobbing up from new angles. In logging 
operations great care has been exercised to scruti- 
nize the contour of the land and the stand of trees, 
in making purchases of timber. A profit has been 
figured on the timber as well as on the land. All 
material means in the various operations have re- 
ceived due consideration. 

Varied and many have been the improvements 
introduced. As a group we are progressive. But 
it strikes me that there is another factor of vital 
importance to the logging industry which has not 
been duly studied—the human factor, the vital 
importance of which makes it worthy of careful 
consideration in this congress. 

It is not enough to know that a certain crew of 
men is being employed at a profit. Fifty percent 
of the crew may be unprofitable, and yet there is 
a net profit on the crew. The work of the in- 
dividual is not so complex and difficult but that it 
can be learned in a comparatively short time. If 
the morale of the crew was at a healthy level the 
output would so increase that the cost of delivering 
a thousand feet of logs to the mill would be in- 
creased to such an extent as to increase profits 
materially, and justify beyond question greater 
consideration of the human factor. 

The most effective plan for stimulating produc- 
tion in the logging industry, for creating greater 
contentment and a better morale on the part of 
the men, is one that provides increased pay for 
increased work. ‘The principle is piece work. We 
are all aware of the merit of this principle, but 
we have been slow in devising a scheme adapted 
to our own business in which it is incorporated. 
As a result, little has been accomplished toward 
solving our particular labor problem, and still less 
toward solving the great labor problem of the 
country. 

When we adopted the piece work plan, increased 
production resulted almost immediately. Piece 
work in turn brought up other problems, but it was 
a step forward. Let us follow up the experiment, 
making alterations and new ventures as conditions 
require. Our “sit tight’ policy is not worthy of 
our opportunity. 


Election of Officers 


The election of officers had the following 
result; 


President—F. H. Gilmor, of the Virginia & 
Rainy Lake Co., Cusson, Minn. 

Vice president—John Landon, of the Medford 
Lumber Co., Medford, Wis. 

Treasurer—C. H. Lang, of the Houghton Lum- 
ver Co., Houghton, Mich. 





Secretary—Roy V. Nor- 
beck, Minneapolis, Minn. 
(reélected), 

Iixecutive committee— 
H. S. Gilkey, of Pendle- 
ton & Gilkey, Minne- 
apolis, Minn., represent- 





Rk. V. NORBECK, 
Minneapolis, Minn. : 
teélected Secretary 





ing the Minnesota Log- 
gers’ Association ; 
Maitland, of the 
Falls Lumber Co., 
Falls, Wis., representing -——— tae si 

the Northern Wisconsin 

Loggers’ Association ; L. Peterson, of the Langlade 
Lumber Co., Antigo, Wis., representing the Centra] 
Wisconsin Loggers’ Association ; W. E. Hollenbeck, 
of the J. W. Wells Lumber Co., Iron Mountain, 
Mich., representing the Northeastern Wisconsin 
Loygers’ Association, and W. FE. Merrill, of the 
Worcester Lumber Co., Chassell, Mich., represent- 
ing the Upper Peninsula Loggers’ Association. 

A series of interesting motion pictures of 
the Holt ‘‘Caterpillar’’ in operation was shown 
by C. O. Morris, of the Holt Tractor Co., 
Peoria, Ill. The first group of seenes was taken 
at| the operations of the New Dells Lumber 
Co., Eau Claire, Wis., and was explained by 
General Manager E. J. Hosford, while the 
second group was taken at the operations of 
Drott & Newell at Butternut, Wis., and was 
accompanied by a talk by E. A. Drott, who be- 
sides being a lumberman acts as distributer 
for the Holt ‘‘Caterpillar’’ in his section. 

These pictures were followed by others ex 
hibited by the Clyde Iron Works Sales Co., 
Duluth, Minn., showing the Clyde traction 
skidder and Clyde track laying and lifting ma 
chines with swinging boom in action. J. J. 
Lumm, sales manager for the Clyde organiza- 
tion, explained the mechanical construction of 
these new developments in logging machinery. 


Reducing Cost of Logging Accidents 


Al. Kroes, director of safety education, Em 
ployers’ Mutual Liability Insurance Co., Wau 
sau, Wis., followed with an address on ‘‘ How 
to Reduce the Cost of Logging Accidents.’’ 
He pointed out the camp foreman as the person 
on whose shoulders the responsibility for the 
men’s safety rested. There is a direct contact 
between the foreman and the crew that no 
officer of the company ever can establish and 
maintain between himself and the men in the 
woods. It is therefore up to the foreman to act 
as the company’s representative, not only in 
matters of work, but also in matters of safety 
and welfare. However, the dreadnaught type of 
foreman, with a bulldog jaw and bristling hair, 
a cold steel glint in his eye, a voice like thunder 
and a vocabulary consisting mostly of invectives, 
ean never get desirable results in his dealings 
with his men. The milk of human kindness 
must be present, and it is the kind, considerate 
and friendly foreman only who is qualified for 
his job of leadership. There are loggers, said 
Mr. Kroes, who will say that the lumberjacks 
are worthy of no consideration, least of all 
kindness; that they are the scum, hopeless hu- 
man wrecks that can’t understand a thing 
unless it is forced into their heads with more 
or less sternness, and who ean understand a 
thing pertaining to safety least of all. But 
that is not true, he said. There are among the 
lumberjacks as noble hearts and as clear minds 
as among any class of men. ‘Their loyalty and 
codperation can not be won except thru con 
siderate treatment, and when such is given 
them their true capacities will be discovered. 
Safety in logging camps is essential. It should 
interest the most selfish operator at least from 
two standpoints: As obviating heavy compensa- 
tion settlements, and as making the men more 
satisfied with the conditions under which they 
work, thereby increasing efficiency, reducing the 
expensive labor turnover and creating a spirit 
of appreciation and loyalty. ‘‘The minute you 
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get safety into the logging camp,’’ maintained 
Mr. Kroes, ‘‘efficiency will increase.’’?’ The 
eamp foreman should have occasional heart to 
heart talks with the men on the subject of 
safety; in larger operations there should be 
safety directors; safety should be made the 
keynote in each detail of the day’s undertak- 
ings. Mr. Kroes also referred to the relation 
between sanitation and safety, and urged better 
facilities in the eamps, which would among other 
things attract workers of a higher type and in 
great measure solve the labor shortage which 
periodically makes itself acutely felt in the 
woods. 

The convention program came to a close with 
an address by H. W. Prior, assistant sales 
manager for the western division of the Delco 
Light Co., Dayton, Ohio, who had as his topic 
“Advantages of Light and Power in the 
Logging Camp.’’ 

A telegraphic error occurred in the report 
of the Thursday session of this meeting, which 
was printed on page 53 of the AMERICAN LuM- 
BERMAN for Sept. 9, whereby a sentence was 
made to read: ‘‘The publicity committee 
recommended that the association request the 
railroads to make special rates.to men returning 
from the western harvest fields, pointing out 
that a rate of $35 had been made to get them 
out.’’ This should have been ‘‘a rate of $5.’’ 


ASKS PEOPLE TO STUDY HOME BUILDING 


CoLuMBIA, 8. C., Sept. 11—This State will 
not lag behind in the ‘‘ Better Homes’’ cam- 
paign, and to show his interest in the campaign 
Gov. Wilson G. Harvey has issued a proclama- 
tion in which he sets aside as ‘‘ Better Homes 


aspirations of the people may be best measured 
by their family life. There are 20,000,000 home 
makers in America and there are 1,414,068 home 
makers in the State. For them the home is a 
factory—a factory that demands long hours and 
endless labor. But it is also the temple of their 
pride and love. 


BETTER HOMES DEMONSTRATION WEEK 


(Concluded from front page) 


appeal especially to the smaller communities 
in which not enough thought has been given 
to the matter of home improvement, home 
comforts and other factors that make homes 
attractive. It fits in with the program of 


Community Building which the AMERIoaAN LuM- 
BERMAN has for many years advocated. 

Time for preparation is short and imme- 
diate action is essential to make the Home 
Demonstration Week a success. Lumbermen 
should at once investigate to see what has 
been done in their communities toward organ- 
izing for it, and then get behind the program 
and push it thru to success. It will be of 
incaleulable benefit to a community to have a 
practical demonstration of the model home, 
including architecture, sanitation, furnishings, 
equipment and everything that constitutes the 
kind of a home in which Americans and Amer- 
icanism can thrive. 





Outdoor Activities of Lumbermen 


EMPLOYEES PICNIC ON LABOR DAY 

BEND, OrRE., Sept. 9.—Entertainment of ap- 
proximately two thousand people, a large share 
of them company employees and their families, 
was the responsibility which the picnic com- 
mittee in charge of the annual Shevlin-Hixon 
outing at Benham Falls discharged to the 
thoro satisfaction of the huge crowd attending 
the company’s Labor Day frolic. The program 
was run off smoothly and continuously from 
the moment that the train of fifteen flats and 
the commissary department’s box car was 
wheeled out of the Shevlin yards by ‘‘ Four 
Spot,’’?’ Monday morning, until the return of 
the train at 6 o’clock in the evening. The pic- 
nickers consumed vast quantities of provisions 
from their own bountifully filled lunch baskets, 
with ice cream, cake, and watermelons furnished 


program was the introduction of square dances, 
with Bill Rice to call the figures. Later Rice 
and Mrs. Eva Baggs vied in exhibitions of jig 
steps. Laverna Dugas drew a big hand for her 
acrobatic dancing. She also drew $14 pre- 
sented by the spectators. 

While the dancing was in progress, a base- 
ball game was being played between the 
‘“fats’? and the ‘‘leans,’’ in which it was 
proved to the tune of 16 to 4 that excess flesh 
is an aid rather than a hindrance to athletic 
prowess. 

yeneral arrangements for the picnic were 
under the direction of L. O. Taylor, with Frank 
R. Prince handling publicity, and George Green 
in charge of transportation. The problem of 


providing the large quantity of supplies needed 
was handled by 8S. R. Brown; dispensing of the 














(Left) Waiting to board the picnic train. 


(Center) Picnickers gathered about the dancing pavilion at the Benham Falls grounds. 


(Right) 


‘*Pour Spot,’’ the logging locomotive which drew fifteen carloads of excursionists to the third annual Shevlin-Hixon picnic. 


Demonstration Week’’ 
9 to 14. 

The proclamation of the governor jis as 
follows: 


WHEREAS, Love of the hearthstone is one of the 
greatest virtues of the people, and when it is owned 
it is mortised by labor and striving, giving to the 
possessor a clearer vision of citizenship with its 
aspirations and its responsibilities, the people 
draw from their own soil that nobler love of 
State—the fertilization of patriotism. The coun- 
tries which have shown the most strength in any 
crisis are those which have been knitted together 
by the fact that the great mass of people own a 
little piece of ground with a home on it. A home 
owning people is a State loving people. Strive to 
own your own home. 

WHEREAS, These things being true, the height- 
ened vision of America has thought wise to bring 
to the attention of the people the strength of bet- 
ter homes, 

Now, therefore, I, Wilson G. Harvey, governor 
of South Carolina, designate the week of Oct. 9-14 
as better homes demonstration week and call upon 
the people of the State to participate in this cam- 
paign and ask every family in the State to seek an 
opportunity to see and study one of the model 
homes to be fitted up and opened for their in- 
spection, and, I hope, for their inspiration. 


PROCLAIMS “ BETTER HOMES” WEEK 


CoLuMBUS, OHIO, Sept. 12.—Gov. Harry L. 
Davis in a proclamation issued last week desig- 
nated the week starting Oct. 9 as ‘‘ Better 
Homes Demonstration Week.’’ Among other 
things in the proclamation were: 

We recommend that the earnest support of the 
people of Ohio be given to this campaign and that 
every family in the State seek an opportunity to 
see and study one of the model homes which are 
to be fitted up by public spirited citizens and 
opened for inspection. 

The soul of the nation is in its The 


in South Carolina Oct. 


homes, 


by the company; they danced to the strains of 
music furnished by the Shevlin-Hixon band, 
directed by William Schlichting. 

Fully 1,200 made the trip to and from Ben- 
ham Falls on the long string of logging coaches, 
transformed for the day into a_ passenger 
train. Four cars brought loads from the camps, 
and nearly two hundred autos were parked at 
the grounds. 

The program of athletic events started im- 
mediately after dinner with a tug of war in 
which a team from the mill, captained by Osear 
Moline, dragged to defeat a team from the 
camps, captained by Pete Lewis. 

Axle grease was plentifully smeared over a 
peeled pole which was inclined upward over 
the Deschutes River in the hope that the crowd 
might witness one or more entrants, seeking the 
five-dollar bill at the far end, precipitated into 
the stream. The hope was vain, however, for 
Russell Kildee, the first man to try, clinging 
sloth-like to the slippery pole, reached the end 
in safety. 

Other athletic events, all races, with the 
winners of first and second places, in the order 
named, were: Girls under 14, Myrtle Ogle, 
Orpha Ager; boys under 14, Howard Rasmus- 
sen, Alfred McKeown; women and girls over 
14, Edna Ogle, Mrs. Fannie Ough; married 
women, Mrs. G. F. Yoakum, Mrs. K. V. Smith; 
girls under 6, Laverna Dugas, Helen Jonas; 
boys under 6, Lester Rodgers, Edgar Francis. 

Dancing occupied the greater part of the 
afternoon, a large platform capable of holding 
more than a hundred couples having been con- 
structed specially for the entertainment of the 
pienickers. A feature of this division of the 


lemonade was in charge of Robert Littlefield, 
while 100 gallons of ice cream was dished out 
under the supervision of Walter Bradbury. 
Policing of the grounds with so large a crowd 
to be handled is no mean task, and Jack Ma 
honey as chief of police was another man who 
was kept constantly on the jump. So were his 
fourteen cops. J. D. Donovan headed the first 
aid department. C. M. Olson headed the 
grounds committee composed of men from the 
camps, and James Blaisdell saw to it that the 
rules of safety-first were followed. The sports 
committee was presided over by Frank Ander- 
son. Roy Van Vleet was official photographer, 
Bill Cone was listed as announcer, and Herbert 
Fraley had a soft job as gloom chaser. There 
wasn’t any gloom, so Fraley presided over the 
destinies of the fat men’s ball team. 


Saeeeaesaaaaae 


WINNERS IN GOLF TOURNAMENT 

Sr. Louris, Mo., Sept. 13—N. C. Waggoner, 
of the Thomas E. Coale Lumber Co., won first 
prize in the tournament held yesterday at the 
Midland Valley Country Club by the Lumber- 
men’s Golf Association of St. Louis. Follow- 
ing the play, dinner was served at the club. The 
scores follow: 


Gross Handicap Net 
N. C. Waggoner.. . 93 15 7s 
R. M. Morriss... 100 20 80 
J. L. Benas.... errr 92 10 82 
? Se” 88 3 83 
P. J. Lawrence. . Me ee 101 17 s4 
Wee ia es oe anc ce wes 102 17 5 
Wat Bice ko Sie os 110 24 86 
Pe iimkls « x tee ewe 105 17 SS 
a SS eee 108 20 8&8 
iy ARN ola << hee a i er 109 19 90 
ce ae eee Sy satiate te 100 8 92 
a a ae 110 i7 93 
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Detroit, Micu., Sept. 
11.—Greater coopera- 
tion among lumber- 
men’s organizations of 
the United States and 





Canada and a gigantic 
campaign against the 
W. S. DICKASON, 
Kansas City, Mo.; 


Elected Snark of Universe 








habit of the American 
consuming public which 
demands ‘‘firsts’’ in 
lumber grades where 
slightly inferior grades 
would do, will be 


brought about during the next twelve months 
as a result of plans laid at the thirty-first 
annual meeting of the Concatenated Order of 
Hoo-Hoo here last Thursday, Friday and 
Saturday. 

On account of its including in its membership 
men from many different branches of the lum- 
ber industry, the Hoo-Hoo organization was put 
forward by the delegates as the most logical 
selection for a basie organization in unifying 
and enlarging the work of the lumber bodies. 

Seventy-five delegates were present, from all 
parts of the country, the total at many of the 
brilliant events which marked the three-day 
meeting being swelled to between 125 and 200 
by wives and children who accompanied the 
delegates. 

Lacking somewhat in displays of oratory 
and the activities of speakers who dealt in 
generalities, the convention distinguished itself 
by being one of the busiest in a direct, forward 
planning way. Seldom have roundtable discus- 
sions by lumbermen brought a better exchange 
of ideas, both for the good of the industry in 
general and for the betterment of the Hoo-Hoo 
organization. The delegates relegated speaking 
for the sake of speaking to the background 
and in man-to-man fashion discussed the 
biggest questions of the day in a way that 
brought benefit to many. Manufacturers an- 
swered salesmen’s queries regarding  short- 
comings of certain lines, and salesmen in turn 
took the stand to be questioned regarding their 
‘*following the line of least resistance,’’ and 
selling products for which there was a demand 
altho such action might injure the industry in 
the long run. 

Representing as they did the brains of a large 
part of the lumber industry, the big chiefs 
bared their differences with the fundamental 
principles involved, and in many cases arrived 
at solutions of their difficulties. In other cases, 
plans were laid for ironing out kinks in the 
industry at subsequent meetings or thru cor- 
respondence. 

No less distinctive than the business sessions 
were the social gatherings of the convention, 
marked by the largest attendance of women in 
several Annuals. And the initiation ceremonies, 
which make the organization one of the most 
colorful in the lumber industry, had a spice 
of keen interest. The banquet in the Hotel 
Statler, which completed the convention pro- 
gram last Saturday night, was one destined to 
remain long in Hoo-Hoo memories. 

New Officials Elected 

W. 8S. Dickason, of the Dickason-Goodman 
Lumber Co., Kansas City, Mo., was elected 
without a dissenting vote to the office of Snark 
of the Universe, succeeding E. G. Griggs, presi- 
dent of the St. Paul & Tacoma Lumber Co., of 
Tacoma, Wash. Other officers selected were: 

Senior Hoo-Hoo—C. D. Le Master, secretary of 
the San Joaquin Mill Owners’ Association of 
Fresno, Calif. 

‘aed Hoo-Hoo—Mark M. Elledge, of Corinth, 

55. 

Bojum—Donald Clark, of Seattle, Wash. 

Scrivenoter—H. D. Anderson, New York City. 

Jabberwock—C. B. Harman, of Atlanta, Ga. 

Custocatian—R. D. Mundell, of Denver, Colo. 

Arcanoper—F. M. Baker, of Chicago. 

Gurdon—W. A. Nichols, Beaumont, Tex. 


C. L. Weeks, of Detroit, was elected coun- 
sellor for Michigan, other counsellors being 
selected as follows: W. A. Hadley, High Priest 
of Thoth in the Osirian Cloister, and head of 
the Hadley Lumber Co., of Chatham, Ont., 
counsellor for Canada; W. L. Evans, of Mem- 
phis, Tenn., counsellor for Tennessee; W. L. 
Shepherd of Montgomery, Ala., counsellor for 
Alabama; William Whitehead, of New York 
City, counsellor for New York State; J. C. 
Light of Miami, Ariz., counsellor for Arizona; 
and W. L. Campbell, of Oklahoma City, coun- 
sellor for Oklahoma. 

There was spirited rivalry for the distinction 
of holding the next concatenation, no less than 
seven cities making bids to be selected, and 
many of them displaying banners asking selec- 
tion. The cities whose delegates made the 
greatest bid for choice were Kansas City, New 
Orleans, Atlanta, Cincinnati, Denver and Chi- 
cago. 

Many speakers were convinced that the next 
meeting should be in the South because, they 
said, a large share of the dues of the member- 
ship is paid by those south of the Mason-Dixon 
line, and because the order was originated in 
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the South. Patrick Cook spoke in favor of a 
southern city for the next convention on this 
basis and, altho his home is in St. Louis, said 
he would forego the pleasure of having the 
convention there if it might be held at Atlanta. 

Feeling that the Supreme Nine, which would 
have the welfare of the organization in mind 
rather than any partisan views, should select 
the next convention site developed at this 
juncture, and drew a sharp fire of debate. The 
order has always selected its convention sites 
by popular vote heretofore. 

However, a motion to. the effect that the 
Supreme Nine be empowered to select the site 
some time during the next few months was 
passed without objection, and it will not be 
known until then what its selection is. 


THURSDAY SESSION 


The convention started off snappily Thurs- 
day morning despite a torrid atmosphere which 
brought comment from many perspiration- 
dripping delegates. The hot weather continued 
thruout the three days unabated. The dele- 
gates were met by the following committees 
of Detroit lumbermen members, who took charge 
of their guests the minute they stepped from 
train or automobile: 

Reception and entertainment—R. C. Restrick, 
chairman; Charles Ashton, Harry Jessup, H. A. 
Webster, C. E. Huyette, M. A. Hayward, R. B. 
Horine, A. D. Kidder, William P. Vivian, J. Tilson 
Leitch, F. A. McCaul, C. E. Lemmons, P. A. Gor- 
don, and C. L. Weeks. 


Finance—Robert Haskins, chairman: Walter M. 
Webb, Edward Weeks, John Shaw and J. A. Braun. 


Membership—C. L. Weeks, chairman; A. T. 


Plan Campaign for Wider Use of Lower Grades— 


Allan, J. A. Braun, H. T. Jones, Charles Ashton, 
Bert Hanna and W. A. Hadley. 

After the registration, which began at 9 
o’clock in the Hotel Statler, and which con- 
tinued most of the forenoon, the delegates and 
their families were given carte blanche to the 
city, and took advantage of the breathing spell 
to see the sights, take rides on the river and 
lake boats to get rid of the heat at least 
temporarily, or visited the State fair, which 
was in full blast. 


Should Educate in Scientific Estimating 


C. D. Le Master addressed an informal meet- 
ing of the delegates during the afternoon, and 
made a plea against the ‘‘ practical politician,’’ 
who makes it his business to meddle with in- 
dustry just to gain the favor of voters because 
of a supposed ‘‘antitrust’’ stand. Urging on 
the lumbermen the right to organize and the 
vital need for organization, Mr. Le Master 
said: 


We are absolutely at the mercy of the fellow who 
doesn’t sell at the right price, and only thru an 
organization can we take care of this kink. We 
want to influence prices legally, and an organiza- 
tion can do this. For the fellow who doesn’t sell 
at a fair profit, who sells at prices ridiculously low, 
sometimes below cost, is not only injuring himself, 
but is most assuredly injuring the business-like 
competitors who base their prices on cost and 
stick to them. While it is a case of the more 
business done the more he will lose, the un- 
scientific lumberman gets this business, and sells, 
sometimes scratching his head a little, it is true, 
but still taking the business away from the dealer 
who does business on a rational basis. 

I tell you, there is bread enough for all of us, 
and the purpose of such an organization should be 
to divide it equally, the while remaining within 
the law. Some State and local governments have 
frowned when we took up with them the matter of 
recommended price lists—they thought it in re- 
straint of trade. But we showed California, and 
it can be done in other States as well. It is cer- 
tainly more necessary that the selling people of 
the nation make profits than any other one thing. 
Profits are the basis of industry. And when you 
consider that everyone is a seller in some particu- 
lar line, whether it be his labors or his wares, the 
importance of this statement will be seen. 


Mr. Le Master told of finding unscientific 
checking of estimates in many of the lumber 
manufactories of the San Joaquin Valley, and 
his experiences in getting the manufacturers 
to estimate properly. ‘‘They all had a differ- 
ent idea of what overhead was,’’ he said, ‘‘and 
many of them were making estimates on some 
items which meant that they were selling at a 
loss.’? 

He said that thru an ironing out of legal 
difficulties, the San Joaquin Mill Owners’ As- 
sociation was able to circulate a suggested price 
list to its members, based on_ scientific 
estimates. ‘‘This can be done legally, and of 
course is a thing which could easily be abused 
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To Make Hoo-Hoo Basic Organization of Industry 


but should not,’? Mr. Le Master said. ‘‘We 
owe many of our difficulties in perfecting such 
a system to the oddities written into the law 
because of abuse of this privilege by manu- 
facturers who have gone before us—many of 
them not of the lumber industry at all.’’ 

Mr. Le Master was introduced by ‘‘ Parson’’ 
Peter A. Simpkin of Salt Lake City, Utah, 
High Priest of Ra and traveling organizer of 
the order, as the man who brought 1,000 lum- 
bermen into the Hoo-Hoo order in California. 


Osirian Cloister Meeting 


The Osirian Cloister meeting was held in the 
Hotel Statler in the afternoon, High Priest of 
Osiris L. M. Tully presiding. Most of the 
members arrived in time for this, the first 
real big formal event of the convention. 

Then in the evening the Osirian Cloister din- 
ner, to which Hoo-Hoo and their ladies were in- 
vited, was held in the Statler. L. M. Tully was 
toastmaster, and ealled before the gathering 
the cream of the oratorical powers of the asso- 
ciation. 

Snark E. G. Griggs was the first called on. 
Asking the indulgence of the mixed audience 
at a time when levity rather than serious busi- 
ness worries was the order of the hour, Mr. 
Griggs made a defense of the northwest lum- 
berman against the charges of forest devasta- 
tion, which have been made by people of the 
East and South. ‘‘The consumers, as greatly 
as we, have been the devastators,’’ he said. 
‘‘What did the pioneer of thirty years ago 
have to lure him to the great Northwest other 
than lumber? How could he gain his subsistence 
other than by cutting timber? The big lumber- 
man of the Northwest has used nature’s bounty 
judiciously, too, and the forests will produce 
for many years because he did not go in and 
ruthlessly cut away. He used judgment, and 
he little deserves that criticism which comes 
his way.’’ 

Mr. Griggs paid a compliment to the fore- 
sight of the United States Government in com- 
pleting the Panama Canal, and said that to the 
lumberman of the Northwest it was an in- 
valuable boon. He said it was the equivalent 
of five trunk railroad lines across the continent, 
and said the gigantic development of the New 
York market, with its demand for millions of 
feet of lumber, would not have benefited the 
Northwest for years to come had it not been 
for the Panama Canal. 

C. D. Le Master also digressed from the 
lighter form of speech long enough to issue a 
warning to lumbermen in general that the 
present demand of the lumber consuming public 
always for firsts and clears in even unimportant 
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bungalow and light home construction was 
leading to a serious situation. 

‘<Tt is a shame and a disgrace for us to use 
our lumber as we do,’’ he said. ‘‘ This constant 
use of firsts instead of the slightly inferior 
grades will certainly lead us to a crisis we would 
like to avoid. We will certainly pay an abomi- 
nable price for clears before many years, just 
because of this practice. The percentage of 
lowers cut from logs is so big that not using 
No. 2’s means great waste. A campaign to 
educate the public to this need should be 
started on a large scale.’’ 

Emerson D. Tennant praised the spirit of 
‘<palship’’ in the lumber industry, as evidenced 
by the good feeling in the Hoo-Hoo organization 
itself and other lumber bodies. No other in- 
dustry had this comradeship in so great a degree 
as the lumber business, he said. 

Other speakers were W. S. Dickason and 
W. A. Hadley. 

FRIDAY SESSION 

The first real business session of the conven- 
tion began at 9 o’clock Friday morning, in the 
Hotel Statler, with Snark of the Universe E. G. 
Griggs presiding. The invocation was given by 
Supreme Chaplain P. A. Simpkin, and Dr. 














Governor General of Canada, Field Marshal Lord 
Byng, of Vimy, presenting Col. James Light- 
body on behalf of His Majesty, King George V, 
with the Distinguished Service Order and Ter- 
ritorial Decoration at an investiture held at 
Government House, Victoria, B. C., Aug. 23, 
1922. Col. Lightbody, or ‘‘Hoot-Mon” as he is 
best known, is a prominent Hoo-Hoo, for 
many years having been Vicegerent of Scot- 
land. It has been his custom to send a 
bouquet of Scotch heather to the most beauti- 
ful lady in attendance at the Annuals. He 
was for years engaged in the lumber business 
in Scotland, discontinuing it there to enter 
military service at the outbreak of the Great 
War. He served in France, Italy, Gallipoli, 
Palestine and Egypt. He is again engaged in 
the lumber business in Victoria, B. C. 


James W. Inches, superintendent of police of 
Detroit, gave the address of weleome in behalf 
of the city of Detroit. J. C. Stuart, president 
of the Detroit Retail Lumber Dealers’ Asso- 
ciation, gave the address of welcome in behalf 
of the Detroit Hoo-Hoo and Detroit lumbermen 
in general. ; 

The response to these welcomes was given 
by Mr. Le Master. 


Report of Supreme Snark 


The annual report of the Snark, given by 
Mr. Griggs, lauded the work of men in the 
organization in making it easy for the ex- 
ecutives to accomplish great results, and 
thanked them for their very great codperation. 
Continuing, he said in part: 

We stand in this organization as the repre- 
sentatives of every branch of a business that 


is worthy of the best that is in us. From the 
owner of timber that has centuries of growth 





behind it to the distrib- 
uter of the boards that 
frame our dwellings— 
our homes—we are re- 
sponsible in the trans- 
actions. 

The course of events 
affecting our business, 
namely; the proper utili- 
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zation of one of this 
country’s greatest re- 
sources, brings us into 
contact with every man, 
woman and child in our 





communities, and the | 
Government itself has a | 
supervisory influence ~— 


and responsibility. I be- 

lieve in individual development in building up 
our country, but collectively the lumber industry 
must so conduct itself that it is free from the 
calumny and vituperation that sometimes are 
visited upon the great industries of this land. 

The problems that affect the life of our busi- 
ness can be solved to much better advantage 
thru friendly argument than thru arbitrary en- 
forcement. 

Trees grow and each one is different, while 
lumber can be graded and so distributed that 
waste is practically eliminated and the utiliza- 
tion of this vast resource is determined by 
transportation problems. Unless we solve these 
problems of utilization, forest fire prevention, 
taxation, (that bane of the one-crop owner) 
stanardization and distribution, we will have 
Government supervision and threatened control 
which is so often misunderstood and becomes a 
political football. 


Need Assistance in Solving Problem 


We in the Northwest can never solve these 
problems alone. We are pioneers as you in 
the East and South have been, but we, with 
our virgin stands, can profit by the mistakes 
of the past, provided that public sentiment can 
be made conversant with our problems. 

I am, therefore, delighted to have this oppor- 
tunity thru this great Hoo-Hoo organization, 
the fraternity of lumberdom to join in a dis- 
cussion of the problems of our business. I 
voice the sentiment of the West, from the tim- 
bered section of Washington and Oregon to 
the redwood forests of California, and I know 
I can speak for the Great South, in extending 
greetings to Detroit and those responsible for 
this getting together. 

We are developing the thought thru Hoo-Hoo, 
and it is fully borne out by the Phoenix-like 
spirit that has arisen in lieu of the Volsteadian 
Act, that this organization can accomplish much 
more in securing better relations between the 
men of the lumber trade thru fraternal ac- 
quaintance and confidence than thru selfish con- 
trol of any one branch. 

_ Hoo-Hoo’s aim is high but its object is sub- 
lime and no man will go wrong, if he can keep 
looking up and occasionally watching his step. 
Our code of ethics will do as much for the 
manufacturer with his employees as for the 
dealer in his trade. And then again, I can 
not reiterate too often we are all getting older 
and new men must come after. They appreciate 
the friendships in business sometimes more than 
social—and why should it be otherwise? Two- 
thirds of your busy lives you are in business. 
Hoo-Hoo has a mission to perform and thru 
our local clubs and activities it can be accom- 
plished. I want to see the day when the Black 
Cat is welcome in any lumber organization in 
any clime. 

Probably the greatest call to the people in 
the West is to preserve for future generations 
groves of these trees standing in their ever 
increasing grandeur for 500 to 1,000 years. They 
can not be isolated and live. Their protection 
has come in their close stand and lifting their 
high heads to get life from above. They can 
only stand collectively and in belts a mile wide 
to prevent wind and fire causing their devasta- 
tion. This organization has been instrumental 


in establishing such groves and can do much 
more. 


Organization Has Justified Itself 


I believe this organization has justified itself 
in thirty years and I know its many members 
who supported it so strongly in the Southland 
will continue to rally to its support. Its benefit 
funds can be strengthened and its activities en- 
larged in every branch. Exclusively a lumber 
organization it ought to make every man proud 
that the great lumber industry of which he is a 
part has a fraternal organization so keen and live 
to the problems of the day that they can be 
discussed, met and solved, without Government 
interference or jail sentence. 

Our country has watched the progress of the 
man with the ax clear across from Atlantic to 
Pacific. We are criticized if we develop too 
fast as that means waste, but timber should be 
grown where it is suitable to grow and other 
crops of annual production grown where the 
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Everett 
WASHINGTON 


which manufactures 4,700,000 

shingles and 2,500,000 feet of 

lumber per day, has big tracts 

of land tributary to both rail 

and water facilities for’shipping. 
The 


Everett 
Improvement 
Company 


has a large acreage of 
desirable 


Saw Mill 
Locations 


Accessible to both deep water shipping 
and to three trans-continental railroads, 
and is prepared to treat manufacturers, 
contemplating a change of location, 
liberally and on favorable terms. 


We invite correspondence and will 
| gladly furnish maps and full 
{ data and answer any inquiries. 


Everett Improvement | 
Everett, Com pany 


Washington 
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_ British’ Columbia 
_ Opportunities 


We have several attractive properties—large 
and small — logging and milling — that we 
will be glad to place before you if interested 
in British Columbia and Vancouver Island 


STUMPAGE 


Crown Granted and Licenses. What kind 
of a proposition would be most interesting to 
you ? 

We have owned and dealt in 

B.C. Stumpage for ten years. 


Service Trading Co. 


LC SMITH SEATTLE, WASH: 
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Ready for 
Immediate Loading: 


No. 2 Clear & Better Fir Rough— 


2cars 2x6 to I2inch—8 to 20’ 
I car 5-4x6to 12 “ 8to 20’ 
I car 6-4x6 to 12 ‘“* 8 to 20° 


No. 2 & Better Clear Cedar Rough— 
1x6 to 12 inch—8 to 20’ 


2 cars 


Let us have your inquiries for anything 
in Edge Grain Fir or Cedar. Also Clear 
Hemlock. Write or wire our expense. 


Brunswick Lumber Co., Ltd. 


: 810 Dominion Building, Vancouver, B.C. 











development of the country demands it. We 
have no moral right to devastate the lumber re- 
sources without adequate return. In the State 
of Washington it is the taxable wealth of our 
community, and our school and state lands 
comprise a wealth of standing timber unsur- 
passed in the world. It must be protected from 
fire and devastation. I do not claim that all 
these benefits can come from the organization, 
but a fraternal consideration for the right of 
the other fellow will do much toward developing 
other organizations that are needed to prevent 
strife and class hatred. 

We must get together with the men of our 
industry and by that I mean not only thru the 
owners but with our employees. You can only 
develop the lumber business to its best when 
you consider that by far the largest percentage 
of its cost is the labor that is put into it, and 
that means men. 

The membership of the order is 74 greater 
than in 1921, according to the annual report 
of the secretary-treasurer, Henry R. Isherwood, 
of St. Louis, Mo. He showed that 782 members 
have heen initiated since the last general con- 
vention, making the present membership 4,398. 

While the business session was going on and 
the cats were busy with routine matters, the 
ladies were guests of a committee of the De- 
troit Retail Lumber Dealers’ Association, which 
arranged automobile and boat rides for their 
entertainment. At 2 o’clock Friday afternoon 
the reports of the Supreme Nine were heard, 
together with an address by Supreme Chaplain 
P, A. Simpkin, followed by a general discussion 
of work that would be for the good of the 
order, 

The women of the convention were enter- 
tained at a theater party Friday night, while 
the concatenation ceremony was being given at 
the Michigan Club. Nine new members were 
initiated at the coneatenation, which was fol- 
lowed by a dance. 


SATURDAY SESSION 


The idea of making Hoo-Hoo the basic or- 
ganization of the lumber industry was broached 
at the roundtable discussion in the Board of 
Commerce. W. EK. McClung, head of the Newton 
Lumber & Manufacturing Co., of Colo- 
rado Springs, suggested it, and was followed 
by Snark Griggs, who suggested the formation 
of local Hoo-Hoo organizations in every city. 
The Supreme Nine was requested to take steps 
in this direction as soon as possible. 

An advertising campaign of national scope, 
to show the consuming public how such an 
organization could best serve, was another sug- 
gestion, and this also was taken under advise- 
ment. 

A resolution thanking the lumber trade press 
for its aid and codperation was unanimously 
passed. 

The roundtable as a means for bettering the 
condition of the trade in general was praised 
by several speakers, who urged more frequent 
get-togethers with opportunities to swap ideas. 

Secretary Isherwood suggested that conserva- 
tion of lumber would result from an innovation 
in classifying lumber grades to get away from 
the No. 1, 2, 3 and 4 system largely in vogue. 
The public avoided Nos. 2, 3 and 4, he said, 
because the numbers so plainly indicated in- 
feriority. He suggested a variety of names, 
such as ‘‘specials,’’ to avoid this. Several 
speakers took an opposite view on the question. 

The country should be told thru advertising 
of the lasting powers of the cedar shingle, 
and the shingle manufacturers should turn out 
a consistently good article, so that public trust 
in them would be earned, speakers asserted. 
Much of the trade that now goes to British 
Columbia would be placed with United States 
houses, much nearer home, if they maintained 
the same qualities, speakers said. 

At the ceremony of ‘‘embalming’’ the re- 
tiring Snark, Mr. Griggs was presented with a 
ruby set ring and several toasts were offered 
him in speeches by members, commending him 
for the conduct of his administration. Heather 
from Scotland, sent by Col. James Lightbody, 
well known lumberman, was presented to Mrs. 
Griggs. 

Oratory sparkled at the banquet-dance which 
ended the convention. Jeff Webb, Detroit lum- 
berman, was toastmaster, and established a 
record for speedily running off the program. 
Douglas Malloch, ‘‘Lumberman Poet’’ of Chi- 


cago, of the AMERICAN LUMBERMAN, and the 
Rev. ‘‘ Mike’’ Rice, as he was introduced, were 
the principal speakers. The Snark, the retiring 
Snark, and Chaplain Simpkin also spoke. 
Resolutions Adopted 
Resolutions adopted were as follows: 


Your committee on resolutions feel that the or- 
ganization has now more legislation than is under- 
stood. We, therefore, recommend that in place of 
creating new bylaws and new legislation we return 
to the experience of the past and use that which 
we have. On that account we will present to you 
nothing but what we feel is required to carry on 
the work of the organization during the ensuing 
year, 

Resolved, That section 16, referring to initiation 
and dues for new members, be amended pro-rating 
dues on quarterly basis as follows: $5 first 
quarter, ending Dec. 9; $4 second quarter, end- 
ing March 9; $3 third quarter, ending June 9; $2 
fourth quarter, ending Aug. 9; $5 dues for new 
members initiated between the dates of Aug. 8 and 
Sept. 9, to cover dues for the ensuing year. 


Modify Rules for Benefit Certificate 


Resolved, That death benefit be allowed all mem- 
bers 65 years and past in good standing and who 
have been in good standing five years prior to 
Sept. 9, 1923, upon payment of $5 annual dues, 
thereby eliminating section A of death benefit cer- 
tificate. Provisions for protection of our order to 
be provided in the following ruling: That in 
addition to reinstatement fee of $5 all dues in 
arrears following age of 60 years in addition to 
ensuing year be collected and that members who 
have received honorary life membership on ac- 
count of the previous age limit be permitted to 
avail themselves of this privilege by paying the 
difference between dues they have paid and dues 
required by regular membership; the amount of 
dues paid for arrears to be deposited in the death 
benefit fund. This resolution rescinds any pre- 
vious action of the organization in this connection. 

Resolved, That the title “Death Benefit Certi- 
ficate” be changed to read “Hoo-Hoo Benefit Cer- 
tificate.” 

Resolved, That the incoming Supreme Nine. be 
instructed to place bylaws with amendments in the 
hands of the attorney selected to be re-written in 
briefer form and to conform to laws under which 
we are incorporated; said bylaws to be divided 
into nine sections, each specific part of section to 
be designated by letters of the alphabet; same to 
be published in the bulletin so as to acquaint all 
members with the bylaws of our order. 

Resolved, That we recommend that the Supreme 
Nine appoint a legal advisor for the order and 
that he be compensated for services rendered. 

WHEREAS, The bylaws of the order do not pro- 
vide for the position of a chaplain, and 


WHEREAS, We believe that the services of a chap- 
lain are essential for the betterment and uplift of 
the order, as demonstrated by the work of our 
esteemed friend and brother, Peter Simpkin, be it 

Resolved, That the Supreme Nine yearly, as 
early as possible after the Annual, appoint a 
chaplain and define his duties. 


Provides for Associate Membership 


WHEREAS, Many who are eligible to membership 
and desirous of affiliating with our order find it 
impossible or too expensive, because of being lo- 
cated at a distance from where any concatenation 
sod be held are thus barred from becoming mem- 
ers, 

Resolved, That any person eligible to member- 
ship in the Concatenated Order of Hoo-Hoo may 
become an associate member upon the recommenda- 
tion of two members in good standing and endorsed 
by the Vicegerent and State counsellor and the 
member of the Supreme Nine having the jurisdic- 
tion in the district in which the applicant may 
reside, and upon the payment of the initiation fee 
and dues as provided for full membership, and 
taking the oath which may be administered by a 
Vicegerent or State counsellor upon authority of 
the supreme officer of that district. 

An associate member shall be entitled to all the 
benefits of the association but he can not hold 
office nor vote in annual meeting, nor sit in a 
concatenation until he has been regularly initiated. 

He shall be provided with a button, an exact 
duplicate of the emblem of the order, made of silver 
which shall be surrendered and replaced with the 
gold button when he shall have been initiated. 

WHEREAS, The magnificent work done by Brother 
Peter Simpkin as field officer has clearly shown 
the benefit of such work, be it 

Resolved, That the Supreme Nine shall yearly, 
as early as possible after the Annual, provided the 
funds of the order are available and permit it, 
appoint a field officer who shall work under the 
Secretary-treasurer in accordance with such in- 
structions as may be given the Secretary-treasurer 
by the Supreme Nine covering the duties and re- 
muneration of the field officer. 

Resolved, That any action taken at any annual 
meeting contrary to the bylaws and incorporation 
of the order be eliminated by the Supreme Nine 
in the revision of the bylaws. 


Express Sympathy with President Harding 


The following resolution was offered by Mr. 
Dickason and was unanimously adopted: 


In view of the fact that the most distinguished 
of the members of this order, the Honorable War- 
ren G. Harding, the President of the United States, 
sits in the White House with a heavy heart today 
because of the illness of his gracious and beloved 
wife 
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Resolved, That this annual meeting send this 
greeting: “To His Excellency, the President of 
the United States, Washington, D. C.: The thirty- 
first annual meeting of Hoo-Hoo sends to you its 
greeting of affection and sympathy and the prayer 
that Providence may give to your beloved wife 
speedy recovery of health, 


Committee Reports 


The report of the committee on interassocia- 
tion committee was as follows: 


Your committee desires to record that the won- 
derful revival in the ranks of Hoo-Hoo wnder the 
excellent management in very recent years, aim 
ing at a serious and constructive ideal, has gained 
tor our order the respect and active interest of 
lumber association executives and workers in all 
branches of the lumber industry. Now, therefore, 
be it 

Iiesolved, That your committee recommends that 
the suggestion of an _ interassociation Hoo-Hoo 
committee for the advancement of the order have 
the ccnsideration of the incoming Supreme Nine 
and that in the discretion of the Supreme Nine an 
interassociation Hoo-Hoo committee may be con- 
stituted in such manner, with such program of 
helplul activity and under such jurisdiction as the 
Supreme Nine may determine upon. 


The committee on the good of the order re- 
ported as follows: 


Resotved, That this Annual expresses its unani- 
mous approval and appreciation of the sincere and 
energetic services of Brother Peter A. Simpkin, 
our Supreme Chaplain, and ask the continuance of 
them Tor the ensuing year. 

Resolved, That the practice of establishing 
permanent Ffoo-lHoo clubs be recommended at such 
points as in the judgment of the Supreme Nine 
po clubs may be of greatest benefit to the 
order, 

Resolved, That wherever the membership of Hoo 
Hoo is of sufficient size to permit, meetings be held 
or entertainments given, in which the ladies will 
participate, for the purpose of familiarizing them 
with the intentions and benefits of the order. 

Resolved, That the Secretary-treasurer be in- 
structed to prepare and have printed a handbook 
ot Iloo-Hoo membership without delay, this hand- 


book to be revised to contain complete membership 
to and including Sept. 9 of each year. 

Resolved, That the spirit of Hoo-Hoo, a thought 
for the future success, prosperity and good of the 
order be carefully considered in the selection of 
the psychological place at which to hold the annual 
mecting of 1923. 


HOO-HOO HONORS NEW YORKER 


New York, Sept. 12.—Elmer 8S. Anderson, 
chief mogul in New York of the Conecatenated 
Order of Hoo-Hoo, was notified yesterday by 
telegraph from Detroit, Mich., that he had been 
elected a member of the Supreme Nine of the 
national order. Mr. Anderson was prevented by 
business from attending the big conelave, but a 
yvood delegation of New York cats were in De- 
troit to boost the stock of their chief. 

Preceding the departure of the metropolitan 
district Hoo-Hoo delegates for Detroit, a big 
celebration attended by forty eats and four kit- 
tens was held last Tuesday night in the MeAlIpin 
Hotel. It was one of the largest affairs in loeal 
Hoo-Hoo history and was intended as a send-off 
for the Detroit party. 

Charles J. Kammer, a former member of the 
Supreme Nine, was a guest of honor and made 
one of the principal speeches. Mr. Kammer 
came over from Philadelphia to attend the fes- 
tivities. Another speaker was John H. Hunter, 
a member of the Supreme.Nine last year. 

Mr. Anderson also made a speech in which he 
reiterated his determination to make the New 
York Hoo-Hoo branch the largest in the order. 

When the cats and kittens had finished their 
frolic, a dinner was served in the great banquet 
hall at the MeAlpin. Mr. Anderson is New 
York manager of the Southeastern Export Lum- 
ber Co. and very much of a live wire. 








WHAT THE ASSOCIATIONS HAVE IN PROSPECT 








Sept. 20--Louisiana Retail Lumber Dealers’ Asso- 
ciation, New Orleans Lumbermen’s Club Rooms, 


New Orleans, La. Annual. 
Sept. 23-28—National Association of Cost Account- 
ants, Atiantiec City, N. J. Third international 


cost conference. 
Sept. 26—-Southern Pine Association, Mason Hotel, 
Jacksonville, Fla. Meeting of Florida sub- 
scribers. 
18-20—-National Association of Farm 
ment Manufacturers, Congress Hotel, 
Annual. 
et. 24-26—Southern 
Orleans, 


Oct. Equip- 


Chicago. 


Logging Association, 
Annual. 


New 


3° 
ia. 


Oct. 25-27—National Retail Lumber Dealers’ Asso- 
ciation, Hotel Winton, Cleveland, Ohio. Annual. 

Oct, 25-28—Pacific Logging Congress, Scottish Rite 
Cathedral, Tacoma, Wash. Annual. 

Nov. 8-10—Associated Cooperage Industries of 
America, Hotel Sherman, Chicago. Semiannual. 

Nov. 15-17—Southern Sash, Door & Millwork Manu- 


facturers’ Association, Atlanta, Ga. Annual. 
Nov. 23-25—-Western Planing Mill and Woodwork- 
ing Congress, Palace Hotel, San Francsco, 
Calif. 
Jan. 24-25—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Quebec, P. Q. Annual, 


FLORIDA PINE MEN TO MEET 

New ORLEANS, La., Sept. 11.—A meeting of 
all southern pine manufacturers in the Florida 
territory who are subscribers to the Southern 
Pine Association will be held at the Mason 
Hotel in Jacksonville, Tuesday, Sept. 26, ac- 
cording to announcement by Secretary-manager 
J. E. Rhodes. 

Information will be presented as to the 
status of the standardization movement started 
hy Seeretary of Commerce Hoover, as well as 
the progress which has so far been made in 
the perfection of a machine to grade mark the 
product of the manufacturers subscribing to the 
Southern Pine Association. 

Present economic conditions will likewise be 
diseussed, including the effect of the rail strike, 
with the consequent scarcity of equipment, on 
lumber shipments. 
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FARM EQUIPMENT MANUFACTURERS 

Seeretary H. J. Sameit, of the National As- 
sociation of Farm Equipment Manufacturers, 
Chicago,. announces that the twenty-ninth an- 
nual convention of the organization will be 
held at the Congress Hotel, Chicago, on Oct. 18, 
19 and 20. A very comprehensive program is 
being arranged and a number of well qualified 
speakers will discuss such matters as: The out- 


look in the implement industry; transportation 


from the viewpoint of the railroad executive 
and also from the standpoint of the shipper; 
the labor situation; standardization from the 
Government viewpoint; depreciation; and agri- 
cultural outlook. Several of the trade depart- 
ments of the association will meet Friday after- 
noon and Saturday. Special provision will be 
made to entertain the delegates in attendance. 
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ISSUES COOPERAGE MEMBERSHIP LIST 


Sr. Louis, Mo., Sept. 11—The Associated 
Cooperage Industries of America has just is- 
sued a booklet on ‘‘Slack Barrels for Chem- 
icals.’’ wherein are shown the advantages of 
using the wooden barrel for shipping chem- 
icals. The booklet diseusses the technology of 
cooperage, economy in handling the wooden 
barrel, its reuse value, the efficiency of. the 
wooden barrel, the results of Government tests, 
grading rules, specifications ete. 

The association, of which C. G. Hirt is seere- 
tary and Miss M. T. Rogers assistant secre- 
tary, has also just issued a new membership 
list of the association. 
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REINSPECTION RULE RESCINDED 


San Francisco, CauiF., Sept. 9.—The Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association, which adopted a change in the rules 
governing reinspection at the July meeting of 
the board of directors, reconsidered the matter 
at the August meeting. As considerable oppo- 
sition to its observance was manifested among 
the membership, the action was rescinded and 
the reinspection now remains as before. 

The rule which was rescinded reads as 
follows: 

In case any official inspection shows material 
complained of to be not more than 5 percent off 
grade, or if the tally is not short more than 1 
percent of invoice quantity, it shall be deemed an 
acceptable shipment on contract and invoice shall 
be paid in full by the buyer together with all costs 
of such inspection; if inspection shows otherwise, 
cost shall be paid by the seller. The buyer shall 
accept all stock found to be up to grade at invoice 
price. Neither the unloading of shipment, prepay- 
ment of invoice, nor payment of freight by the 
buyer shall be construed as a waiver of his rights 
to claim that the material received is not of the 
kind, grade or quantity specified in seller’s accept- 
ance. 


Label 





Is Your Guarantee That 


3c Oak Flooring 
the Best Oat diouing 


Pin it to your order for 

, any of these standard items $9.00 
This Ad _ 
{This offer good as long as stock lasts} 


and on every 1000 feet save 
SPECIALS 


{1} 36x114 Clear Plain Red Oak $79.75 
{2} 34x1% Select Plain Red Oak 67.50 
{3} 34x2 Clear Plain Red Oak 79.75 
[4] 34x2 Select Plain Red Oak 67.50 


Send us your order today. 


E. BARTHOLOMEwW HARDWOOD Ca, 


Office and Warehouse 
4052 Princeton Avenue, 
Chicago 


YOUR 

CEMENT DB ag: S 
and salvage 5 to 10 sacks of good 
cement out of thousand 


cleaned. Let us tell you how to 


SAVE Labor,Sacks 


Cement 
Illustrated Folder on Request 
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Handy Sack Baler Company, Coleg Rapid, 
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‘ TIMBER ESTIMATORS 
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F. H. Day 


Lemieux Brothers & Co. 
TIMBER ESTIMATORS 


-20 i Bank Bldg. 
eat Aang ay ids. NEW ORLEANS 


Jasper Lemieux Frederick Lemieux 











SAFE, RELIABLE 
TIMBER ESTIMATES 


at a few cents an acre 


JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bidg., Washington, D.C. 
Largest Cruising House in Americ* 





Timber Estimating 


Maps and Reports carefully prepared. 
Preliminary Cruises, or Detailed Esti- 
mates, as required. 


P. T. COOLIDGE 


Forest Engineer 


31 Central Street, BANGOR, MAINE 











FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and ‘Trail,’’ by Douglas 

Malloch, *““The Lumberman poet.”’ Illustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“emuctv eed” L-Tardwoods 


White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R, I., 115 Adelaide 4 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich. Dime ee Bank Bldg. 
Johnstown, I >a 
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THE GERMAIN COMPANY 
PITTSBURGH, PA. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


pate og” PITTSBURGH, PA. 





| Konnarock, Va. 
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4-4 tol2-4 Ash, Basswood & Elm 
4-4 tol 6-4 Birch and Oak *™Qx%p 


Anderson:Atiller 
Lumber Co., Ltd. 








TORONTO, ONTARIO 
Established Incorporated 
1875 1898 


Dry Birch and Maple 


Hardwoods 


The Gall Lumber Co. 


Limited 
Offices, Dry Kilns, Lake St., Foot of 
Warehouses and Spadina Avenue, 
Sorting Yards. ‘TORONTO 
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Club Discusses Hardwood Grades 

[Special telegram to AMERICAN LUMBERMAN] 

NEW ORLEANS, La., Sept. 13.—The South- 
western Hardwood Manufacturers’ Club held 
its regular monthly meeting at the Lumbermen’s 
Club this afternoon, leading off with the usual 
dinner. President Bohlssen read a telegram 
from ©. H. Sherrill, president of the Hardwood 
Manufacturers’ Institute, announcing that the 
institute would hold the first of a series of dis- 
trict meetings at Alexandria, La., on Sept. 22, 
at which the matter of grades, standards, quali- 
ties etc., would be discussed, with practical dem- 
onstrations at the Ferd Brenner yard. Mr. 
Sherrill invited all hardwood manufacturers to 
attend or to send their best men, and President 
Bohlssen seconded the ‘invitation, stressing the 
importance of the meeting because of its bear- 
ing on grades. Secretary Schaad was instructed 
to notify all members of the elub of the Alex- 
andria meeting and to urge them to attend. 

In connection with the Hardwood institute, 
Mr. Bohlssen announced that 96 percent of the 
southern hardwood manufacturers of any im- 
portance had joined the institute, and that all 
but two of the Southwestern hardwood club 
members had already affiliated with the insti- 
tute. 

Taking up a statement in circulation to the 
effect that the Department of Commerce con- 
templated changes in hardwood grades, Mr. 
Bohlssen read a letter from W. A. Durgin, chief 
of the division of simplified practice, Depart- 
ment of Commerce, denying that it contemplated 
any changes other than those to be worked out 
cooperatively by the industry along the lines 
mapped out at the standardization conference. 
Mr. Bohlssen then discussed inspection matters 
briefly, explaining the institute’s plan for in- 
spection schools and for studies of hardwood 
grades and qualities by engineers and other ex- 
perts with a view to eventual improvement of 
standards and grades. 

An informal discussion of car supply revealed 
marked variations of conditions along specific 
railroads. Several members reported car sup- 
ply fairly satisfactory, but were troubled by 
embargoes. Along several lines, however, car 
shortage was reported acute. Secretary Schaad 
expressed the opinion that the car situation 
would grow more serious as the season advanced, 
but thought the embargo situation would gradu- 
ally clear, adding that it was already easing up 
somewhat in spots. 

Several members reported a shortage of labor, 
apparently due to local conditions. Collections 
were reported good. A letter from the enter- 
tainment committee of the New Orleans Lum- 
bermen’s Club suggesting that the Southwestern 
hardwood club change its monthly meetings 
from Wednesday to Tuesday and join the Lum- 
bermen’s Club at its Tuesday dinner, was held 
for consideration at the next meeting. 

The proposed new tariff on Japanese oak was 
called to the club men’s attention with the sug- 
gestion that its enactment would give southern 
oak a better foothold in California markets 
where Japanese oak is now used extensively. On 
motion, the matter of watching the tariff situa- 
tion on Japanese oak was referred to the Hard- 
wood Manufacturers’ Institute. 

After a brief discussion of routine matters 
the club adjourned. The attendance was some- 
what smaller than usual due to the absence of 
many members on vacations. 


SPOKANE ENTERTAINS WHOLESALERS 


SPOKANE, WASH., Sept. 9.—Elkad Elko, the 
Spokane lumbermen’ s club of which I. N. Tate 
is president and R. L. Bayne Secretary, gave a 
dinner last Wednesday evening in honor of 
Ben 8. Woodhead, of Beaumont, Tex., presi- 
dent of the American Wholesale Lumber As- 
sociation, the Hon. Joseph E. Davies, of Wash- 
ington, D. C., association counsel and former 
chairman of the Interstate Commerce Commis- 
sion, L. R. Putman, of Chicago, association 


: directing manager; 


Dwight Hinckley, president 
of the Dwight Hinckley Lumber Co., Cincinnati, 
Ohio, and association vice president; R. B. Me- 
Leod, president of the R. B. McLeod Lumber 
Co., Hattiesburg, Miss., and W. I. McKee, of 
the W. I. McKee Lumber Co., Quincy, IIl. 
With the exception of Mr. McKee, who with 
Mrs. McKee spent this week in Spokane, the 
guests were all members of a party of lumber- 
men making a several weeks’ tour of the middle 
West and Pacific Northwest in the interest of 
the wholesalers’ association. 

At noon the party was the guest of the 
Spokane wholesalers’ organization at lunch. 
Bert West, president, acted as chairman and 
problems of the wholesaler and the work of the 
association was discussed by the visiting offi- 
cers. James Hagenbuch is secretary of the 
Spokane wholesalers’ association. 

Owing to the early departure of the train 
for Seattle, the Elkad Elko dinner talks were 
perforce cut short at eight o’clock. I. N. Tate, 
president of the club, who acted as toastmaster, 
tho travelling in fast company was fully equal 
to the oceasion. Outside of the flashes of humor 
and pat stories that illumined their talks, Mr. 
Woodhead and Mr. Davies both stressed most 
particularly the achievement of the American 
Wholesale Lumber association in bringing about 
compulsory arbitration of disputes among its 
members, not only with each other but with 
outsiders, Mr. Hinckley, who is a member of 
the Hoover committee on standardization, said 
that he was making the trip to find out what 
the ideas of the western manufacturer are on 
the subject. In his talk, Mr. Davies said: ‘‘ We 
are moving forward into an era of wonderful 
prosperity. In the West here you are coming 
into your own, and particularly is this true 
in the lumber business, for here is the last 


stand.’’ 


CRGANIZE OLD TIMERS’ CLUB 

CoLUMBUS, OHIO, Sept. 11.—Employees of 
the W. M. Ritter Lumber Co., of this city, 
have formed what is styled the ‘‘Old Timers’ 
Club’’ composed of men who have been con- 
nected with the organization twenty years or 
more. There is also a Junior Men’s Auxiliary 
Organization composed of employees connected 
with the company ten to twenty years. Gold _ 
pins showing membership in the two organiza- 
tions have been provided. The object of the © 
two organizations is to provide means for 
bringing together from time to time men whose 
years of service entitle them to membership and 
to keep alive the family spirit that pervades 
the Ritter organization. Each mill or group 
of mills as well as the Columbus office and the 
eastern and western divisions at Chicago and 
Philadelphia have been organized into separate 
chapters. 


TO ENTERTAIN OHIO RETAILERS 

Tacoma, WASH., Sept. 9.—Decision to enter- 
tain the members of the Ohio Association of 
Retail Lumber Dealers when they visit: Tacoma 
next winter was made by the Lumbermen’s Club 
of Tacoma at the regular meeting Sept. 6. 
President A. H. Landram announced that he 
had been notified that the Ohio retailers are 
scheduled to arrive in Tacoma Feb. 12 and will 
remain one day in the city. The club authorized 
him to issue formal invitation to the party and 
to arrange for the entertainment on its arrival 
in the city. 

On the motion of Ernest Dolge, the club voted 
to create a publicity committee. President 
Landram named Paul H. Jones chairman of the 
committee with power to appoint the other two 
members. 

There was a short discussion of lighterage 
charges which will come before the State public 
service commission next month for regulation. 
Mr. Dolge urged that the lumbermen support a 
movement for compensatory rates to the firms 
engaged in the work. 

The club endorsed the idea of a moving pic- 
ture film featuring lumber production after a 
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lengthy discussion. All agreed that such a film 
would be of great value but there was some 
difference of opinion as to the best method to 
be used in its production. 

John P. Wilkes, wholesale lumberman from 
Grand Rapids, Mich., was a guest at the meet- 
ing and made a short talk on conditions in the 
middle West. Mr. Wilkes declared the car 
situation to be serious. 

Mr. Dolge, as chairman of the Tacoma trans- 
portation bureau, brought up the matter of bills 
of lading on west bound steamer shipments 
which, he declared, are made out to Seattle and 
liability on freight in transit between Tacoma 
and Seattle expressly waived. He urged the 
lumbermen to give no business to steamship 
lines which do not bill their freight thru to 
Tacoma, as their vessels all call at the port 
for cargoes. 

The secretary was instructed by the club to 
send a telegram to Everett G. Griggs, Snark of 
the Universe, who was attending the Hoo-Hoo 
annual convention at Detroit, assuring him of 
the support of the Tacoma lumbermen and con- 
gratulating him on the progress of the order 
under his supervision during the last year. 


EXPERIENCE MEET ON CAR SUPPLY 


JACKSON, Micu., Sept.,11.—Last Thursday 
the Jackson Lumbermen’s Club met during 
luncheon at the Edwards House, President 
O’Brien presiding. It was an ‘‘experience’’ 
meeting and market conditions and many other 
important matters were thoroly discussed. 

A. D. Wicks, assistant salesmanager Finkbine 
Lumber Co., discussed the pine market, saying 
that while it was strong, car shortage was a 
stumbling block. 

Carl Faust, president Faust Bros. Lumber 
Co., said the hardwood market also suffered 
from car shortage. He asked the codperation 
of the club in obtaining cars. 

Marvin Enochs, manager Enochs Lumber & 
Manufacturing Co., said an advance in glass 
and lumber, and also in labor, would cause an 
advance in millwork. Plants in this section 
have enough orders to carry them thru the 
winter. 

Other talks were made by A. C. List, of the 
Colonial Lumber Co., by J. G. Kennedy, of the 
Grambling-Kennedy Lumber Co., wholesaler, 
and by J. B. Cates, of the Planters Lumber Co., 
retailer. 


CLUB HOLDS FIRST FALL MEETING 


EVANSVILLE, IND., Sept. 13.—The first fall 
meeting of the Evansville Lumbermen’s Club 
was held last night at the New Vendome Hotel 
and there was a large attendance. In the ab- 
sence of President J. C. Greer, Joe Waltman, 
of the Evansville Band Mill Co., presided. A 
business men’s luncheon was served. 

Secretary Partington reported that there had 
been an embargo on logs on the railroads in the 
South, but that conditions were getting a good 
deal better than a month ago. 

Daniel Wertz, of the codperative committee, 
reported a lot of building going on, and said 
that the local furniture factories have less stock 
than a year ago, altho he did not look for any 
rush in buying during the fall months. 

T. V. Ashby, of the Ashby Veneer & Lumber 
Co., of Jackson, Tenn., said he found business 
conditions over the country gradually getting 
better. He returned from a business trip thru 
Canada a few days ago and said that there is a 
business revival in that country. 

The next meeting of the club will be held on 
the second Tuesday in October at the New 
Vendome Hotel. 


PHILADELPHIA EXCHANGE MEETS 


PHILADELPHIA, Pa., Sept. 11.—The first fall 
meeting of the Lumbermen’s Exchange of this 
city was held in the exchange rooms last 
Thursday afternoon, with President John I. 
Coulbourn in the chair. Thomas B. Hammer 
spoke optimistically about business conditions. 
F. W. Aszmann, of the legislative committee, 
reported on a referendum of the State cham- 
ber of commerce on the budget system, which 
was voted for by the committee and the ex- 
change. Wilson H. Lear, of the arbitration 
committee, reported one decision rendered. J. 


A. Finley, of the entertainment committee, an- 
nounced $285 made on the ball game and dis- 
tributed to.charity. One new member had been 
elected since the last meeting. Several pro- 
posed changes in the bylaws were adopted, one 
being that there shall be regular meetings on 
the first Thursday of each month except July 
and August, and the one in March shall be the 
annual, making ten meetings a year instead of 
five. It was announced that there will be a 
membership campaign this fall, with a dinner 
and some desirable eligibles as guests. Re- 
ports of the progress to date of the standard- 
ization of sizes movement were made, and also 
reports on the Port of Philadelphia and the 
ocean traffic bureau. Arthur D. Smith, of 
George W. Smith & Co. (Ine.) spoke of condi- 
tions among the cabinet makers, which are 
good. Frederick S. Underhill told of prospects 
as they looked to a wholesaler, and Amos Y. 
Lesher discussed the retail situation. There 
was nothing pessimistic in either viewpoint. 


LUMBERMEN “ BUY” FORESTRY BUILDING 5 


Aurora, Iuu., Sept. 13.—Members of the 
Northern Illinois Lumbermen’s Club and other 
Tllinois lumbermen and their guests at an enthu- 
siasti¢ meeting today in the Forestry Building 
on the Central States Fair Grounds literally 
‘‘bought’’ a large part of the building log by 
log at auction, that being the unique method 
of financing the structure. As a result of the 
auctioneering of C. B. Moore, of Aurora, forty- 
six pillars and other logs in the building were 
sold for approximately $4,400; the purchasers 
including thirty-two individual lumbermen and 
yards. 

One of the most pleasing features of the 
meeting was an excellent dinner served in the 
building. In this first gathering of Illinois 
lumbermen in their own building its possibilities 
for the entertainment of conventions and other 
assemblages was well demonstrated. While no 
elaborate preparations had been made for the 
dinner, it was well prepared and well served. 

After the dinner E. S. Todd, of Hanna & 
Todd, Aurora, as chairman told something of 
the method of preliminary financing. Senator 
Harold Kessinger, of Aurora, in eloquent fash- 
ion made clear to lumbermen the significance of 
the Forestry Building to retailers of Illinois 
and to the lumber industry as a whole within 
the State and in nearby States. W. 8S. Bennet, 
of Edward Hines Lumber Co., told what the 
building meant to him and to others of middle 
age as well as to the younger generation, de- 
claring that such a structure makes a distinct 
appeal to each generation; being in fact a mute 
tho convincing witness of the fact that lumber- 
men of Illinois are not ashamed of lumber. 

Charles L. Schwartz, of Naperville, who had 
served with E. S. Todd, of Aurora, and C. B. 
Moore on the forestry committee, explained how 
the Forestry Building was made possible, giving 
to Mr. Todd a large part of the credit for the 
success of the project. 

C. B. Moore then proceeded with the selling 
of the logs, the purchasers and the amounts 
paid being as follows. In a few instances 
pledges were made by proxy for Illinois lumber- 
men not present at the meetings: 

No. 1—-Northern Illinois Lumber Co., Aurora.$100 
No. 2—Robert L. Jones, Rockford........... 100 


No. 3—McGrath & Attley Lumber Co., Polo.. 100 
No. 4—Newton-Baethke Lumber Co., Glen 
‘ 


ectavevconetassereataenaees 100 
No. 5—Chas. Harbaugh Lumber Co., Highland 

i Pee ree rer re 100 
No. 6——Northern Illinois Lumbermen’s Club.. 200 
No. 7—Philip S. Lindner & Co., Sandwich.... 50 
No. &8—Jeter & Boston, Yorkville........... 50 
No. 9 and 10—Todd Lumber Co., Sugar Grove 50 
No. 11—Todd Lumber Co., Oswego........... 50 
No. 12—Griffin & Todd, Shabbona........... 50 
No.13—John Alexander, Alexander Lumber 

ee ee ere ere 150 
No. 14—W. H. Norton & Co., Somonauk..... 50 


No. 15—Fred A. Smith Lumber Co., Rockford. 50 
No. 16—Fred A. Smith Lumber Co., Rockford. 50 
No. 17—W. H. Martin Lumber Co., Geneva.... 50 
No.18—John Alexander, Alexander Lumber 
Co., Aurora 
No. 19—W. K. Guilds Son, Wheaton.......... 50 
No. 20 and 24—Walter D. Alexander, Aurora.. 
No. 21—Lombard Brick & Tile Co., Lombard.. 
No. 22 and 23—Fitch Harwood (W. S. Har- 
wood Lumber Co.), Bloomington.. 100 
No. 25—Joseph Paddock, Aurora............ 100 
No. 26 and 27—N. E. Holden, Danville....... 
No. 28—Jeter & Jeter, Plano... .cescccscccece 50 


No. 29—John Alexander, Aurora, Alexander 
EME COW “ci neuddensdedacendead 
No. 30 and 31—Robert L. Jones, Rockford.... 100 
Ne. 32—E. B. ToS; AMPEG ccc ccccccccccses 50 
No. 33—C. B. Moore Lumber Co., Aurora.... 350 
No. 34 and 36—Stotlar-Herrin Lumber Co., 
MEINE ce wdessceknehasanadeaaeas 100 
No. 35—Elgin Lumber Co., Elgin............ 100 
No. 37—Johbn Alexander, Aurora, Alexander 
Re COL 554 sa ucekankaanmeaes 250 


No. 38—Lord Lumber Co., La Grange, West- 


momt and HRIBGGale. . «cc cccsccvc 200 
West Side Stairway to Balcony, Hanna & Todd, 
ot SR rrr re 100 
East Side Stairway to Balcony, Charles L. 
Schwartz, Naperville ............ 75 
East Two Pillars at Entrance, John Alexan- 
oe. re ee a eee 125 
West Two Pillars at Entrance, Charles L. 
Schwartz, Naperville ............ 125 
E. R. Daley, Buchanan-Daley Co., Joliet..... 200 
Frank Mall Lumber Co., Aurora............ 100 
La Salle County Lumbermen’s Club......... 100 


When the total of the foregoing sales was 
announced John Alexander pledged $325 addi- 
tional, thus bringing the total to $4,400. 











MICHIGAN 


Rotary Cut 
Northern 
Veneers ei 


FURNITURE manclectmenendiostey buyers who 
insist on having high quality veneers should send us 
their orders; We are specialists in Northern Veneers. 


We aiso manutacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
FW Apuestas Lai 


Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 

























The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 











Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 

















REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
eek Deen ne, Sane, Colmnd, Pieeene, 
Sash, rs, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 




















17 Northern 17 


Hardwoods 
The Best Produced—We have it 
Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 
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MAKE A 
INT 


Wide Sm, 
Awake 
Dealers : 


Sell the Presto 
stairs and make \\ 
extra profits. The 
most practical stairs \\ 
made. Excellent VA 
market for it in every \y 
town. Saves space— 
simple and safe—any- 
one can operate it. Easily 
and quickly installed in 


any home already built. No 
stock required. Write for 


OTHER ROOM 
ATTIC 





Showing 
Stairway 
Down 


FARLEY & LOETSCHER MFG. 
DUBUQUE — IOWA - 





Ralph Lane Lumber Company 





7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 
| Oak Douglas Fir 
' Yellow Pine Spruce 
N. GC. Pine Red Gedar 














Arkansas Soft Pine Shingles 


——$—-—- 





‘When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 








Rubber Stamps 


of all kinds for Lumbermen; 
also Log Numbering Wheels, 
Branding Hammers, Stencils. 






Ask for catalog now’ 


W. J. Cooley & Co. i 
P.O. Box 295 
MEMPHIS, TENN. 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, Londoa, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 




















WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest GRAND a4 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
: AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 


“honors Panama- Pacific 
‘international Exposition 
: — 3 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8, Dearborn St., Chicago, Ill. 





To Defend Shingle Industry 


SEATTLE, WASH., Sept. 9.—Shingle men and 
representatives of allied industries, at a general 
meeting held in the Hotel Washington today, 
raised $4,000 to aid in the fight against the Bur- 
nett housing act in California; decided on an as- 
sessment of 3 cents a thousand on the total out- 
put for the purpose of fighting the aggressive 
propaganda of the prepared roofing interests, 
and authorized the appointment of a general 
committee to take charge of the collection of the 
fund. Participating were manufacturers from 
Washington, Oregon and British Columbia ; log- 
gers, timber owners and wholesalers, and sales 
managers of machinery and equipment houses. 
In addition, a pledge to contribute to the fund, 
provided the document were accepted up to 50 
percent of the shingle output, was circulated and 
received a great number of signatures, The 
committee which will have charge of the fund 
will have representatives from all the allied in- 
dustries. The appointments will be made and 
announced as soon as the various elements can 
make their selections of men suitable for the 
work. If the motion as passed by the gathering 
is effective, the subscriptions to the fund will be 
based on a shingle output of 6,500,000,000 in 
Washington and Oregon, and on 2,225,000,000 in 
British Columbia—indicating a fund of about 
$150,000 annually, not considering additions 
that may be made by wholesalers, loggers, ma- 
chinery and equipment houses. 


Shingle Men Must Fight Hard for Existence 


About a hundred representatives of the indus- 
try had assembled when E. E. Case, of Ray- 
mond, Wash., president of the shingle branch of 
the West Coast Lumbermen’s Association, 
rapped for order. In his speech setting forth 
the objects of the meeting, Mr. Case was careful 
to state that it was not merely an affair of the 
directors, nor of the shingle branch, but that it 
went to the very life of the industry as a whole. 
He referred pointedly to a map of the United 
States, posted on the wall, portraying the in- 
roads made by the patent roofing interests in 
their efforts to poison the minds of consumers 
thru hostile legislation. The map showed that 
antishingle ordinances were in effect in 136 
American cities; that in 37 cities hostile ordi- 
nances were pending; that Statewide legislation 
excluding shingles and curtailing the use of 
other forest products had been passed in Cali- 
fornia, subject to referendum; that in Ohio, In- 
diana and Michigan similar Statewide exclusion 
measures were pending; and that in Minnesota 
there was agitation for the passage of a State- 
wide exclusion law. In a forceful and convine- 
ing manner Mr. Case set forth the part taken by 
the patent roofing interests, in conjunction with 
the National Board of Fire Underwriters, in se- 
curing the passage of such legislation, and he 
bluntly told the shingle men that if they pro- 
posed to remain in business they would have to 
fight; and fight hard, to maintain their exist- 
ence. ‘‘It is your affair—the affair of the en- 
tire industry,’’ he said, reiterating his stand 
that the aggressions of the roofing interests had 
become so great that the officers of the Shingle 
Branch and its board of directors were no longer 
able to cope successfully with them. Inciden- 
tally, Mr. Case paid a feeling tribute to the serv- 
ices of R. S. Whiting, secretary, now in the East 
fighting antishingle ordinances, 


Unanimously Decide War Chest Is Needed 


In the discussion that followed a score or more 
of leading manufacturers took part—including 
Joe Weber, Ed R. Hogg, L. G. Humbarger, W. C. 
McMaster, Ole Carlson, Herbert Clough and 
Paul R.. Smith. It was decided without disagree- 
ment that what was needed was a drive for 
funds, since the issues were so clear that any 
shingle man might understand them. There was 
a considerable amount of talk as to the assess- 
ment and the proportion of the industry to be 
signed up before the pledge would become ef- 
fective; also the purposes to which the money 
would: be applied, and the manner in which it 
would be handled. It was shown that the pre- 
pared roofing interests last year had spent 
$1,130,147.13 for advertising alone. As stated 





by one of the speakers—‘‘ We've got to have 0 
cents a thousand on the entire cut of the indus- 
try to do us any good. We need a steady sup- 
ply of money to open the eyes of the people and 
to combat this stream of misrepresentation— 
and if we don’t get it we might as well quit.’’ 
Later this individual view was modified to em- 
brace an assessment of 3 cents a thousand, on 
the expressed opinion of many representatives 
that the lower assessment would bring in a 
larger sum of money than the higher. 


British Columbia Backs Campaign 100 Percent 

Arthur Edgecumbe, of Vancouver, was active 
in stating the attitude of the representatives 
from British Columbia. He reminded the gath- 
ering that his associates had always done a 
little better than their quota, and that they were 
again prepared to come thru 100 perecent—pro- 
vided the requirement was not excessive and the 
conditions reasonable. ‘*‘What we want,’’ he 
said, ‘‘is a definite understanding. We would 
like to know exactly what you expect us to do, 
not in terms of a percentage assessment, but in 
« round sum, and if you will give us that infor- 
mation we shall go before our people with the 
expectation of getting it. We always have done 
so—and the chances are that we shall do it 
again,’’ 

Mr. Edgecumbe took advantage of his oppor- 
tunity to say that the British Columbia manu- 
facturers would appreciate an antitariff reso- 
lution by the meeting, but he was good naturedly 
checked by Mr. Case, who remarked that any 
action to that effect would be out of order, inas- 
much as the meeting had been called for the 
sole purpose of combating antishingle legislation. 


Vote Assessment of 3 Cents a Thousand 


Tom Shields, of the Simonds Manufac- 
turing Co., stated that he was favorable to the 
object of the meeting, but he also said that the 
only way to sign up a great many shingle manu- 
facturers was to confront them with an aggres- 
sive committee. 

Frank Schopflin, assistant to the president, 
Central Coal & Coke Co., stated that his experi- 
ence in the southern pine region had convinced 
him that the best methods of obtaining sub- 
scriptions was to explain to prospective sub- 
scribers exactly the purposes for which the 
money was intended. 

The matter came to head when Mr. McMaster 
moved the adoption of the 5 cent assessment, 
with an opportunity to wholesalers, loggers and 
supply men to contribute. Dale Craft seconded 
the motion. Later it was modified to read 3 
cent assessment, on motion of Mr. Smith. 

Prior to adjournment Mr. Case stated that 
the $4,000 subscription for the California fight 
would be forwarded at once; also that the 
appointments on the committee would be made 
as soon as the representatives of the allied indus- 
tries could be consulted. 


Scores Shingle Merchandising Methods 

The early feature of the session was a vigor- 
ous and incisive speech by L. R. Putman, direct- 
ing manager of the American Wholesale Lum- 
ber Association, who had been persuaded to 
change his itinerary to the extent of remaining 
in Seattle until 11:30 o’clock this morning, 
instead of going to Vancouver, B. C., by boat 
last night. Mr. Putman insisted that the sales- 
man had to be ‘‘sold’’ himself, before he could 
successfully market any product; he pointed to 
the indifference of the average eastern retailer, 
who was content to make his profit on prepared 
roofing; and he contended that the shingle manu- 
facturer would necessarily be obliged to get 
closer to his eastern connections. In this man- 
ner he sharply criticised the marketing methods 
of the shingle men, stating that it was ‘‘a crime 
to cut and sell red cedar for less than it is 
worth because you are not good merchants. The 
dealer is there to sell roofiing,’’ he continued, 
‘‘and he does not care a rap whether or not you 
make cedar shingles.’’ Mr. Putman closed by 
telling the shingle men that the program they 
were about to enter upon was not a ‘‘quitter’s 


(Continued on Page 77.) 

















SEPTEMBER 16, 1922 


AMERICAN 


LUMBERMAN 61 





Makes Answer to Durgin Communication 


Under date of Sept. 13, J. W. McClure, presi- 
dent of the National Hardwood Lumber Asso- 
ciation, sent out from the Chicago office to the 
association membership the following letter: 


With reference to a circular letter addressed by 
William A, Durgin to the members of the National 
Hardwood Lumber Association, 

For the first time in the history of this country, 
a representative of one of the departments of Gov- 
ernment has submitted a communication to each 
individual member of an industrial organization 
in criticism of the acts of an officer of that or- 
ganization. 

It is not my purpose to question the motives 
inspiring this most remarkable action, nor shall I 
attempt to appraise the problematical value to the 
enemies of the National Hardwood Lumber Asso- 
ciation of that unprecedented and distinctly hostile 
communication. ‘This membership is amply qual- 
ified to formulate its own conclusions regarding 
the propriety of an attempt to administer bureau- 
cratic castigation to an organization which has 
unfortunately incurred the displeasure of a bureau 
chief ; and also to pass judgment upon the unusual 
procedure of releasing a communication of this 
nature to the trade press without first requesting 
from the offending organization an explanation of 
the matter regarding which complaint is made. 

The membership of this association should under- 
stand and appreciate the fact that this unique 
circular did not emanate from the secretary of 
commerce, Herbert A. Hoover, but from the chief 
of the division of simplified practice, William A. 
Durgin. Mr. Durgin is an engineer, but not a 
statesman; neither is he a lumberman, and must, 
therefore, obtain his information regarding the 
lumber industry at second hand. Unfortunately 
for him and for the industry, he has been badly 
advised regarding conditions prevailing in the 
hardwood trade, and possessing an engineering 
turn of mind, his temperament is of that type which 
denies the existence of more than one side to a 
debatable question. He seems to be thoroly imbued 
with the single idea that the hardwood lumber con- 
sumer has been badly treated, and he believes it to 
be his mission to correct the situation. Had he 
obtained his information at first hand, directly from 
the consumer, he would not have fallen into error 
and would not now occupy the position of a dis- 
avowed champion of the consumers’ interest. 

In sending out the questionnaire it was the pur- 
pose of the National Hardwood Lumber Association 
to procure this first hand information upon the 
attitude of the consuming hardwood industry toward 
the proposed standardization project, and at a 
proper time to submit it to the Department of 
Commerce for fair and thoughtful consideration. 
This information is now on file in the offices of the 
National Hardwood Lumber Association and is sub- 
ject to examination by the Department of Com- 
merce if a further pursuance of the matter is 
deemed desirable. 

Mr. Durgin states in his circular communication 
to this membership, that the questionnaire was 
sent out by F. F. Fish, while, as a matter of fact, 
it was sent out by the National Hardwood Lumber 
Association with the full approval and under the 
explicit direction of the officers and directors of 
that association, and was signed by Mr. Fish as 
secretary-treasurer therof. This explanation di- 
vests the action of the personal slant with which 
Mr. Durgin seems eager to endow it. 


Text of Hardwood Association’s Questionnaire 


The questionnaire was sent out in July and not 
on Aug. 8, as stated in Mr. Durgin’s general com- 
munication, and the following is an exact copy 


of its contents: 
“Chicago, July, 12, 1922. 

“Doubtless you have noted that a move- 
ment, sponsored by the Federal Department of 
Commerce, has been started to revolutionize 
the inspection of hardwood lumber by the pro- 
posed establishment of another system of grad- 
ing rules entirely new in names and expressing 
values different from those now in effect, and 
which are to apply to all lumber, including 
softwoods as well as hardwoods. It is fur- 
ther proposed that these new grading rules 
shall be formulated solely by the manufactur 
ers of lumber and shall be administered and 
applied in a general way by a central inspec- 
tion bureau created and maintained under 
governmental authority. 

“It has been stated that the necessity for 
this proposed drastic change from existing 
standards and from the administration thereof 
arises from the inability of the consumers to 
obtain fair treatment from hardwood lumber 
shippers under the grading rules and inspec- 
tion system now in effect. 

“As a consumer of hardwood lumber you 
are urgently requested to advise this associa- 
tion upon the following points connected with 
the subjoct of hardwood inspection : 

“Are you familiar with the system for hard- 
wood grading and measurement maintained by 
fe Association, known as ‘National Inspec- 
tion’? 

“Do you make purchases based upon that 
form of inspection? If so, have the results 
derived therefrom been satisfactory to you as 
a consumer of hardwood lumber? 

“Is it in your judgment desirable to aban- 
don existing grade names and existing stand- 
ards of quality and to replace them with new 
grade names and new standards of quality? 

“Are you in favor of having your lumber 
purchases submitted to the inspection of a 


bureau directed by governmental authority? 
Or do you believe that such administration 
and control should remain within the hard- 
wood industry which properly includes the 
producer, distributer and consumer of hard- 
wood lumber? 

“These queries confront all who are inter- 
ested in the purchase or sale of hardwood 
lumber and the replies to this letter will 
largely determine the action which will be 
taken, Will you, therefore, give these ques- 
tions careful consideration and favor this 
association with a definite reply to each at 
your earliest convenience ?”’ 


Radically Different Grades Were Proposed 


As may be seen at a glance, the questions con- 
tained in the above are entirely fair and are neither 
leading or misleading in nature. The objection 
urged by Mr. Durgin to the questionnaire is di- 
rected to the wording of the first paragraph from 
which he has incorrectly quoted without, however, 
altering the meaning. The points at issue are 
the references to proposed changes in existing grade 
names and values and the final administration of 
the new grades thru the mediumship of a central 
and super inspection bureau to be created and 
maintained under governmental authority. 

Comes now Mr. Durgin entering an emphatic 
denial that such was ever the purpose of the move- 
ment. 

He may be right. I am not raising any question 
of veracity. I have only for my guide the printed 
word contained in reports of various conferences. 
The official report of the first conferences held in 
Washington states that all lumber, which includes 
hardwoods, shall be classed in three general grades, 
to wit: A, B, and C. There are no such hard- 
wood grades in existence today and, therefore, I 
am unable to reconcile, in view of this radical in- 
novation, the statement made by Mr. Durgin that 
the best in the present practice was to be adopted. 

Also, the small group of southern manufacturers 
who presume to speak for an industry which they 
in nowise represent, and who also claim to be the 
close followers of the “Hoover Idea,” are outspoken 
and vociferous against the present practice in the 
grading of hardwood lumber, and who have their 
faces steadily set toward the goal of ‘Scientific 
Inspection.”” We do not know what is meant by 
the term and very much doubt if they know, but 
such high sounding nomenclature hardly carries 
with it the impression of simplified practice. 


Federal Inspection Bureau Was Considered 


As to the super-inspection bureau, such a bureau 
was in contemplation up to the time of the second 
conference which was held in Chicago on July 21, 
22 and 23; and if evidence were lacking that such 
bureau was to have been under direct or indirect 
governmental control, it is supplied by the big 
stick but carelessly concealed in the circular to 
which this is in response. The bureaucratic camel 
already has its head within the industrial tent. 

It was voted, or at least decided, at the Chicago 
conference above referred to, to abandon the idea 
of a general inspection bureau, but that decision 
was made several days subsequent to the mailing 
of the questionnaire to which Mr. Durgin objects. 


Consumers Want No Tinkering with Grades 


To my mind, the main thing for thoughtful con- 
sideration is the information developed by the 
questionnaire. It is information which possesses 
au degree of value to all hardwood lumbermen and 
to the Department of Commerce as well. It does 
not disclose the existence of any extended dissatis- 
faction among consumers of hardwood lumber with 
existing conditions under which that commodity is 
purchased ; but rather, it discloses almost a unani- 
mous demand that there be no further tinkering 
with grades of hardwood lumber and hearty ap- 
proval of the methods of the National Hardwood 
Lumber Association in its administration of hard- 
wood inspéction. 

In this situation, therefore, if Mr. Durgin be 
sincere in his statement that the program of “‘sim- 
plification,’’ which he espouses, means “the adop- 
tion of the best in present practice,” why does he 
ignore that which has’ already been established by 
the unselfish and efficient labors of this member- 
ship, consisting of fourteen hundred reputable con- 
cerns, more than 60 pereent of which are producers 
of hardwood lumber? 

The only rules for the inspection of hardwood 
lumber extant today, with the exception of a set 
of individual rules, originated and sometimes ap- 
plied to its own shipments by a firm in Columbus, 
Ohio, are the ‘National’ rules. 

The only comprehensive and respected system of 
hardwood lumber inspection that is being con- 
ducted today is “National Inspection.” 

The quality of the membership and of the officers 
and directors of the National Hardwood Lumber 
Association is a guaranty to the publie at large of 
integrity and efficiency. 

If simplification means the retention of the best. 
then the National Hardwood Lumber Association 
is the sole instrumentality which is best fitted to 
serve the Department of Commerce in its efforts 
to improve conditions in the hardwood lumber in- 
dustry, and its services are always at the command 
of that department when required along practical 


lines. 
Saeaeaaeaeaeasaaaaaaaan 


A MAN’S NATURE runs either to herbs or 
weeds; therefore let him seasonably water the 
one and destroy the other.—Francis Bacon. 
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W.O.W. Building, - - - Omaha 


San Francisco 








tn - 
the Cost of Growing Tim of facts and figures, 


By BR. 8. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 43) So. Dearborn St., CHICAGO 


ARKANSAS PLANING MILL DESTROYED 


THORNTON, ARK., Sept. 12.—The planing mill 
of the Stout Lumber Co., one of .the finest 
mills in the State, was destroyed by fire on 
the night of Sept. 9. Ground has already beer 
broken for a new mill and work will be rushed 
to completion as rapidly as possible, according 
to W. H. Brooks, sales manager for the com- 
pany. 
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BUSINESS CHANGES 


ARKANSAS. Batesville—Evans Lumber Co. 
purchased the Pierce-Bonsteel Lumber Co. 

Brinkley—Wright Lumber -Co. succeeded by 
Southern Lumber Co 

Harrisburg—Home 
risburg Lumber Co. 


Lumber Co. sold to Har- 


COLORADO. Bethune—Carl Alexander Lum- 
ber Co. succeeded by Bethune Lumber Co. 
Denver—Sante Fe Lumber Co. succeeded by 


Goble Lumber Co., incorporated; capital, $50.060. 

Galeton—Steele Lumber Co. succeeded by 
Weller Bros. 

FLORIDA. Plant City—E. T. Roux & Sons 
sold lumber and millwork plant to Harper Bros.. 
of Loughman, who will operate under name of 
Harper Brothers Lumber & Manufacturing Co. 

GEORGIA. Lagrange—W. H. Bolling & Son 
succeeded by R. W. Bolling Lumber Co. 

IDAHO. Laclede—A. C. White Lumber Co. 
purchasing plant at Dover and will move there. 


ILLINOIS. Franklin Grove—Franklin Grove 
Farmers’ Elevator Co. sold to C. D. Hussey 
& Son. 


IOWA. Burlington—Luther P. Ford, formerly 
with the Noelke-Lyon Manufacturing Co., pur- 
chased the millwork plant of Nairn-Gillies Co. 
and the sash and door department of the Derby 
Mills Co., and will operate under name of Ford 
Manufacturing Co. 

KANSAS. Hutchinson—I. S. Smith Lumber & 
Supply Co. sold to Lindas Lumber Co. No. 2. 

KENTUCKY. Calhoun—Ashton Bryant suc- 
ceeded by Calhoun Lumber & Milling Co. 
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Better try us first because our 
centralized sales office handles 
the output of several manufac- 
turers. At all times we try to 
maintain prompt service on 
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Pacific Coast 


LUMBER, SIDING AND 
RED CEDAR SHINGLES 


Practically 100% of the co-operative 
mills of Washington and British Colum- 
bia own and control our selling organ- 
ization. While cars are available for 
lumber shipment we will have our share, 
so drop us a line now about your require- 
ments. 
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Louisville—R. R. May Hardwood Co. dissolving 
partnership, R. R. May continuing as sole owner 
and J. H. Barclay returning to Bedford, Ind., 
where he is entering the automobile business. 

MINNESOTA. Balaton—Balaton Lumber & 
Hardware Co. sold lumber department to C. M. 
Youmans Co., of Winona. 

MISSOURI. Marshfield, Monett, Mount Vernon 
and Ozark—M. L. Coleman Lumber Co. sold to 
Burgner-Bowman Lumber Co. 


NEBRASKA. Plattsmouth—E. Oi 
lumber yard sold to P. H. Roberts. 

NORTH DAKOTA. Medina—Winnor-Adams 
Co. sold to Thompson Yards (Inc.) 

SOUTH DAKOTA. Chamberlain, Presho and 
Reliance—James A. Smith Lumber Co. sold to 
C. H. Entsminger. 

TENNESSEE. Nashville—Nashville Sash & 
— Co. succeeded by the Davis Sash & Door 
70; 

TEXAS. Lometa—Rodgers Lumber Co. sold 
to W. F. & J. F. Barnes Lumber Co. 

WASHINGTON. Tacoma—Sale of plant and 
equipment of Danaher Lumber Co. to Ralph H. 
Dickman, former manager of the mill has been 
announced. Mr. Dickman will organize a new 
company to operate the plant. 

Tacoma—Tacoma Shipbuilding Co. sold to 
Leonard Howarth, vice president of the St. 
Paul & Tacoma Lumber Co. the property on 
the Tacoma tideflats covering three blocks be- 
tween the Puyallup River and the Middle Water- 
way. 

Tacoma—W. Yale Henry, vice president of the 
Clear Fir Lumber Co., has sold his interest in 
the firm to his associates and has retired from 
the company. 

WISCONSIN. Monroe—C. S. Dodge & Son 
(Inc.) sold to G. Clarke Dodge who will con- 
tinue business under his own name. 


INCORPORATIONS 


_ ALABAMA. Tuscaloosa—Alabama Poplar Co., 
incorporated; capital, $4,000; wholesale. 
ARKANSAS. Cotton Plant—Eastern Arkan- 
sas Veneer Co., incorporated; capital, $50,000. 
Warren—Southern Lumber & Supply Co., in- 
corporated; capital, $50,000. 
DISTRICT OF COLUMBIA. Washington—Mc- 





Richey 


Devitt Chair Bed Co., incorporated; capital, 
$150,000. 
GEORGIA. Bainbridge—Simmons & Trawick 


Crate Co., incorporated. 

Glenville—Glenville Manufacturing Co., incor- 
porated. 

KENTUCKY. Covington—O. K. Manufactur- 
ing Co., incorporated; to manufacture novelties 
of wood. 7 

MAINE. Bangor—J. F. Philippi Co., incor- 
porated; capital, $100,000. 

Portland—F. E. Irwin Lumber Co., 
porated. ’ 

Portland—A. E. Stevens & Co., incorporated; 
capital, $50,000; wheels and spokes. 

MASSACHUSETTS. Boston—Pierce 
Lumber Co., incorporated; capital, $10,000. 

Lyon—Commercial Box Co., incorporated; 
capital, $50,000. 

Springfield—C. E. Day Lumber Co., 
porated; capital, $20,000. 

West Newton—J. A. Boyer Co., incorporated; 
capital, $20,000. 

MINNESOTA. Minneapolis—Campbell Prod- 
ucts Co., incorporated; capital, $150,000; to manu- 
facture doors. 

MISSISSIPPI. Jackson—C. W. Jones Furni- 
ture Co., incorporated; capital, $20,000. 

MONTANA. Kalispell—Flathead Valley Lum- 
ber Co., incorporated; capital, $50,000. 

NEBRASKA. Lincoln—Hays Lumber Co., in- 
corporated; capital, $200,000. 

NEW YORK. Brooklyn—Rockaway Sash & 
Door Co., incorporated; capital, $15,000. 

Buffalo—L. N. Whissell Lumber Corporation, 
increasing capital from $100,000 to $300,000. 

Pearl River—Pearl River Novelty Manufac- 
turing Co., incorporated; capital, $20,000. 

OHIO. Columbus—Nitre Lumber & Supply 
Co., incorporated; capital, $10,000. 

Toledo—Toledo Furniture Frame Co., 
porated. 


OREGON. 


incor- 


Bros. 


incor- 


incor- 


Canyonville—Canyon Box Co., in- 


corporated; capital, $25,000; to manufacture boxes’ 


and lumber. 

Dufur—Reserve Lumber & Box Co., 
porated; capital, $10,000. 

Eugene—Hoyt Manufacturing Co., 
porated. 

Gervais—Gervais Lumber Co., 
capital, $5,000. 

Portland—Oregon Western Lumber Co., 
corporated; capital, $10,000. 

Portland—Rockton Lumber Co., incorporated; 
capital, $50,000. " 

Portland—Derrick Lumber Co., incorporated; 
capital, $100,000. 

TENNESSEE. Memphis — Erskine-Williams 


Lumber Co. increasing capital from $25,000 to 
$80,000. 


incor- 
incor- 
incorporated; 


in- 


TEXAS. Greenville—Dollins Coal & Lumber 
Co., incorporated. 

WASHINGTON. Anacortes—Anacortes 
tual Mill Co., incorporated. 

Deer Park—Deer Park Lumber Co., increas- 
ing capital to $600,000. 

Seattle—Lake Washington Shingle Mill, in- 
corporated; capital, $10,000. 

WISCONSIN. Milwaukee—Rickling & Bergh 
Wood Finishing Co., incorporated; capital, $15,- 


000. 
BRITISH NORTH AMERICA 


MANITOBA. Winnipeg—Wilson-Gregory 
Lumber Co. (Ltd.), incorporated. 

ONTARIO. Streetsville—Streetsville Lumber 
Co. (Ltd.), incorporated; capital, $150,000; to 
manufacture doors and other lines. 

Sudbury—Acme Lumber Co. (Ltd.), incor- 
porated; capital, $100,000; general lumber busi- 
ness. 


NEW MILLS and EQUIPMENT 


ALABAMA. Elba—W. A. Capshaw has begun 
operations at new hardwood mill recently con- 
structed here. 

FLORIDA. Loughman—Everglades Cypress 
Co. will rebuild plant destroyed by fire; capa- 
city, 50,000 ft. daily. 

New Smyrna—Volusia Cypress Co., plans con- 
struction of sawmill, planing mill and crate mill 
provided local business men will subscribe $20,- 
000 of total capital stock of $100,000; company 
recently acquired 25,000,000 feet of cypress tim- 
ber near New Smyrna. : 

GEORGIA. Sycamore—A company headed by 
J. W. Canton, prominent banker of Cordele, Ga., 
is being formed by a group of Cordele business 
men to establish a sawmill and lumber plant 
near Sycamore. 

NORTH CAROLINA. Enfield—W. T. Currie 
is erecting a planing mill and lumber shed to do 
a retail lumber, millwork and milling-in-transit 
business, and will also manufacture knock down 
tobacco hogsheads, 

OHIO. Urbana—Maple Lumber Co. completed 
erection of hardwood dimension mill; electrically 
driven. 

WISCONSIN. Crandon—Vulcan Last Co. plan- 
ning to rebuild plant destroyed by fire. 

Kiel—J. B. Laum & Co. to erect saw and 
planing mill; two stories; to make sash, doors 
and cut lumber. 

Phillips—Kneeland-McLurg Lumber Co. com- 
pleted new sawmill and installing machinery. 

Oconto—Elmore Veneer Co., Elmore, Ohio, 
moving to Oconto and will start new plant em- 
ploying about 35 men. 

Plymouth—Badger Cabinet Co. planning to re- 
ae factory at cost of $25,000; one story; 200x150 

ce 


CASUALTIES 


ARKANSAS. Arkadelphia—R. W. Huie & Son, 
loss by fire. 

Thornton—Stout Lumber Co., 
destroyed by fire; will be rebuilt. 


INDIANA. Anderson—Winters, Mercer & 
Brannum Co., loss by fire in sash and door 
warehouse, $60,000; sheds, motor trucks and 
stocks burned; mill uninjured; loss covered by 
insurance. 


KENTUCKY. Campbellsville—Gowdy & Par- 
rott, the W. J. Tucker Lumber Co., and Camp- 
— Lumber Co. suffered damage in cloud- 

urst. 

MAINE. Woodland Junction—Sawmill of St. 
Croix Paper Co. destroyed by fire; loss, $75,000; 
covered by insurance. 

NEBRASKA. Thedford—Doyle & McMillan, 
loss by fire. 


NEW JERSEY. West Hoboken—E. D. Gard- 
ner & Son, loss by fire. 


VIRGINIA. Freeling—Sutton Lumber 
near Trammel, loss by fire, $50,000. 


NEW VENTURES 


ALABAMA. Jackson—J. M. Hemphill Lum- 
ae Co., recently began; sawmill and planing 
mill. 

McWilliams—Jordan-Barrett Lumber Co., re- 
cently began; manufactures pine lumber. 

Tuscaloosa—L. P. Kane recently began; com- 
mission lumber. 

ARKANSAS. Rison—Garner-Knowles Lumber 
Co. recently began; saw and planing mill. 

Rison—Tolson Bros. recently began; sawmill. 

CALIFORNIA. Boulder Creek—Boulder Creek 
Mill & Lumber Co., recently began. 

Hawthorne—Hawthorne Lumber Co., new con- 
cern. 

pnnte, Park—J. L. Simeral recently began; 
retail. 

Long Beach—J. H. Walters recently began; 
wholesale. 

San Francisco—Gem Planing Mill Co., recent- 
ly began. 

Stockton—J. J. McIntyre 
lumber. 

FLORIDA. Jacksonville—American Cross Arm 
Co., recently began. 

Groveland—Groveland Novelty Works, recent- 
ly began; planing mill. 

Kissimmee—F. H. Lawson & Co. recently be- 
gan; sawmill. 


GEORGIA. 


Mu- 


planing mill 


Co., 


recently began; 


Sandersville—Red Bird Lumber 
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Co. recently began; planing mill and wholesale 
lumber. 
Dahlonega—G. C. Moore recently began; retail. 


ILLINOIS. Danville—Evan L. Reed Manufac- 
turing Co. recently began manufacturing crates; 
folding racks and display fixtures. 

Mounds—Erskine-Williams Lumber 
Memphis, opening yard in charge of C. 
nauer. 

INDIANA. East Gary—William Scharbach, 
sr., Sons, recently began; headquarters, Hobart, 
Ind. 

IOWA. Waterloo—J. R. James Lumber Co., 
recently began; wholesale and retail. 

KANSAS. Plymouth—O. G. Walker recently 
began; retail 

KENTUCKY. Livingston—W. 
cently began; retail. 

Louisville—Samuel E. 
wholesale. 

LOUISIANA. New Orleans—Templeman & 
Wheeler recently began; wholesale. 


Coe, of 
J. Ber- 


A. Cromer re- 


Patton recently began; 


NEBRASKA. Bloomfield—Campbell 
Co.,. recently began. 

NORTH CAROLINA. New Bern—kK. E. 
recently began; manufacture of toys. 

OHIO. Cleveland—F. A. Weaver and F. M. 
Smith opening Lumber Producers Exchange in 
Plymouth Building; will make transit cars and 
special stocks for prompt mill shipment a spe- 
cialty. 

East Palestine—Madden Lumber 
tion Co., new concern. 

Urbana—Maple Lumber Co., 
hardwood sawmill. 

OKLAHOMA. Tulsa—H. C. 
Co., recently began; retail. 

OREGON. Warrenton—Prouty Bros. 
began; sawmill. 

PENNSYLVANIA. Hanover—Standard Manu- 
facturing Co., recently began planing mill. 

TENNESSEE. Springville—J:. A. Etheridge 
Box Co., recently began. 

WASHINGTON. Tacoma—Fadele Lumber Co., 
recently began. 


Lumber 


Stahl 


& Construc- 
recently began; 
Miller Lumber 


recently 
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W. G. COLLAR, manager of the West Lum- 
ber Co., of Lugerville, Wis., died at the Sacred 
Heart Sanitarium, Milwaukee, Sept. 4, after 
several weeks’ illness. Mr. Collar was engaged 
in the lumber business for forty-eight years 
and was considered an expert in all its branches. 
He was born at Kansasville, Wis., in 1858, and 
in the fall of 1873 began work in a lumber yard 
at Union Grove. Later he was employed by 
Bates Lumber Co., of Racine, Wis., and then for 
a few years by the Merrill Lumber Co., Merrill, 





THE LATE W. G. COLLAR 


Wis., as yard superintendent. Following that 
he was superintendent of the Champagne Lum- 
ber Co., and later general manager. After that 
company’s affairs were successfully wound up, 
he went to Arkansas and then to Tremont, La., 

where he was with the Tremont Lumber Co. He 
was at one time vice president of that company. 

Later he returned to Merrill and organized the 
W. G. Collar Lumber Co., which operated for 
about five years, and about ten years ago when 
the West Lumber Co., of Lugerville, was organ- 
ized, he was made vice president and general 
manager. Mr. Collar was a man of splendid 
business ability, and was very highly esteemed 
by his business associates. He was active in 
association work, and was chairman of the rail- 
road committee of the Northern Hemlock & 
Hardwood Manufacturers’ Association for a 
while and was an active member of the North- 
ern Wisconsin Loggers’ Association. Mr. Collar 
is survived by a widow and four children, George 
Collar, of Fort Myers, Fla., who served with the 
Marines during the war and was wounded at 
Chateau-Thierry; Dean, who is attending busi- 
ness college; Madge and Bill. He was a member 
of the Masonic Consistory, a past chancellor of 
the Knights of Pythias, and a member of the 
Elks. 


KIRKWOOD HOBART, one of the oldest men 
engaged in the wholesale lumber business in 
Boston, and for many years a member of the 
firm of Hobart & Co., died on Aug. 30 at his 
home in that city after an illness of five months. 
He was 77 ‘years old. Mr. Hobart was born in 
Brookline, Mass., and early in life entered the 
lumber business in Newcastle, where he be- 
came a member of the firm of Hobart & Taylor. 
In 1875 he disposed of his interest and asso- 
ciated himself with the firm of Putnam & 
Treworgy. Ten years later the firm of W. H. 
Treworgy & Co. was formed and Mr. Hobart 





was a partner in it. In 1900 with his eldest son, 
R. Waldo Hobart, he formed the firm of Hobart 
& Co., and continued in that business until his 
death. The firm has a branch in Montreal and 
another in Memphis. Mr. Hobart was active 
in association work, being connected with the 
National Wholesale Lumber Dealers’ Association, 
the Boston Wholesale Lumber Dealers’ Associa- 
tion and the National Hardwood Lumber As o- 
ciation. He was a Mason of 55 years’ standing, 
and was active in municipal affairs, having 


been for a time a member of the Board of 
Aldermen of Boston. He is survived by a 
widow, two sons; B. Waldo, a member of the 


firm, and William Treworgy, who is the com- 
pany’s representative at Montreal, and two 
daughters. 


GEORGE W. CURTIS, treasurer 
of William Curtis & Sons Co., lumber dealer of 
toxbury, Mass., died on Thursday afternoon, 
Sept. 7, at his home in West Roxbury. Mr. 
Curtis had been an active figure in the lumber 
trade of Boston, Mass., and vicinity for years, 
carrying on the business founded by his father. 
He was also secretary-treasurer and director 
of the Lumber Mutual Fire Insurance Co., of 
Boston, a director of the Boston Credit Men’s 
Association, treasurer and director of the In- 
ternational Fastener Co., and a director of the 
Joseph Warren Codédperative Bank. Mr. Curtis 
was a prominent member of Washington Lodge, 
A. F and A. M., the Highland Club of West Rox- 
bury, and was an officer of the All Souls’ Unita- 
rian Church, of Roxbury. He is survived by 
his widow, two sons; William Curtis, member 
of the firm of William Curtis Sons Co., and 
Frank Curtis of Cincinnati, Ohio, and two sisters. 


HENRY D. WIGGIN, long identified with the 
lumber trade at Boston, Mass., died at his home 
in that city on Sept. 4 at the age of 66. Mr. 
Wiggin was born in Auburn, Me., and was edu- 
cated at Bowdoin and Harvard, taking the 
medical course. He did not care to enter the 
practice of medicine however, and so took up 
the lumber business in which he acquired pro- 
minence and a comfortable fortune. For a num- 
ber of years he was in partnership with Frank 
W. Lawrence, under the firm name of Lawrence 
& Wiggin, and this firm was one of the first 
in the East to anticipate the important place 
Douglas fir and other west Coast woods would 
achieve in the East thru the opening of the 


and director 





Panama Canal. Mr. Wiggin was a member 
of the Masonic fraternity. His survivors are 
a widow, one son and one daughter. 





ROLAND R. SINGER, a leading citizen and 
lumberman of Wilson, N. Y., died on Sept. 16 
at his home there, aged 55. He was the organ- 
izer and leading stockholder of the Wilson Lum- 
ber Co., besides being largely interested in 
farming and the cold storage business. He is 
survived by a widow and three children. 





JOHN A. WIBLE, for thirty years a partner 
in the Schmidt & Wible Mercantile Co., sash 
and door manufacturer, Kansas City, Mo., died 
at his home in Kansas City on Sept. 4 at the 
age of 70. He leaves a widow and one sister. 


JOHN HARTMAN, who was in the 
business with his father at McMillan, Mich., 
died in Manistique, Mich, last week, at the age 
of 35. He leaves besides his parents a widow 
and three children. 


WALTER CLEMENT BALL, Jr., the 
son of Walter Clement Ball, 
the J. R. Hanify Co., of San Francisco, died 
in Oakland, Calif., Sept. 7, after an operation 
necessitated by an automobile accident sus- 
tained a month before. The child was five 
years and eleven months old. 


A. B. SIMONSON, ~ whole sale lumberman of 
Springfield, Ill., and widely known among Illi- 
nois and Chicago lumbermen, died at his home 
in Springfield, on Thursday, Aug. 24, at the 
age of 50. Mr. Simonson was a salesman for 
Chicago lumber interests before he entered busi- 
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ness in Springfield where he had been for fifteen 
years. In 1907 with H. C. Page, he formed the 
wholesale and commission firm of Simonson & 
Page, and continued in that connection until 
1918 when the firm was dissolved and both 
members continued in the wholesale business 
under their own names. Mr. Simonson stood 
very high with members of the trade and was 
much liked. The news of his death will be 
received with deep sorrow by many thruout the 
State. 


(SRABEBBBEBBEBAEaAGA 
. 


HYMENEAL 


HAMPTON-CAVIN. The engagement of Les- 
ter N. Hampton, secretary-treasurer of the 
Tacoma Sash & Door Co., to Miss Ruth Cavin, 
of Tacoma, Wash., was announced by Mr. and 
Mrs. J. B. Cavin, parents of the bride elect. Miss 
Cavin is a graduate of the University of Mon- 
tana and has been a resident of Tacoma for the 
— a years. The wedding has been set for 
Sept. 1 


DATA COMPILED by the savings bank division 
of the American Bankers’ Association indicate 
that there are more than one savings account 
for each family in the United States. The 
latest report showed total savings deposits of 
$16,618,595,000. 
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TACOMA, - 


Watch this space weekly 
' for attractive offers. 


Until we have assur- 


-ance of an adequate 

car supply, we will 
refrain from adver- 
tising our specials in 
this space. 


AGENTS : 


K.F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 
JosephLean, - - P.O. Box 774, Omaha 
Frank Probst, - P.O. Box1187,Fargo,N.D. 
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Track and Car 
Material, Shiplap, 
Boards, Dimension 








Factory buyers will 
find us ready to 
supply anything 
they require on 
short notice. 





Get Our List Before 
You Place Your Order 


We also specialize in 
SPRUCE PLANK. 


Newbegin Lumber Co. 
1052 Pacific Ave., 
TACOMA, WASH. 


Duluth—Lyceum Bldg. 
H. S. Robb, Mgr. 
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THE RIGHT TO KICK 


Among the kickers in the world the lumberjack 
is king, 
For he can kick at any time and kick on any 
thing. 
His job, his pay, his grub, his bunk, his peavey, 
ax OF saw, 
Are always wrong, are never right, are all a 
chance to jaw. 
But try to take his job away, 
Or try to knock his tools, 
Or talk about the boss, or say 
The company are fools, 
And he will fight you on the spot and tell you 
that you lie, 
For kickin’ is a kind of thing for no one 
else to try. 


He’ll call the walkin’ boss a crank, the straw- 
boss is the same, 
And neither of ’em understands a thing about 
the game. 
They don’t know nothin’, either one, about the 
way to load, 
To swamp, or chop, or saw, or skid, or run 
a lawggin’-road, 
But don’t you try to knock the camp, 
The boss or cook or croo, 
Or he will bust you on the lamp 
And break you half in two. 
Altho he says some things himself, he don’t 
intend to stand 
No sass from no outsider on the way we lawg 
the land. 


And English, Germans, French and Dutch, and 
all the rest of you 
Upon our shores—especially you red-eyed Rus- 
sians, too— 
Altho we knock the Gover’ment and talk about 
the laws, 
Don’t think that you can do the same and start 
to kick, because, 
Whatever kickin’s to be done 
About the U. S. A. 
Is strickly for the native son, 
Americans, to say. 
Altho we talk about our land, and knock a 
little bit, : 
Don’t think that you can do the same and git 
away with it. 





BETWEEN TRAINS 


Detroit, MicH.—We who attended the thirty- 
first Hoo-Hoo Annual in Detroit this week are 
glad we did—for Hoo-Hoo again walks the 
earth. We had to jump here from Des Moines 
and were a little late in arriving, but after 
being fed and watered by George Wilson With- 
out The Hyphen Jones, we wended our way to 
the Michigan Club, where the concatenation 
was to be held, strolled up to the top floor— 

‘‘What’s this?’’ says we. 

For, as we approached the spot the air was 
full of the buzz, the noise, the laughter, of 
happy men. The smoke of cigars curled out, a 
piano was hitting on all six cylinders, there was 
a sound of revelry by night. 

And within it was just the same. Once in- 
side we were suddenly transported back twenty 
years. It was the Hoo-Hoo of twenty years 
ago, with little left out, with much added, the 
air full of fun and fellowship, cordial greetings, 
warm handclasps. 

And that ain’t all. As if to emphasize the 
fact that Hoo-Hoo has been reborn, there were 
many of the familiar Hoo-Hoo of the past, some 
of them just back in the fold, some of them 
who had never left it—it, as was well said, was 
a sight for sore eyes. 

There was J. F. Judd, No. 94, up from St. 
Louis, and L. D. May, of Jacksonville, Fla., 
O. H. Bachtel, of Canton, Ohio, Pat Cook, from 
St. Louis, Mo., and lots more lots younger but 
not a bit more chipper. 

There was Col. Griggs, of Tacoma, Wash., the 
Snark of the Universe, steering the concat with 
a skill that Joe Cannon could well have envied, 
and Larry Tully, of St. Louis, Mo., doing the 


junioring in a way that brought back memories 
of Max Sondheimer, Joe Bernardin and other 
great Juniors of the past. 

Yes, it was a great night, to be followed by 
a great day, when the members met at the 
Board of Commerce and engaged in wordy and 
vehement debate—a good sign, too, for it 
brought back other memories of famous argu- 
mentative Annuals of the past. 

But there wasn’t any argument about Snark. 
It went to ‘‘Dick’’ Dickason of Kansas City, 
W. S. Dickason, if you prefer to put it that way, 
with a shout. You know who Dick is—president 
of the Southwestern Lumbermen’s Association, 
vice president of the National Retail Lumber 
Dealers’ Association, vice president of the 
American Lumber Congress, and now Snark. 
Mark Elledge, of Corinth, Miss., was of course 
reélected to the Supreme Nine. Mark and Jul- 
ius Seidel were the fellows who worked the pul- 
motor a few years back when a pulmotor was 
needed. 

Who else? Well, R. 8. Whiting, from Seattle, 
Wash., of course, the world’s greatest Jabber- 
wock, Adolph Pfund, of Chicago, the white hope 
of the retailers, Milton Klein, from Atlanta, 
Ga., LeMaster, from Fresno, Calif., Bill Had- 
ley, Past Snark, from Chatham, Ont., putting 
his boy thru, Findley Torrence, from Xenia, 
Ohio—but why weren’t you there yourself? And 
a lot of the fellows brought their wives, and the 
LeMasters even brought the baby. 

Yes, Hoo-Hoo again walks the earth. We 
won’t say who brought it back, but there is no 
doubt it is here. We are afraid we might skip 
somebody if we started to orate about Henry 
Isherwood’s eye for organization, Parson Simp- 
kin’s tongue for talk, and others like them. We 
know it was a delight to see Col. Griggs in ac- 
tion. We feel sure he had something to do 
with it. 

The ery goes up from the A. to the P., from 
H. B. to the G. of M., ‘Get out the old black 
cat button and dust it off and put it on!’’ not 
neglecting, of course, to square yourself with 
the Supreme Scrivenoter in the operation. Dan 
Saunders, of Kansas City, Mo., No. 12, has done 
it. So has Frank Cole on the Coast, and Jeff 
Webb here in Michigan. 

For the lumbermen, be it known, had wan- 
dered off after false gods. They were the only 
people in the world entitled to wear the Black 
Cat, and yet they went around with emblems in 
their buttonholes that the butcher, the baker and 
the candlestick maker could wear. 

The time was, when you sat down in the smok- 
ing compartment, the stranger across from you 
looked at your button, took his pipe out of his 
mouth, and said, 

‘“How’s things in the lumber trade?’’ 

To the world the black cat was the badge of 
our business. 

That time is coming back. 





WE SEE B’ THE PAPERS 
A President, Mr. Harding is learning, either 
has to be a lamb or the goat. 
The German mark doesn’t seem to have much 
more value than a German treaty. 


There is this to be said for Russia, anyway: 
Her word is as good as her bond. 

We seem to have succeeded anyway in mak 
ing the world safe for demagogues. 


‘*Let France do her worst,’’ says Germany. 
About the worst we can think of is liverwurst. 


Wisconsin returns Senator LaFollette to 
Washington. If we lived in Wisconsin we be- 
lieve we would do the same thing. 


The proposition to pay the bonus out of the 
interest received from the foreign debt reminds 
us again that there is more than one way to kill 
a cat besides cutting its tail off behind its ears. 

A union official is being investigated because 
he is said to have called President Harding ‘‘an 
old prune.’’ But what of it? Perhaps the ad- 
dition of a prune is what the administration 
needs most. 
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Immigration Expansion in Australia 
[Special correspondence to AMERICAN LUMBERMAN. ] 

PERTH, WESTERN AUSTRALIA, July 19.—For the 
time being the wind is out of the sails of the 
restless industrialists, and strange to relate there 
is not such a thing as a concerted strike in the 
Commonwealth. As the result of a recent award 
of the Federal arbitration court the shearers are 
idling in some districts just to show that they are 
“again the Gov’mint” lest it might be thought by 
the rank and file that industrial peace had come; 
but the main body of shearers is working and the 
wool crop will get away in good time for the 
world’s needs. It has been a great season for 
the merino, and high prices are expected in the 
London and other markets for what the sheep have 
yielded. The effect will be very beneficial to the 
Commonwealth. 

The winter, now ensuing, is one of the best ever 
recoyded, splendid rains having soaked the settled 
portions of the whole of the States, and the farm- 
ers and pastoralists are in good heart. It will 
all make for an optimistic outlook and hurry the 
business barometer upward, if not entirely out of 
the region of slump. 

Some of the States have begun a strong cam- 
paign in favor of immigration. Western Australia, 
for instance, has just completed an arrangement 
wtih the British Government whereby $30,000,000 
are to be spent during three years on the shifting 
of 75,000 Britons to this particular State, and the 
first 25,000 are now in course of organization. 
This is going to bring very large demands for 
lumber, for all these people will want housing. 
There is not a spare house now for crowds of 
home-hungry folk—and they can not build, or won’t 
just yet, because they are looking for that big drop 
in prices which is proving a veritable will o’ the 
wisp. This immigration scheme is expected to 
cause numerous new townships to spring up in 
the new settlement areas. That means not only 
new homes, but new buildings for business; and so 
the commercial ball gets a big push all along. In 
these campaigns for many more people one fre- 
quently hears of the United States as an example 
of what a country rises to by some years of solid 
immigration. Again, the political outlook is in- 
fluenced by the maintenance of a White Australia 
policy, because it is being alleged that unless 
Australia populates her empty spaces other coun- 
tries will not stand by calmly indifferent but will 
come along and dump their surplus labor upon it 
—particularly the little brown men who hold su- 
premacy in the eastern seas. So with one thing 
and another Australia is getting a move on, all 
making for a revival of energy and broadening 
men’s minds. 

Whether the fellows who fancy the world is ripe 
for plucking and either eating or trampling on 
will realize that only with hearty coéperation will 
the country reéstablish itself along the paths of 
prosperity remains to be seen. Some of them are 
still quarreling over recent election defeats and 
the public has had a deal of interesting revela- 
tions of the inner workings of some of these cau- 
cuses, where just a handful of men imagine they 
can control the destinies of millions of law-abiding 
people. 

Reports from various lumber yards show that 
many of them are heavily stocked with softwoods 
and that there is a better movement going on. 
There is no change to report in connection with 
Australian lumber. In most of the States the 
majority of the mills are still closed. In Tas- 
mania some efforts to run on contract caused riots 
and nearly bloodshed among the workmen. The 
sawmillers are just now interested in an applica- 
tion before the Federal arbitration court to restore 
the 48-hour week and revert to the daily instead of 
the existing weekly hiring. It is expected to reach 
the court on Aug. 1. 

The Federal arbitration court has followed up 
several reductions of wages recently with still an- 
other which directly affects the sawmilling indus- 
try of the Commonwealth. The engineers have 
now had to submit to a reduced wage equaling 
nearly $5 a week. This in consequence of the 
continued fall in cost of living, altho the figures 
ending June 30, and applicable to these awards 
one month afterwards will restore something to 
the men, probably $1 a week, as during the 
second quarter of the year living costs increased, 
as is customary in the fall when foodstuffs rise in 
price. The engineers have not taken the award 
kindly and are breathing threats. A year ago, 
following upon a year of stiff rises in the living 
costs, they got a tremendous increase of pay and 
were benevolently permitted by the court—which 
did not have to find the money, of course—to get 
the increase retroactive for over seven months, 


resulting in numerous small employers being prac- 
tically bankrupted by the unjust imposition. Now 
that the boot is on the other leg the argument is 
different. But no serious development is expected 
as the temper of the public is decidedly against 
any dislocation of trade. Everyone wants just to 
be let alone to get on with the job. 


Review of German Lumber Market 


In a letter to the AMERICAN LUMBERMAN, J. F. 
Muller & Sohn, woodbrokers at Hamburg, Germany, 
give the following facts regarding the lumber mar- 
ket in that country: 


As regards foreign grown wood goods, buying 
on a large scale has ceased for the moment and 
the volume of trade has slackened decidedly. Whole- 
salers have apparently enough wood to keep their 
business going for the time being. It may be 
hoped that the present lull is only temporary, and 
that some day interest will again revive. 

It is, of course, quite natural that German buy- 
ers should pursue the policy of reluctance, because 
day after day during the past months the mark 
has been falling in value, with spasmodic periods 
of improvement; and, what is so serious, there 
seems to be no limit to the level to which the mark 
may fall, with its evil effects on the whole world. 
It is true, however, that each depreciation of the 
mark was hitherto followed by a general increase 
in prices, altho it took a few weeks to get con- 
sumers accustomed to the new price standards. 
But since the mark is declining at an alarming 
rate a serious situation has arisen with regard to 
the importation of foreign grown woods into this 
country, and the future of the market is difficult 
to gage. So long as the international economical 
and political problems have not been solved by 
international diplomacy there seems little hope 
for an improvement of things unless relief comes 
from another direction. 


Black Walnut.—Arrivals of walnut logs were 
moderate, still there have accumulated some stocks, 
as the disposal of veneers at prices based on the 
present rate of exchange proved almost impossible. 
Only a stabilization in this respect will bring a 
revival of the demand. 


Mahogany.—The few arrivals of American ma- 
hogany during the last weeks were fully sufficient 
for the demand. There seems under the condi- 
tions now prevailing little prospect of building 
up a larger business; moreover, the African va- 
pine are apparently filling the inquiries to full 
extent. 


Pitch Pine.—In spite of the unfavorable devel- 
opment of the exchange rate some business can be 
recorded as regards prime pitch pine lumber and 
sawn timber. There have been some arrivals of 
this material and the prices realized seem to have 
been satisfactory. The large shippers who have 
been closely connected with German wholesalers in 
prewar times had the advantage of those firms who 
only now started business with Germany. It must 
be said, however, that the amount of pitch pine 
lumber imported into this country is still very 
small in comparison with what has been absorbed 
by the German market previous to the war, be- 
eause there is only a small circle of consumers 
actually in need of pitch pine, while the building 
trade has resorted to European softwoods because 
of their cheapness. 


Genuine Yellow Poplar Logs.—The quantities of 
poplar logs imported into this country have been 
very limited owing to the competition of okoume, 
which is considerably cheaper and serves for almost 
the same purposes. 

As regards European grown woods, the position 
of trade offers a brighter aspect. The trade is go- 
ing on satisfactorily, due to the boom in German 
industries, which are as busy as ever, many works 
having sold their whole production for months to 


come, 
wseseeenaaaes 


Pensacola Exports for Six Months 


PENSACOLA, FLA., Sept. 11.—The following is a 
summary of exports thru this port during the first 
half of 1922: 


——Pitch Pine—— Hard- Turpen- 

Lumber Timbers wood Rosin tine 
Spain .... 6,147,757 1,169,162 75,644 ..... ..... 
England .. 4,675,947 706,466 311,160 9,481 12,637 
Italy ..... 1,256,085 905,914 58,928 1,500 ..... 
Belgium .. 577,063 1,026,503 ...... 50 50 
Holland .. 324,658 1,855,050 ...... 530 1,305 
Mtl ne Sere 10.000 | eee 


Germany . 297,641 64,697 13,000 2,836 261 
Norway .. BOGS }§8FAGGMO oacans aecee dea 


Dus, A CURE aaOR,) 20% S0id.. Kadeadaee 
CUS asus 3,061,627 SG ACG 2c coe GO) Acca 
RG, eae. Caen ne Kacnae cee aea 
Argentine.12,294,600 392,400 81,837 10,980 ..... 
Uruguay .. 4,582,691 1,085,179 ...... 300 200 


West Africa 426,829 201,284. ...... ..06- seeee 
35,131,215 7,591,756 550,569 26,077 14,453 


EIGHTEEN counties of Oregon sent 231 mem- 
bers of boys and girls clubs to the agricultural 
short course at Corvallis. They were winners 
at the State fair. 
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The Next Time 
You Need 


Douglas Fir 
Sitka Spruce 


Western 
Hemlock 


California << 
White Pine 
Western Pine 


Red Cedar 


We'll ship by rail 
or water anywhere. 


Griswold 


Lumber Co. 


Gasco Building, 
PORTLAND, ORE. 





Associate Manufacturers 
and Wholesalers 


San Francisco Office: 


16 California Ss. 
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Fir and Spruce Lumber 


Buehner Lumber 
Company 
1508-9-10 Yeon Building, 
Portland, Oregon. 
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Alert Buyers 


who sense the demands of today 
will find us right on 
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je Noble 
Fir, Spruce, ‘re 
and West Coast HEMLOCK 


YARD STOCK, SHED STOCK, CAR 
MATERIAL, STRUCTURAL TIM- 
BERS. 

The mills we directly represent 
have a daily capacity of over 
500,000 feet. Give us a trial. 


Gerlinger-Anderson Co. 


Associate Manufacturers 506 Gerlinger Bldg., 
and Wholesalers. PORTLAND, ORE, 
Louis Gerlinger, Jr. H.J. Anderson Geo. T. Gerlinger 











KLAMATH LUMBER 
€& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 
KLAMATH FALLS, 3-3 OREGON 











FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 
Seventh edition. 
Bound in leather. Price $8.50 postpaid. 
AMERIOAN LUMBERMAN, 


481 8. Dearborn 8t., Chicago, ™ 
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| “CALIFORNIA | 


alifornia White Pine 

alifornia Sugar Pine 

and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


<< LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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| REDWOOD 


A well balanced 
stock insures the 
quick shipping of 
all orders. 


Albion Lumber Co. 
General Offices : 
ALBION, CALIFORNIA 


Mills: Albion & 
Navarro, Cal. 


Sales Office: 
Hobart Building, 


San Francisco 




















ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 














CALIFORNIA 
White Pine A 


Our stock is soft and light and is 


naturally suited to 


Box, Shop and Clears 


Let us quote you prices today on future needs. 


Clover Valley Lumber Co. 


Sawmill, box factory General Office: 


and planing mill at 
Loyalton, California RENO, NEVADA 























ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 
Sivers Savidge Lumber Co. 


Hobart Bldg,, San Francisco, Calif. 















All 


CALIFORNIA STYLE .,4".. HOMES 


~—show Pictures, Floor Plans and Estimated Costs 
of Building over 200 Selected Designs. 


“*West Coast Rungalows” “*R tative Cal. Hi ind 
50 Houses-6 and 7 Rooms- $1 tee fee 


** Litt'e Bungalows” 
75 Houses—3-4-5 Rooms—$1 


PECIAL OFFER: Send $2.50 f. th f 
S these books and get soma Folder FREE. 


Books and Blueprints sold with Money-Back Guarantee. 


“* The New Colonials’’ 


50 Houses—7 tol0 Rooms—$1 
60 Houses—6tol0 Rooms—-$1 


E. W. STILLWELL & CO., Architects, 691 Calif. Bldg., Los Angeles 





Getting the Facts First 





The problems of lumber standardization and 
trade practices have been before the lumber in- 
dustry in some form for several years. At the 
annual meeting of the National Lumber Manu- 
facturers’ Association in 1919, and at the first 
American Lumber Congress in the same year, or 
ganized steps were taken looking to the simplifica- 
tion of lumber grading standards, greater uniform- 
ity in the names of similar grades of competing 
species, and the standardization of the’ sizes of yard 
lumber and moldings. 

From that time to the present the engineering 
bureau of the National Lumber Manufacturers’ 
Association has been engaged in a thoro study of 
the prevailing standards and practices and of the 
practical possibilities of improvement. Conferences 
from time to time have been held in which all 
branches of the lumber trade have participated. 

The first standardization conference in June, 
1919, was held under the authorization of the 
American Tamber Congress. Further meetings 
were held in 1919 and 1920. Altho a careful 
analysis and comparison had been made of the 
lumber grading standards, the attention of these 
lumber conferences was devoted to the standard- 
ization of sizes of lumber and moldings. Definite 
recommendations, supported by the majority of 
associations of retail dealers, wholesale dealers, 
and many associations of lumber manufacturers 
and lumber consumers were submitted to the lum- 
ber manufacturers as the result of the conferences 
in 1920 and 1921. These recommendations are 
now in the hands of lumber organizations thruout 
the country. 


Ask Secretary’s Views on Standardization 


Soon after his appointment as the secretary of 
commerce in 1921, Mr. Hoover indicated his pur- 
pose to invite representatives of the lumber trade 
at an appropriate time to discuss with him the 
possibilities of increased economy and more profit- 
able and more stable business which might result 
from the simplification and standardization of cer- 
tain lumber size, grade and inspection standards, 
and in the development of more ad quate quality 
guaranties to the lumber using public. In accord 
with action proposed by the construction industries 
in favor of a general program of standardization 
of construction materials, and consumers’ require- 
ments, the National Lumber Manufacturers’ Asso- 
ciation invited the secretary of commerce to address 
its annual convention and the annual meeting of 
the American Lumber Congress, consisting of dele- 
gate representatives of the organized lumber trade 
of the United States, and to submit to the lumber 
industry his views with respect to improved lumber 
standards. 

As a consequence of the discussions which took 
place at these meetings, under the authority of 
specific resolutions passed at that time, and to 
make possible the realization by the lumber indus- 
try of the benefits of greater economy, more stable 
and more profitable lumber conditions, and to the 
end that the lumber trade might have an oppor- 
tunity to demonstrate its capacity for self-govern- 
ment as a means focever of “keeping the Govern 
ment out of the lumber business,” and avoiding 
the inevitable wastes which attend the interven- 
tion of government in the ordinary affairs of busi- 
ness and industry, the “Washington standardiza- 
tion conference’ was arranged with the secretary 
of commerce for the last week of May, 1922. 

At no previous time in the history of the lum 
ber industry has a practical problem involving the 
ordinary processes of production, distribution and 
consumption of lumber received such widespread 
consideration as did the problem of lumber stand 
ards and guaranties for the protection of the 
lumber using public, in the discussion at this con 
ference in Washington with the secretary of com- 
merece. The results of that conference were 
promptly announced and have been widely pub- 
lished thruout the lumber trade, and thru the daily 
press. 

Secretary Suggests Subjects for Consideration 

In brief, the matters suggested by the secretary 
of commerce for the consideration of the lumber 
industry and fully discussed at the Washington 
conference, and concerning which definite recom- 
mendations were then made for further develop 
ment and consideration, included : 

First—Simplification of lumber grades and 
grade names. 

Sreconp—Standardization of lumber sizes. 

THirD—Adequate and practical guaranties 
to the buyers and users of lumber of the proper 
delivery of both quality and quantity. 

FourrH—Improvement and extension of 


[By Wilson Compton] 





lumber inspection service, as an aid to the 
maintenance of published grading standards. 


Whole Industry Joins Conference on Standards 


Inasmuch as this was considered to be essentially 
and in actual practice primarily the problem of the 
lumber producer, the National Lumber Manufac- 
turers’ Association, representing the organized lum 
ber producers of the United States, was requested 
by this conference to arrange suitable means for 
carrying out the conference recommendations. It 
was specifically instructed to arrange for a general 
meeting to which representatives of the entire 
organized lumber trade of the United States, includ 
ing producers, distributers and consumers, would 
be invited. Pursuant thereto a general conference 
on lumber standards was held in Chicago on July 
21 and 22. ‘To this more than one hundred and 
fifty national, State and regional associations of 
lumber producers, distributers and users were in- 
vited. These meetings were probably the most rep 
resentative of the lumber industry, from ,the tree 
to the consumer, held in recent years. 

The primary purpose of these Chicago meetings 
was to submit to the organized lumber trade of the 
United States the program of lumber standardiza- 
tion recommended by the conference in Washing 
ton, and to give the organized lumber trade at large 
the full opportunity to express its views and to 
make them a matter of permanent record for the 
guidance of the further development of the stand- 
ardization program. It was also intended to give 
the lumber trade an opportunity to choose its own 
ways and means for conducting the further devel 
opment of this activity. 


Says Problem is Lumbermen's 


The United States Department of Commerce has 
participated in these activities of the lumber trade. 
not at the invitation of the lumber manufacturers 
alone, but upon that of the entire organized lumber 
trade voicing its will thru the American Lumber 
Congress. In its convention in April, 1922, at 
which this action was taken, more than 95 percent 
of the organized lumber trade of the United States 
was directly represented. In keeping with his pur- 
pose to encourage the lumber industry to devise 
its own ways and means for developing a practica- 
ble plan for the improvement of lumber standards, 
the secretary of commerce in a manner as plain 
and explicit as the English language will permit, 
has stated repeatedly that this is a problem for 
the lumber trade from producer to consumer to 
settle for itself; that Government regulation or 
interference has no place in this activity in any 
shape or form; that it is a proposed demonstration 
of the capacity of the lumber industry to govern 
itself, to eliminate objectionable, unfair or waste 
ful practices and standards and to give to the 
lumber using public efficient and honest service; 
and therefore that the only useful service which 
the Department of Commerce can in this connec 
tion perform is to emphasize the importance, in the 
interest of the lumbermen and of the public, of the 
lumber industry itself solving these problems, and 
when satisfactory conclusions may have been 
reached by the entire lumber trade, to deliver to it, 
and to the conclusions thus reached, the recognition 
and support, and the confidence of the American 
people. 


To Keep Government Out of Industry 


This entire program is conceived by the lum 
bermen, as well as by the secretary of commerce, 
as a project not for getting the regulatory arm of 
the Government into the lumber industry, but of 
definitely and forever keeping it out. No mis 
construction, misinterpretation or misstatement of 
this matter can alter the fact that the organized 
jumber industry and the Department of Commerce, 
which have initiated and sponsored this activity. 
have done so deliberately, publicly and emphatically 
for the direct purpose of keeping the wasteful 
arm of government regulation out of the ordinary 
affairs of the lumber business in any shape or 
form. 


Representative Executive Machinery Provided 


Consistent with his declared purpose to aid the 
lumber industry, the secretary of commerce dis 
patched his assistant, William A. Durgin, chief of 
the division of simplified practice, to attend the 
conferences in Chicago, and the meetings to con- 
sider lumber standardization held later on the 
Pacific coast. He suggested the appointment of 
a small committee representative of the lumber 
trade from producer to consumer to assume directly 
the responsibility and the guidance of the de- 
velopment of a practicable lumber standards pro- 
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gram, to be submitted when complete for the ac- 
tion of the various lumber associations. This sug- 
gestion, received in person at the Chicago meet- 
ings, resulted in the creation by that general lum- 
ber conference of a central committee on lumber 
standards consisting of seven men. To this com- 
mittee was given full authority to act in behalf 
of the lumber trade. Upon recommendation by the 
retail lumber dealers vigorously endorsed by repre- 
sentatives of lumber distributers and consumers, 
John W. Blodgett, president of the National Lum- 
ber Manufacturers’ Association, was appointed 
chairman of the central committee on lumber 
standards. To represent the lumber manufacturers, 
John H. Kirby, of Houston, Tex., president of the 
Southern Pine Association and former president 
of the National Lumber Manufacturers’ Associa- 
tion, and C, A. Goodman, of Marinette, Wis., in be- 
half of the National Hardwood Lumber <Associa- 
tion, were appointed. John E. Lloyd, of Phila- 
delphia, president of the National Retail Lumber 
Dealers’ Association, was, upon request of the 
lumber manufacturers, joined in by the _ repre- 
sentatives of both distributers and consumers 
designated to represent the retail lumber dealers. 
Dwight Hinckley, of Cincinnati, former president 
of the Yellow Pine Wholesalers’ Association and 
a director in the American Wholesale Lumber As- 
sociation, was chosen to represent the lumber 
wholesalers. By unanimous agreement the Ameri- 
can Institute of Architects was invited to name 
one representative; the engineers and the railway 
organizations to name another to be selected by 
the American Kailway Association. The last two 
designations have not as yet been announced. 

Thus the lumber industry has created definite 
und representative executive machinery for further 
<tudy and action upon lumber standards. 


Large Progress Made in Ascertaining Needs 

The Chicago conference, moreover, requested the 
various groups within the lumber trade to set up 
competent committees on lumber standards to ad- 
vise and inform the central committee with re- 
spect to the facts and needs of their respective 
branches of the trade. Large progress has already 
been made in this direction. The lumber manu 
facturers have substantially completed the organi- 
zation of such a committee. Likewise the lumber 
retailers and wood using industries have a stand- 
ing organization competent for this purpose, as 
have also the leading associations of wholesale 
lumber dealers. Much progress, therefore, has 
been already made toward carrying out these re- 
quests of the lumber trade as expressed in the 
resolutions of the July Chicago conference. 

[Inasmuch as the responsibility and initiative 
heretofore had been lodged largely with the lumber 
manufacturers, it was agreed that this should so 
continue until such time as the central committee 
on lumber standards might itself assume the fur- 
ther conduct of these activities. It was, more- 
over, understood that the facilities of the lumber 
manufacturers associations and the information 
which they have compiled as a result of more than 
three years’ study of this problem, would be 
available to the central committee. 


Conferences Put Views of All on Record 


The so called ‘‘Washington standardization con 
ference” developed and made a matter of per- 
manent recerd the views of distributers and con- 
sumers largely representative of the eastern States. 
Similarly, the Chicago conferences recorded the 
sentiment in behalf of the lumber trade and in 
the central and middlewestern States. In the 
latter part of July and in early August the con- 
ferences held on the Pacific coast recorded the 
views and the needs of the western lumber in- 
dustry. 

The complete story of these conferences is now 
available. Copies have been widely distributed by 
the National Lumber Manufacturers’ Association 
to lumber organizations thruout the country. It 
is expected that the central committee on lumber 
standards will meet promptly with the secretary 
of commerce, and that it will have available for 
consideration a careful analysis of the facts as 
brought out at the various conferences, and else- 
where, touching the three main points of the pro- 
vram of lumber standards ; namely, 


First—Lumber grades and grade names. 

Smconp—Lumber sizes. 

THirp—Guaranties for the protection of 
the public. 


Announcement to the lumber trade in behalf of 
the central committee on lumber standards may 
therefore be expected in the not distant future. 


Practical Progress Must Be Based on Facts 


If constantly in mind may be kept the de- 
termination to get the facts first and to take no 
final action until all the facts have been considered ; 
that lumber standards and lumber trade practices 
may be permanently improved only by a process 
of gradual development and education and not by 
« sudden or hasty change; that greater convenience 
and economy in the use of lumber will add to the 


permanent lumber demand and make possible sub- 
stantial extension of the lumber trade; that the 
consumers of lumber are expected to meet the 
producers half way; and that the basic purpose 
of the consideration of lumber standards thruout 
the country is to demonstrate that the lumber in- 
dustry can conduct its business efficiently and 
honestly, and with due regard to the interests of 
the public whose needs it serves, and thus to place 
a permanent and effective obstacle in the way of 
the constant agitation for government regulation 
in some form or other, then practical progress ean 
be made in this program of lumber standards which 
will mean not only greater economy, better satis- 
faction among lumber users, but greater stability 
and larger and more certain profits of the lumber- 
men, and a higher place in public esteem for the 
lumber industry of the United States. 


SASH, DOORS and MILLWORK 
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Millwork demand keeps up from _ practically 
every point reported upon by AMERICAN LUMBBR- 
MAN correspondents and shipments are being made 
with reasonable promptness, tho here and there 
hoth inbound and outbound shipments are being 
delayed by the rail strike. Prices are firmer and 
higher, in some instances premiums being offered 
for prompt deliveries. 

Sash and door manufacturers at Tacoma, Wash., 
report that business holds up very well and that 
more orders are on the books for the first half of 
September than during the same period in August. 
The Wheeler, Osgood Co., the largest plant in Ta- 
coma and one of the largest in the world, reported 
a record production of doors during August. Ac- 
cording to George J. Osgood, general manager of 
the company, the August output of the plant ex- 
ceeded any single month’s production in the his- 
tory of the company. 

The Buffalo (N. Y.) door factories and planing 
mills have had an excellent summer season, but are 
beginning to note a reaction in the trade, due no 
doubt to the fact that lumber and building mate- 
rials are not moving freely on the railroads. Build- 
ers are hesitating to go ahead under the present 
uncertain conditions. Lumber prices are also un- 
certain, but for the most part are pretty firm. 


Sash and door men of Baltimore, Md., have good 
reason to be gratified at the state of business, but 
they are badly handicapped in obtaining raw mate- 
rials and in making shipments of their finished 
products owing to the continued railroad strike. 
Many of the plants are behind weeks, and even 
months, with their orders and stock sizes of both 
sash and doors have run very low in supply. Con- 
sequently the tendency of quotations is upward 
and some contractors are offering a premium for 
prompt or favored shipments. 


The Minneapolis and St. Paul manafacturers 
are finding a revival of city trade on, but country 
buying is still light. It has shown some improve- 
ment, but is a long way from normal. The low 
price of wheat and growing difficulty in getting 
cars for shipment are combining to hold down farm 
buying in the Northwest. Prices are firm as a 
consequence of the stiff lumber market and ad- 
vances in glass. 

Despite transportation difficulties there is a good 
demand for millwork of all kinds, including doors 
and sash, in Columbus (Obio) territory. Mills are 
kept busy and orders have been booked for some 
time in the future. Home building is going for- 
ward actively and this is reflected in the demand 
for millwork. Some of the mills are experiencing 
trouble in getting raw materials, but this has not 
caused much let-up as yet. Prices are firm tho 
some rather marked advances have been announced 
recently. 

San Francisco (Calif.) sash and millwork plants 
have plenty of business with building work very 
active. Sash and door factories in the Bay coun- 
ties region are employing full forces and taking 
eare of orders. Finished door factories connected 
with the white and sugar pine mills are making 
good output and have no difficulty in making sales. 
Shipments are going forward without much delay. 

The window glass situation is described as “most 
extraordinary,” for the demand has increased, when 
the contrary was expected, and indications are that 
the next few months in the industry will be very 
busy ones. Depletion of stocks and the transporta- 
tion situation have resulted in heavy demands upon 
the jobbers’ stocks and as a result prices are ad- 
vancing. 

S@aaeaeaeaaaaaaaaeaannas 

CAR SHORTAGE now means coal shortage, and 
coal shortage means suffering and misery. You 
can do your utmost in the crisis by unloading 
with all possible speed every loaded coal car 
that comes to yous 


If It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J.H. Mackelduff, Manager 


General Sales Office, 1234 Commercial Trust Building. 
Phone, Spruce 1593. Philadelphia, Pa. 





Chicago _New England St. Louis 
Rep tative, tative, Representative, 
James N. Woodbury, J. J Bertholet Wm. Dings 


11 S. La Salle St. 
Chicago, Ll. 
Phone, State 9022. 


The Largest Poplar Mill in the world. 


want TIMBERS | 


For bey kinds of Construction pu 
LAR and other Wabecedn 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 


30 Hemming St. 
Boston, Mass. 


Railway Exchange, 
St. Louis, Mo. 
































New Hampshire 
Stave & Heading Mill 


BIRCH, 874, 10/4, 16/4 








MAPLE, 5/4 and 8/4 
Mill at Sales Office: 
No. Stratford, N. H. 79 Wall St., New York 
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For high grade stock, well milled 
and uniformly graded, send us 
your orders, 


Monteola Hardwood Mills 


Manufacturers GLENFIELD. N. Y. 
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Manufacturers 


| Short Leaf Pine and Hardwoods 

















3c Oak Flooring 
theBest ak tecing 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, »>*.50. AMERICAN LUMBERMAN, Publian- 
erg, 431 _S.. Dearborn 8t., Chicago, Il. 
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It's Goms Big 


Everywhere lumber dealers are success- 
fully selling Bessler Movable Stairways to 
people who want to make sleeping rooms 
out of attics or workrooms above garages. 


Saves Nearly 
Half a Room. 






Folds up out of way 
when not in use. 







Bessler 
Movable 
Stairway 


is the pioneer movable stairway —its 
dependability has been proved by 
eleven years of success. Let us tell 
you why the Bessler offers the best mov- 
able stairway sales proposition on the 
market today. 


The Bessler Movable 


AKRON, OH1I0 Stairway Co. 
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MISSISSIPPI : 
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Yellow Pine 


Yard Stock, Railroad Timbers, 


Shed Stock, Car Material, 
Timbers, Implement Stock, 
Factory Flooring, Crating Stock. 


Put us to the test 
on your next order. 


Colonial Lumber Co. 


MANUFACTURERS JACKSON, MISS. 


L AND WHOLESALERS 


¢ LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 








~ 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 


MILLS AT 
\_ Moss Point Howison Ten Mile Cedar Lake 
480 Randolph Bldg. 
Frank Spangler 1st. 
Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 





Daily Capacity 
400,000 Feet. 














AND OTHER SOUTHERN HARDWOODS 
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CLEVELAND, OHIO 


Sept. 11.—J. V. O’Brien, secretary of the Re- 
serve Lumber Co., in discussing market conditions 
said: ‘There is a fair volume of business, but the 
railroad strike is hurting trade. We are having 
a difficult time securing shipments, especially of 
pine from the South.” 

L. 8S. Cantlon, secretary of the Dille Road Lum- 
ber Co., stated: ‘We are enjoying a fair amount 
of business, last month being one of the biggest in 
the history of the company. Building activities 
in the city have been quite extensive for some 
time, but the railroad strike is causing a slight 
let down.” 

A large volume of business from the anthracite 
districts of Pennsylvania and West Virginia will 
be done after the settlement of the coal strike, 
according to C. H. Foote, of the C. H. Foote Lum- 
ber Co. Hl. E. Leake, sales manager for the com- 
pany, is now down in this district with his sales- 
men. 

W. LP. Hilton, of the Peter Kuntz-Hilton Lumber 
Co., is on his vacation, and will not return until 
the latter part of September. 

A fishing trip to Georgian Bay was made last 
week by C. Krauss, of the Lake Shore Saw Mill & 
Lumber Co., who was accompanied by his sons. 


EVANSVILLE, IND. 


Sept. 11.—The demand for hardwood lumber is 
very good, according to local manufacturers and 
wholesalers. The railroad situation is said to be 
gradually improving. The semiannual furniture 
market in Evansville that started Monday under 
the auspices of the Pvansville Furniture Manu- 
facturers’ Association, is expected to stimu- 
late greatly retail trade in the central western 
States during the next several weeks. The veneer 
mills here are running on fairly good time. Desk, 
chair and table manufacturers report their trade 
very good. Stave mills in this section have not 
been doing much business lately, but indications 
are the demand for their product will improve 
shortly, as a result of the good tobacco crop in 
Tennessee and Kentucky. Logs are not coming 
in very freely owing to the congestion of freight 
along the railroads in the South. Some logs are 
being brought here by raft from points along Green 
and Barren rivers in western Kentucky. Planing 
mills report a fair trade. Reports from rural 
communities are to the effect that farmers are 
buying more liberally than a year ago. 


‘LOUISVILLE, KY. 


Sept. 11.—There is a considerable volume of 
lumber in transit, which is showing slow move- 
ment because of congestion resulting from the long 
strike of shopmen, but the railroads have been 
cleaning up accumulations the last few days, and 
are beginning to take shipments again, with the 
result that there is a betterment in conditions. 
No shortage of hardwood supplies is felt here, but 
retailers and jobbers handling softwoods are com- 
plaining over the fact that they are unable to 
secure shipments. Movement from local yard 
stocks of jobbers has been heavy, and stocks are 
getting low. Some jobbers as well as local manu- 
facturers report the heaviest stock shipments in 
their history from local yards, but that they are 


moving practically nothing from their southern 
mills. Local quotations are steady as a whole, 


there being a good demand for poplar, white and 
red oak, ash and common gum, principally in 
sap. Boxboards, siding and shook are in fair 
demand. Cooperage is moving better. Quotations, 


inch stock: Quartered oak, FAS, $140; common, 
$75; plain, $110 and $60; poplar, FAS, $115; 


saps and selects, $80; common, $55; quartered red 
gum, $115 and $70; plain red, $100 and $62.50; 
sap, $48 and $34: walnut, FAS, $210; selects, 
$150; common, $100; ash, $90 and $50; 6/4, $100 
and $60; 8/4, $110 and $70; 10/4, $115 and $80; 
12/4, $125 and $95. 

H. J. Gates, of the Louisville Point Lumber Co., 
reported that from the standpoint of footage, the 
company shipped the largest business in its history 
during August, due to open shipping north of the 
Ohio River, and the fact that southern shippers 
were cut off from the markets. 

E. B. Norman, of the Holly Ridge Lumber Co., 
stated that production at his upper mills was 
stopped, due to inability to move logs to mills, and 
that August production was off 500,000 feet, but 
that it looked as if there would be plenty of hungry 
buying this winter if traffic conditions improved. 

Preston Joyes, of W. P. Brown & Sons Lumber 
Co., said that August was a very good month with 
the company in so far as the. Louisville yard was 


concerned, but very unsatisfactory at the mills, 
where the company had to shut down everything 
but one mill on account of inability to move logs 
to them. He reported a very active demand for 
pine, white and red oak, sap gum and poplar. 


SOPERTON, WIS. 


Sept. 11.—The Menominee Bay Shore Lumber 
Co., of this place, is again in full production 
after a shutdown of: more than a year. Despite 
the general shortage of labor in the industry, no 
difficulty was encountered in securing a crew. 
Woodsmen, however, are scarce and of inferior 
quality and the labor turnover in the camps is 
excessive. The company continues, as has been its 
custom, to log on just such seale as will supply 
the demands of the mill. At present the timber 
being logged averages about half hemlock and half 
hardwoods in which maple, birch, basswood and 
soft and rock elm predominate. 

The yard stock of the company has become 
greatly depleted, due to the prolonged shutdown, 
and is perhaps the lowest it has ever been in the 
seventeen years of the company’s operation here. 
But fresh piles of lumber are beginning to loom up 
among the old weather stained piles and the out- 
look is promising for an early return to the old 
condition of an assortment of hemlock and hard- 
wood lumber that will meet the varied demands of 


the trade. 
MARINETTE, WIS. 


Sept. 11.—Despite the continuance of the rail 
strike that is causing so much inconvenience to 
millmen and others, the mills in this vicinity are 
kept running. Prices remain about the same and 
the demand, considering the conditions existing, 
is good, 

The schooner Our Son, one of the few remaining 
schooners on the Great Lakes, was in port this 
week with a load of cedar for the Crawford Cedar 
Co., of Menominee, Mich. It is the first cargo of 
the kind to come here this season. 

The largest shipments of lumber this season 
from any port on Chequamegon Bay have been 
made from Bayfield Harbor, the Wachsmuth Lum- 
ber Co. during the last week having shipped by 
boat 1,500,000 feet. The Helen C cleared with 
500,000 feet for Cleveland and the Peshtigo for 
Rochester, N. Y. 


MERRILL, WIS. 


Sept. 11.—The box manufacturing business in 
the Merrill district is good, but manufacturers are 
not closing orders far in advance. No. 2 common 
maple is being purchased at $33, while No. 2 com- 
mon birch is $10 less, with large purchases re- 
ported at $17 a thousand. 

The plant of the Chicago Box & Crating Co. at 
Washburn, Wis., has put on a night shift this 
month to take care of the increase in business. 

Corwin & Anderson, of Ontonagon, Mich., have 
sold’ 1,500,000 feet of hemlock logs to furnish a 
cut for the sawmill at Sagola, Mich., operated by 
the Sawyer Goodman Co. The timber was cut last 
winter, and the price was $18 a thousand. The 
Thompson-Wells Co., of Menominee, Mich., has 
purchased 2,000,000 feet of hemlock logs, cut last 
winter, from R. A. Anderson, of Ontonagon. The 
price was $36,000. 

Sixty-five acres in the heart of Stanley, Wis., 
will be given by the Northwestern Lumber Co. as 
a park, a memorial to the late George H. Chapman, 
former mayor of that city and for seventeen years 
in charge of the lumber company’s activities. 


COLUMBUS, OHIO 


Sept. 11.—-There is a fairly good demand for all 
hardwoods and southern pine stocks in Columbus 
and central Ohio territory. Transportation dif- 
ficulties are now the worst feature and some 
prospective buyers are holding off because of in- 
ability to secure shipments. Yards are good pur- 
chasers of both hardwoods and southern pine. 
Factories are also coming into the market more 
and more. Dry stocks are plentiful and at many 
mills there is a considerable accumulation, which 
has caused a curtailment of production in certain 
quarters. 

The W. M. Ritter Lumber Co. reports a good 
demand for hardwoods with retailers the best cus- 
tomers at this time. Factories including automo- 
bile concerns, furniture factories and box concerns 
are also buying rather liberally. Some railroad 
orders are also being booked. Prices are firm and 
all changes are toward higher levels. F. B. Pryor, 
sales manager of the company, left a few days ago 
for a month’s trip to the Pacific coast. 

The American Column & Lumber Co. reports 4 
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large number of inquiries for hardwoods, all of 
which are being turned down because of the rail- 
road situation. The mills at Stark, W. Va., are 
in operation and a large stock is being accumu- 
lated. 

W. L. Whitacre, head of the W. L. Whitacre 
Lumber Co., reports a very strong demand for all 
items of southern pine. It is not a question of 
price as much as of ability to ship which is 
attracting purchasers. ‘Transit cars are rather 
numerous as there are a large number of lists out. 
Flooring, siding and finish are the strongest items 
in the market. 

L. B. Schneider, sales manager of the John R. 
Gobey Lumber Co., reports a strong demand for 
southern pine but inability to ship. The company 
is now confining its attention largely to hardwoods, 
which are coming thru better than are softwoods. 
The shingle market is holding up well. 


MILWAUKEE, WIS. 


Sept. 12.—Strong markets in hardwood are re- 
ported by local lumbermen, who state that the 
demand continues to maintain a satisfactory pace. 
Present indications are that there will be no lower 
prices for hardwoods during the next few months 
under the present conditions of labor shortage, 
lack of transportation equipment, and the un- 
usually heavy house building program. There is a 
good demand from the automobile trade. Flooring 
manufacturers are strong factors in the present 
situation. Low grades are moving well into box 
and crating channels. ‘Transportation difficulties 
being on the increase, more buyers are gradually 
coming into the market. A big demand for lum- 
ber is coming from railroad car shops to repair 
cars and build new ones. Building operations in 
Milwaukee continue to outstrip those of last year. 
Last week the record was about $100,000 ahead of 
the same week in 1921. For the year to date per- 
mits have been issued for buildings valued at $22,- 
338,925, compared to $16,184,544 up to the same 
time last year. 


MEMPHIS, TENN. 


Sept. 11.—Despite an excellent demand from all 
major sources, the hardwood industry is in rather 
chaotic state because of inability of manufacturers 
and wholesalers to secure transportation facilities. 
Furniture manufacturers are in the market for 
southern hard woods in a more energetic manner 
than for some time. There is also a vigorous de- 
mand for plain red and white oak, in Nos. 1 and 2 
common, from flooring manufacturers. The latter 
have full order files and they are uneasy over the 
supply of raw material. This accounts for the 
fact that they are offering a premium in order to 
secure their needs. Automobile interests continue 
to buy, while there is a good demand for low 
grade lumber from box and heavy crate manufac- 
turers. Miscellaneous consumers, too, are in the 
market. Some consumers are holding back and 
awaiting further developments in the transporta- 
tion situation but they are apparently in the mi- 
nority. Difficulties of securing prompt shipment 
are stimulating important consumers in their effort 
to add to their dwindling supplies of raw materials 
before deliveries are rendered even harder to secure. 
Export demand is holding up well. From every 
angle, demand represents the most pleasing factor 
in the hardwood situation; transportation repre- 
sents the most unsatisfactory. Some members of 
the trade are refusing to accept further orders. 
The upward trend of prices is partly responsible. 

The Erskine Williams Lumber Co. announces 
thru Erskine Williams, secretary-treasurer, that it 
has authorized an increase in its capitalization 
from $25,000 to $80,000. It also announces the 
opening of yards at Mounds, IIl., in charge of C. J. 
Bernauer, who has been elected vice president. 
These yards are for the purpose of facilitating 


deliveries of lumber to the consuming trade, with — 


particular reference to ash, oak and cypress. G. F. 
Kerns, of Chicago, has been reélected president 
while Mr. Williams succeeds himself as secretary- 
treasurer. This firm takes the entire cut of two 
large band mills. 

The Bear State Handle Co., Camden, Ark., ac- 
cording to information reaching here, is working 
its plant on double time to take care of its increased 
business. It is now engaged on a large order for 
export. 

H. J. M. Jorgensen, chairman of the Smith- 
Hughes lumber inspection class, conducted under 
the auspices of the Lumbermen’s Club, of Memphis, 
announces that J. D. Allen, jr., of the F. E. Miller 
Lumber Co., will have charge thereof this season. 

The W. G. Kirkland Lumber Co. has been organ- 
ized at Tupelo, Miss., with W. G. Kirkland, Mrs. 
E. B, Kirkland and N. B. Buchanan as incorpora- 
tors. 

C. A. Price, manager of the plant of the Amer- 
ican Car & Foundry Co., east Memphis, says that a 
considerable percentage of the order of the Frisco 
system for new equipment, including 1,500 gondola 
cars, will be filled at this point. 


INDIANAPOLIS, IND. 


Sept. 12.—In spite of a curtailment in the 
volume of new construction, demand for hardwoods 
seems to be expanding and prices are much firmer 
than a week ago, with advances in some lines. 
Much of this condition is believed due to the rail 
situation. Deliveries are getting pretty scarce 
and stocks both in the industrial plants and retail 
yards are very low. Orders are coming thick and 
fast to the distributers, with urgent requests for 
immediate deliveries. The flooring manufacturers 
especially seem to be in need of raw materials. 
Furniture factories are not buying, or even order- 
ing in the volume expected. 


Announcement has just been made of the or- 
ganization of the True-Hixon Lumber Co., which 
will engage in the wholesale lumber business here. 
Cc. J. True, president, and A. W. True, treasurer, 
of the new company have been connected with 
True & True Co., of Chicago, and also True & True 
Lumber Co. of Indiana. Fred Hixon, secretary 
and general manager, was formerly connected with 
the Green-Wilkinson Co., and for many years cov- 
ered the territory for the Anson-Hixon Co., of 
Indianapolis, and True & True Co., of Chicago. 
Since 1912 he has been acting in the capacity of 
general manager for the True & True Lumber Co. 
In addition to these officers there is associated 
with the firm R. B. Daley, formerly with True & 
True Co., C. H. Nold Lumber Co. and the Hilgard 
Lumber Co.; and Orval Hixon who has been con- 
nected with True & True interests for twelve years. 
The new organization has ample financial backing. 


In discussing recent developments in lumber and 
allied industries, L. A. McDonald, second vice presi- 
dent of the National Dry Kiln Co., says that the 
improved conditions in the industry are reflected 
in the number of new orders that are being booked 
by this company. Among orders recently placed 
with the National was one from the Willys-Over- 
land Co., Toledo, Ohio, which is installing equip- 
ment in ten National automatically controlled dry 
kilns, making a total of fifteen Nationals at that 
plant. Other concerns that are putting in addi- 
tional National kilns are the Constantine Casket 
Co., Constantine, Mich.; the Hayes Wheel Co., 
Jackson, Mich.; the Owosso Casket Co., Owosso, 
Mich., and the Meredith Casket Co., Meredith, N. H. 


BUFFALO, N. Y. 


Sept. 11.—Announcement was made here this 
week of embargoes on a number of railroads on 
many classes of freight, the purpose being to ex- 
pedite the movement of hard coal. Shippers must 
apply for permits to secure authorization for the 
movement of shipments to be made to connecting 
lines. Every effort is to be made by the roads: to 
bring about a rapid shipment of coal from the 
mines to destination. 


Among Buffalo retail activities of late it is re- 
ported that L. Monczyniski, whose plant on Fill- 
more Avenue was burned out last spring, has 
rebuilt the sheds and mill and has the latter run- 
ning again. Edward F. Neubecker has moved his 
yard from Rapin Place to Cornwall Street, near 
Sussex, and has already got into operation there. 
The old yard has been taken by William Rein, 
whose yard was nearby. Arthur Goldnick, who 
took charge of the yard and business of L. A. Shaw 
& Co., on Eagle Street, when Mr. Shaw located in 
Rochester, has increased the activities very mate- 
rially. George M. Zimmermann, the Eagle Street 
lumber and shingle dealer, is traveling in Europe. 
His business is being conducted by his son, George 
J. Zimmermann. 

Shingle dealers are still bringing in their Pacific 
coast products all-rail, tho that rate of $1.02 is 
9 cents higher on clears and 8 cents on stars than 
the lake-and-rail rate. If the expected heavy car 
shortage reaches the Pacific coast in full force, it is 
possible that there will be more return to the lake 
route. 

William W. Reilley is new in Albany conferring 
with Gov. Miller and State Fuel Administrator 
Woodin this week relative to the office of, Buffalo 
fuel administrator, which it is understood has been 
offered him. 

W. G. McDonald, vice president of Graves, Man- 
bert & George, has returned from his summer cot- 
tage at Byng Inlet, Ont. President Henry I. 
George, of the Buffalo company, will go up there 
this week to begin rebuilding operations. Logging 
operations in that territory will be active, because 
the drives from last year’s cut are not all in, on 
account of low water all summer. Some estimate 
that the Canadian cut is 30 percent short for this 
reason. 

The Betts Lumber Co. states that Pacific coast 
lumber has lately been moving from the mills a 
little more freely and that all dry stock available 
is readily sold. 

A. Conger Goodyear, president of the Great 
Southern Lumber Co., left last week for a trip to 
the mill at Bogalusa, La. 



















Checking Up 


That’s what most buyers 
are doing today in antici- 
pation of a lively trade this 
Fall and Winter. Better 


look over your stocks of 


Yellow Pine 


Hardwoods, Cypress, West Coast 
Lumber and Shingles, 
Ties and Piling. 





If you are not receiving our 
stock lists regularly just give 
us your name and address. 
From these lists you may ob- 
tain just the items you are 
seeking. Get in touch with 
us today. 


Thos. W. Blake 


guscuer —_ Lumber Co. 
HOUSTON, TEXAS 


MILLS AT: 
Hemphill, Warren, Cleveland and Kountze, Texas 





L 
Why Dealers Pick 


“Larite Flooring” 
/ 


It’s simply that “‘ Larite”’ offers 
a better sales proposition. You 
don’t have to depend upon 
argument to sell “‘ Larite.” It 
has plenty of merit to attract 
builders. There’s its unusually 
close grain, for example -— its 
even milling, its good assort- 
ment of widths and lengths, its 
durability, etc. Let us load 
some in your next car of 


Southern Pine 
YARD AND SHED STOCK 


Get our quotations before 
you order elsewhere. 


Carter- Kelley 
MANNING, J ymber Co. 
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Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 





| CARGO, ROUGH OR 


SHIPMENT BY CAR OR 
DRESSED 





L. C. LITCHFIELD, - 
GEO. C. FAIRCHILD, . - - 
SHORT & WALLS LUMBER CO., 





Sales Representatives: 
- «+ «+ §2 Vanderbilt Ave.,N.Y. 


PICKETT, HYDE & LANGGANSCO., - Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 


Plattsburg, N.Y. 
- Middletown, Del. 











* Why Worry 


about holding your trade when 
you can get lumber like our 


N. C. Pine 


Long and Shortleaf Yellow Pine—rough 
or dressed— Car and Cargo Shippers. 


Ellington & Guy, Inc.,"sranueno: fa 


Flooring 
Ceiling 
Roofing 











| Quick Sellers 


get when you stock our 


It is band sawed and 
carefully kiln dried. 





That is what you want and what you 


Rowland Lumber Co., Nefolk., 
Operating John L. Roper Lumber Co. 


N. C. PINE 


a 








trade. Give us atrial. 


fj e es 
North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace practically everything 
in lumber for retail yards and the factory 


Anderson Lumber Corporation 
MARION, S. 


Cc. 














North Carolina Pine 


WHITE PINE, POPLAR, 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


ee 


HEMLOCK 











Bound in Cloth. 


431 So. Dearborn St., 
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HE LUMBERMEN'S 


SEARCHLIGHT 
BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions ro other val- 
uable information on making correct estimates, 
90 pages. size 4x9 [hip pocket edition} 
Price $2.00 Postpai 
ORDER YOUR COPY TODAY 


Americag fiimberman 


CHICAGO 
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BELLINGHAM, WASH. 


Sept. ¥.—-A great growth in the cargo lumber 
business at this port is shown in a report made 
to the port commission by John A. Miller, freight 
surveyor. In the first six months of 1922 there 
was a total movement of 65,619,000 feet as com 
pared with 23,573,000 feet in the first half of 1921. 
Business with the Atlantic coast was more than 
doubled and with California it was tripled. Hawaii 
took 50 pereent more and business with Japan 
Jeaped from less than 1,000,000 to 14,355,000 feet. 
Cargo shipments this week were: Bloedel Dono 
van Lumber Mills—Steamship Cowce, 750,000 feet, 
Hawaii; steamship Cricket, 1,000,000 feet, Cali 
fornia ; steamship Minnesotan, 600,000 feet, Atlan 
tic coast. Puget Sound Sawmills & Shingle Co. 
Steamship Crickct, 250,000 feet, California. E. K. 
Wood Lumber Co.—-Steamship Lassen, 750,000 
feet, California; schooner Whitney Olson, 1,500,- 
000 feet, California; steamship Hdmore, 500,000 
feet, China. 

President J. H. Bloedel and Vice President J. J. 
Donovan, of the Bloedel Donovan Lumber Mills, 
spent three days this week visiting the retail yards 
of the Columbia Valley Lumber Co. in eastern 
Washington. They found business good in the 
fruit districts, but business men showed a_ hesi 
tancy traceable to the uncertainty of the railway 
strike situation. 

Combination of the Railway Labor Board and 
the Interstate Commerce Commission was sug- 
gested by J. J. Donovan at a luncheon of the 
Chamber of Commerce this week. He offered this 
as one solution for the country’s transportation 
problems. 


LOS ANGELES, CALIF. 


Sept. 9.—Market conditions are regarded as sat- 
isfactory and show no special change except it be 
a tendency toward rising values and firmness. 
Waterborne cargoes are promptly absorbed and so 
far this month have arrived freely; to the night 
of Sept. 5 twenty cargoes had been received, the 
capacity of the carriers having been 22,300,000 
feet. September building has started out at a 
pace that promises to equal that of August. 

The first of the three boats which are to form 
the new fleet of the Los Angeles Lumber Products 
Co., the El Abeto, has arrived and is being recon- 
ditioned at Los Angeles harbor. The Hammond 
Lumber Co.’s newly acquired boat Covena is being 
overhauled at San Francisco. She will ply be- 
tween the north and this port. 

At Anaheim on the evening of Sept. 6 the Orange 
County Lumbermen’s Club gave a dinner which 
some from this city attended. Henry Riddiford, 
David Woodhead and others motored down from 
Los Angeles. 

Some changes have recently been made in the 
Hammond Lumber Co.’s yard managers. F. N. 
Van Houten has gone to Brawley, H. C. Winter- 
burn is stationed at Calipatria and Fred C, Chapin 
at Ontario. D. R. Phillips has succeeded W. P. 
Cooper as local representative of J. R. Hanify 
Co. At Athens, the Gardena Lumber Co. is operat- 
ing a branch as the Athens Lumber Co., with 
W. H. Melrose as manager. The Southgate Lum- 
ber Co. has started at Southgate Gardens. Otis 
Fry is in charge. 


ASTORIA, ORE. 


Sept. 9.—The grand total of waterborne ship- 
ments from Columbia River mills during August 
fell below that for July by almost 2,000,000 feet, 
but the August shipments of the Astoria district 
gained over those of the preceding month by more 
than 3,000,000 feet. In August the mills of the 
Portland and Astoria districts combined shipped 
67,448,559 feet in 81 vessels as follows: 








ppeconi ~sntita Portland District 








ills Mills 
Ships Feet Ships Feet 
California o.:.. 32 36,604.831 cf 4,054,000 
oe —— ee 11 5.682.787 15 11,732,254 
Atlantic seaboard. 8 6,382,574 8 2,992,113 
TOERIB. icvessss 51 48,670,192 30 18,778,367 


There have been several notable developments 
in the lumber industry in the Astoria district re- 
cently. The Ocean Lumber Co., of San Francisco 
and Seattle, one of the largest lumber exporting 
concerns on the Pacific coast, has designated the 
Astoria municipal terminals as the assembling 
point for its export cargoes, and already is ac- 
cumulating several cargoes there for foreign coun- 
tries. Much of the lumber handled in this wise 
will be clear spruce for the construction of air- 
planes, a type of lumber in which the Astoria 
district carries on a large trade. The activities of 


the Ocean company are expected to prove a sub 
stantial boost for the foreign shipments of lumber 
in cargo from the Astoria district. 

The new Prouty mill at Warrenton is now run- 
ning and is turning out a large quantity of lum- 
ber, some of which, however, is being used for the 
completion of the mill property and the erection of 
the planing mill and box factory. 

So heavy has been the trade in lumber from the 
Astoria district mills recently that some difficulty 
has been experienced from time to time in securing 
sufficient longshoremen to handle the loading of 
the vessels, 

Karly in September the third of the big Benson 
log rafts was tewed down the coast to San Diego. 
This ocean-going structure, like the two which have 
preceded it this summer, contained about 6,000,000 
feet of fir logs, as well as a large deckload of 
cedar poles. The Benson raft left a few days after 
a similar raft of piling sent to San Francisco by 
the Ilammond Lumber Co. 


SAN FRANCISCO, CALIF. 


Sept. 9.--The month opened up pretty well in 
the local lumber trade, with building very active 
in the city and surrounding territory. Retailers 
have moderate stocks and are buying for their re 
quirements, Commission men and mill agents are 
optimistic as to fall business and have inquiries 
from many buyers. Rail shipments from the north 
have been slow, owing to car shortage and lack of 
assortments at the mills. Cargo shipments are fair 
and prices hold firm on lumber of all kinds. 


Things are improving in the export trade, with 
an increased demand from Japan, Australia, South 
America and other countries. The Douglas Fir 
Exploitation & Export Co., this city, sold 4,500,000 
feet during the week, principally to Australia. 
South America and China. The Redwood Export 
Co., this city, has sold 35,000,000 feet so far this 
year, of which 15,000,000 feet is yet to be shipped. 
There are good inquiries from Australia; two 
steamers are booked for loading at Eureka about 
1,000,000 feet each for that country during Sep 
tember. 

A. A. Dimmick, formerly of Portland, Ore., has 
been placed in charge of the California lumber 
operations of the California & Oregon Lumber Co., 
with headquarters at the general offices 2 Pine 
Street, this city. He remains a member of the 
Cutler-Dimmick Lumber Co., of Portland, which 
acts as agent for the California & Oregon Lumber 
Co. in that city. 

J. H. Holmes, president of the Holmes-Eureka 
Lumber Co., reports a cut of nearly 100,000 feet a 
day at its Eureka redwood mill, with a good de 
mand and stocks diminishing. 

The Pacific Lumber Co., this city, continues to 
operate both of the redwood mills at Scotia with 
a combined output of 11,000,000 feet a month. 
August shipments amounted to 12,500,000 feet. 
making it the heaviest shipping month in the his 
tory of the company. About one-half of this lum 
ber went east. Altho there is about 78,000,000 
feet in the yards, dry stock is short, and there is 
not enough to take care of the demand, The east- 
ern demand is holding up well and there is a good 
California and export demand, making a shortage 
in dry clear. While the principal demand is for 
building lumber, there is some improvement in in- 
dustrials. The planing mill and storage sheds will 
be enlarged so as to permit of increased shipments. 

The Fruit Growers’ Supply Co. is making a good 
cut of white and sugar pine at Susanville. Labor 
is not.so plentiful as it was, but efforts are being 
made to keep up the output of lumber and shook 
and, take care of the demands of all customers. 

The Lassen Lumber & Box Co., this city, is still 
operating both mills and the box factory double 
time at Susanville, altho the supply of labor is 
diminishing gradually. With an average output of 
300,000 feet a day, the stock of white pine has 
increased a little, and good shipments have been 
made. Orders for pine box shook will take the 
output of the factory for some time to come. A 
locomotive and four caterpillar tractors have been 
added to the equipment for handling logs. 

T. T. Lerch, sales manager of the Albion Lum- 
ber Co., who has returned from a trip to the red- 
wood mills, reports a good cut being made at Albion 
and Navarro. Dry stocks are light, with water 
shipments being made right along to take care of 
the steady demand. 

The Coos Bay Lumber Co., this city, C. A. Smith 
president, is making a large cut of fir at Marsh- 
field, Ore., and a fair cut of Port Orford cedar. 
Logging is being carried on extensively and facil- 
ities will be greatly increased. 

Fred S. Palmer, with offices in the Monadnock 
Building, this city, finds a fair demand for Cali 
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fornia white and sugar pine. Shipments are being 
made to the eastern market without much difficulty. 

J. O. Goldthwaite, general manager of the Modoc 
Lumber Co., is here from Chiloquin and reports 
that in August the white pine mill near that point 
cut 6,000,000 feet. 

The Red River Lumber Co., this city, continues 
to make a iarge cut at the white and sugar pine 
mill at Westwood and has been making shipments 
to fill orders as fast as lumber can be prepared for 
market. There is a moderate assortment on hand, 
but a shortage in a number of items in dry stock. 
Some white pine shop business can be taken on for 
future delivery, altho there is little surplus for 
immediate shipment. Prices are being well main- 
tained. 

The Sagar Pine Lumber Co, is making good head- 
way on the large modern sawmill and at the site 
on the San Joaquin River near Fresno. J. W. 
llorstkotte, of Spokane, Wash., who designed the 
mill, will pay a visit to the site where R. C. Heiner 
is looking after construction details. 

The Hammond Lumber Co., this city, finds a good 
demand for redwood and is operating the sawmill 
at Eureka with a night shift on one side. There 
is a moderate assortment on hand, but stock is be- 


van, Donovan Lumber Co., San Pedro; Avalon, 
American mill, San Francisco; Redondo, Western 
Lumber Co., Atlantic seaboard ; Santa Melta, Grays 
Harbor Lumber Co., east coast; steamer Jasinto, 
E. K. Wood Lumber Co., San Pedro. The steamer 
Raymond took from the Aberdeen Lumber & Shin- 
gle Co. a good cargo for San Francisco. 


BEND, ORE. 


Sept. 9.—Work is progressing rapidly on The 
Shevlin-Hixon Co.’s new battery of ten dry kilns 
to double the plant’s capacity for artificially dried 
timber, and at the same time work is being rushed 
on the preliminaries of construction for the new 
unit which will include a band and a gang saw. 
Sixty men are at work on both jobs. The kilns will 
be ready for use by the middle of October, says 
Gerry Horstkotte, in charge of construction, and 
pouring of concrete for mill foundations, beginning. 
today, indicated that predictions that the mill will 
be ready to cut by March 1 will be made good. 
While the new mill will not be ready until next 
spring, the new kilns will be used this winter, aid- 
ing the others in putting out seasoned lumber at the 
time when yard drying is least efficient. 

Bend is already feeling 














the results of Shevlin- 
Hixon and Brooks-Scan- 
lon construction an- 
nouncements, with the re- 
sult that local building is 
being stimulated in an 
effort to meet the hous- 
ing problem, already be- 
coming acute. 

Lumber chiefs  repre- 
senting some of the big- 
gest companies in the 
country, are visitors in 
Bend this week. E. L. 
Carpenter, head of the 
Shevlin - Carpenter Co.; 
F. P. Hixon, president 
of the Shevlin-Hixon 
Co., and T. A. McCann, 
vice president of the 
Shevlin-Hixon Co., ar- 
rived Thursday, and 
Ralph Gilchrist, owner of 
large uncut tracts of pine 
in central Oregon, reached 
Bend on the day preced- 
ing. Dr. D. F. Brooks, 
president of the Brooks- 
Scanlon Lumber Co., came 
in this morning. Officials 
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representing Shevlin in- 


The above Illustration shows a windmill built by some Chinese at a shrimp terests are on an inspec- 
camp on San Francisco Bay. The Chinese are known all over the world tion trip, looking over 
for their ingenuity and this use of wood in making a windmill is cer- jw mill construction un- 


tainly unique. The windmill supplies power to pump water and to run 
shrimp cleaning machines and is said to be efficient 


der way, and are leaving 
tomorrow for McCloud, 





ing shipped as fast as it dries. Water shipments 
are being made to the company’s yards at San 
Pedro. ‘The fir mill at Astoria, Ore., is making its 
usual cut and shipping out steadily. 


ABERDEEN—HOQUIAM, WASH. 


Sept. 9.—Cargo shipments from Grays Harbor 
during August aggregated 61,315,861 feet, carried 
in forty-seven vessels. Three vessels sailed for the 
Hawaiian islands with 2.601.415 feet, six to for- 
eign ports with 11,879,120 feet, six for the Atlantic 
seaboard with 15,260,236 feet. 

A dredge has arrived to begin deepening the en- 
trance to Grays Harbor. 

The car situation shows very little improvement, 
altho twelve hundred cars of lumber were shipped 
from the Harbor during August as against a thou- 
sand cars in July. Not any of the mills are receiv- 
ing enough cars to take care of their orders. 

. A. Gunter, of the Gunter Lumber Co,., Kansas 
City, who represents several Grays Harbor mills in 
the Seuthwest, spent some time recently among the 
mills on the Harbor. 

O. M. Kellogg, manager of the E. K. Wood Lum- 
ber Co., a resident of Grays Harbor for twenty- 
eight years, has moved to California. His son, 
George G. Kellogg, will succeed him as manager of 
the mill in Hoquiam. 

Frank N. Blagen, purchasing agent of the Grays 
Harbor Lumber Co., shipped as a deck hand on 
the tug Tatoosh on her return trip to San Fran- 
cisco. Federal regulations prohibit passengers be- 
ing carried. Mr. Blagen wired his brother, Henry 
W. Blagen, on his arrival: ‘Sea calm and grub 
good, but earned every bite. Was paid off today 
and will return home next week.” 

Vessels in port today are Nehalem, Bay City 
Lumber Co., loading for San Pedro; steamer Provi- 
dencia, Mexico, and schooner Irene, Honolulu, A. J. 
West Lumber Co.; Clyde Maru, Japan, Schafer 
Bros.; Geo. L. Olson and Willie A. Higgins, San 
Pedro, Wilson Bros. & Co.; motorship Wm. Dono- 


Calif. Mr. Gilchrist is 
looking over his holdings in this section in com- 
pany with his local representative, Frank Dushau, 
and Dr. Brooks is conferring with the local man- 
agement in connection with a number of details 
of new construction. ' 

R. D. Moore, assistant general manager of the 
Shevlin-Hixon Co., returned to Bend recently from 
a honeymoon trip to the beaches on the Pacific 
coast. Mrs. Moore was formerly Miss Eva Roche, 
teacher in the Bend high school, and a graduate 
of the University of Oregon. 


SEATTLE, WASH. 


Sept. 9—There fs all the fir business any manu- 
facturer or wholesaler can handle, provided he 
cares to book it. The situation thruout is almost 
an exact parallel of that prevailing a week ago, 
with respect to the volume of demand, the strength 
of the market, and the reluctance of dealers to take 
too great a chance on the future. If there is any 
difference in car supply, the shortage is even more 
acute than ever. The West Coast association re- 
view, covering 123 mills for the week ended Sept. 6, 
shows these figures: Production, 84.558.505 feet, 
2 percent above normal; orders, 82,600,848 feet, 2 
percent below production; shipments, 70,628.983 
feet, 14 percent below orders. Forty-five percent 
of all new business was for water delivery, amount- 
ing to 37,120,847 feet. Of that aggregate, 27,591,- 
631 feet was for domestic cargo delivery and 9,529- 
216 feet for overseas shipment. New business for 
delivery by rail amounted to 1,516 cars. Thirty- 
eight percent of the week’s lumber shipments moved 
by water. This amounted to 26.768.983 feet, of 
which 19,248.607 feet moved coastwise and inter- 
coastal and 7,520,376 feet export. Rail shipments 
amounted to 1,462 cars. Unfilled domestic cargo 
orders total 106,316,259 feet. Unfilled export or- 
ders, 61,460,995 feet. Unfilled rail trade orders, 
7,211 cars. In thirty-five weeks production has 
been 2,833,657,658 feet; new business, 2,814,228,- 
818 feet; shipments, 2,771,421,586 feet. 

Cc. J. Hogue, lL. S. Keith and H. S. Stronach, of 














f N.C. PINE } 
Service 
You Want 
is the kind our facilities 
enable us to render at 
all times. 
Our mills have a daily 
cats of 300,000 feet 
0 
BAND SAWN AND KILN DRIED 
* 
N.C. Pine 
ROUGH or DRESSED LUMBER 
You'll find i 
¢ Sms 
a unexcelled in 
% Partition, Ceiling, 
@. Moulding, Trim, 
7% Lath, Dimension. 
Inquiries and orders solicited for 
rail or water shipment. 
Surry Lumber Company 
Fee goiame" ~—- Baltimore, Maryland 








North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 
Foreman - Blades Lumber Co. 
ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE oir Sais, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C. 














A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE || CYPRESS 
LUMBER one 
Kiln Dried, Dressed GUM 


and Rough 
Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills: Edenton, N. C. 
Columbia, N. C., Ahoski, N. C. Cap. 140,000 per day. 


General Office, NORFOLK, VA, 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
‘nventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8 
Dearborn St., Chicago, Tl. 
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Southern Pine 
CYPRESS 


Yard Stock 
Shed Stock 


Eastern Office: ° 

50 E. 42nd St., Timbers 
New York. Piling 
Western Office: 


Our Specialty: 
Railroad and 
Car Material 


Stephens Lumber Co. 


Home Office : eaenian FLA. 


Hibernia Bank Bldg., 
New Orleans, La. 











0% ' a 
Poitevent & Favre 


Lumber Co. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
\ “Poitevent’”’ Mandeville. La. Y 


Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 
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Long Leaf 


Yellow Pine 


Car Sills and 
Bridge 
Material 










or Dressed 
6x8 to 18x18 up 
to 50 feet long. 







Let us k now your needs. 


Henderson Land 
ante & Lumber Co. 


Fox, Ala. 
TUSCALOOSA, ALA. 








Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 


W.M. Carney Mill Co., Atmore, Ala. 


High Grade 
Shed Stock 











Stortleaf Yellow Pi 


Finish, Boards, Dimension, Flooring and Drop Siding 


Poplar,Gum,O0ak 


Mixed cars if desired. 


athropkumber ex Company, 


Kathi0p,A. 


MOTOR TRUCKS AND TRACTORS 
Gold by using the classified department. If 
to FY or want to buy, insert 9 advertisement ts on 
**Wanted and For Sale Department’’ of the AMBRIOAN 
LOUMBERMAN, Manhattan Building, Chicago, Il. 





the West Coast Forest Products Bureau, were in 
Vancouver, B. C., Thursday, in connection with 
arrangements for British Columbia coéperation in 
the work of the bureau. All three of the field men 
appeared at a luncheon given in their honor. Mr. 
Hogue and Mr. Keith went to Rupert before taking 
a train for Montreal. Mr. Stronach will canvass 
British Columbia territory for about a month, prior 
to returning to Seattle. 

N. J. Block, a lumberman who has lived on the 
Coast for many years and has had experience in 
manufacturing and selling, has become manager 
of the railroad and industrial department of L. H. 
Ives & Co. Following the war, Mr. Block was on 
inspection duty with the Railroad Administration, 
and later for two years had headquarters in Chi- 
cago, from which point he covered practically the 
entire United States in specializing on railroad and 
industrial stock. 

John P. Wilkes, wholesale and commission lum- 
berman of Grand Rapids, Mich., was a Seattle 
visitor this week. Mr. Wilkes left for Tacoma and 
points south, and will return and visit British 
Columbia before going east again. 

The new Ross gas carrier is having a popular 
reception among Pacific coast mills and bids fair 
to gain as high reputation as its predecessor, the 
Ross electric carrier. The gas carrier comes in 
especially where mills are operating continuously 
day and night, thereby not allowing time for 
charging the electric batteries, which is necessary 
with the electric carrier unless the company is 
equipped with sufficient auxiliary batteries. Dur- 
ing the week, three of the new Ross gas carriers 
were delivered to the Bloedel Donovan Lumber 
Mills at Bellingham, Wash. Last week, one of 
these machines was delivered to the Puget Sound 
Saw Mills & Shingle Co., also at Bellingham, and 


another to the Crown Lumber Co.’s plant at’ 


Mukilteo, Wash. The Murray Jacobs Co., of this 
city, selling agent for the Ross carrier, has an- 
nounced the advent of a new Ross product, namely 
an industrial tractor; and that company expects 
delivery of the first one of these machines in the 
very near future. H. B. Ross, designer and 
patentee of the Ross carriers, now in Benton Har- 
bor, Mich., was formerly a Seattle man and well 
known to lumber manufacturers of Oregon, Wash- 
ington and California, as the designer and manu- 
facturer for a number of years of the Stetson-Ross 
planing mill machinery, 


PORTLAND, ORE. 


Sept. 9.—Sale prospectus of 890,000,000 feet of 
timber, largely pine, in the’ Malheur national for- 
est, was received here this week from Washington, 
D. C., and attracted considerable attention because 
this is the first sale to be made by the Government 
on a plan infended to make perpetual the timber 
supply. While 68,000,000 feet is to be cut each 
year, this harvest, it is figured out, will be replaced 
by new growth in the huge area. The purchaser 
of the timber will be required to build a common 
carrier railroad from Crane, in central Oregon, into 
the timber, a distance of about 75 miles. The land 
is exceptionally level, however, which makes rail- 
road construction a small problem beyond the cost 
of labor and material. In many places very little 
grading has to be done. 

The foreign demand for lumber shows marked 
improvement, Japan, particularly, coming into the 
market again. Several vessels are now in the har- 
bor loading for foreign destinations. 

The red cedar shingle market is fairly active, 
with stars showing more strength than clears. 

As a result of the active demand for lumber a 
good number of mills in this district are now 
working double shifts, and because of the destruc- 
tion by fire of its Wendling mill, the Booth-Kelly 
Lumber Co. is working three shifts at its Spring- 
field mill. Mills here and on the lower Columbia 
River operating double shifts are the St. Helens 
Lumber Co. and the Columbia County Lumber Co. 
at St. Helens; the Eastern & Western, Peninsula 
Lumber Co., the Westport Lumber Co., the Warren- 
ton Lumber Co. and the Inman, Poulsen Lumber 
Co. in Portland. 

Construction of a lumber finishing mill at Hood, 
near Underwood, Wash., has been begun. Material 
for the mill operations will be brought by a 9-mile 
long flume from the Little White Salmon Valley. 
The flume company secured 80 acres of land at 
Hood to accommodate a large lumber manufactur- 
ing plant. It has leased its sawmill up in the tim- 
ber, with flume and sufficient room at Hood for 
operation, to W. D. Douglas, who is actively en- 
gaged in development of the project. The mill now 
building and the sawmill in the timber are of small 
capacity, but the project calls for mills next year 
of 100,000 feet a day capacity, with increase later 
to two or three times this output. 

The Mooers Logging Co., of Astoria, has been 
organized by four men long interested in the log- 
ging industry in the Columbia River district. They 
are William F. McGregor, William P. O’Brien, 
Charles H. Callender and George Mooers. The new 


company is capitalized for $100,000 and will oper- 
ate at Skamokawa, in the vicinity of Astoria. The 
camp which has just started operations is modern 
in every respect. As the timber includes consid- 
erable fine cedar it is probable that a shingle mill 
will shortly be added to the industries of that sec- 
tion. 

J. W. Chase stated today that the J. W. Chase 
Lumber Co., with offices here, has added to its 
source of supply of stock the output of the 
Deschutes Lumber Co. near Prineville, which is 
cutting white pine with an 8-hour capacity of 
40,000 feet. Mr. Chase is also handling the output 
of a mill at Klickitat, Wash., which will cut 1,000,- 
000 feet this fall. 


Charles E. Sand, who recently opened an office 
in the Gasco Building, after retiring from the Gris- 
wold-Sand Lumber Co., is now specializing in buy- 
ing for clients in all parts of the country, among 
them several railroads and large industrial con- 
cerns. He is also acting as purchasing agent for 
a number of eastern lineyards. 


G. B. McLeod, manager of the Oregon division 
of the Hammond Lumber Co. and vice president, 
left for San Francisco this week on a business trip. 
Sales Manager Harry Edward says that the lumber 
business is fine and there is every reason to believe 
it will continue so for some time. 

J. R. Halstead, vice president of the J. D. Hol- 
stead Lumber Co., of Phoenix, Ariz., was a Port- 
land visitor during the week. 


A large delegation of Portland business men 
went on a special train today to, Vernonia in the 
Nehalem district to attend the celebration that 
marked the completion of the Portland, Astoria & 
Pacific Railroad. The new road extends northwest- 
erly from Wilkesboro on the United Railways line 
of the Spokane, Portland & Seattle, for a distance 
of 36 miles and taps immense areas of standing 
timber in Columbia and Clatsop counties. Further 
interest is centered in this celebration from the 
fact that Vernonia has been chosen as the site for 
the new mill to be erected by Oregon-American 
Lumber Co., of which Chas. S. Keith, of the Central 
Coal & Coke Co., Kansas City, is the principal 


factor. 
CENTRALIA, WASH. 


Sept. 9.—All the mills in this district are operat- 
ing and practically all the logging camps are run- 
ning. Lumber production is at normal with ship- 
ments a little under normal on account of the 
car situation. The main line and harbor points 
are receiving their usual car supply but the branch 
line points are unable to get over 75 percent of 
their requirements. Dimension is strong at List 
B, with flooring about $12 over list. Timbers are 
being offered also at list. Shingles are strong at 
$3.25 for *A*. Lath show a tendency to advance. 

The Long-Bell Lumber Co., of Kelso, has secured 
the use of the dredging equipment and one of the 
large dredges of the Port of Portland and work 
has begun on a 13-mile dike at the Long-Bell com- 
pany’s new mill site at the mouth of the Cowlitz 
River. 

Shipments from Willapa Harbor were unusually 
heavy for the last month, a total of twelve vessels 
from that port carrying nearly 10,000,000 feet of 
lumber and lath and about 5,000,000 shingles. 


The Cowlitz Lumber Co., of Castle Rock, is 
ready to begin construction on the 10-mile logging 
road to its timber east of that point. The Munson 
interests of Pennsylvania own about 400,000,000 
feet of high grade timber and it is planned to 
log their holdings dumping the logs in the Cowlitz 
River near Castle Rock and rafting them to Kelso. 
George A. Taylor is the general manager of the 
new company. 


TACOMA, WASH. 


Sept. 9.—The car shortage is growing more 
acute and the inland mills, especially, are feeling 
the pinch. During the early days of the strike 
relief was given many of these plants by the rail- 
roads furnishing cars to haul their output to tide- 
water where it was shipped by water. The port 
of Tacoma docks have handled large shipments 
from the mills in Pierce and Lewis counties. The 
millmen now complain that it is almost impossible 
to get cars for even this short haul and that their 
output has been seriously curtailed during the last 
week by the lack of equipment. The grain move- 
ment has begun and unless the strike is settled soon 
the car shortage will be worse than it has been 
since war times. 


Lumber carriers at the Tacoma docks last week 
included the following: For the Atlantic coast, 
Edward Luckenbach and Hamburg Maru at the 
St. Paul mill; for the Orient, Amazon Maru and 
Arizona Maru at Milwaukee dock, Azumasan Maru 
at St. Paul mill and Protesilaus at Port dock; for 
Australia, Las Vegas at Port dock; for South 
Africa, Saikoh Maru at Puget Sound Lumber Co.; 
for California, H. B. Lovejoy at Dempsey mill, 
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San Diego at Tidewater mill and Everett at Termi- 
nal dock. 

Another line of lumber carriers to handle lumber 
shipments between the Pacific and Atlantic coasts 
will operate between Puget Sound ports and the 
east coast when the Pacific Mail Steamship Co. 
starts service this month. The new service of the 
company thus established marks its entrance into 
the Puget Sound field. Tacoma will be one of the 
principal ports of call and the company has estab- 
lished an agency here. The service will be started 
with five large steamers. 


Plans for the construction of a modern sash and 
door factory are being made by the Clear Fir Lum- 
ber Co., of Tacoma. The new plant will be located 
on a site adjoining the present mill and the ground 
for site is now being cleared. John Snyder, presi- 
dent of the company, admitted that the new plant 
is contemplated, but said that nothing would be 
done at the present time aside from clearing the 
site. 

State timber lands appraised at $267,000 will be 
sold Oct. 3, according to an announcement from 
the State land commissioner. The largest timber 
tracts are in Pierce, King, Jefferson, Lewis and 
Whatcom counties. Sales will be made at each 
county seat on the date named. 


WINNIPEG, MAN. 


Sept. 11.—The coal strike in district 18 of the 
Alberta mines has been settled and the miners 
returned to work on Tuesday last. The railroads 
are straining every effort to place cars at the mines 
in order to prevent any serious coal shortage, espe- 
cially in the small towns where coal stocks are 
reported extremely low. With the heavy movement 
of grain and coal a car shortage has been reported 
by some of the Coast mills. Retailers report that 
they do not expect any large volume of business 
this fall and have stocks enough to take care of 
any immediate demand for granary construction 
ete. Local wholesalers confirm this report and 
say the last week was the quietest of the year. 
These conditions have had a tendency to weaken 
the market on certain items, and some mills have 
instructed their representatives to accept business 
on the old list until further advised. 


Northern spruce prices remain firm owing to the 
continued demand from the United States. All 
spruce mills are still working double shifts. 
Herb Patterson, the newly appointed sales man- 
ager of the B C Spruce Mills (Ltd.) at Lumberton, 
B. C., said before leaving Winnipeg to assume 
his new duties, that the concern expected to start 
shipping by Sept. 15 and that the largest part of 
the stock this year would go to the American 


market, 
KANSAS CITY, MO. 


Sept. 12.—Buying in the lumber market here is 
becoming somewhat apathetic. Retailers are not 
eager to place orders, and manufacturers, in many 
instances, are no more eager to accept new busi- 
ness, as they have enough orders on hand to keep 
them busy four to six weeks. This is especially 
true of the southern mills, both pine and hard- 
wood. Then again none of the mills, west or 
south, is getting enough cars. Reports from south- 
ern pine, fir and hardwood districts all tell the 
same tale. At the same time, while cars continue 
searce, loadings are reported to be moving better 
and the congestion of freight cars on sidetracks is 
not so great. 

Fears of corn belt retailers of slack business 
this fall because of probable damage to corn and 
pastures by the hot winds have been banished. 
General rains fell over the middle West Friday and 
Saturday in time to save corn and grass from ex- 
tensive damage. 

Building permits in Kansas City in August set 
a new record for the year, the total being $3,271,- 
900, for 600 permits, of which 316 were for dwell- 
ings. The total for the eight months is $15,960,- 
790, in which permits were issued for 1,820 
dwellings. Somewhat of a building labor shortage 
developed here during the latter half of August. 


DULUTH, MINN. 


Sept. 12.—A substantial quickening in interest 
in the lower grades of lumber and the booking of 
more business in them by the mills are outstand- 
ing features on this market. It is resulting in re- 
lieving the unbalanced situation under which the 
mills have operated during the last year. The 
manager of one company pointed out that demand 
for No. 3 and better northern pine had been good 
since early last winter, but that the lower grade 
stuff is hard to move. A substantial sale of box 
lumber for Chicago delivery was reported to have 
been made this week and some large orders for 
eastern shipment are pending. 

Cargo shipments of all classes of lumber are 
being moved out in good volume from mills at 
Duluth, Cloquet, Virginia and International Falls. 
Operators of retail yards at points in Minnesota 


and North Dakota were said to be showing eager- 
ness to sort up stocks in expectation of a car 
shortage developing later when the rush of the coal 
movement sets in. Building operators are active 
at Duluth and at Northwest points served from 
this market, but new projects are being held up 
owing to difficulty in obtaining cement, attributable 
to many cement plants having been compelled to 
shut down thru the coal shortage. 

Some Washington dimension material is now 
moving this way and local agents of western mills 
assert that they have been able to get lumber ship- 
ments thru in better shape lately. 


Price lists of northern pine lumber are being 
firmly held, with jobbers looking forward to fur- 
ther upward adjustments on some items in the 
near future. Manufacturers feel more bullish 
because of the prospect that higher wages will be 
set for woodsmen during the coming season’s log- 
ging operations. The impression is gaining ground 
that thru scarcity of men the putting in of camps 
will be delayed materially this fall until contrac- 
tors break up their road construction gangs. 


TUSCALOOSA, ALA. 


Sept. 11.—Prices are holding up well and much 
more business is offered than can be accepted by 
the mills. Longleaf orders have shown some gain, 
while, the volume of shortleaf orders has remained 
about the same. A slight stiffening in prices and 
a demand for kiln dried finish are noted. Ship- 
ments are possibly 5 percent of requirements, for 
car shortage and embargoes are preventing the 
movement of lumber. About the only outlet for 


this section is over the Mobile & Ohio. Some, 


lumber was being moved via Virginia gateways, 
but these routes have also been closed during the 
last few days. 


WARREN, ARK. 


Sept. 11.—The demand for lumber is very active, 
and as a result prices are increasing every day, 
practically all items on the list being affected. 
Uppers, both finish and bundled stock, are in good 
demand. Edge grain floorings are extremely scarce 
and are advancing every day. Dealers are ex- 
periencing some difficulty in placing mixed orders, 
on account of low and broken mill stocks, but 
some mills whose shipments have been curtailed 
are replenishing their assortments. Inquiries are 
being received in good volume from practically all 
sources. Dealers, unable to purchase mixed cars, 
are buying straight cars. Industrials are buying 
stock in good quantities. Car material items are 
in good demand, their prices going up every day. 
Production has been normal thruout this section. 
The volume of bookings is dependent only on the 
mills’ capacity to handle orders. Hardwood de- 
mand seems to be in line with car supply, buyers 
not bidding for stock or seeming to be overanxious 
to purchase when there is no promise of shipment. 
Prices are being held, and make an occasional ad- 
vance. Some mills have been forced to close down 
by car shortage, but those running experience no 
other handicaps to production. 


HATTIESBURG, MISS. 


Sept. 11.—The buyers still find it hard to get the 
mills to take their orders as the car situation is 
still so very unsatisfactory that the average mill 
is far behind with its shipments and even if a 
premium were offered, the mills could not promise 
shipment by any certain date. So far the mills in 
this locality are able to keep operating, and at 
points where no cars were available a few weeks 
ago they are now getting a few; on the other 
hand points that were getting a fairly good supply 
of cars a few weeks ago are now running behind. 
Cotton is moving and thousands of bales are await- 
ing cars. Other crops will soon be moving, so the 
lumber shippers do not feel very optimistic over 
the possibility of getting a normal supply of cars 
for some months. The demand for lumber con- 
tinues good and prices are gradually climbing up- 


ward. 
MERIDIAN, MISS. 


Sept. 11.—The car situation is still very serious 
thruout this section, practically all manufacturers 
reporting that they are not getting to exceed 20 
percent of their requirements, and on this account 
some have withdrawn from the market until trans- 
portation conditions ease up. Most of the small 
mills are closing down, saying they do not care 
to stock any more lumber until they can see some 
relief in sight. Shippers able to give quick de- 
livery are still obtaining premiums for their stock. 
There is an increased demand for longleaf and 
shortleaf timbers, most of them being wanted for 
quick shipment. Car material is in heavy demand 
and has advanced considerably in price within the 
last ten to fifteen days. There is a brisk call for 
B&better finish, which is reported to be advancing 
steadily. 
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Cutting 


Grooves for parting strips 
Gains for heads and sills 
Pockets for sash weights 
Mortises for sash pulleys 


THE VERY BEST MADE 
Full information on request 
Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S. A. 














| Gummer Cypress Co. 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City 



























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
‘* Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co 


CENTURY, FLORIDA 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8. Dearborn St., Chicago, Il. 
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JEANERETTE, LA, Limited 
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Special Attention to Railroad Orders. 
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Morley Cypress Company 
MORLEY, LA. 
Manufacturers 
ROUGH AND DRESSED LOUISIANA 


RED CYPRESS 
Lumber, Shingles, Lath, Pickets, Mouldings 


OAK ASH 
Mixed Car Orders a Specialty. 
Telegraph Station: Plaquemine, La. 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 
Also Tupelo Zumber, and have Co; Complete 














Dibert Stark & B:own Cypress Co., Ltd 
Manufacturers DONNER, LOUISIANA, 








JACKSON, MISS. 


Sept. 11.—The southern pine market has been 
very firm. Premiums are being offered for prompt 
delivery, but very few of the mills can give it. Car 
supply has tightened up; cotton seed and cotton get 
priority. The pressure for car and railroad material 
continues, but supplies at the mills are very scanty. 
Some scarcity of labor is reported, negroes being 
drawn to the plantations. Curtailed operations 
have resulted in increased costs. The export move- 
ment thru Gulfport is picking up. <A number of 
new orders for timbers, prime and saps are noted, 
prices being considerably better than prevailed 
three months ago. Hardwood demand has been 
heavy, but shipments are curtailed, as are opera- 
tions, for it is difficult to get cars to haul in logs 
or to ship lumber. Oak flooring is very much in 
demand, The strongest item seems to be poplar. 

W. R. Jones, of the hardwood department of the 
Mangel Co., Louisville, Ky., called on Jackson con- 
nections Saturday. 


ORANGE, TEX. 


Sept. 11.—Local mills posted advances during the 
last week of $3 to $4 a thousand on bill cutting 
and car material and, despite this advance in 
southern pine prices, there is a fair supply of 
orders ; in fact, more than enough to fill the avail- 
able supply of cars. The interior trade is in fair 
condition and prospects are good, while the export 
situation is better than for many months. 

Orange will export more than 5,000,000 feet of 
sawn timber and lumber during the first two weeks 
of September. Already 450,000 feet has cleared 
for West Indian ports on two vessels; the Roseway 
taking 250,000 feet to Cuba and the Lake Slavi 
carrying 200,000 to Porto Rico. Both cargoes were 
from The Lutcher & Moore Lumber Co.’s mills. The 
same firm last week began loading the British 
steamer Cliff Tower with 2,500,000 feet of special 
sawn timbers and lumber for South America, The 
Standard Export Lumber Co. on Friday began 
stowing 1,000,000 feet of sawn timber and an equal 
amount of lumber into the British steamer //arold 
Casper for delivery at Manchester and Liverpool. 

J. M. Pearson, local contractor, was last week 
awarded the contract by The Lutcher & Moore Co. 
to erect a set of model dry kilns at its plant at 
Lunita, La., which is being completely overhauled 
and new machinery installed. The kilns are to be 
of latest style, with concrete foundations and 
steam heat equipment. They are to be completed 
in time for the plant to resume operations on Oct. 1. 


SHREVEPORT, LA. 


Sept. 11.—Southern pine buying is lighter than 
for some time, and the pressure being exerted to 
secure stock a few weeks ago is largely missing. 
Prices are steady. The wholesalers are almost 
entirely out of the speculative game, and there is 
practically no buying for transit shipment. There 
is a fair call for timbers, dimension, boards and 
shiplap, the usual stock requirements for fall trade, 
but mills show somewhat lower order files, while 
shipments have been fairly heavy, in spite of 
sporadic car shortage. Some lines are still suffer- 
ing severely for lack of cars. Hardwoods seem to 
be livening up a little, and there are indications 
of a sharp revival in demand, with a correspond- 
ing stiffening of values. Gum, ash and oak are 
all in good demand, and prices have advanced sev- 
eral dollars a thousand in the last month. A num- 
ber of the mills that have been cutting all summer 
are getting ready to market their stock in this 


section. 
NORFOLK, VA. 


Sept. 11.—The manufacturers of North Carolina 
pine continue to receive more inquiries and orders 
daily than they can take care of. Most mills have 
little stock of any kind to offer for prompt ship- 
ment. Operators are not inclined to take on more 
business in face of a rising market. Some mills 
are so loaded up with orders for dressed stock that 
they can not take on more. If September weather 
continues fair and warm there should be an in- 
crease in production, 

There is still a brisk demand for 4/4 edge No. 2 
and better, most of it from New England. The 
price has shown no further change. No. 2 and bet- 
ter stock widths, 4/4, are still very active, and 
there are few to be had except in 10-inch. and not 
many of those. Stock widths, 5/4 and thicker, are 
also active and the same is true of 5/4 and thicker 
edge widths. Edge No. 3, 4/4, was a little quiet, 
but surplus has been greatly reduced. No. 3 stock 
widths, 4/4, are just as active as ever. 

Large sales of 4/4 edge No. 1 box rough were 
rare, as few mills will take such orders. There 
is a better demand for dressed and resawn edge 
box for rail shipment. Many mills are unable to 
quote because their planing mill facilities are now 
overtaxed. Edge No. 2 box, 4/4, is also a good 
seller. Recent sales of 4/4 No. 2 stock box have 


been on a higher basis. No. 1 stock box, 4/4, 
dressed and worked into roofers is exceedingly 
active, but rough orders are not so plentiful. Edge 
box, 4/4 and 5/4, are moving well in small lots. 
Box bark strips continue very active; prices have 
been advanced by many mills. 

There has been a larger sale of flooring, thin 
ceiling and partition. Prices show very little 
change. Roofers in all widths are still popular 
items and on two large cargo orders taken during 
the week an advance of $1 was noted. 


PENSACOLA, FLA. 


Sept. 11.—-Embargoes placed in effect in this 
section are having a noticeable effect on the move 
ments of lumber, and during the meetings the last 
week of the Georgia-Florida Saw Mill Association, 
many producers stated that with the car shortage 
and the progressive widening of the embargo, the 
situation was getting desperate. Many mills which 
had been operating on five-quarter to double time 
have slowed down their activities, and a 5-day 
week has been enforced in some plants. Notwith- 
standing these drawbacks, the following cargoes 
cleared recently: From Pensacola: For Havana, 
393,400 feet pitch pine; for Montevideo, 462,407 
feet pitch pine; for Santa Fe, 650,000 feet pitch 
pine; for London,.13,775 feet mahogany and 187,- 
074 feet pitch pine; for Buenos Aires, 655,000 feet 
pitch pine. From St. Andrews, Fla.: For Jamaica, 
59,832 feet pitch pine; for Havana, 1,108,836 feet 
pitch pine; for Buenos Aires, 1,670,072 feet pitch 
pine; for Montevideo, 805,958 feet pitch pine; for 
Puerta Castilla, Spanish Honduras, 494,985 feet 
pitch pine. 


LAKE CHARLES, LA. 


Sept. 11.—-The demand for southern pine is bet 
ter now than it has been for a great many months, 
but poor’ transportation restricts shipments. 
This condition has brought about a decided change 
in prices and buyers who are in urgent need of 
supplies are offering almost any price to secure 
fairly prompt shipments. Smaller mills are prac 
tically shut out of the market because of inability 
to secure cars, and a few of the larger mills are 
making but little sales effort until they have 
reduced the size of their order files. Mills that 
secure their timber by river are having no diffi- 
culty in obtaining all of the material they need 
and are gradually building up their broken stocks. 
Retail yards able to secure material from nearby 
mills are enjoying a good business and building 
activities still take up all of the lumber that can 
be secured. Railroads are buying sparingly and 
there is little demand for oil field material. 

Fred J. Grace, of the State land office at Baton 
Rouge, La., will advertise for sale om Oct. 21 
approximately 500,000 feet of cypress and 14,000,- 
000 feet of hardwood timber situated in the swamp 
lands about twenty-five miles west of Lake Charles. 
A minimum price of $4 a thousand feet will be 
asked for the cypress and $2.50 for the hardwoods. 

The office force and officials of the Powell Lum 
ber and the Kelly-Weber companies were guests of 
the former on a boat ride and outing to Big Lake 
on Saturday, Sept. 9, the steamer Rew being char 
tered for the occasion. 

Mr. and Mrs. Rudolf Krause, who have spent the 
last year in Berlin, Germany, reached New York 
on Sept. 8 en route to Lake Charles. Mr. Krause 
is a pioneer lumberman of Louisiana and is con 
nected with the Krause & Managan Co. 


ATLANTA, GA. 


Sept. 11.—-In spite of the railroad strike which 
has caused a curtailment of operations in virtually 
all keynote industries of the South, construction 
continues unusually active over this section and 
lumbermen here advise that demand from this 
source is considerably greater than they are able 
to handle, due to the car shortage. The last ten 
days has witnessed considerable improvement in 
the transportation situation, and some of the 
smaller mills that had closed down have started up 
again. Larger mills that had been forced to cur- 
tail have been able to increase production, and 
stocks in yards are moving more rapidly than at 
any time since the rail strike began. Mill yards as 
yet, however, have a large surplus of finished 
lumber in storage. Shipments from the North 
are being delayed forty to sixty days or more, but 
interstate shipments in the South are considerably 
better than in mid-August, and improving steadily 
every day. 

Both southern pine and hardwood prices have 
been comparatively stable for the last ten days 
following advances two or three weeks ago, but 
the tendency is upward and further advances are 
looked for before the end of September. A week 
ago in all large railroad yards in this district 
hundreds of cars of lumber on sidetracks were 
unable to move, but the number has been materially 
decreased the last week. Retail yards have ample 
stocks and are not having a great deal of trouble 
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in getting lumber from the nearby mills, while 
retail demand is reported to be unusually good. 
Mills advise, however, that wholesalers still are 
buying conservatively, and that not much improve- 
ment is looked for until the strike has been set- 
tled. Ash demand continues unusually good from 
the automobile trade, and prices are beginning to 
advance slightly. Kiln dried finish lumber and 
roofers are in very good demand, with the prices 
also upward, and many dealers and mills com- 
pelled to turn down orders every day for these 
items due toe the freight situation. 


ALEXANDRIA, LA. 


Sept. 11.—The car shortage and transportation 
facilities are still the chief features of the market 
situation today. Demand is very brisk, but mills 
prefer to take on orders subject to car supply and 
embargo, or refuse orders when there is no chance 
of making shipment. Stocks are badly broken, 
with orders ahead of production. Inquiries for 
mixed cars are still coming in. There is a good 
demand for car material with prices advancing. 
There are alse several inquiries out for timbers for 
special construction. Orders for dimension are 
very hard to fill owing to badly broken stocks. 


BALTIMORE, MD. 


Sept. 11.—-M. S. Baer, of Richard P. Baer & Co., 
left last Friday for Mobile, Ala., and Bogalusa, 
La., to visit sawmills operated at these places by 
affiliated corporations. At the Mobile plant, which 
is run by the Magazine Hardwood Lumber Co., there 
has just been put into use a dry kiln of about 
10,000 feet daily capacity to take care of the 
demands in the way of kiln dried stocks, while 
the mechanical equipment has been recently aug- 
mented with matchers, and tonguing and grooving 
machines, enabling the mill to turn out millwork. 
It is said to be the ultimate purpose of the cor- 
poration to add a box making section, so as to 
take care of the low grade lumber. 

George FP. Waters, head of George BE, Waters & 
Co., is back from a month’s trip to the Pacific 
coast, in the course of which he not only saw much 
scenery, but had a close view of sawmill opera- 
tions among the redwoods in Humboldt County, 
California. Mr. Waters was especially interested 
in the method of turning out lumber there, as his 
firm has handled redwood stocks in considerable 
quantities for years. 

The stocks of the Weyerhaeuser Timber Co. at 
the Curtis Bay depot here are increased by 5,000,- 
000 feet of general yard stocks brought in last 
Saturday by the steamer Felix Taussig, of the 
company’s fleet. The steamer Thomas P, Bedale 
is expected to arrive some time this week with 
9,000,000 feet more. Col. James FE. Long, in 
charge of local offices, states that the railroad 
situation interferes more or less with the shipment 
of lumber, but that business shows signs of an 


increase. NEW YORK, N. Y. 


Sept. 12.—A building movement almost unprece 
dented for the time of year has developed in the 
tace of the railroad strike and with it has come a 
materially better outlook in the industrial fields. 
Some of the New York firms find difficulty in get- 
ting what they want and especially in southern 
mills there are complaints of inability to get lum- 
ber under way. Arrivals of all grades of pine are 
below the demand, but a decided improvement in 
the price situation has occurred. The trend of 
prices continues upward and buying is brisk. One 
dealer in Pacific coast products declares that in 
fir and hemlock the conditions are better than they 
have been for a year or more. The improvement 
in prices of fir has not served in the least to 
slow up demands and in the face of higher values 
the distribution of hemlock is being extended fur- 
ther and further. 

The best news that could have developed in the 
Canadian situation from a purely local aspect oc- 
curred last week with the signing of the agreement 
between the New York Lumber Trade Association 
and the Maritime Association of the Port of New 
York, which was heralded in the AMERICAN LUM 
BERMAN two weeks ago. The effect will be to 
make certain of bottoms in which Canadian 
lumber can be brought to this port in sufficient 
quantities to meet all needs. The agreement like- 
wise is destined to terminate stevedoring dif 
ficulties, which have been detrimental to the 
trade. 

The first annual meeting of Power, Moir & 
Stocking (Inc.) was held last Friday in the offices 
of the firm in the Flatiron Building. Directors 
were reélected as follows: W. Gerard Power, 
Thomas -McCarron, BE. H. Moir and R. E. Stocking. 
Officers reélected were W. G. Power, president: 
R. E. Stecking, vice president, and E. H. Moir, 
treasurer. A. N. McInnis was renamed secretary. 
The company makes a specialty of Canadian spruce, 
and handles some pine and hemlock. With refer- 
ence to the first year’s business, Mr. Stocking said 


that it had been all that could be desired. Mr. 
Power sailed from Quebec Sept. 9 for Europe, 
where he will spend. some time looking over the 
situation. Mr. Power says the demand for lumber 
from Europe has picked up considerably in the 
last year and he expects continued improvement. 
Of the situation in Canada, Mr. Power said: 
“Prices have not advanced materially in Canada, 
but there is no accumulation of lumber anywhere 
in the Dominion. The mills must get busy or 
there will be no lumber to export. We are having 
difficulty in getting railroad cars to points in the 
United States. In fact, the railroad situation is 
very much as it is on this side of the border.” 
While Mr. Power is abroad, Mr. Stocking will 
spend three weeks touring Canada. He plans to 
visit the chief lumber centers in New Brunswick, 
Nova Scotia, Quebee and Ontario. 

At St. Elizabeth Hospital, Elizabeth, N. J., on 
Monday morning, Sept. 11, W. W. Schupner, secre- 
tary of the National Wholesale Lumber Dealers’ 
Association, underwent a minor surgical operation. 
His many friends will be glad to know that the 
operation was successful and that he is now on the 
road to recovery. Mr. Schupner probably will be 
away from his office for two or three weeks, but 
after a few days will be able to give attention to 
the more urgent association matters. 


PHILADELPHIA, PA. 


Sept. 11.—The last week has been good with most 
of the local wholesale and retail lumber dealers, 
and practically all the allied lines report a good 
volume. The industrials are doing more business, 
and are preparing for still better, and some of the 
inquiries of the last few weeks have resulted in 
orders. Building business keeps up its record pace 
in the city and surrounding country. Planing mills 
are rushed with business, and even advanced prices 
do not seem to stop it. Cabinet makers and inside 
trim men also have all they can do, and furniture 
factories are buying more lumber. General con- 
tractors are booked up with all the business they 
can handle, and most of them would use more men 
if they could get them. Jobbing carpenters are 
busy, and a great amount of small work is being 
done. Lumbermen say that the general embargo 
on eastern roads applied today in favor of hard coal 
will not have any serious effect unless it lasts for 
some time. 

Hardwood prices are generally firm or advanced, 
with demand exceeding the supply of dry better 
grades. Oak, gum and poplar demand is especially 
strong, but there is a fair market for chestnut, 
ash, basswood, maple, birch, beech, cherry, walnut, 
mahogany and the fancy woods. Pacific coast lum- 
ber is coming in in good volume. Rail shipments 
are coming in well, with fir leading in volume and 
white pine second. Northern white pine is sell- 
ing well, at firm figures, with the yards buying 
constantly in small amounts. Spruce is inactive 
here, but prices are steady. Hemlock demand is 
equal to the supply, and prices stay at a high level 
on a short supply. Southern pine is in strong 
demand in everything from timbers to flooring, with 
prices high and supply short. North Carolina pine 
is strong all down the line, with building sizes and 
flooring moving in the largest volume, and prices 
advancing generally. Lath of all kinds and sizes 
are in good demand at steady prices, and shingles 
are active at firm figures in the surrounding ter- 


ritory. 
BOSTON, MASS. 


Sept. 11.—-Some branches of the lumber trade 
in New England are still quiet, but an early re- 
vival is looked for. Eastern spruce dimension busi- 
ness is spotty, with prices a little soft, altho there 
is no word of any important concession from the 
base price of $42 for rail shipments, f.o. b. Bos- 
ton. Random spruce, however, is in fair demand 
at steady quotations. The call for spruce and hem 
lock boards is still disappointing. Spruce lath con- 
tinue very firm and offerings are taken promptly. 
Shingles are selling fairly well, white eedars at 
steady prices and red cedars at the new higher 
levels. The car shortage and other transportation 
difficulties are interfering seriously with the trade 
in hardwoods. For the same reason, in part, south- 
ern pine and cypress are the subject of active in- 
quiry and command high prices. 

In the effort to relieve the fuel shortage resulting 
from the coal strike, State authorities are trying to 
interest citizens in utilizing the waste lumber ac- 
cumulated on State reservations, where operations 
are being carried on under State control. 

H. W. Blanchard, of the Blanchard Lumber Co., 
is again at his desk in his office on State street, 
after a long and interesting vacation in Europe. 
Mr. Blanchard visited England, France, Germany, 
Holland and Switzerland, returning by way of New 
York on the Mauretania. His general impression 
from his trip is optimistic, and he expects to see a 
gradual, tho steady, revival of business thruout the 


world. 
(Continued on page 87) 





LONDON, ENGLAND 





HE same high-quality 
steel and expert work- 


manship, which years 
ago made Simonds Saws 
the leaders in their field, 
is today contained in 


SIMONDS 


Band Saws 


Uniformity of temper; 
backed by Simonds own 
Nickel Steel are found in 
these saws. They hold 
their tension and cutting- 
edge on the hardest kind 
of jobs. | 


Write for catalog and prices. 


Simonds 
Manufacturing Co. 


“‘The Saw Makers” 
FITCHBURG, MASS. 


CHICAGO, ILL. 
NEW YORK CITY 
NEW ORLEANS, LA. 
LOCKPORT, N. Y. 
MEMPHIS, TENN. 


PORTLAND, ORE. 
SAN FRANCISCO, CAL: 
SEATTLE, WASH. 
MONTREAL, QUE. 
VANCOUVER, B. C 
ST. JOHN, N. B. 








76 AMERICAN 


LUMBERMAN 


SEPTEMBER 16, 1922 








GANDY is a BETTER BELT 











LASTS LONGER 


Gandy Stitched Cotton Duck 
Belt is the best type of belt for the 
lumber mill. 

For more than forty years Gandy 
Stitched Cotton Duck Belt has been 
the world’s best belt. 

Put a Gandy on a drive or a con- 
veyor and compare results. 

“It’s the Belt with the Green Edge’’ 
THE 


GANDY BELTING CO. 


MAIN OF FICE AND FACTOR Y 
740 W. PRATT ST., BALTIMORE, MD. 


NEW YORK: 36 WARREN STREET 











CHICAGO: S52 WEST ADAMS STREET 


AN DY 


STITCHED COTTON DUCK 


- BELT =: 


_A Bumper 
4 Corn Crop 


is reported from 
many sections of the 
country. This should 
mean good business 
for the lumber dealers who have 


Monarch Meal and Feed Mills 


With one of these mills in your yard you 
can profitably grind corn, oats, rye, buck- 
wheat, etc. While grinding you can talk 
about lumber and building materials to the 
farmers. See the sales advantages ? 
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Write for full particulars and catalog today. 








_ Sprout, Waldron & Co., munev.ra. | 








In conjunction 
with Clancy’s 
RED BOOK 
Service we 
maintain an 
efficient legal 
staff to handle 
your claims 
and delinquent 
accounts. 
Ask for 


Pamphlet 
49-C. 





Address Legal Department 
LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 


CHICAGO, ILLINOIS 
New York Office 157 East 44th St. 











GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 











W. S. Thom, of the Adams-Thom Lumber Co., 
Wausau, Wis., and a party of friends, motored to 
Chicago for the week-end last week. 


J. J. Borland, who represents the Red River 
Lumber Co., of Westwood, Calif., in the Minneapolis 
(Minn.) territory, spent a few days of this week 
here. 


Walter D. Springer, of the John H. Brooks Lum- 
ber Co., is spending some time in Minnesota, calling 
on shippers of lath and other northern forest 
products. 


H. B. Sargent, sales manager for the Acme Lum- 
ber & Coal Co., Birmingham, Ala., was among the 
southern lumbermen who visited this market during 
the week. 


EK. H. Stoner, of the West Penn Lumber Co., 
Pittsburgh, Pa., called on a number of his friends 
in the local trade during a brief visit to this market 
the latter part of last week. 


Irving C. Swan, sales manager for the Foster 
Creek Lumber & Manufacturing Co., Stephenson, 
Miss., spent last Wednesday in Chicago, conferring 
with KE. J. Young, of Madison, Wis., president of 
the company. 


Announcement is made by the Atlas Lumber Co., 
thru E. M. Bonner, secretary and treasurer, that 
Cc. L. Harris has left the employment of that com- 
pany as traveling salesman and is no longer con- 
nected with it in any capacity. 


Z. K. Thomas, sales manager for the Southern 
Lumber Co., Warren, Ark., passed thru Chicago 
recently, on his return from a trip thru the New 
England States. While here, he spent a few days 
with friends in the local trade. 


M. F. Parker, of the M. F. Parker Lumber Co., 
Meridian, Miss., while in the city this week said 
that while plenty of orders continue to be offered 
the southern operators, it is becoming almost im- 
possible in many sections to transact business on 
account of the car shortage. 


Albert Wallenstein, of the Lumber Mills Co., 
early this week left for Philadelphia, Pa., where 
he was to attend the all-comers’ national lawn 
tennis championship, which has been in progress 
there for the Jast several days. Afterward he ex- 
pected to go to New York City and other eastern 
centers. 


George W. Schmidt, manager of the Louisville 
(Ky.) office of the American Lumber & Export 
Co., Birmingham, Ala., spent a few days in Chicago 
this week, visiting a daughter who lives here, and 
transacting business. He reported that trade is 
very good in his territory, but is hampered by car 
and stock shortages. 


H. A. Hamlin, Chicago representative for the 
W. M. Cady Lumber Co., of McNary, La., is se- 
riously ill at the Montrose Hospital with pneu- 
monia. He became suddenly ill last Monday after- 
noon, in his office in the Conway Building. Being 
alone, he fell into a faint and did not awaken 
until evening. While attempting to drive home in 
his car he had a similar spell, but was assisted and 
driven to a doctor who ordered him to the hospital 
immediately. 


truce L. Miller, sales representative of The 
Lutcher & Moore Lumber Co., Orange, Tex., was in 
Chicago this week, while on a general business trip 
which included St. Louis and Kansas City, Mo., and 
other middlewestern trade centers. Mr. Miller ex- 
pressed himself as certain of great activity in the 
lumber trade after present difficulties have been 
ironed out. He said that the car shortage is prov- 
ing more and more troublesome to the southern 
pine mills, with the result that many of them are 
booking very little business. 


H. A. Brandmeir, of the Brandmeir-Rounds 
Lumber Co., Seattle, Wash., passed thru this city 
during the week on his way home from the East, 
where he has spent some time visiting a number 
of the principal lumber distributing centers and 
surveying present and prospective business condi- 
tions. He stated that he was well satisfied with 
the current situation in the East, even tho the 
transportation difficulties are having a negative 
effect, and he predicted that when this evil has 
been remedied an era of very active business will 
develop. 


E. A. Laughlin, of the E. A. Laughlin Lumber 
Co., Port Arthur, Tex., the inventor of the Enter- 
Lock system of building, while in the city this week 
stated that business is fine in the southern section, 
with considerable building going on. However, 
there are hampering influences, as for instance the 


attitude of labor. He expressed the opinion that 
were it not for labor and transportation troubles, 
there would be no limit to the building construction 
that would be carried on in this country today, 
and predicted an era of great activity when these 
difficulties* have been adjusted. 


Franklin T,. Turner, president of the Turner- 
Farber-Love Co., Memphis, Tenn., passed thru Chi- 
cago this week, on his return to the South from 
the East, where he has visited a number of ledding 
lumber distributing centers for the purpose of 
studying present and prospective market condi- 
tions. Mr. Turner was very optimistic regarding 
the future of the lumber trade, but reported tre- 
mendous difficulties originating from the _ trans- 
portation situation. He said that the company’s 
mills are not getting more than 25 percent of 
their requirements of cars, and that the railroads 
are holding out no hope for any materially im- 
proved car supply this year, regardless of a settle- 
ment of the railroad shopmen’s strike. 


In its issue of Sept. 2, the AMERICAN LUMBER- 
MAN inadvertently conveyed the information that 
the plant of the Wausau Southern Lumber Co., at 
Laurel, Miss., had closed down temporarily on 
account of the severe car shortage. This state- 
ment was in error as the Wausau Southern Lumber 
Co. advises that its mills have not been closed and 
the company has no intention of closing them at 
the present time. The car shortage has been very 
severe thruout the South and mills at Laurel have 
suffered with others in this respect, but as many 
other mills are doing, the plants are kept in opera- 
tion in order to fill the broken asortments on the 
yards and thus be in position to supply the de- 
mands of their customers just as fast as trans- 
portation facilities will permit. 


C. I. Millard, president of the Chicago Lumber & 
Coal Co., St. Louis, Mo., and F. J. Treka, of the 
New Orleans (La.) office, were in Chicago this week 
calling on the railroad trade and conferring with 
G. F. Weis, jr., in charge of the local offices. D. 8. 
Watrous, manager of the hardwood department of 
the same concern, spent last Saturday with Mr. 
Weis. He was returning to the St. Louis head- 
quarters after a visit to the Detroit (Mich.) office, 
which is managed by C. L. Abney. Mr. Watrous 
stated that there is a good hardwood trade in De- 
troit, originating principally with the automobile 
industry, which still is active. He characterized 
the hardwood market as very strong, and stated his 
belief that there will be no chance for a reduction 
in prices this year. Stocks are by no means plen- 
tiful, production is curtailed on account of the 
transportation difficulties, and demand is brisk. 


APPOINTED SOUTHERN PINE BUYER 


The Joy-Tarbell Lumber Co., of this city, an- 
nounces the appointment of W. T. Cosby as man- 
ager of the Hattiesburg (Miss.) buying office, to 
succeed E. L. Goff, resigned. The office at the 
same time has been removed to Room 408, Roos 
Building. Mr. Cosby was for many years connected 
with the Southern Railway, with headquarters in 
Ilattiesburg, as its purchasing agent. He has also 
served as inspector and in other capacities, and is 
well known to the lumber industry thruout that 
section. He will buy not only for the domestic 
trade of the Joy-Tarbell concern, but also for its 
export requirements, in conjunction with its Nash- 
ville (Tenn.) office. 


SAILS FOR BRAZILIAN CENTENNIAL 


SPOKANE, WASH., Sept. 9.—T. J. Humbird, presi- 
dent of the Humbird Lumber Co., the Weyerhaeuser 
Sales Co., the Clearwater Timber Co. and other 
allied interests, left the middle of this week for 
New York. He is to sail on the Southern Cross, 
Sept. 16, for Brazil, the land of his birth, which 
he has not visited since he left with his parents 
when a year old. 

He will represent both Idaho and Washington, 
by virtue of special commissions from Gov. Davis 
of Idaho and Gov. Hart of Washington, at the cen- 
tennial exposition now open at Rio de Janeiro. 
He will be accompanied by his uncle, David 
Humbird, who spent much time in Brazil as a boy 
and who will act as cicerone in pointing out spots 
of interest to the Humbird family. 

In the year 1858 the Brazilian Government, rec- 
ognizing the necessity for a railroad to connect 
Rio de Janeiro with Sao Paula, set about securing 
such a road. The Brazilian ambassador at Wash- 
ington was directed to seek the good offices of the 
American Government in getting a competent and 
trustworthy railroad builder. Jacob Humbird, 
grandfather of T. J. Humbird, was recommended 
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by this Government and arrangements entered into 
with him by the Brazilian Government to build the 
road. 

He went to Brazil in 1859 and remained till the 
road was completed in 1866. He was assisted by 
John A. Humbird, then a young man in his twen- 
ties and father of T. J. Humbird, who was born 
in Rio Janeiro in 1865. David Humbird, a boy 
of 12 in 1859, tutored in Europe most of this period, 
but spent his vacations with his father and brother, 
with the latter of whom he was later closely 
associated for many years in the lumber business 
of Wisconsin and Minnesota. 

“IT am looking forward to this trip with the 
keenest interest,’”’ said Mr. Humbird as he paused 
in the dictation of letters just a few hours before 
train time to give the AMERICAN LUMBERMAN rep- 
resentative a brief outline of his trip. “If I do not 
go now I never will. Mrs. Humbird doesn’t care to 
make the trip. My uncle, of whom I am very fond 
and who is the only one that can now point out 
places of interest to me, is willing to go. 

“It is the spring of the year there and I am told 
that the fragrance and beauty of the coffee groves 
in bloom is something never to be forgotten. I do 
not even know the length of the railroad built by 
my father and grandfather, tho I understand there 
was much heavy rock work and many tunnels. I 
will know more on my return. We expect to reach 
Rio Janeiro Sept. 28 and to leave on our return 
on the same boat Oct. 18, arriving in New York, 
Oct. 30.” 


INTERESTING WALNUT EXHIBIT 


An unusually attractive and comprehensive wal- 
nut exhibit, arranged by the American Walnut 
Manufacturers’ Association, Chicago, is being 
shown by the State Bank of Chicago in one of its 
Washington Street windows. ‘The exhibit is com- 
posed of a number of panels showing the unique 
beauty of the wood, several half-finished and fin- 
ished articles manufactured from it, and a series 
of photographs vizualizing methods of manufac- 
turing walnut, walnut veneer and other products. 

The panels appear to be the objects attracting the 
greatest part of the public’s interest and admira- 
tion. The first is of matched crotch walnut, which 
is one of the most beautiful figures obtainable. 
This figure, it is explained, is obtained by cutting 
the wood from the point where two large branches 
join. Another panel shows walnut - stumpwood, 
and the accompanying label tells the optience that 
most of the figured walnut shown on table tops, 
dresser and sideboard tops and fronts, and beds 
comes from walnut stumps. The third panel is of 
burl walnut. Walnut burls, it is explained, are 
large growths occurring usually at the base of a 
tree, and sometimes weigh several thousand pounds. 

Among the exhibits is a miniature ‘‘Morgan 
Door’—a flush door of walnut, such as are gen- 
erally used in expensive hotels. A series of photo- 
graphs shows with remarkable clearness the manu- 
facture of walnut veneer. 


A ‘‘CROW MESSAGE’’ 

J. Crow Taylor, of Louisville, Ky., secretary of 
the Kentucky Retail Lumber Dealers’ Association 
and contributor to a number of trade papers, has 
sent out to many of his friends a unique souvenir 
in the shape of a paper weight bearing a black 
crow, this souvenir being commemorative of the 
fifty-fifth birthday of the sender. In _ printers’ 
parlance, Mr. Crow refers to his birthday as 
“Galley 55." With the souvenir is sent this mes- 
sage: 

To the memory of my mother, Sarah Christian 
(Crow) Taylor, who named me James Crow Taylor, 
in honor of her father, James Franklin Crow, and 
lived to cherish only a few of my childhood years, 
this paper weight token in the form of a nesting 
crow, gotten out as a memento of my fifty-fifth 
birthday, is dedicated. And this is the message 
ef dedication : 

Let us have faith— 

And seek wisdom for a guide, 
That our works may justify 
“A mother’s pride. 


BOOSTING FIRE PREVENTION WEEK 
Wharton Clay, commissioner of the Associated 
‘ Metal Lath Manufacturers, has prepared and is 
sending out stickers directing especial attention 
to the observation of fire prevention week—Oct. 2 
to 9—and urging dealers and everyone interested to 
discuss with prospective builders the question of 
making dwellings safe from fire by protecting the 
five vulnerable points, which are: 


1. Bearing partitions and walls. 

2. Ceilings under inhabited floors, especially over 
heating plants and coal bins. 

3. Chimney breasts around flues and back of 
ranges. 

4. Stair walls and under stairs. 

5. Exterior walls. 


WATCH OUT FOR THIS IMPOSTER 


The AMERICAN LUMBERMAN is in receipt of a 
telegram from the McPhee & McGinnity Co., Den- 
ver, Colo., as follows: 

“Imposter representing himself as Harry E. 
Bushnell, of the McPhee & McGinnity Co., of Den- 
ver, has been working manufacturers and supply 
houses of lumber and paint products for temporary 
loans while awaiting funds from us. We do not 
a the man and wish to warn the trade against 

m. 

Lumbermen and paint manufacturers are warned 
to be on the lookout for this imposter and to re- 
frain from having any dealings with him. 


RETURN FROM VACATIONS 


BETHANY, Mo., Sept. 11.—B. S. Miner, president 
of the Miner & Frees Lumber Co., with headquar- 
ters in this city, one of the pioneers in the retail 
lumber business in the Southwest, recently has re- 
turned from a short vacation at Clear Lake, Iowa, 
where he visited his sister who lives on a farm near 
that city. Elbert S. Miner, of Ridgeway, Mo., vice 
president and general manager of the Miner & 
Frees Lumber Co., also has recently returned from 
a two months visit to the west Coast. While in 
the Northwest and in California, he visited a num- 
ber of big sawmill operations and took advantage 
of the opportunity to place orders for a quantity 
of material for his yards. 


ATTACK ON LUMBER UNAUTHORIZED 


The indignation of local lumbermen was aroused 
the latter part of last week over an interview with 
Fred. W. Armstrong, general manager of the Citi- 
zens’ Committee to Enforce the Landis Award, on 
the subject of advanced costs of building, printed 
in Chicago newspapers. This interview was so 
worded as to make it appear that advanced lumber 
prices were largely responsible for this increase 
in cost, while some other materials were without 





In reading the AMERICAN LUMBERMAN 
I find something that interests me on 
nearly every page. I frequently ask our 
local managers if they always read the 
AMERICAN LUMBERMAN, as I realize they 
can always find something that will make 
them more efficient in business if they 
read it carefully—From a Missouri line- 
yard dealer. 











blame. Among the remonstrators against this mis- 
leading publicity was Herman H. Hettler, of the 
Herman H. Hettler Lumber Co., who addressed a 
letter to Mr. Armstrong, pointing out the facts 
regarding lumber and other building material 
prices. Mr. Armstrong promptly answered this 
letter, stating that he was indeed sorry this inter- 
view had appeared, as it had never been authorized 
by him. He explained that the story had been 
prepared by the committee’s publicity agent and by 
him offered the newspapers, who refused to accept 
it except in the form of an interview with one of 
the committee’s officers, whereupon Mr. Armstrong’s 
name was added without authority. 

Mr. Armstrong as chairman of the Landis Award 
committee had no comments to make on the build- 
ing materials market, it being understood that the 
committee’s work has to do solely with the labor 
phase of the building situation. 

The interview published in the newspaper quoted 
Mr. Armstrong to the effect that “costs of build- 
ing materials have increased from 15 to 25 percent, 
and the wouldbe small home owner will save from 
$600 to $2,000 by refusing to build at this time.” 
Lumber, it was stated, had been boosted in price, 
common dimension, for instance, having been 
quoted at $50; glass is soaring, and practically 
every item, with the exception of common brick, 
is on the upward trend. 

Mr. Hettler, in his letter, stated that “there 
probably has been an advance in the various classes 
of building material. There has been a slight ad- 
vance in lumber, which may be primarily accounted 
for by the difficulty attending the deliveries of lum- 
ber by the railroads. We desire to make strenuous 
objections to this kind of statement regarding lum- 
ber, which fails to cover the situation; namely, 
the actual conditions, which in effect were that lum- 
ber took such a severe decline from the peak that 
the manufacturers and dealers were selling much 
below cost. Common brick has not made any such 
decline, and the comparison is entirely unfair.” 

Commenting on the same subject, another promi- 
nent building material dealer wrote to Frank H. 
Burnaby, president of the Lumbermen’s Association 
of Chicago, the details of a conversation he had 
lately had with a plastering contractor, to show 
the cause of the advance in building costs referred 
to. “This gentleman,” the writer stated, “told me 


that there was a scarcity of plasterers and that he 
had offered some men $15 for eight hours’ work, 
which is almost $2 an hour. These plasterers 
would not come unless the contractor agreed to 
allow them to work a certain amount of hours over- 
time every day at time and a half, a certain num- 
ber of hours on Saturday at time and a half or dou- 
ble time (I forget which), and a certain number of 
hours on Sunday at double time. The contractor 
went on to say that these men were making $168 
a week—in other words, $28 a day fct six full 
days a week. I understand that all trades are 
getting more money than the old scale of $1.25 an 
hour, and no one is working under the terms of the 
Landis scale in the city of Chicago.” 


TO DEFEND SHINGLE INDUSTRY 
(Continued from page 60) 


game,’’ and that if they went into it they would 
have to go thru with it. 


Put ‘‘Put’’ Up in Air, But He Wouldn’t Fly 


Quite unexpectedly Mr. Woodhead and Mr. 
Putman became guests of the Seattle Lumber- 
men’s Club, Ed R. Hogg, president, at Friday’s 
luncheon, and it was there, in the presence of 
loggers, manufacturers, shingle men and a 
sprinkling of wholesalers that ‘‘Put’’ received 
the surprise of his life. Among the guests was 
the veteran, E. E. Case, of Raymond, president 
of the shingle branch West Coast Lumbermen’s 
Association. ‘‘We’ve simply got to have Mr. 
Putman for Saturday’s meeting of shingle 
men,’’ he said. Ben was on his feet in a minute 
to save ‘‘ Put’’ the embarrassment of declining. 
‘‘Let him talk here Saturday morning first 
thing; then shoot him over by airplane,’’ sung 
out an inspired genius in the audience. Put 
appeared to change color. Mr. Hogg came to 
the rescue. ‘‘Who’d like the privilege of driv- 
ing Mr. Putman over there just following noon 
Saturday,’’ he asked. A dozen voices answered 
‘*Here,’’ and so he was persuaded to remain 
for the shingle conference. 

At the outset of the meeting President Hogg 
stated gracefully that he certainly voiced the 
sentiment of Seattle lumbermen generally, and 
of the Seattle Lumbermen’s Club in particular, 
in extending a hearty welcome to the visitors. 

Mr. Putman not only emphasized the mission 
of the American Wholesale Association, but he 
used plain speech in talking straight at Mr. 
Case, 8S. P. Johns, jr., and other shingle manu- 
facturers who were present. He referred to a 
chart published by the AMERICAN LUMBERMAN 
portraying the steady increase in the consump- 
tion of patent roofing along with the decline in 
the use of shingles. 

President Woodhead spoke in a happy vein, 
seriously emphasizing the big point of the 
American organization in its nationwide efforts 
to secure compulsory arbitration. 

Mr. Case outlined at considerable length the 
complicated troubles of the shingle manufac- 
turers, and was listened to attentively as he told 
the story in the plain, straightforward, rugged 
line of talk for which he is noted. 


Says Wholesaler Is Indispensable 


R. W. Vinnedge, past president of the West 
Coast Lumbermen’s Association and president 
of the West Coast Forest Products Bureau, 
spoke of twentieth century methods — thru 
which he himself had evolved, as a logger and 
manufacturer—from an attitude of indifference 
and apathy toward the wholesaler to a position 
in which he and his business associates recog- 
nized the necessity of the middleman, for they 
were selling their output 100 percent thru 
wholesalers. As president of the West Coast 
Lumbermen’s Association, he had sought to 
impress the same belief on the industry, and he 
had tried it thru the system of personal con- 
tact, which he said was ‘‘the greatest leveler 
of suspicion.’’ The shingle manufacturers, Mr. 
Vinnedge observed, were confronted with a 
really desperate situation. It seemed to him 
that the answer would be found in a policy of 
bringing about a condition that would hold up 
to scorn the man who will not play the game 
right, the individual who stubbornly proposes 
to ride free. ‘‘As a wholesaler and a manu- 
facturer,’’ said Mr. Vinnedge, ‘‘I am for codp- 
eration. This is an era in which no individualist 
ean succeed unless he is backed by untold 
millions. ’’ 
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Latest Reports on Lumber Prices 


MICHIGAN HARDWOODS 


Prices continue very firm, and in some instances high grade stocks are bringing a premium. The following list represents the present values 
f.o. b. Michigan mill points: 











FAS Selects No. 1 com. No. 2 com. No. 3 com, FAS Selects No. 1 com. No. 2 com. No. 3 com. 
ee $15.00 80.00 $ 60.00@ £5.00 § 45.00@ 50.00 $24.00 26.00 $18.00@20 tore he 
. . 5 @26.00 $18.00@20.00 8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@... 
5/4 80. 00g 85,00 65.00 50.00@ 55.00 27.00@29.00 20.00@22.00 10/4 £po0e100,00 80.00@ 85.00 65.00@ 70.00 38.00@40.00 .....@..... 
HP ops gd php 04 15 00 ey 4 ped 4 a oy = * 20. — 00 | 1274 105.00@110.00  90.00@ 95.00 75.00@ 80.00 43.00@45.00 2 ae 
10/4  95.00@100.00 80.00@ 85.00 65. 000 70.00 38.00@40.00 2... om — Bocpitcin 1S0.00 ‘TOG.CODLESCD = SU.CND OE.09 SETOGEIED «..+08..... 
BrrcH— oe 
. 4/4  80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 30.00@32.00 14.00@16.00 
5/8 No. 2 common and better 32.00@35.00 12.00@14.00 5/4 s5.00g 90.00 t5.00g 70.00  50.00@ 55.00 33.00@35.00 15.00@17.00 
4/4 — 60.00@ 65.00 45.00@ 50.00 = 35.00@ 40.00 23.00@25.00 15.00@17.00 | 6/4 — 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 15.00@17.00 
5/4 65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4  95.00@100.00  75.00@ 80.00  60.00@ 65.00 33.00@35.00 16.00@18.00 
6/4 70.00@ 76.00 55.00@ 60.00 45.00@ 60.00 29.00@31.00 16.00@18.00 | 3974  1060.00@105.00  80.00@ 85.00  65.00@ 70.00 38.00@40.00 18.00@20.00 


8/4 75.00@ 80.00 60.00@ 65.00 50.00@ 55.00 33.00@35.00 16.00@18.00 | 4274 110.00@115.00  90.00@ 95.00 75.00@ 80.00 43.00@45.00 18. -aaonee .00 
Brece— 14/4 120.00@125.00 100.00@105.00  85.00@ 90.00 48.00@50.00 

4/4 $110.00@115.00 $ 85.00@ 90.00 $ 45.00@ 50.00 $23.00@25.00 $15.00@17.00 | 16/4 130.00@135.00 110.00@115.00 —95.00@100.00 48.00@50.00 .....@.... 
5/4 115.00@120.00  90.00@ 95.00  50.00@ 55.00 26.00@28.00 16.00@18.00 | Sorr MaPLe— 





6/4 115.00@120.00 90.00@ 95.00 55.00@ 60.00 29.00@31.00 16.00@18.00 4/4 70.00@ 75.00 50.00@ 55.00  35.00@ 40.00 23.00@25.00 15.00@17.00 
8/4 120.00@125.00 95.00@100.00 60.00@ 65.00 33.00@35.00 .....@..... 5/4 75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 26.00@28.00 16.00@18.00 
10/4 125.00@130.00 100.00@105.00 65.00@ 70.00 38.00@40.00 .....@..... 6/4 80.00@ 85.00 . 60.00@ 65.00 45.00@ 50.00 29.00@31.00 16.00@18.00 
12/4 130.00@135.00 105.00@110.00 70.00@ 75.00 43.00@45.00 .....@..... 8/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 32.00@34.00 16.00@18.00 
16/4 140.00@145.00 110.00@115.00 75.00@ 80.00 48.00@50.00 .....@.... Enp Driep WHite MarpLe— 

Sort ELm— 4/4 $ 95.00@110.00 ...... ee ais $ 65.00@ 80.00 .....@..... a 
4/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 25.00@27.00 18.00@20.00 5/4 100.00@115.00 ...... RP ie on% 1000@ SB.00  ..600cQ@eesce ee eee 
6/4 80.00@ 85.00 65.00@ 70.00 60.00@ 55.00 28.00@30.00 19.00@21.00 6/4 105.00@120.00 ...... re 75.00@ 90.00 .....@..... Ree eee 
6/4 80.00@ 85.00 65.00@ 70.00 60.00@ 65.00 30.00@32.00 19. 00@21. 00 8/4 120.00@135.00 ...... GP ecvees DO COR T0E 00 cies QDiccce vvcvsGPocos 





WISCONSIN HARDWOODS AND HEMLOCK 


Demand for hardwoods has slowed up somewhat, but prices remain firm, for stocks are going to be very light. There has been an improvement 


in the call for No. 3 common hardwood, but not much advance in prices is expected until stocks are reduced. Hemlock is moving well at its recent ad- 
vance. Prices f. 0. b. Wisconsin mill points remain: 











HemLocg, No. 1, S1S1E— i FAS Selects No. 1 com. No.2com. No.3 com. 
8’ 10’ 12-14’ 16’ 18-20° SH— 

2x 4” $32,00@ 34.00 $ 32.00@ 34.00 $ 4 00 - 44 = rie ty 00 $35.50@37.50 4/4 $ 95.00@105.00 $ 75.00@ 80.00 $ 50.00@ 55.00 $25.00@30.00 $14.00@16.00 

2x 6” 27.50@ 29.50 28.50@ 30.50 50 00@33.00 34.50@36.50 5/4 100.00@110.00 si.oog 85.00 655.00@ 60.00 30. tee 00 16. $0918-00 

Bi Loe ee Hie ie Bie bes ange agus | Gt ieegiee sae ie tie coe wmeae legit 

2x12” 30.00@ 32.00  31.00@ 33.00 31.00@ 33.00 33.00@35.00 35.50@37.50 / , s : : . @ , 

No. 1 HeMLocK Boarps, S1S— OaK— 

8’ 10-14" 16° 18-20’ 8-16" 4/4 $105.00@110.00 $ — 00@ 90.00 $ 50.00@ 55.00 $28.00@30.00 $10.00@12.00 

lx 4” $26.00@ = +4 $ 27.00@ 29.00 $ 29.00@ 31.00 $31.50@33.50 $28.00@30.00 5/4 105.00@115.00 5.00@ 90.00 65.00@ 60.00 30.00@32.00 12.00@14.00 

lx 6” 28.50@ 3 29.50@ 31.50 31.00@ 33.00 33.50@35.50 30.00@32.00 6/4 110.00@115.00 $0. 00@ 95.00 55.00@ 60.00 36.00@38.00 12.00@14.00 

128” | 39. r++ 4 i. b0 oy rt 4 fey rs oy 4 4 24 +4 +g tt tng H c H+ Fy +4 8/4 110.00@120.00 90.00@ 95.00  60.00@ 65.00 40.00@45.00 12.00@14.00 

1x10” 30.50 é .50G@ - .00 P 2 

1x12” 31.50@ 33.50 32.50@ 34.50 34.00@ 36.00 36.50@38.50 33.00@35.00 Rock ELM— 

F ices ; 2d i ds, f hantable deduct $2; ae $ ay ri 15.00 ....0e@...20- $ 40.00@ 45.00 $20.00@22.00 $14.00@16.00 

Bay cde yee tly apene ag naygen sin ny 9 aaa $0.00 222220. 45.00@ 50.00 25.00@27.00 15.00@17.00 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. a4 78.00 85.00. ress <a 3-3 paped as ot ae Pipe +4 
No. 3 hemlock, rough, 6’ and longer: 2x4” and wider, $16; 1x4” and | 10/4 80.00@ 90.00 ... ~ > 50.00@ 55.00 30.00@35.00 cooniven 

wider, $15.50 to $16.50. 12/4 85.00@ 95.00 ...... Speece 55.00@ 60.00 35.00@40.00 .....@..... 
St. Louis, Mo., Sept. 12.—The foll ing are . ee A . 

current rts ee nec ptt et ienbiaadn i * . Chicago, Sept. 13.—The following cross tie | — Cineianat, Ohio, Sept. 11.-—The following noni 

a Levis: rices prevail, f.0. b. Chicago: average prices, Cincinnati base, obtained for oak 
— 2 Pp P i BO: flooring during the week ended Sept. 2: 

GuM— ; 4/4 5/4 & 6/4 8/4 Untreated sale = ' - 
a $105@110 $110@115 $110@115 White Southern |. a ee ee a, 

_ tenes $g1i0 ae . 10g s Oak 8ap Pine ~ = hoi nae pieincsten (denne “em. * +108. H $105.67 
— LF eae ee 3o@ 38 45 48@ 50 No. 6, 7x9", 8", 9-inch face er: $1. 65 $1.05 og ~— 4. =. pias Wee ee pee aes 69.55 
a! No. x8”, Zé -ine SR f E pa ° qa, ° Berea. atieient soak eoeee aXe 

No. 1 con...* 58a 60 62@ 65 * 68a 12 | No 2 x8", 8", Sinch face. 2<2. 140 89 | ir. ‘pin, ‘reas. Snot ii.dd “8899 rns BEBO 
: ‘ , 8’, f-ineh face..... : . Sel. pin. wht... Sti2 ..... 89.80 58.17 58.15 

ie SE SO SS | ie ies 0) AE Ds ons SO 65 | Sei. pin. red... 8112 :.°2) 90.46 B71T BOOK 
TAS ...20- $ =< 48 $ 48@ 50 $ 52@ 55 es oak and heart cypress ties, 10 cents less than — : ia reg 64.50 oa. 39.38 39.97 
a Z oe ° 18 3 ri p 35 4 4 white oak; sap cypress 20 cents less than white One Br rane Peas | = 

e . eee oak. 

"a. ..$ 44 47 $ 47@ 52 Douglas fir cross ties, all sizes, $42 per thousand MAPLE FLOORING 
No. 1 com..... 35@ 37 87@ 40 feet. Current prices on maple flooring, f.0.b. Cad- 
No, 2.20M..26»> 32@ 34 32@ 35 Switch Bridge illac, Mich., basis: 

QUARTERED WHITE OaK— Ties Plank Face— Clear No. 1 Factory 
FAS .......-; $125@130 $185@145 $145@150 | White oak .......... Mareaes . + -$47.00 $45.00 8/8. x1%& 2"... $ 65.00 $50.00 CORE 
No. i com. and 65@ 70 7 8 Ne St een eee ey 40.00 | 13/16 ” cece eens 90.00 75.00 25.00 

Pos. ween ite Oak @ 5@ 80 =90@ 95 | Nougias fir ......... cc eee eens 45.00 45.00 : ie sete eeees yd oe pen 

meer we RE EI EOS EO Oe OR le oer, oo. o>. 
FAS ... 11 1 5@135 schists BUA” sw bese wines 85.00 75.00 40.00 
en one ee +s --$ sents 5 ag er "ie 35 17/16x214”" aa mae 100.00 90.00 40.00 
Pie - Ahab 38@ 41 51 55@ 58 St. Louis, Mo., Sept. 12.—The following cross ae a dec 95.09 85.00 45.00 
AK— i 
Beeps: $105@110 $115@125 $125@135 | te prices prevail, f.0. b, St. Louis: 
No. 1 com. and ” WEST COAST LOGS 
sel. ........ 55@ 58 61@ 66 68@ 71 Untreated 
No. 2 com geet 34 36 37 39 42 46 eg pe Seattle, Wash., Sept. 9.—Log quotations: 
Sound wormy.. 30@ 82 87@ 89 89@ 41 — ° peony Hin: No, 1, 635; No. 3, $18; Mo. & $18 
PLAIn Rep Oaxk— -~ y = oe mee oe ree, ee 3 ern ie” Ten percent base, $22@24; market 
4 . , ’ , “ERIUTSE LACT. eo eee 2Oe e . 
nag ‘tekiceete $103@108 $113@118 $125@128 No. 3, 6x8”, Si. 8-inch face..... 1.15 90 eer: N $14 ; *. » $12, 
ye com. and 52@ 55 57@ 60 68@ 68 No. 2, 6x7”, 8’, 7-inch face..... 1.04 .80 SPRUCE: No. 28: No. 3, S18: No. 3, $13. 
eg lad tala 34@ 36 37@ 89 42@ 44 No. i, 6x6”, 8’, 6-inch face..... -92 .70 

POPLAR— Red oak and heart cypress ties, 10 cents less 
I cece ail $105@110 $120@125 $130@135 than white oak; sap cypress, 20 cents less than [Special telegram to AMERICAN LUMBERMAN] 
agg 1 alae oe a Bee 81 ? Soe 4 white oak. Portland, Ore., Sept. 13.—Log quotations: 

Vv POU. weve a om ¢ ( < , . 
No. 2 com. A.. 32@ 34 35 33@ 85 Dutch Briige | TELiow Fin: S06, CLF and $12. 

i No. 3 com. B.. 23@ 25 38 29 28@ 29 Ties Plank |- Spruce : "$ " 518 and $12. 

OFT MaPpLp— WIG0 WOK oscsc ee oneeesoe essa cee 43.00 HEMLOCK 12, $9 and $8. 
eee $40 $45 BOD | MOGNORK 6060 sscsseeene ip weece ry 00 +7800 CEDAR: $33. . ’ 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Sept. 1 


1.—The following are average prices, Cincinnati base, quoted on Vir- 


ginia, West Virginia, Kentucky and Tennessee hardwoods today: 








VALLEY HARDWOODS 


Cincinnati, Ohio, Sept. 11.—The following are 
today’s average prices on southern Mississippi - 
Valley hardwoods f. o. b. Cincinnati: 


GumM— 
4/4 5/446 /4 8/4 apiaitiaitie 4/4 5/486 14 8/4 Qtrd. red FAS.$130@135 $140@150 $150@160 
ee - -$120 125 $125 130 $125 130 Pian pos FAS. 110 115 125@135 130@135 
WAS ccs ...-$140@150 $150@160 $160@170 . < c..... Plain red No. 
BEICCED. 6 oc cece 105@110 110@115 115@120 No. 3 com..... i8@ 3% se + hy Ft aa aad 60@ 65 T5@ 8@ 85@ 90 
= ; COM. 606 = bi = be br 9 ne. werne and ae 32@ 85 35@ 388 my ge 
0. COME: 66% ’ Niece 1 a ced @iciw «ed @ae. 
Sound wormy.. 40@ 45 50 55 60@ 65 Sd. ‘werny oo e ° San? FAs. 6° & benlreipe e e 
No. 1 com. WH sessaes 49@ 52 53 55 60@ 65 
QuaRTERED RED OAK— and better... 35@ 38 42@ 44 42@ 44 Sap No.icom. 32@ 35 34@ 37 38@ 40 
yas. rerre --$115 we 25 <i ++@--- | waprn— “ Sap No. 2 com. 23@ 25 24@ 26 24@ 26 
oO. COM... 26s cee ae ee eee OTTONWOO 
No. 2 com..... me oe ee ee $ 75@ 80 $ 85@ 95 $ 90@100 FAS, 6” & war.$ 55@ 60 $ 60 
$ 65 ...@.. 
No. 1 com..... 50@ 55 60@ 70 65@ 75 No. 1 com..... 42 44@ 46 ...@.. 
PLAIN WHITE AND RED OAaK— Nou 2 €0iie <0 82@ 35 35@ 40 40@ 45 No. 2 -— ——— 30 33 32@ 35 ... 
rr $120@125 $125@130 $130@135 | Bircu— ene 
LS : ee 85@ 90 90 95 og 95 FAS $110@120 $115 125 $120@125 3 to ia? ° a 80...  § = --@.. 
No. 1 com..... 0@ 75 73@ 78 75@ 80| . RAS, ..-.----- Oe ie eee TO 70m 75 to 65 ..-@... ---@.. 
No. 2 com..... 42@ 47 43@ 48 45@ 50 sa ea oa 20 10@ 45 72 | Quanterep Warre Onn 
ag b- <6gne 20@ 22 2h@ 28 28@ 32 | No 2com..... agitate ap $115 120 $120@125 $125@130 
Sound wormy.. 45@ 47 55@ 60 55@ 60 | BercH— ggg OR a * = -~ 
rer $ 75@ 80 $ 80@ 85 $ 80@ 85 +e pepe 2 
PoPrLaR— , No. 1 com..... 40@ 45 50 45@ 50 ous deme: § “—so See 
OO pce ..$115@120 $120@125 $122@130 No. 2 com..... 25@ 30 30% 35 30@ 35 3 $110 115 @ 
Saps and . Wuitr ASH— No. 1 com....: 55 -@. 
io. Ee: 85@ 90 90@ 95 95@100 No. 2 con..... 38 = ¢ er OY 
No. 1 com..... 60@ 65 65@ 70 67@ 72 WA deed ake $ 85@ 90 $ 95@105 $100@110 | pin WHITEAND _— ors 
No. 2com. A.. 37@ 40 40@ 45 40@ 45 No. 1 com..... 50@ 55 60@ 65 65@ 70 ee ee 
No.2 Com. B.. 26@ 28 27@ 30 27@ 30 | No. 2com..... 32@ 85 40@ 42 42@ 45 | FAS ...------ 0OG105 $1056G1le $110@115 
Panel and wide, . Hickory— No 7 on “a 50 BS SS &o $0 HY 
TEREST Se Se Se) NE cc csnnes ...@... $110@120 $110@120 | No. 2com...-. 32@ 36 35@ 38 37@ 40 
Boxboards, No. 1 com..... Sob @: .. 7@ 80 T70@ 80 bay sae seins 200 = = = = 
13 to 17”... 115@120 ...@... ...@... Picci - +++@... 35@ 40 35@ 40 Porta — 
aie ss oa teneul nie 95 $ 95@100 $100@1 
eaeadll OS ae $240@250 $250@260 $260@270 Saps & selects 700 75° 75@ 80 ° 86 85 
Ener $ 80@ 85 $ 85@ 95 $ 95@100 Selects ....--- 155@160 175@180 180@185 No. 1 com..... 50@ 55 55@ 60 60@ 65 
No. 1 com..... 45@ 50 50@ 55 55@ 60 No. 1 com..... 110@115 120@125 125@130 No. 2 com. A.. 33@ 36 25@ 38 88@ 40 
No. 2 com..... 82@ 34 37 42 40 45 Ne: 3 COGBs << 50@ 55 55@ 60 60@ 65 No. 2 com. B.. 22 25 25 28 28@ 30 





CYPRESS 


The following are current f. o. b. 
prices on cypress: 


GULF COAST RED CYPRESS— 
New Grades 


Chicago 


Factory 
Factory 
Tank FAS Selects Shop Box Peck 
4/4 ...$118.50 $106.50 $ 76.50 $46.50 $29.50 ergy 


5/4 ... 123.50 111.50 86.50 58.50 32.50 .50 

6/4 ... 126.50 114.50 89.50 61.50 31.50 28.50 

8/4 ... 135.25 122.25 97.25 69.25 33.25 29.25 

10/4 .«c T4025 P2640. 106:20 TA ccvce succes 

12/4 cc 340-25 32626 TOCZS TSR cckcc cceve 

16/4 « 446.26 196.25 108.26 SU.Z6 acvce cases 

Boards 
No.1 No.2 No.3 
ESO CO) OE vkiice ockane sconces $51.50 $36.50 $31.50 
Finish, S2S, Random Lengths 
Cir.heart’ A B Cc D 

lx 4 to 12”.$108.00 $ 98.00 $90.00 $80.00 $62.00 
ix. 2 to.1t", 

spe. widths 108.00 98.00 90.00 80.00 62.00 


BE” csciees 115.00 106.00 98.00 88.00 69. 

For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, 
add $3; for 8/4, add $6. 


RED CYPRESS, OLD GRADES— 


Factory 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
4/4...$110.00 $90.00 $57.00 $52.00 $37.00 
5/4... 115.00 95.00 67.00 52.00 37.00 
6/4... 115.00 95.00 67.00 52.00 37.00 
8/4... 120.00 100.00 77.00 54.00 39.00 
10/4... 130.00 90.00 89.00 54.00 39.00 
12/4... 130.00 90.00 80.00 54.00 39.00 
Boards 
1x6.8&10" 1x12” 1” random 
No. 1 common...... $50.00 St ere 
No. 2 common...... 36.50 AGG 8 = cae 
POG cnsckianpaeve enewe | > Candas $29.50 
YELLOW CYPRESS— 
Factory 
No.1 No.1 No. 2 
FAS Selects shop common common 
4/4 ....$ 90.00 $74.00 $4600 $33.00 $28.00 
5/4 .... 100.00 84.00 59.00 36.00 30.00 
6/4 .... 100.00 83.00 59.00 37.00 30.00 
8/4 .... 105.00 90.00 70.00 38.00 31.00 
Boards 
x6” x8" 2210" 1212” 1° rand. 
No. 1 common. .$41.00 $40.00 $42.00 $50.00 ..... 
No. 2 common.. 32.00 32.00 33.00 36.00 ..... 
DGGE. ceireseces sedan Geane. seEne Coens 4.00 


Cincinnati, Ohio, Sept. 11.—The following are 
average prices today f.o. b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
Selects Shop 
ie ee eee eee $74.00 $44.00 
Finish—S18 or S$2S 
, 
4 to 12” 


~~ $28. $106. 50 $06. 50 $90" 50 $78. 50 $60. 50 
Common Grape —_ = 


No. $ 
a” GSR x: cannenares $43. 00 $31. 60 


$25.00 





YELLOW CYPRESS— 


4/4 5/446/4 8/4 
| J) Serer eres $ 90@ 95 $105 0 
| ae 75@ 80 85@ 95 95@100 
NO. 2 shGBeccccs 47 0 60@ 65 68@ 75 
Random Widths— 
ING 3 GG c «cc 32 40 42 
No. 2 COM... 25 28 30 
No.1com. No.2 com. 
3 i eee Ce Cee $38 $30 


1x10 & 12%... ccccccccccccce 47 38 


St. Louis, Mo., Sept. 12.—The following are 
current quotations on cypress f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Factory 

Tank Selects Shop Box 
|, rrr $121.75 $73.75 $43.75 $26.75 
LS Re ra? 126.75 83.75 55.75 29.75 
GE® cvicuvidenes 120.75 86.75 58.75 29.75 
iC Pr rrericric 137.75 94.50 66.50 30.50 
NOE® wecledecenee 142.75 104.75 Tae) wéede 
Be adtinmnunwed 1424:76 3OG00 T4260 § <ecsc 
ROS caawiwcanes 7.40 100.76 TAG sccce 
Peek wand: AIG wikis cc dics ccerctccccedes $23.75 


cee $1$ ” _ 
Clear Heart D 
1x4—10” .$106.00 $ 96. 00 $ 88. 00 $ 78. 00 $60.00 


Ix12” . 113.00 104.00 96.00 86.00 67.00 

1x14” . 126.00 116.00 108.00 105.00 ..... 

1x16” . 136.00 126.00 118.00 115.00 ..... 
Common Grades, Rough 

No. 1 No. 2 No. 3 

aoe! een cn aa $48.75 $33.75 $28.25 

BANA tdedasdneeweaneeces 55.75 38.75 28.25 


Flooring, Ceiling, Shiplap, Drop Siding 


A B Cc Cc&Btr. D 
1x4, 6 & 8”..$105.50 $88.50 $79.50 $84.50 $61.50 
Vv 


14x4 & 6” be 
er 49.00 44.50 39.50 ..... 28.00 
Bungalow bev- 
eled siding, 
from 14x8 
& 10” stock 71.75 62.75 ..... 59.00 ec 
No. 1 Cypress Pickets 
1%x1¥%” 1%x!1 1x3” 
Se Gr cu ctcedewsewans $25 $38.25 $45.50 
Oe stkecencsamaneanamas 29.50 43.75 52.00 
%" Panel Stock, 8” and Wider a 
$45.25 $54.00 $68.00 $04.75 
a 
Le Oe, ee creer er ei $8.95 
YELLOW CYPRESS— 
4/4 5/4 6/4 8/4 10/4 
Meet dnaancanaaad $85 $90 $90 $100 $115 
PORES dccaes tence’ 72 80 80 8 92 
1 eee 44 58 = 67 75 
No. 1 common..... 32 35 35 wate 
No. 2 common..... 25 27 3 28 
Boards 
in6? 258° txt¢" i553" 
No. 1 common....... $37.00 $37.00 $38.00 $46.00 
No. 2 common....... 26.00 29.00 30.00 32.00 
ec 
SP SAN A ci dK 4d arn ndownseneHarneeanee $20.00 





REDWOOD 


The following are the prevailing redwood 
prices, f. o. b. Chicago: 
a 


Bevel Siding, S1S2E 


Stee 3’-7’ =68/20’ §=3°-7’ 8/20’ 3/20’ 

ee skawwed $25.25 $42.25 $22.25 $89.25 $33.25 
tax5” cocccece 28.25 45.25 26.25 43.25 er 25 
TOE” cccecene 27.25 44.25 25.25 42.25 87.25 


Not less than 10 percent 8- to 7-foot; balance 
8-foot and longer. 


For specified lengths, add $2. 
Bungalow Siding, S1S2E 





-———_Clear ——_, -————_A——_ 
a 3/7’ 8/20’ 3/7’ 8/20’ 

MEE waidewe $43.25 $46.25 41.25 4. 
TO. svweee 45.25 48.25 “sae “3 
en teekae 50.25 53.25 48.25 51.25 
WERE bceade §2.25 55.25 50.25 58.25 
Se” adcedes 66.75 69.75 64.75 67.75 
» el ne 68.75 71.75 66.75 69.75 
en cawene 70.75 73.75 68.75 71.75 

For rough bungalow siding, add $2. 
Finish—Rough—S2S or S4S 
-———_Clear——_—_, - A i 

ve ET ME’ ve Phar 2/20" = 4/20 

Width— pallens pitinaltiin ; 
hr =. = $94.50 =. 50 $80.50 $87.50 $85.50 $72.50 
i «aacdaae 96.50 94.5) 82.50 89.50 87.50 74.50 
 sineeasce ot 30 98.50 96. 30 84.50 93.50 91.50 76.56 
oe” secsevees 91.50 98.50 96.50 8450 91.50 89.50 176.50 
a .cdeweuae 91.50 98.50 96.50 8450 93.50 91.50 76.50 
Be weedsses 92.50 99.50 97.50 85.50 9450 9250 177.50 
ae. aasdwene 95.50 102.50 100.50 88.50 97.50 50 80.50 
4 to 12”.... 91.50 98.50 96.50 84.50 92.50 90.50 76.50 


Short Finish—Rough—S2S or S4S 








—!" iy @ 1a" 

Led 
oe SE —2"— 
3’-4'6" 5'-9" $°-4"6" 5-9" 3°-4°6" 5°-9 





Width— 
& 4”. -Sa- 5 $57 +4 $54.50 $64.50 $52.50 $62.50 
5 & 6”. 59. 56.50 66.50 54.50 64.50 
BY ww ccee 54:30 64.50 61.50 71.50 59.50 69.50 
1G? wccces 65.50 75.50 72.50 82.50 70.50 80.50 
i wegece 67.50 77.50 74.50° 84.50 72.50 82.50 
8 to 6”.. 44.50 54.50 ——. 61.50 49.50 59.50 
8 & 4”.. 42.50 52.50 49.50 59.50 47.50 57-50 
oe wceces 44.50 54.50 58.50 63.50 561.50 -50 
OP ccccece 44.50 54.50 51.50 61.50 49.50 59.50 
SP cccces 49.50 59.50 58.50 68.50 56.50 66.50 
SO escees 60.50 70.50 69.50 79.50 67.50 58 
Wai eaes 62.50 72.50 71.50 81.50 69.50 50 
8 to 6”.. 39.50 49.50 48.50 58.50 46.50 56.50 


Other specified lengths, add $2. 
Shop, Rough, or S2S, Random Width and 
Length, 8 to 20’ 
width i” %” I%"” 2 2” 3” a” = 5&6” 
6” &wdr.$42.50 $52.50 $52.50 $45.50 $75.00 $73.00 $77.00 $81.50 


Short Stock, “A” & Better, Rough, S2S 
$48, or T&G 


c 1” , -—1l% & 1%"—. 
Over Over 
20-40” 42-54” 54-96” 20-40” 42-54” 54-96" 





a 

= - - 087.50 944. 50 $54." ee $44.! 74 $51.50 50 $61. so 
ee so:n0 4650 56. 50 is'50 58:50 $3.50 
Se amaae 44.50 51.50 61.50 58.50 60.50 70.50 
MO cack Ke 55.50 62.50 72.50 64.50 71.50 81.50 
 cnannne 57.50 64.50 74.50 66.50 78.50 83.50 
8 to 6” 34.50 41.50 51.50 43.50 5050 ‘60.50 





AMERICAN LUMBERMAN 


SEPTEMBER 16, 1922 





Jacksonville, Fia., Sept. 11.—Following is 





SOUTHERN PINE 


a recapitulation of f. 0. b. 


mill prices obtained in this territory 


during the two weeks ended Sept. 9: 

















Week ended Sept. 9 Sept. 2 Week ended Sept.9 Sept. 2 Week ended Sept. 9 Sept. 2 Week ended— Sept.9 Sept. 2 
; ; Siding Boards Boards 
Flooring 1x6” Novelty B&better— No. 1 common— 50.0 
". 40 K tter 4 .76 ‘ ; . et ee EN ge bee e ec ons 6 50.00 
ixé Babetter ...-94650 G42.50 Noe g com. 2 LLII) 3689 36.00 1x 6 to 12 Shiplap is 8 Shipley ls 27.00 
ie... Te ae No. 2 com........ 21.80 20.36 kiln dried rough ..... 46.00 1x 6 to 12 No. 1 & oe 
ee eS ‘ fim No. 8 com, and cull ..... 8.00 SYMP UORINEN s scveklads, obec 54.00 C TOUGH... 026 cess 35.00 
No. 3 com. and : v/ 4X « > No. 2 common 
<r sees _ 7.50 1x6” Bevel- 5/4e 4 1DIR ci cecca sows 54.00 We a 18.66 
1x3 B&better 00 OO B&better ............. 22.00 | 5/4x 5 D4S ........ ..05- 54.00 1x 6 D48 ....:::: 24.70 21.73 
No. 1 com. 45.28 43.17 No. 1 com........ 19.00 19.00 | 2/4. 8 Das 55.00 a aes 23:05 21.63 
No. 2 com. 17.00 16.14 No. 2 com........ ...03 8.00 | 2/4x BE), Rotts ierTones atieies mg 1x 8 Shiplap ...:: 23:00 23.66 
1x6 No. 2 com....-.-.. 20.00 | y, ev Square wilge 5/4x10 D4S .....-.. - +++ 56.00 "> eeee 24.00 22:37 
4 om o. eeee. | C/ONRE DEE .....0 000. 0005 60.00 - '. eee 24.00 27.00 
= Bé&better ........ 33.00 24.00 us 5/4x 5 D48 2200 
Ceiling No. 1 com........ 21.22 21.26 1x12 Rough ...... 50.00 ..... "Eitan UO 
1x4 B&better ......... 46.68 BO, FOR oon 9 a2 5s 11.20 8.78 | 5/4x10 Rough ...... S000 ones. air dried D2S 25.00 ..... 
~ No. 1 com. 40.00 +1.4Z Roofers 6/4x12 Rough ...... SOG) sien Mill run air dried 
NO. 2) COM. «0:5 50:8 5's 19.14 elite tana 20.4 21.03 ; rough ....... 22.00 ..... 
%5x3% B&better .... 36.00 39.60 Ne <a ie 11.92 ‘U5 | No. 1 common Shingles 
No. 1 com.... 338.40 34.35 ea er Sh emer 3 20S ae “ 36.00 : eons 
No. 2 com.... 14.54 14.68 Ix 4 D4S ........ 00... 4x18 No. 1 pine..... 3.56 4.00 
6x3% B&better - 2260 21.65 | aes tor Boards Ix 5 D48 .......... -,, 40.00 | 4x18 No. 1 heart pine ..... 4.25 
No. 2 com.... 11.22 11.02 | B&better— eee 36.00 39.20 | No, 2 std. kiln dried 
No. 3 com. and SECIS oeieeee 908% % 45.00 ae! ene 30:00 42.00 ; 1 RSS acre 1.50 
OE cs incves wanes 6.00 eee Swvebehe eacres 47.42 1x 8 Shiplap pi oe eer No. 2 prime CYPEOES..6 205s. 2.75 
1x12 Dés sb toes ores ese eu 55.00 = te 12 D4S. 38.00 orn Lath 
ith 1x 8 BAD: Sac.ee bono 52. BARE. Nise hie cose enes 39. 
Susann 1x10 Shiplap 12.2. 2022. Si  o *  Reeeaeces: 45.00 | 4’ No.1 std. kiln dried 4.50 4.00 
1x4 B&better .... 44.00 48.00 1ZIZ BRIDIAP 200 2 0 0% 5600 | 5/4x 5 DEB ..ccescs seves 40,00 4’ No. 1 std. green 3.85 3.42 
The following f.0.b. mill prices are taken from sales during week ended Sept. 9 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- mae. = 
Alex- ming- ties- sas Alez- ming- ties- sas andria, ham, burg, City 
andria, ham,’ burg, City, andria,ham, burg, City, La. Ala ‘ Miss. Mo.’ 
La, Ala. Miss. Mo. La, Ala. Miss. 0. “ : . . 
Flooring bet Dimension, S1S1E 
, S18 S28 
1x3” EG B&better ..... 74.29 67.50 .... 75.62 saaendiaaied ‘No. 2, 2x12”, 10’ ...... aie 19.42 .... 
BS: id se-e00s shot 75.00 No. 1, 1x8”, 14 and 16’ 35.07 37.00 Veeco 28.00 21.00 27.47 
Coovccecseceees 56.00 .... 1... Other Igts. .... 35.12 eee 30.50 sauce BOLO 
D ..... 60.72 1x10”, 14 and 16’ 34.31 cio SOD 18 & 20’ 31.00 cine 8800 
No. 2 eee ses sown Other lIgts.  .... 39.00 35.11 10’ to 20 32.00 260 cs. 
FG Bé&better 56.35 57.50 57.79 57.02 1x12”, 14 and 16’ 46.06 warai ADEM ONG Wat POR ini OS wa sms 14.14 ae 
we had aa Sewus betes _ eee SAEED. Other Igts.  .... 45.12 BEG eciias simasincis oo eee 
ie 1 ee Sarre oes sis Peto IO” Salons 14.50 14.64 
No. 2 26.02 17.50 19.16 26.08 | No. 2 (all 10 to 20’)— 
1x4” KG bei ad eg te ae Sx to 92" oicccicc cee BESO cites) ones, Longleaf Timbers 
&better 8.9 wees 65 REO”. sig adlinsouwrasaiss see ~oeme Let 2626 ’ ; 
B tins 69.00... nae 24°92 24.00 24:85 26:85 | No.1 Sa.E&S S48, 20’ & under— a 
D ....... sess cess 56.00 1502” iseasvsevasiewss 27.01 23.72 26.07 27.62 Beene ete wees sees 25.183 27.02 
No. 2 28.00 anes cule . é | Oe RT ee Ce em 28.50 $2.68 
FGA ..... cere eS egg | No. 3 (all lengths) pe tetas ier Ne Se ape 8 33.50 36.31 
B&better 50.31 49.75 49.44 50.39 1x6 to 12” .....5..056 cone S600 150. 2.5 CIR, CORE ce te cane eee 
D...... cane Biewssl — cateie, EIDE PR chews cewatesinsys 19.05 .... 20.03 19.68 EO?” Kaccicex anteater 43.50 .... 
No. 1 41.07 40.00 42.45 .... Sl eee arene 20.86 .... 19.51 20. ne 
No. 2 26.71 16.85 18.89 25.31 BRIO” acca eras am eawit 21.68 17.50 19.87 20.18 Shortleaf Timbers 
No. 3 . 12.00 12.00. .... No. 1 S48, 20’ & under— 
1x6” No. 1, C.M «ee. 836.25 8” 26.5 
No. 2, CM 28.51 wd nom oe 26.50 
Jo. 2 , 23.06 4” 30 5 
Ceiling No & 1x6 ovoeee oon eoes 3 0 ) 1 1 ee ee 79.50 
%x4"” B&better tees 645.00 $1.00 iailiaias: tonite 
o. 1 : 5 pg see Bees : 
5gx4” B&better HLS6 1... 45.00 41.66 send gly aT ree 5.80 5.15 5.58 5.67 
og 2 ib oo he BOs 36.06 7 39.00 37.29 No. 1, 1x8”, 14 & 16’ 34.92 35.14 No.2 A sis cates 4.75 3.97 4.35 5.00 
De oss icuacanes 16.87 17.50 19.00 17.32 | Noe eels ees 31.72 
x4" B&better ers “a aaa : 35.20 Byrkit Lath 
No. 1 ..... 40.00 er ee 35.18 | 4 and 6’ 15.32 16.50 
No. 2 se ones 20.10 . Other Igts. a 8 ona 10’ RNS eek ot te ee 15.54 17.60 
ss he aia... Bi PAO ci ian ters eu i 
Partition No. 2 (10 to 20°) bs 12° and@ lonwer .... 050.0 16. 18 17.69 
— ” 25.18 24.00 25.00 25.77 
1x4 & 6” B&better .... .... 53.50 53.64 1x BP eee eee eee a ayn saan seit Car Material 
1x6” B&better ee Be 5 an 14.73 Pe) oR ERY 24.5 at. aw. a. (All _ — 6”) — , NAG J 
— Bevel Siding No. 3 (all lengths)— ol B&better, 9 and 18’.. 62.25 
%x6"|B&better .....06. 00 ee ee 30.75 NB oss ssa Ke dcee 19.83 18.00 19.50 20.51 NOMAD! .. chk. ~ Set y lke Rae 
Ps ee 19500 cen oss SOS8 TEES. Os” mara ae cule, sordale.” soem 
Drop Siding 5’ & mul’ples ........ Sisk. aecee Gee 
1x4 or 6” B&better 49.27 47.50 46.85 47.21 : : een PST at Pre a ee ie 38.00 
NG: Do ssaders 39.29... we. 4812 Dimension, SISIE No. 1, 9 and 38" .......5. ea. 48.00 
Ne 2 0” 27.55 26.68 29.42 1 eee 46.45 
° os _ No. 1, 2x 4", 10° ...... 31.78 =... 29.25 30.47 ~ ange elon 35.00 
Finish gee ae 30.07 .... 29.00 29.16 ae Dr ets 3800 
migbetter rough: 16’ reece BOO: soos S000 (20:00 5’ and multiples. ""'" 49°00 
1x6 to 12”... 1... 2. 90.00 18 & 20’.. 32.87 .... 81.00 32.52 | No. 2, Random ........ : 16.00 23.83 
Ligxd to 12” . 59.00 =... a0” to 20°.. S268 «... BOO. science : 
pe 4 poser sere eee cee. ged OT ee. | | (cera. He ae Mets oS Car Decking 
6/4 ‘ic, MrT 60.45 (aati 26.23. . 27.43 J 2” ¢ 8 2 80.06 
B&better Surfaced— eet mae a ee a ey ae ae 
1x6 to 1 --2. 54.00 .... 18 & 20’.. 28.20 .... 26.00 30.36 Car Sills 
“CC oe See .... 52.00 56.65 55.98 10’ to 20’. 28.00 .... 30.00 .... | gas sapes — ore 
DI” No ica eG dis. 55.75 59.00 58.44 56.03 2x 8”, 10’ ...... 83.25 ... 32.75 30.64 eR” "37° ‘ 40.00 
DEB ioe.b's0o5-0s 55.28 62.50 65.50 56.69 BP 28.94 ... wees 28586 Fg mae Sa etal 40.00 
1x5 and 10” 62.05 62.00 67.06 64.35 aR? ny 28.47... 29.31 Up to 9”, 34 to 36°... 40.00 
| re 61.50 60.00 sooe BAS 18 & 20’.. 32.00 Saat 32.47 Up to 10” , 34 Eo! 36° Pape F 40. 00 
Lu x4 to 12” ... 69.56 .... .... %0.97 10’ to 20’. 32.18 ... $0 8 nn ess Hass 
5/4x6” ......... aa 66.50 .... 2x10”, 10’ ...... 34.00... tae BOBS 
eee 66.50 .... ea 9.00... 8150 29.54 Stringers 
1%x4 to 12” sai ES BB? cow clan 30.28 .... 31.50 380.81 0% hrt., oixi6 & 8x16”— 
C Surfaced— 18 & 20’.. 31.94 .... 81.50 82.38 ROUE | eS ese ats Siu 52.00 
1x4” inc Se Eee re re on poe 10° to 20’. 382.64 pale Sis pay Caps 
- eer 5 oats 46. 2x99", 10" ow. as kds ee See a 
1x8” ........... 48.50 46.00 12° 31.50 .... 81.50 $1.12 Rough heart, 14”, 20’ 
15D Gnd 10” 20.6. ces eee 56.00 | je oe 33.09 ... vase, Soren ONE UNASL oo 0.006.500 43.00 
14%,x4 to 12” ......... 52.50 18 & 20’.. 84.00 .... 32.50 32.70 
10” to 20’. $400 ..... 2700 2... 
Casing and Base rT. Oo 6 ” 28 Th he _ «. O€81 YPRES cl ES } AT WW 
ae eg nea oni. Byes oTa7 ll geo 26.84 C S SHIN & 
anc ) Tree eee. ae ee cose 3. 33.75 , — € e 26.92 28.19 = - e 
$ and 10” ........... 63.00 60.00 67.81 c. & 30%.) a - Be oe Cincinnati, Ohio, Sept. 11.—The following are 
, Jambs 10’ to 20°. 30.75 .... 25.96 90 Si average prices today f.o. b. Cincinnati: 
B&better— oe", 40"° 3c. xs oy nxn OO 
1x4 and 6” .......... — 64.75 ee co uies 24.03... 28.73 22.65 Rules of March 18, 1922 
‘ MB 0 cin ces 24.45 =... — . 
Fencing, 818 eat: Me ee Shingles 
No. 1, 1x4”, 16’ . .34.62 35.00 10’ to 20’. 25.00 .... 23.00. .... Best Primes Hoonomtes 
Other lgts. .... 34.00 Be OO! 5 osx 26.50 24.50 25.50 25.91 | 9”,...........0000 52 $5.88 $2.18 ea 
1x6”, 16’ . 36.11 35.86 ere 28.49  .... 25.12 25.88 | a”... ccccceceee O88 4.38 3.43 
Other igts. pei 36.27 18 & 20’.. 29.33 ... 26.50 28.58 | ee 4.93 3.68 
No. 2 - lengths)— 10’ to 20’ 30.00 ooo SED as "RRO 4.93 3.68 
“ED Set 17.44 oso ATAT 1706 2000", 20" © vines RP vee MOO nase 
ET 23.77 22.57 24.00 24.20 2. Sr eet scan oe pomp Lath, %x12 
No. 3 = lengths)— Se ee y 24.5 29.3 
ie emg a eae 18 & 20’.. 2850 .... .... 32.00 | No. i 4-foot No. a. "aed No. “ide” 
1x6” CH anes 18.50 16.50 19.00 18.50 10’ to 20 29.12 BEBO ecg $9.05 , A 
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ARKANSAS SOFT PINE 


The following are current f.o0. b. mill prices on Arkansas soft pine made during the week ended Sept. 8: 
Flooring 








ieee Ceiling and Partition 
tine aeeiien 1x3 1x4 Finish—Dressed - ee eee F -: %” ai 
“ar “és . B&better Cc. oO. 0. « 4 4 
i $66.00 ae Pe ....$59.00 $53.50 12, 14, 10, 18, 12,14, 10, 18, Clg. Clg. Part. 
Bé&better Taian ee $77.00 65.50 1x6 and 8” : a Ne reset ee 64.25 55.00 16 20 16 20 B&better $403 35 $43. 00 $47. 35 $50. 00 
EE CNEROR KAMAE ASRS _ ** 62.50 - a 70.00 58.00 | $28.50 $30.00 2x 4” $25.00 $27.00 | No. 1...... 34.50 "36.00 37.25 41.25 
i Sees Sew ene erm 56.00 1 % ss : VA 2”x4 to 8”. i . ; . 72.00 .* 24.00 26.50 2x 6” 21.50 23.25 i > eee os 21.50 se §6©23.50 
Flat grain— 1 4 : 1 o> 2”x5, 10, 12”.. 74.00 +e 27.50 29.50 2x 8” 24.50 26.50 
por ase sien dae , : 28.00 30.00 2x10" =. 25.25 27.25 Lath eid stl he 
RUGCEOE cesceweccens 5 der. 5 3 Y TD 28. . Oo. < 
“iy eeaeneerbiiaete ee aitR RRR Fencing and Boards 30.00 31.50 x12 26.75 8.50 abi: .ctaccacelet $5.80 $4°75 
WG Biecccicne ciweceeus 21.50 22.00 No.1 No.2 No.3 = 
nt eee $32.00 $17.50 $13.50 S2S&CM—Shiplap Moldings 
Casing and Base TEGO? ccccucsae 34.00 23.25 18.50 No.1 No.2 No.3 | 1% and under....27 percent discount 
— B&better Ree cone waeea 35.00 25.00 19.50 | 1x 6” .......... $34.50 $24.00 $18.50 | 1% and over..... 23 percent discount 
x6, G, 87.0... ec eccccerccncnes $70.00 BONO Kk ce acear 36.00 25.00 19.50 | 1x 8” .......... 35.00 25.50 20.00 
BED, BO ee iecis wea caceen wes 74.00 i S|) lap anea ese? 45.50 27.75 2000) 1x16 ..-....... 35.00 26.25 20.00 **None sold. 














NORTH CAROLINA PINE 


Norfolk, Va., Sept. 11.—The following prices for North Carolina pine have been obtained f.o. b. Norfolk: 





Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
Ie Me eer oneree $54.00@56.00 $38.50@34.50 $22. 50@23. 50 $19.50@20.50 | Lath, No. 1. 3. 6. 25 @ 6, 50 Roofers, 6”. .$27.50@28.50 D4S, 6”. .$59.50@63.50 
es 56.50@ 59.00 36.00 @38.00 50 @ 24.50 oi in MAM cas No. 2. 00@ 4 8”.. 28.00@ 29.00 8”... 62.00@65.00 
+: ee 59.00 @61.00 38.00 @39.00 rt 3.50@ 24.50 4a sd heee Factory, 2”. 28, 00@32. 00 10”... 29.00@30.00 10”. . 63.00@67.00 
Dae as .. 62.00@65. 00 42.00@ 44.00 ey seems exwagaeeece. Sizes, 2”..... 23.00@26.00 12”.. 30.00@31.00 2. : & wore 00 

Rough 4/4— r 
Finishea widths— No. 2 & better No. 3 No. 4 
ee ee $58.00@60.00  $38.00@40.00  $27.50@28.50 $24. 00 @ 25.00 . eens: ae 
MO Hive eens aes 59.00 @ 61.00 41.00@43.00 28.50 @ 29.50 25. 00@ 26. 00 Flooring, B=3% and 8” rift........ fF mens .00 saint Opus gai. weSaxie 
OM? sce crere ee ecs 66.00@68.00  45.00@47.00 —-29.50@80.50  26.00@27.00 | ia % and 3” .........+. rr pa nee _ ye sp gp gen 

Bark strips, Nos. 1 & 2. $36. 00@37.00 SBark strip partition, VCMING, Boor re cece ecccctceccces : . 

Mae. - 4.00&15.00 Wik, 1 ee $42.00 @ 46.00 Sey “dewdvacwcnede ceucuetan 36.00 @38.00 27.50 @ 29.00 16.50@17.50 
Cull red heart.........- 11.75@12.76 | Partition, WB 02... ccccccccccccces 54.00 @ 62.00 44.00@ 48.00 23.50 @ 25.50 





NORTHERN PINE 


Duluth, Sept. 12.—Quotations are strong in all northern pine items, and further upward adjustments are looked for shortly. The following 
are prevailing prices f. o. b. Duluth: 


ComMMON Boarps, RouGH- FENCING, RouGH— 

Me 4 8 $04. $ — $é07 42° 14€16’ si 75 $75.75 6’ 8’ 10,12414’ 16’ 18€20’ 

INO: I, 8) ...... GG@00 66.78 69.75 $69.75 $69.75 7 2.75 ie. TEE OR ee 59.75 63.75 67.75 69.75 67.75 
10”... 67.75 69.75 75.75 77.75 72.75 77.75 77.75 ot a 1618 M107 218 aT ree 

ey 73.75 76.75 82.75 82.75 77.75 82.75 82.75 | ot apne 31.75 33.75 35.75 36.75 35.75 

PRO By. Weer sk ote 49.75 51.75 54.75 56.75 54.75 59.75 61.75 AO Was orci es 56.75 58.75 62.75 68.75 68.75 
1OMe-.--- 5275 64.75 57.75 57.75 54.75 59.75 61.75 SE Davain tweed 39.75 42.75 47.75 53.75 53.75 
12" ....... 57.75 59.75 64.75 64.75 59.75 66.75 69.75 WR Bivivcacccncdan eee 29.75 32.25 33.25 32.25 

INO) Gy ees . 30.75 32.75 34.75 34.75 34.75 34.75 34.75 . : 
TO? .o....5 GES 33.25 35.25 35.25 35.25 35.25 35.25 No. 4, 6-foot and longer, mixed lengths, 4”, $25.75; 6”, $27.75. 
ar 32.75 33.75 35.75 35.75 35.75 35.75 35.75 8” denen: entae ta O. 

For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 

No. 4, 6 to 20’, 8”, $29.25; 10”, $29.25; 12”, $29.75. $1 or 2S, add 75c; SIS1E, add $1; S4S, add $1. 


For Sl or 2S, add 75c; S1S1E, add $1; for resawed, add $1. 
Drop siding, grooved. roofing and O. G. shiplap, 8’ & up, add 50c. 
Shiplap and D&M, 8’ & up, add $2. 

No. 1 PIECE StuFF, S1S1E 


Flooring, 5- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $3. 
Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6’, 4 TO 20’— 
6’ 8’ 10° 32° 14’ 16’ 78" 20’ 4” 6” 4” g* 











4 
2 a oss hee 50 $35.50 $37.50 $36.50 $36.50 $37.50 $39.50 $39.50 ing Wr wensceneear $55.50 $55.50 l MCE PETE CCCCORT CCRT. $28.50 $28.50 
on Oo. 33.50 34.50 36.50 35.50 35.50 36.50 38.50 MME CS “ccccncdasdedaewnnes 50. be 50.50 Norway, Cé&better.. 45.50 45.50 
2% 8" 2363 Dee 35.50 37.50 38.50 38.50 37.50 39.50 39.50 D Caesiacadhwenee kawas 43.5 43.50 
€ ” 9 I € 
tee” 1: 86.59 pe pape bogr as iG ae rapt Siding may contain not to exceed 20 percent of 4- and 9-foot. 
gg . 41.00 42.00 44.00 44.00 44.00 44.00 47.00 47.00 Siding run to O. G., $2 a thousand extra; product of the strip as it 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct 75c; D&M or S458, grades. ; sd 
add $1. “50. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
(Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., Sept. 13.—The following are | Seattle, Wash., Sept. 13.—The following prices | Portland, Ore., Sept. 13—Fir prices today 
t.o. b. mill and f. 0. b. Chicago a <me 3 = yard items, f. 0. b. mill, were reported | ¢ 5 » mil are as follows: 
com. com. es 
a A ee $36.00 $19.00 - _ _ Pre- Vertical Grain Flooring 
oe OW a ” 7) P 99 Ff igh Low vailing . x 
Lo 10 roy ty » 10 to 16"...... php oy Price Price Price BE” NG 3 Goi ececcecesicdcsceseass ieee 
» @s F Se eee eeeceeonenesd « . aoe 
1x13” and wider, 10 to 16’........ 38.50 24.00 Flooring _ 7 _ ett eee eeeeeeees seeeee => 
No. 4 No. 5 1x4” No. 2 clear v. g...... $54. 00 $49.00 $51.00 8 at é > es ° “. * ecceoces ‘ eocccocce 58.50 
a ; com. com. , a Sgr See 43.00 41.00 43.00 | 1x3 and 14x4” No, 2 clear and better..... . 
1x4 peal WIGeP. 2.6 ee erg $ a No. 2 and better s, g. 41.00 CS ae , oY ee 42.00 
SELECT better “C” SD” NGS Ds: Biic wax ccacns SG? sosee ula 
as, z° 6” and 8”, 10 to 20’. BSB4. 00 $79.00 $63.00 1x6” No. 2 and better s. g. 44.00 CC ee Slash Graln Flooring 
1x CWE HE C010 Cee ow ernie Se 88.00 Po iL +4 ING 06s Bas éxaiaawaus 39.00 SRGG, ik cwes 1x4” No. 2 clear and better.............. 40.00 
iz" and ‘ wider.. pill nea iano 30°00 rip +4 82.00 va Stepping — Tn a Ua ac atadhade can teaeweuee 35.00 
” ~~ th , 4 No. 2 and better clear.... 65.00  ..... wnt ee ixG” No. 2 clear and better. .....-.0-+«: 43.00 
5/4, 6/4x4” & wdr., 10 to 20’ 97.00 92.00 80.00 
8/4 and wider............- 99.00 94.00 82.00 Finish Si io ne Sa aawienun wae 38.00 
SHop S28, F.0.B. CH1caco— No.1 No.2 No.3 MU NO ces iwanscawud BRGe sceea. Gees 
5/4 d 6/4 $80.00 $65 65.00 $47.50 Casing and hbase.........-. Gee” <actes ones Vertical Grain Stepping 
an nediadacsecaee : 
OE vccccscecusseetscccscess SO Cee ae deities a Ceiling dein 1% and 1% No. 2 clear and better........ 65.00 
On straight orders for “No. 3 shop and better” | “*4 oo 3 and better.... boy ‘ a - Finish 
without specification as to amount of each agate. int* Ma 2 amd totter... 44.00, S000 ..... 9 Mew SD Cher Oe Bethe oid soc tes is cde: 57.00 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $3. No. 3. o*** ae prea? satin 
Siar re : _— 
Drop Siding 
WEST COAST SPRUCE 1x6" 1 i : and better..... ores 41.00 41.00 | 5x4” No. 2 clear and better............. 39.00 
WS Beni ocpeey pastas Se BO Pree eee ee ere 31.50 
[Special telegram to Amunican LOMBERMAK} Boards and Shiplap, No. 1 1x4” No. 2 clear and better............. 40.00 
Portiand, Ore., Sept. 13.—The following are 1x 8 and 10”..........004. 19.50 16.50 16.50 Nar G GED S Jot bee Ssdacindsecscet 35.00 
prices prevailing here today: Mie avicdchwanehendaadenes 20.00 RECS” caens eine 
PO, Oil i i iis rec tens ¥inKRees $78.00 Dimension, No. jSae E , Drop Siding and Rustic 
TES GN. CEI so 6 cnc cnwcivncseccscwas GEOG | AEA", 123 GMO 14s iccaccsus 4 17.50 18.50 1x6” No. 2 clear and better.............. 42.00 
Bevel siding, 56 Rae aecekccdéecaweneenmen td = . Plank and Small pace > See ae ee ae 36.50 
Re ete ae ere ee ean 4x 4”, 12 to 16’, S4S...... 24.50 18.00 deal 
oe PAPERS DELS GA LOAY SEESERN TS an gui2", 12 to 16°, O68...... S000 TOD. . seve Miscellaneous Items 
- © AOA RIL ELLA 45.00 Timbers, 32’ and Under Dimension, below 22-foot........... At Rail B list 
ET wocnia Conn cenctwecdsnes 49.00 Cae”. ais hb cksccteseccens 26.00 Sat -sasds Long dimension, 22-foot and over, over list.. 3.00 
aS OL aN os Vertical Grain Fir Shop Boards, off Rail B list........ sacgnanounns — 
¢ ommon rough (Be Ti a aie aioer see 25.00 a ee CN Sa ee a, pes _ ti s be sd off Rail B list. 3.00 
eM SR scien: caniavdaveaee 17.00 | 4/4....... jianedsnehehenand ) | Te ee x6” and larger timbers, off Rail B list...... a 
“ po Hie oe MOO UCOPE EOS acca a:scaieis wie winin cc 0s MOM acne. unccanas Fir lath, per thousand, green...........-- 4. 
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FIR, WESTERN HEMLOCK 


Goldsboro N. C. Pine |_| ..... 4” =...... 


prices were realized on fir, western hemlock and 
cedar for the week ending Sept. 9: 











DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 date No. 3 

C&Btr. C&Btr. &Btr, es. 
BRI sine ates $58.00 $48.00 1%x3”.. 36h $50 
i? eae 54.00 47.50 1%x4”.. . 58. 00 50. 00 
MO ssa: 55.00 49.50 1144x6”.... 60.00 50.00 

Slash Grain Flooring 
Eo Salle Ee yy 00 $34.00 146 =6" .. —_—- $42.50 
DE 6 5:6i5:0:% 37.00 34.00 1%x4".... 60.50 42.50 
BRS cisternae 40.00 38.00 14%x6".. - 52.50 42.50 
Vertical Grain eineeten 

1%, De ON 2x6 tO 12" . occ ccsvrceed $66.00 $53.00 
Dey DR CREF vive’ iccciwasiowews 68.00 55.00 


Finish No. 2 Clear and Better, S2S or S4S 





Ceiling, Cees and C&EV, and Partition 























BORN” é:sie0% $32.00 a 5 x6” hed $35.50 $40.50 
ee en 34.00 OO ‘BEG? 2. 508 37.50 32.50 
META ccice BerOU 37. mr ee 36.00 31.00 
ee 35.00 32.00 1x6”..... 38.50 35.50 
Drop Siding, Rustic 
Be cad $4.00 $31.60 126”..... 38.00 $34.50 
A Corner of One of Our Yards i Seats ate ' 36.00 ty 00 F867. ccc sr Oo tt 
. ‘ ‘ Fir Battens 

Runs uniform in quality and grades—the result of Modern 8” Flat .......e0., $85 246" 0. Gaon... ---8.95 

Mill equipment and a determination to give big value. — 
Well Assorted Stocks Insure Prompt Service Fir, per thousand........seccsscccevccveees $ 4.50 

Common Boards and Shiplap 
‘ No.1 No.2 
r com. com. 
Johnson & W imsatt, Washington, D. C. ea ae 
TELECODE DOTNET «ip Niachgcalgo'i56 dio bis elbietslarela Mae a wee 15.50 12.50 
1x 8, 7. ase hale Glee bbieea wk K ewe eae 16.50 13.50 
PEE RRS iactenae Chedaseetewaes 17.00 14.00 
Pee J ,and 1. BRPOLE aC GaiCdoe sé cee 19.00 16.00 
err ern seseecrceee Ae -eee 
aa ok nooo 18.50 15.50 
ee ay a ee rrr Common Planks and Small Timbers 
BCR ORICA 6 sa wsinsaees ec kulecamunad $20.50 $17.50 
» ee Oe | ee ee ee 26.00 17.00 
Sa RHEE Sec racer saccbawtnesenan 20.50 17.50 
| ty SEAN, DEle, CRIS 2600 senecviccsceers 21.50 18.50 
a Common Dimension, $1S1E, 12’ 
No.1 No. 2 No.1 No. 2 
com. com. com. com. 
2x8, 208".. 616:50 $15.60. 2ute”...< $21.00 $18.00 
2x6, 2x8”.. 18.00 25.00 «662 76" .05. 22.00 19.00 
BRU pease 19.00 16:00 3xIS"..... 24.00 21.00 
2 gle 19.50 16.50 2220" o:6c0's 26.00 23.00 
Common Dimension, 2x4”, S1S1E 
eee: $17.00 $14.50 RO. vee $20.50 $17.50 
Seer 18.50 15.50 Gey sane eee 21.50 18.50 
a 19.50 16.50 BO wacaciiee 23.50 20.50 
Common Timbers, Rough, 32’ and Under 

Our Saw Mill at Arringdale No. J Sel. No. 1 Sel. 
om. com. com. com. 


6x 6”. $21. 00 $24.00 18x18”....$25.00 $30.00 


ca 10x10”.... 22.00 25.00 20x20”.... 26.50 29.50 
14x14"... fey based aa? fos 310 
; 16x16”.... 25. . x24”.... 31. : 
e . Ine Few woods equal N. C. Pine Secchi Sead, ee 


. . . . 
for all ‘round building needs 34 to 40" ..§24.00 $27.00 12 to 80" $52.00 $55.00 
42 to 50’.. : : te) te Ga .00 
always a and when you order from us 52 to 60".. 36.00 39-00 92 to 100°. 72.00 75.00 
to 70’.. 42. x 


you get big values. Ties, Rough 
G OO d B u y ee OO Os icieiescae $17.00 


NASER gs EP WRB icsrese ses: 
WESTERN HEMLOCK— 
DAILY CAPACITY:—Saw Mills, 600,000; Planing Mills, 400,000 en rey Oe SNe 
No.1 No.2 No.1 No. 2 
MILLS : — Arringdale, Va.; Franklin, Va.; Wallace, N. C. 1x2 & 3”..$16.00 $13.00 1% &1%"  “O™ 
1x4”...... 14.00 11.00 "x 4”....$18,00 $15.00 
en 11.50 6”.... 16.50 12.50 


Camp Manufacturing Co. [| #988 88 BEE 


RED CEDAR— 
FRANKLIN, VA. Common Boards and Shiplap 
J, (eee $16.50 $13.50 IEIO” 55656 $18.00 $15.00 
meee annie. a Eastern Sales Offices: BA os alae 17.00 pepe De occe 18.50 15.50 
1214 Flat Iron Building PULADELE IIA: Real Estate Trust Bldg.. 1x8”...... 18.00 15.0 
GEO. W. JONES, Mgr., Phone 982 Gramercy D. WOOD, Manager Flume Stock 
PITTSBURGH: Oliver Building, GEORGE L, CAME, Manager 1x6” $20.00 $23.00 1x10” $22.00 $25.00 











1KO conse CIOO SEO EERE" s. 55 22.00 25.00 














wa wae 
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RED CEDAR SHINGLES 


Seattle, Wash., Sept. 9.—Eastern prices, f. 0. b. 
mill, are: 
Per Square Per M. 
4 bunches 4 or 5 bunches 
Birst GRADES, STANDARD STOCK 


Extra stare, 6/2... 656s $2.71@2.75 $3.40@3.45 
Extra. stare, O/2. 2.6.0 2.87@2.91 3.60 @3.65 
PERUrh. CIOMES cicicciccuess ’ 24@3. 28 b Yen 10 
Perieets, G/2 cc cicccces DD 
BUNOMDE c0 6.006 view css eas 3 3.04@3. 4. 45@4. 50 
PCPICCHOMD <ciccessweces 5.05 
FIRST GRADES, RITE-GRADE INSPECTED STOCK 
ixtra stars, by i ae arog ease $2.79 $3. 50 
extra w6Are, B/S... css 2.95 70 
PRUE. CICATW ..ccccccccese 4 3.40@ 3.44 r% 2: 5@4.30 
Periecte, Gre vec escics 3. te 3.61 . 45 @4.50 
PRUNON EE heb side aces eeu 3.31 oo 
POTICCHIONG 6.5.00 acces 3.79 5 Sis ) 
SECOND GRADES, STANDAKD STOCK 
Common stars, 6/2...... $ 55@ 63 $ .70@ .80 
Common stars, 5/2...... -T5@ 838 95@1.05 
Common cClCAFS ....-... 1.64@1.68 2.05@2.10 
BRITISH COLUMBIA STocK, SEATTLE MARKET 
), 2.9.4 (Canadian) ataverevata $....@.... $2.90@4.00 
Seen. Cb. Bbiccccccs 3.65@3 73 4.55@4.65 
KEurekas (U, s Biaiowew cee 3.56 4.90 
Perfections (U. S8.)..... — 94 rece & 5. 
XX 6/2, 16 (Canadian). . , SOLD 
Se S/S; 36 U0.) cc cc israiss tt ter 
XX eurekas Cs oer 1.5 2.20 


XX perfections (U. 8.).. 66@1. 70 2.30@2.35 


CALIFORNIA PINES 


San Francisco, Calif., Sept. 9.—The following 
ure average f. o. b. mill prices on California 
pines: 


California White Pine Mixed Pines 


Cc - 
Nos. 1 & 2 elr..$ 98.65 — 
€ pelect.... ces 20 No. 1.......+.$ 45.70 
eee 75.40 No. 2......... 27.80 
No. 3 clear..... 75.30 ag Bevesevees 21.70 
inch shop..... . 41.10 No. 4..... srsee 15.45 
No. 1 shop..... 61.80 2", all width 16.50 
No. 2 shop..... 42.90 Form ........ 18.30 
No. 3 shop..... 29.35 Misc. ........ 24.90 
Stained ........ 37.55 No.1 dimen..... 24.75 
NEIBG:. ccoeseee ce 57.95 Siding— 
: B&btr. bev...$ 43.45 
Sugar Pine C bev........ 44.10 
Nos. 1 & 2 elr. ee 70 ee 34.20 
a See 6.20 Stained ...... 28.55 
D select. or "39.60 DEM. vccccans. Geele 
No. 3 clear. er 105.35 WN vic anaes $ 90.65 
inch GRO. .<s.- 48.25 
No. 1 shop..... 75.45 hinmadeeigg fee 
No. 3 SRODs.<<. §1.15 a % 48.75 
No. 3 weet Wanae 29.00 t 
Stained .....1.: 83:10 aisle ae 
MOG) saceeeaus 37.20 
Cedar Lath 
Lick ecnnwekn ween 21.70 No. 1 pine......$ 6.70 
No. 2 pine...... 5.385 
White Fir White fir....... 4.25 
No. 3 com, & btr.$ 23.45 : , 

No. 4 com...... 13.35 Mountain Pine 
No. 1 dimen.... 20.15 rr er ee $ 19.45 
Douglas. Fir Australian 
COMME .2cc6ccer eee  ~<svaceoswaseens $ 74.25 


For Editorial Review of Current Market Con- 
ditions See Page 37 


LAE SSS ES LL EEE 


NORTHERN PINE 


Chicago, Sept. 13.—Tho trade has slackened 
off a little during this month, the northern pine 
inarket retains its firmness. Stocks are low and 
badly broken, as regards popu'ar items, and are 
»xcessive in no case, lower grades of late having 
“njoyed a very good call. Present demand is 
fully adequate to cover offerings, and no im- 
tnediate recessions in prices are looked for. 


Minneapolis, Minn., Sept. 11.—Some increase 
is noted in country yard buying, and factory 
buyers are taking more than the usual amount 
ot northern pine stock in some cases because 
of the greater ease in getting delivery. Mills 
have been shipping out practically as fast as 
they produced lumber, and stocks are held to 
« low point. This is an indication of stronger 
values for the winter and spring, as the normal 
inill season here will be over in about two 
months. 


Buffalo, N. Y., Sept. 11.—Wholesalers have 
lutely put into effect some higher prices on low 
srade lumber. No. 1 box and No. 3 barn are 
now $3°a thousand higher, while mill culls are 
up $2. The advances are brought about by the 
shortage of other kinds of lumber and the sub- 
stitution of northern pine in their place. Mills 
report a short cut of lumber. 


North Tonawanda, N. Y., Sept. 11.—The last 
week has shown a slight decrease in orders. 













Handling green 
hardwood lumber 
at mill of Tre- 
mont Lumber Co., 
Rochelle, La. 




















One Mercury Handles 
MilP’s Entire Output 


Green hardwood lumber is heavy stuff, but the Mer- 
cury tractor shown above manages to handle the entire 
50,000 feet average daily output of the Tremont Lumber 
Company’s modern hardwood mill at Rochelle, La., 


besides all shipments of dry lumber. SATISFACTION 
This is just one of many instances we could cite you of 
low costs the Mercury makes possible. In a long list of 


Type L “Twin-Three” 


“Beg to advise we are using four 
Mercury Tractors, all of which are 
giving very good satisfaction,” 
writes Mr. E. T. Collins, General 
without obligation—an estimate of the savings Mercury Manager Fordyce Lbr. Co. For- 


mills Mercury tractors are daily performing just as good 
service—keeping costs at bed rock. Let us submit- 


tractors will make in vour operations dyce, Ark. 


Mercury Manufacturing Company 
4118 So. Halsted St., CHICAGO, U.S.A. 


1c50 1c50 














Timber 


Loans 
For Lumbermen 


An organization with more 
than 40 years experience 
in handling 


TIMBER PROPERTIES 


James D. Lacey 


Timber Company 


New York Chicago Seattle 
‘3% S. Michigan Ave 
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Fruehaut Trailer 


DRAWN BY FORD TRUCK 


We 


Do you wonder that Frue- 
haufs are replacing the big 
trucks in lumber yards? 
Let us give you an esti- 
mate of the savings Frue- 
haufs will make in your 
yard. Fruehauf also builds 
trailer models for logging 
and four wheel trailers. 





truck when you can buy a Ford 
Truck-Fruehauf Trailer combination, which 
handles loads up to 2% tons easily, for about 
$1300, including freight and tax? 


The Ford-Fruehauf combination not only 
costs less at the start, but is decidedly 
cheaper to operate—oil, gas, tires and general 
wear and tear will cost you considerably less. 


Fruehauf Trailer Co. 


10945 Harper Avenue, 










Savings j in 
Delivery Costs 


Why pay $2500 for a 2%-ton 


DETROIT, MICH. 





Heavy consumption reported from territory sup- 
plied from the local market has given rise to the 
opinion that the slowing up in placing orders 
will be only temporary. Lake receipts are 
heavy. As yet shippers have encountered little 


difficulty in securing plenty of cars for ship- 
ments. 
EASTERN SPRUCE 
Boston, Mass., Sept. 11.—Orders for eastern 


spruce dimension are not so numerous as ex- 
pected. The business in frames is not evenly 
distributed. The base quotation remains at $42. 
Quotations, rail shipments, 8 to 20-foot; 8-inch 
and under, $42; 9-inch, $43; 10-inch, $44; 12-inch, 
$46. The demand for random is fairly good at 
steady prices. Business in Provincial random is 
handicapped by the refusal of the Canadian Pa- 
cific to allow its cars to go beyond the Maine 
Central and Boston & Maine railroads. Quota- 
tions: Provincial, 2x3 to 2x7, $30 to $32; 2x8, 
$38 to $39; 2x10, $40; Maine, 2x3 to 2x7, $32 to 
$34; 2x8, $38 to $40; 2x10; $40 to $42. Despite 
the scarcity of roofers, northern and eastern 
boards are still moving slowly and prices show 
a tendency to sag. Good spruce _ covering 
boards, 5-inch and up wide, 8-foot and up long, 
sell at $31, and $33 will buy the best. Matched, 
10- to 16-foot, are $35 to $36, with all 12-foot 
offered at $34. 





New York, Sept. 11.—Relieved of shipping 
drawbacks, the influx of Canadian lumber is 
expected soon to take on considerable impetus. 
Stocks at northern mill centers are low, the 
Canadians announcing that there are no sur- 
plus stocks on the other side of the border. 
Wholesalers describe the price situation as “‘sat- 


isfactory.”’ 
HARDWOODS 


Chicago, Sept. 13.—Hardwood distributers re- 
port a slightly increased market activity. De- 
mand is good, and a number of items have 
advanced $2 to $4, compared with a month ago. 
Sap gum has enjoyed a notable spurt as a 
result of increased takings by furniture inter- 
ests, planing mills and box manufacturers, 
which have reduced supplies considerably. It 
is stated that No. 1 common sap gum is get- 
ting scarce. Oak also has strengthened. FAS 
red oak now sells on the Chicago market 
at $110, and No. 1 common at $64.  Build- 





ing trade interests continue to be the biggest 





consumers of hardwoods, and the automobile 
business remains good. 
Minneapolis, Minn., Sept. 11.—General ad- 


vances on northern hardwoods have been made 
by dealers here, following the increases noted on 
select birch. The new advances include some 
further increase in the birch list, especially 
on No. 2 stock, also on maple, basswood and 
white oak, and No. 3 elm is also somewhat 
higher. The upper grades have advanced $5 to 
$10 a thousand. Stocks have been shrinking 
fast. Summer logging has not been as heavy 
as expected, and the winter output will be held 
down by higher logging costs. 





St. Louis, Mo., Sept. 11.—There is a better 
demand for hardwoods, altho prices are only 
slightly changed. Automobile plants and fur- 
niture factories show more interest and are 
pressing for deliveries. Some improvement is 
shown in the car situation. No. 2 sap gum ex- 
hibits some strength, and plain red oak is higher. 


Kansas City, Mo., Sept. 12.—The hardwood 
market here is largely dependent on the car 
supply; buyers hesitate to place orders without 
some idea of when they can get the stock. 
Yard supplies of oak and gum are low and 
sash and door plants have been clamor- 
ing for early delivery, especially of wide gum 
and oak. Flooring also is badly wanted and is 
very hard to get in common grades. Mills which 
will take orders for special cuttings can get 
plenty of business. Northern hardwoods in 
upper grades are scarcer and prices are up. 


Cincinnati, Ohio, Sept. 12.—The hardwood sit- 
uation remains unchanged with the trade greatly 
hampered by the railroad tie up. Cincinnati 
is practically unable to secure any shipments 
over southern lines. Yard stocks are being de- 
pleted and dealers have been obtaining good pre- 
miums for such stocks as they could deliver as 
wanted. The potential demand is very good, 
but all depends on how soon the rail situation 
can be cleared up. 





Columbus, Ohio, Sept. 11.—Demand for hard- 
woods holds up well. Retailers are the best 
buyers, altho some fair orders from factories 
are also being booked. Transportation dif- 
ficulties delay shipments, and there is an ac- 


cumulation of dry stocks at the mills. This has 
resulted in production being decreased at many 


points. Prices are firm and every advance is 

toward higher levels. Oak prices at the Ohio 
River are: 

No.1 No. 2 No. $ 

FAS com. com. com. 

Qwartered os .cscs $150 $80 $45 er 

a arrer ee co ae 75 45 $20 


New York, Sept. 11.—The industrial demand 
for hardwoods is larger today than at any time 
in six months. Building lumber also is in heavy 
d:mand, due to a fall construction boom in bet- 
ter class housing. Prices are firm and advances 
all along the line have been made recently. 


Buffalo, N. Y., Sept. 11.—The hardwood de- 
mand continues on a fairly active scale. The 
railroad embargoes will make most kinds of 
freight take second place to the movement of 
coal and foodstuffs. This whole territory is bare 
of anthracite, so that a great many cars will 
be needed to move it in the next few weeks. 
Embargoes are also numerous at the mills. 





Boston, Mass., Sept. 11.—Lack of cars to 
move both logs and lumber is seriously inter- 
fering with business in hardwoods. Hardwood 
flooring is in good demand and prices hold firm. 
Quotations:  4}x2%4-inch, oak, clear, $110 to 
$117; select, $97.50 to $104; No. 1 common, $66 
to $70; maple, clear, $99.50 to $104; birch, clear, 
$95 to $99.50; beech, clear, $88 to $90. Quota- 
tions, FAS, inch: Ash, white, $105 to $110; bass- 
wood, $90 to $100; beech, $80 to $85; birch, red, 
$140 to $155; birch, sap, $115 to $130; maple, $90 
to $100; oak, white, plain, $120 to $135; quartered, 
$155 to $169; poplar, $135 to $138 


Baltimore, Md., Sept. 11.—There is an in- 
creased movement of hardwood stocks, as a re- 
sult of the improvement in the railroad situa- 
tion Everywhere stocks are stated to be quite 
small, absence of important accumulations at 
the mills, most of whose assortments are shot 
to pieces, makes for a firm market. A better 
demand from abroad is in evidence. 


HEMLOCK 


Chicago, Sept. 13.—The hemlock market con- 
tinues to be featured by a scarcity of dry stocks 
and lack of production, due to shortage of woods 
labor and logs. Demand is good and orders are 
hard to place. Prices are firm. 


Buffalo, N. Y., Sept. 11.—Hemlock is in fair 
demand, but the amount of building is not as 
large aS a month ago. Retailers are not carry- 
ing any large amount of stock, but are unwilling 
to place many orders at present, as they are 
afraid that they will have trouble in getting 
prompt shipment. 





North Tonawanda, N. Y., Sept. 11.—Buyers 
are taking stock only as they require it for 
prompt consumption, but demand keeps up at a 
satisfactory rate. Some uneasiness is felt over 
the possibility of fall trade slumping, unless 
farmers can get their supplies to market and 
secure prices that will make it possible for them 
to do some building and repairing with the 
harvest over. Heavy crops and lack of cars for 
shipping have tended to create low prices for 
farm produce. 


New York, Sept. 11.—An active demand with 
very good prices has developed for hemlock, 
the result being that wholesalers are looking for 
a wider range of territory. One large firm is 
planning to extend its operations into the Phila- 
delphia district. 


Boston, Mass., Sept. 11.—There is no snap to 
the inquiry for hemlock, but prices hold up fairly 
well. Eastern and northern boards are moving 
slowly. Offerings are light and this fact aids 
sellers in maintaining quotations. It is doubt- 
ful if any more clipped boards, 10- to 16-foot, are 
now available for less than $33. Most whole- 
salers are quoting $34. There are 12-foot boards 
on the market at $32 to $33. 


WHITE CEDAR 


Minneapolis, Minn., Sept. 11.—Some increase 
in post demand is noted by wholesalers, but buy- 
ing is not heavy, and retailers as a rule are 
merely putting in a car or so at a time to take 
care of current needs. Pole business continues 
slow. There is no surplus in the larger post 
sizes, but 3-inch stock is plentiful and the mar- 
ket on this line is easy. 
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FIR, SPRUCE, CEDAR 


Seattle, Wash., Sept. 9.—Car shortage in the 
rail trade, a space famine in intercoastal busi- 
ness and rising freights for offshore shipments 
are bullish fir factors. The market is strong at 
all points. 





San Francisco, Calif., Sept. 9.—The fir market 
is strong, with the California demand about 
normal. Rail shipments from the Northwest are 
somewhat slow, on account of the car situation 
there and the lack of assortments at the mills. 
Cargo shipments hold up pretty well with coast- 
wise freights nominally $6 to San Francisco and 
$7 to San Pedro. Some steam schooner owners 
are accepting less when needing cargoes. San 
Francisco commission men and mill agents are 
optimistic as to fall trade. Prices hold firm. 


Chicago, Sept. 13.—Some decline in business 
nas been noted in the iocal Douglas fir market 
so far this month, but the market remains very 
tight and prices firm. A number of factors in 
the situation explain the decrease in trade, one 
being the caution with which recent advances in 
building material prices generally have inspired 
the retailers and consumers. The car _ sit- 
uation continues to tighten, and is causing the 
distributing trade here a multitude of worries. 


Kansas City, Mo., Sept. 12.—The fir situation 
in this market shows very little change, except 
that the pressure from buyers is lessening a 
little with the approach of the end of the active 
building season. Business still consists largely 
of a transit car trade, as most mills will accept 
orders only as cars are loaded on such items as 
boards, dimension and finish. The car supply 
is still very inadequate. Prices are very firm. 


New York, Sept. 11.—Fir prices continue to 
stiffen. ‘The demand is undiminished as the 
fall season advances. Competition is extremely 
keen and wholesalers are already laying their 
plans far into the future. 


REDWOOD 


San Francisco, Calif., Sept. 9.—The redwood 
market is very firm, with a steady demand from 
California and eastern buyers. Dry clears are 
scarce and mills have about all the export orders 
they want on this grade. Production is being 
rushed and most mills are pretty well sold 
ahead. There is no complaint as to car shortage 
in the redwood belt and good shipments are being 
made. Building lumber is in demand and indus- 
trials are looking up a little. 


Kansas City, Mo., Sept. 12.—The redwood mar- 
ket here remains rather slow. Stock is some- 
what harder to get and prices have stiffened 
considerably. Siding demand is very good and 
there is continued buying of factory stock. 


WESTERN PINES 


San Francisco, Calif., Sept. 9.—White and 
sugar pine mills in the California and Klamath 
Falls districts are employing every available man 
in order to increase production. Shipments are 
moving right along and there is no car shortage 
to speak of in California, except on the Shasta 
division. White pine clears are in good demand 
and some shop is moving. Large buyers are 
making offers in the hope of getting lower prices, 
but manufacturers hold firm. Sugar pine is 
looking up and there is not much surplus of 
dry clears. 


Kansas City, Mo., Sept. 12.—Demand for west- 
ern pine factory stock is very good, eastern mill- 
work plants being especially good buyers. Early 
delivery is desirable. There also is a good de- 
mand from eastern yards for finish and boards, 
but in the West the demand is slow. Prices 
still show an upward trend, FAS clears being 
especially strong. 





Boston, Mass., Sept. 11.—The demand for 
western pines is about fair. Prices are steady 
at the recent advances. It is hard to get cars 
forward and wholesalers experience much dif- 
ficulty in locating mills able and willing to fill 
the mixed car schedules, to which the bulk of 
the present inquiry runs. Idaho white pine is 
getting its full share of attention, especially the 
common grades, on the following basis: 


1x4 126 128 1210 1212 
No. 1 com...$76.50 $77.50 $76.50 $79.50 $83.00 
No. 2 com... 70.50 71.50 69.00 69.00 71.50 





New York, Sept. 11—.An embargo by four rail- 
roads on all thru shipments except food and 
fuel is expected seriously to affect all items. 
Dealers are clamoring for stocks and whole- 
salers have given up the idea of meeting needs 
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tors. 





loans. 





are of small moment to prop- 
erly-financed lumber opera- 

By properly arranged 
bond issues companies pay as 
they realize without the neces- 
sity of selling output under 
pressure to care for short-time 
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Consulting Experience. 
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Portland, Oregon 
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for the present. Prices are advancing stead- 
ily. Idaho white pine is in especially large de- 
mand and it seems this item is suffering more 
than any other from adverse rail conditions. 


Buffalo, N. Y., Sept. 11.—A good demand has 
prevailed for the California pines lately and 
wholesalers have been able to get larger ship- 
ments of dry stock. At the same time the out- 
look is unsettled because of the embargoes on the 
eastern roads. A good demand for stock pre- 
vails in the middle West. No. 4 boards in west- 
ern pines are scarce at the mills. 


NORTH CAROLINA PINE 


New York, Sept. 11.—A good deal of lumber 
has come in within the last two weeks and nearly 
all of it was sold before its arrival. Prices hold 
firm and distributers believe that transportation 
will improve from now on. The market could 
absorb a much larger volume than the yards 
have on hand. 


Boston, Mass., Sept. 11.—There has been some 
improvement in the demand for North Carolina 
pine and prices are stronger. As much as $70 
has been quoted this week for rough edge, 4/4 
under 12-inch. Good kiln dried lumber is still 
available, however, at around $64, and there are 








chances to buy air dried stock for somewhat less. 
Shortleaf flooring and partition are the subject 
of active inquiry at firm prices. Quotations: 
Flooring, 1x4, A rift, uncertain; B rift, $82; C 
rift, $72; B&better flat, $62. Partition, B&bet- 
ter, $63. 


Baltimore, Md., Sept. 11.—North Carolina pine 
continues to benefit by the existing transporta- 
tion troubles which interfere with the rail move- 
ment of lumber. Much shortleaf pine is being 
brought here by water. The demand keeps up, 
and the trend of values is upward. 





Buffalo, N. Y., Sept. 11.—Stocks of North Caro- 
lina pine are not as easy to obtain as a couple 
of weeks ago, and the embargo seems to be 
spreading. The mills are making somewhat 
lower prices on their low grade stock, as they 
have stocks of considerable size which they find 
it difficult to ship. Wholesalers look for some 
decline in building. 


SOUTHERN PINE 


New York, Sept. 11.—All items of southern pine 
are in good demand, but supplies are below 
normal and shipments continue to feel the effect 
of transportation disorders. Prices are going 
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Retailers Profit by this New Service! 


Since the recent establishment of well-stocked yards at Minnesota 
Transfer, Minn., shipments of straight or mixed cars of Weatherbest 
Stained Shingles, and coast lumber and shingles, can now be made 
to all parts of the country with great economy. 


You benefit with greater profits from the reduced cost and quicker 
and better service. 


Wealtierhest 


STAVNED-SHINGLES 


Write for details of Weatherbest Sales 
Plan and terms of representation. 


The Transfer Lumber & Shingle Co. 


Transfer Stained Shingle Co., Inc. 
NORTH TONAWANDA, N. Y. 


























“Is the Product Right?” 


It is a maxim of advertising 
that a poor product cannot be 
successfully advertised. It 
may flash upon the scene with 
brilliance, become the talk of 
the hour, and to all appear- 
ances be destined to set new 
records, but unless it is and 
does what is claimed for it, 
no amount of printer’s ink 
and artist’s colors can give it 
permanence. 


the very name of the product 
is forgotten. 


Advertising men know this 
so well that today the first 
question upon which they 
must be satisfied before they 
will recommend advertising 
to any manufacturer is—Is 
the product right? 


And merchandise that is 
right—merchandise that will 
satisfy in service—merchan- 
dise that will bring customers 
back for another purchase is 
the first requirement of the 
defy this rule, but not for jobber and the retailer who 
long. Public response, at expect to endure and flourish. 
first, perhaps, quick and ac- ok 
tive, becomes slower and 
slower. Sales fall off. The 
business grows sick, and in a 
few months or a few years, 





Once ina while some article 
of merchandise will appear to 


There is no better assur- 
ance of this kind of merchan- 
dise than an advertising 
pledge to the public. 





Published by the American Lumberman in co-operation 
with The American Association of Advertising Agencies 











up and the consensus is that the peak is some 


Kansas City, Mo., Sept. 12.—Demand for 
distance off. 


southern pine has fallen off recently and inquiry 
also is light. The lull largely is due to the slow- 
ness of the railroads in getting mill shipments 
thru. Mills are not taking on any more busi- 
ness than they have to as they have orders 
enough to keep them busy for weeks ahead. 
Surplus stocks have been pretty well cleaned 
up and stock sheets show only a few items that 
usually are in very small demand. Prices hold 
all their firmness and in the last week some 
readjustments were made. 


Chicago, Sept. 13.—Demand for southern pine 
has dropped off considerably this month, accord- 
ing to most distributers, but as the mills still 
have full order files and the car shortage makes 
for poor deliveries the market retains its great 
sttength. Transits, of which there recently 
were a great number, have been practically 
cleaned up. The present decline in demand is 
attributed in part to an anticipated decrease in 
building activity on account of the price and 
delivery situation, which is causing some 
hesitancy, and in part to the fact that buyers 
have ordered a lot of lumber which has not yet 
been delivered and are unwilling to commit 
themselves further before they have received 
what they have already bought. 


Boston, Mass., Sept. 11.—Retailers are in the 
market very actively with inquiries for lumber 
they urgently require. Depletion of stocks in 
first hands and the inadequacy of railroad ser- 
vice constitute a serious handicap. Present con- 
ditions, however, have the effect of holding 





prices on a very firm basis. Some of the prices 
now asked for A rift longleaf flooring are so 
extreme that it is impractical to quote with any 
certainty. Quotations: Longleaf flooring, 1x4— 
B rift, $84; C rift, $75; B&better flat, $64. Parti- 
tion B&better, $65; 6-inch roofers, kiln dried, 
$34 to $35; air dried, $33 to $34. Longleaf pine 
dimension is receiving more attention and prices 
are quite firm. Industrial construction promises 
to be active this fall and wholesalers are giving 
their attention to getting cargoes forward by 
water. 


Buffalo, N. Y., Sept. 11.—The southern pine 
situation remains unsatisfactory and much trou- 
ble is experienced in getting shipments from the 
mills. The market on the lower grades is not 
so strong as it has been, some prices being off 
as much as $1 to $2. Local building figures 
show a little less activity in this line. 


Cincinnati, Ohio, Sept. 12.—The southern pine 
market is strong with prices strengthening. Cars 
are hard to obtain and local dealers have been 
moving them thru the St. Louis and Cairo gate- 
ways. However, with the embargoes on the 
western lines, these movements are becoming 
more and more difficult. The demand remains 
good and retailers report a splendid business. 


CYPRESS 


Chicago, Sept. 13.—Cypress is strong, espe- 
cially in thick sizes, which, are scarce. Demand 
is steady, both from the retail trade and indus- 
trial consumers. Orders still are largely for 
badly mixed cars, indicating the generally broken 
condition of stocks. Deliveries are considerably 
interfered with by the difficult transportation 
situation. 


St. Louis, Mo., Sept. 11.—There is a heavy 
demand for Gulf coast stock from yards, plan- 
ing mills and industrial users. Finish is in good 
call. The big demand for No. 2 common is 
shown in the fact that one of the largest mills 
has booked more than 2,000,000 feet of this item 
in the last month. Strengthening factors are 
the scarcity of west Coast stock and the ad- 
vances in southern pine. Red cypress prices 
are unchanged, while several yellow cypress 
items are higher. 





Kansas City, Mo., Sept. 12.—Demand for cy- 
press here continues rather slow on account of 
hesitation of country retailers to place orders. 
With the recent good rains in the country, how- 
ever, trade should pick up again. Shipments 
are rather slow and prices are firm. 





Boston, Mass., Sept. 11.—Demand is good and 
prices for cypress show an upward tendency. 
It is hard to get the cars of assorted lumber 
ordinarily desired by the yards, and such as are 
brought into this territory can be sold at firm 
prices. Quotations: FAS, 4/4, $103 to $108; 5/4 
and 6/4, $108 to $113; 8/4, $114 to $121; selects, 
4/4, $85 to $91; 5/4 and 6/4, $90 to $96; 8/4, $102 
to $107; shop, 4/4, $55 to $60; 5/4 and 6/4, $65 
to $70; 8/4, $73 to $78. 





Baltimore, Md., Sept. 11.—The trend of the 
cypress market is toward an advance in prices. 
with stocks harder to get and an absence of 
important accumulations at the mills. The rail- 
road situation slows up the movement. In- 
quiries are increasing and consumers are in the 
market with greater frequency. 


New York, Sept. 11.—The cypress situation is 
much like that in hemlock. A big early fall de- 
mand has been met with heavy shipments and 
a tendency of distributers to broaden their 
spheres of activity. One commentary says a 
summary of the season will show cypress sales 
in bigger volume than at any time within ten 
years. 


Buffalo, N. Y., Sept. 11.—The cypress trade 
holds up fairly well, tho some difficulty has been 
encountered in getting delivery from some mills. 
Prices are steady. 


Cincinnati, Ohio, Sept. 12.—Cypress is in fair 
demand, but there is considerable difficulty in 
making shipments because of the rail situation. 


SHINGLES AND LATH 


Seattle, Wash., Sept. 9.—Red cedar shingles 
are firm at substantially the prices current a 
week ago. There is considerable business in 
transits, with good prices offered for stock well 
out toward diversion points. Tightening car 
supply continues to have a strengthening effect, 
with demand about equal to the ability of ship- 
pers to secure equipment. Logs are strong and 
higher. 
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San Francisco, Calif., Sept. 9.—Red cedar shin- 
gles are scarce, with *A* quoted at $4.50 for 
green and $4.25 for dry, rail delivery San Fran- 
cisco. Redwoods are about $4 to $4.10, for No. 1 
clear, with a fair call. Green lath are in fair 
demand at $5.25 cargo, and $5.75 rail delivery, 
San Francisco. 


Minneapolis, Minn., Sept. 11.—Shingle prices 
are firm with a tendency to advance, and the 
small offerings of transit stock are not having 
much effect on the market. Occasionally there 
is a bargain 10 to 15 cents under the market, 
but it is quickly taken. City buying has picked 
up again, but country yards are not stocking 
up at present prices. 


Kansas City, Mo., Sept. 12.—-The shingle mar- 
ket shows weakness. 3uyers are not active and 
there are not many cars coming thru, but a few 
more than enough to care for present demands 
at the prices asked. The result is that some 
ears have had to be forced out. Generally clears 
show more softness than stars and sell around 
$4, while stars hold at about $3.50. The demand 
for siding still is strong and prices are being 
maintained. Lath demand also remains good 
and with short stocks at the mills prices are 
tight. 


St. Louis, Mo., Sept. 11.—The shingle market 
has been slipping a bit, and present quotations 
are $3.90 for clears and $3.10 for stars, Pacific 
coast base. The demand is light. 


Boston, Mass., Sept. 11.—Wholesale distribu- 
ters find enough orders to absorb promptly the 
shingles they are able to bring in from the mills, 
and prices are very firm. Red cedars are strong 
at recent advances. The best British Columbia 
XXXXX bring $6.50 to $6.55, rail shipments. 
For white cedars quotations are: Extras, $6; 
clears, $5. The spruce lath market has con- 
tinued to strengthen, and further advances are 
predicted. Offerings are being taken promptly. 


Quotations: 1%-inch lath, $8.25 to $8.50; 1%- 
inch lath, $9.25. Demand for furring is only 
fair. Some sellers are still quoting $33 for 2- 


inch, but others are booking orders at $32. 
Spruce clapboards are quite as scarce and firm 
4S ever. ixtras bring $120 and clears, $115. 


New York, Sept. 11.—Shingles are very active 
with prices advancing. Vertigrains have taken 
a firm hold and are going ahead by leaps and 
bounds. The lath situation is unusually encour- 
aging, with a healthy demand and little more 
than enough stock on hand to meet it. 


Buffalo, N. Y., Sept. 11.—The shingle demand 
has fallen off and retailers are making pur- 
chases only for their immediate requirements. 
Iixtra clears are quoted at $5.84 and stars at 
$4.73. 


Columbus, Ohio, Sept. 11.—There is an in- 
sistent demand for shingles. Rural sections are 
buying actively when they can be assured of 
delivery. Building operations are still active. 
Prices hold firm at former levels. Receipts are 
larger as Coast shipments are now coming thru 
better. Red cedar extra clears are quoted at 
$6.10, and extra stars at $5.35, Columbus. Lath 
trade is brisk with prices generally firm. 


BOXBOARDS 


San Francisco, Calif., Sept. 9.—The heavy de- 
mand for California pine box shook continues, 
and practically all box factories are rushed with 
business, as the railroads are handling large ship- 
ments of fruit under the recent priority ruling of 
the Interstate Commerce Commission covering 
transportation of perishables from the Pacific 
coast. There is very little box lumber for sale, 
as sawmills generally are using their dry box 
material for their own shook orders. 


FOREIGN COMMERCE HANDBOOK 


WASHINGTON, D. C., Sept. 11.—A ‘‘ Foreign 
Commerce Handbook’’ just issued by the for- 
eign commerce department of the Chamber of 
Commerce of the United States will prove valu- 
able to exporters. 

In its thirty-one pages the publication con- 
denses a mine of information as to sources of 
service in foreign trade. Alphabetical arrange- 
ment makes it a handy reference work. The 
book contains also a list of the topics of national 
importance that are engaging the attention of 
the national chamber’s foreign commerce de- 
partment eommittee under the chairmanship of 
Willis H, Booth, of New York. 
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News Letters Continued 


[Continued from page 75] 
BOSTON, MASS. 


The old Cambridge (Mass.) city hall and public 
library are being razed. When workmen removed 
the heavy beams that held up these massive build- 
ings for many generations there were no evidences 
of decay. These timbers were a foot thick and 
appeared to have been hewed out by hand. In 
spite of the fact they have been in service for a 
century, they were as sound as tho they had just 
been shipped from the lumber yard, and will be 
sold by the building wreckers at several times 
their original cost for more generations of service. 


PITTSBURGH, PA. 


Sept. 12.—Building activities have slowed up ma- 
terially during the last week or ten days, owing 
to the curtailed shipments of lumber, but hopes 


are entertained by construction men that the rail- 
roads will be able to improve their facilities in the 
next two or three weeks. Demand for good mate- 
rial is still insistent. Prices continue to stiffen, 
a few advances being noticed in the last few days. 
Spruce, 8- to 16-inch, is up $2, the other sizes up 
in proportion. In hemlock and chestnut, S18 is 
up $2, while oak flooring is up $5, and maple floor- 
ing shows an advance of $10. In the hardwoods, 
cherry and maple show little change except in 
No. 1 common, which is up $10, while there is no 
change in walnut. Prices remain about the same 
in all grades of poplar. 


MINNEAPOLIS, MINN. 


Sept. 11.—C. P. Bratnober, president of the Cen 
tral Warehouse Lumber Co., has returned from a 
business trip to the Pacific coast. He is inclined 
to look for higher lumber prices soon, owing t 
the car shortage and the short stocks of logs am 
lumber at western mills. 

S. C. Close, well known lumber salesman he 
has recovered from a recent automobile accide 
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sufficiently to leave the hospital where he was 
under treatment at Wausau, Wis. He had frac- 
tures of the collar bone and some ribs. 

C. H. Wilson, who represents the Deer Park Lum- 
ber Co. at Chicago, was here last week on business 
and was especially interested in the outlook for 
trade with some of the large railroads that are 
said to be ready to place orders for car material. 

Roy L. Martin, sales manager of the H. B. Waite 
Lumber Co., has gone West to look over the stock 
at the concern’s Granite Falls (Wash.) mill, and 
to visit other manufacturing points. 


OMAHA, NEB. 


Sept. 12.—Lumber concerns in Omaha and thru- 
out the State are having some difficulty in getting 
their supplies of stocks owing to the shortage of 
ears, which is affecting the situation at the mills 
directly. W. J. Foye, head of the W. J. Foye 
Lumber Co., of this city, said last week that the 
business of the company had slowed down to some 
extent owing to inability of the railroads to handle 
the mills’ output and to get supplies to the dis- 
tributers. This same situation is having its effect 
all along the line with the local lumber people. 
Mr. Foye said the lumber concerns from Arkansas 
to the Gulf are affected the same way, and that 
many of the men in the forests and at the mills 
have had to be laid off. Lumber prices at Omaha 
are advancing, and those who have deferred the 
building of homes for the last few years in the be- 
lief that lumber and building material gener- 
ally would be reduced in price are now feeling that 
they have already paid rent two years too long, as 
there is no indication today of cheaper building 
material here. 


TORONTO, ONT. 


Sept. 11.—With the good crops that have just 
been harvested, the continuance of building ac- 





tivity and longer hours in industrial establish- 
ments, the lumber business keeps up well. Sep- 
tember sales so far are very satisfactory, and, 


while a few of the larger concerns are purchasing 
‘autiously, others are laying in large stocks of 
softwoods, believing that the stiffening in prices, 
which has recently taken place in jack pine and 
hemlock, will continue. The impression is becom- 
ing general that lumber will be none too plentiful 
by next spring, as most of the old stocks have 
been moved out and this year’s cut is by no means 
heavy. Logging will be carried on in certain dis- 
tricts on a larger scale than last season and some 
firms in New Ontario announce that they will 
double the number of their camps. 

One noticeable feature is the improvement in 
the hardwood business. One Toronto firm last 
week shipped the greatest number of cars that it 
has in any period since the war. Many inquiries 
are also being received from woodworking plants 
indicating that they are about to enter the mar- 
ket for fresh supplies, and there is less disposi- 
tion to haggle over prices. The demand for maple 
in all thicknesses is particularly strong. The 
only grade’ for which there is practically no call, 
is No. 3 common which has been a drag on the 
market for some time. 

W. Gerard Power, of Quebec, former president of 
the Canadian Lumbermen’s Association and one 
of the leading timber producers of Canada,. has 
gone on a business trip to England to look into 
the exporting situation and size up conditions for 
the coming season, 

Rufus E. Dickie, of Stewiacke, N, S., president 
of the Nova Scotia Lumbermen’s Association, was 
in Toronto last week calling upon the trade. He 
reports that the lumber business has picked up 
considerably down east during the last few weeks 
altho prices are still too low for profitable opera- 
tion. 

J. L. Campbell, wholesale lumberman of Toronto, 
has returned from a business trip to Manitoba and 
reports that the southern part of that Province 
has the best crop in years. All the lineyards are 
looking for a lively lumber business this fall. 


BAY CITY, MICH. 


Sept. 11.—The increased demand indicates re- 
newed activity since the settlement of the coal 
strike. The automobile industry is again buying 
in large volume and the threatened shutdown of 
certain large plants is considered very unlikely. 
There is also.a more active demand from the furni- 
ture, interior finish and other woodworking inter- 
ests. The car shortage is being felt seriously in 
some quarters, altho railr ad officials state that 
operating conditions are improving and promise 
greatly improved service. This is already appar- 
ent in the transportation of logs and sawmills are 
again operating steadily to full capacity. 


Operations at the Richardson Lumber Co.’s mill 
in this city will begin Sept. 14, and Manager John 
Bergstrom states that they will continue during 
the winter. This mill has been closed nearly two 
years. 




















Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
715 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 
Heading counts as two lines 

counts as two e 
No oy except the heading can be ad- 

m 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received iater will be placed. 
under heading Too Late to Classify. 





NOTICE 
Are you looking for employment? 


When answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 
the letters. 





WANTED—EXPERIENCED MANAGER 

For Retail Lumber Yard in a fast growing city. Must 
be a good executive, experienced in administration, sell- 
ing, estimating, and collecting and be able to furnish Al 
references, Unless your record will bear investigation, 
do not reply. <A good opportunity for the right man. 
Reply in own handwriting, giving references, experience, 
age, present employment and salary expected. 

FIVE POINTS LUMBER COMPANY, Jackson, Tenn. 


WANTED—YARD MANAGER 
For yard doing $250,000.00 per year. Must have 
$20,000.00 to invest in stock of company. This is a high 
class investment in good company whose earnings have 
not been less than 25% during the last 3 years, and has 
earned as high as 60%. At this time company is oper- 
ating 4 yards doing a total business of $600,000.00 per 
year. Yards located in Oklahoma. Salary for position 
$250.00 per month. 
Address “S. 32,’’ care American Lumberman, 


WANTED—GOOD ALL AROUND LUMBERMAN 


In retail yard in Southwestern Mich., who can take 
charge of books and help with sales. Do not apply if 
you are looking for a snap. Good chance for advance- 
ment, or buy interest for the right party. 

Address “S. 31,’’ care American Lumberman. 


WANTED—BOOKKEEPER 
Familiar with retail lumber business. Prefer middle 
aged man, Must have highest references. Location 
forty miles from Chicago. Reliable concern and steady 
position assured. Not necessary, but state religion. 
Address “S.7,’’ care American Lumberman. 


AN OPPORTUNITY 
Superintendent wanted in a modern Mill working plant. 
The man we want must be an executive who can take 
full charge of production. Salary limited only by re- 
sults achieved. Only a man who wants to climb higher 
can qualitfy. State experience in first letter. All cor- 
respondence confidential. 
Address “S$. 9,’? care American Lumberman. 


MANAGER WANTED 
Wholesale Lumber Company to be organized in New 
England. Concern controlling six retail yards. Ex- 
perience in buying Southern and West Coast Lumber 
required, also knowledge of selling. Only experienced 
man need apply. State full particulars and salary. 
Address “S$. 21,’’ care American Lumberman. 




















WANTED—YARD MANAGER 


A man about 40 years of age who understands lumber 


and the buying of grain from farmers. Must be able to 
keep his own books. A good proposition in a small town 
in Illinois for a capable man, 

Address “S. 47,’’ care American Lumberman. 


WANTED—YOUNG MAN 
For invoicing and estimating stock work for wholesale 
sash and door house. Must be experienced. Good op- 
portunity. PACIFIC MUTUAL DOOR CO., 3700 S. 
Rockwell St., Chicago, Ill, 


WANTED—YOUNG MAN 
For copying lumber and mill lists for estimate. Must 
have some experience. CHICAGO AND RIVERDALE 
— CO., 341 E. 136th Place, Riverdale, Chicago, 
nois. 


WANTED—GOOD ALL AROUND LUMBERMAN 
In retail yard in South Eastern Wisconsin who can take 
charge of books and help with sales. If you are looking 
for a snap do not apply. 

Address “Pp, 3,’’ care American Lumberman. 


WANTED—MAN TO ASSIST 
In estimating and to supervise order and billing depart- 
ment. Knowledge Cost Book A desirable. Give expe- 
rience, references, age and salary wanted. Fine town 
and conditions. 
SELDEN CYPRESS DOOR CO., Palatka, Fla. 


WANTED 
Man to run and keep up shay. Reference required. 
Address “R. 7,’? care American Lumberman, 


WANTED—SAW MILL MEN 
For all jobs. Steady work year around. Married men 
preferred. Reasonable rent and fuel. Excellent schools. 
be _— LUMBER & LAND COMPANY, Laona, 
sconsin. 


WANTED—EXPERIENCED FOREMAN 
For Indiana Hardwood mill; sawing dimension, capacity 
12,000 Ft. daily. State age, married and references. 
Address “S. 3,’? care American Lumberman, 


EXPERIENCED PLANING MILL OPERATOR 
Wanted immediately. Write and state wages wanted. 
ANTRIM IRON COMPANY, Mancelona, Michigan. 


WANTED—BOOKKEEPER AND 
Assistant to Manager in Retail Building Supply Business. 
BOX 95, College Corner, Ohio. 


WANTED—COMPETENT MAN 
Who understands sawing and filing on 7” band resaw and 
circular carriage mill. Permanent position. Give refer- 
ences and particulars as to ability. 
Address “AH. 25,’’ care American Lumberman. 



































WANTED—BY LARGE WESTERN PINE —_—~ R 

oO not 
Salary $1,800 per year. 
. 26,’’ care American Lumberman. 


First class shop grader with long experience. 
apply unless you can qualify. 
Address is 








WANTED—FIRST CLASS MOULDER MAN 


For manufacturing oak interior trim. Must be expe- 
rienced on Yates machines. Good salary. Steady em- 
ployment, excellent working conditions. Plant located 
in city of 12,000 population, 35 miles from Cleveland, O. 
Applicants will be required to furnish references. 
Address “Pp, 41,’’ care American Lumberman. 





WANTED—TWO OR THREE MANAGERS 
Must be first class yard managers. Large concern on 
Pacific Coast. Give all details in first letter. 

Address “S. 15,’’ care American Lumberman. 


WANTED—OFFICE ASSISTANT 
Binghamton, N. Y. Experienced in Retail Lumber Of- 





fice. Give age, experience, references and salary ex- 
pected. 
Address “S.17,’’ care American Luinberman. 





CONTRACTOR WANTED 
Wanted to employ logging contractor who can cut and 
deliver to our tracks about 40,000 feet of hardwood logs 
sd day. Must be experienced in mountain logging. 
ay once month, Operation in Tennessee. 
Address ““R. 22,’? care American Lumberman. 


WANTED—EXPERIENCED YOUNG MAN 
Bookkeeper and general office man for 30 M capacity 
saw mill in Southern Alabama. Must be sober. Give 
age, married or single, experience, references and salary 
expected in first letter. 

Address “Pp, 1,’° care American Lumberman. 


WANTED—A-1 SKIDDER FOREMAN 
experienced with Lidgerwood machine. Permanent posi- 
tion and good location for man that can get results. 
Price to be arranged satisfactorily. 

Address ““R. 4,’ care American Lumberman. 


WANTED—A FIRST CLASS STENOGRAPHER 
With lumber experience for small town in Northern 
Wisconsin. Send references, advise experience and state 
salary wanted. 

Address 











“S$. 43,’ care American Lumberman. 





WANTED—FILER. 
For Hardwood Band Saw and Resaw Mill. 
Gums, Cypress, Maple and Ash. Living conditions good, 
and at low prices. State experience, salary and when 
you can report for duty. 
HYDE COUNTY LAND & LBR. CO., 
Swan Quarter, N. C. 


WANTED—THREE GOOD STICKER HANDS 
for work on new Yates Machines, good wages, permanent 
job, good living conditions. Apply 

SOMERS LUMBER COMPANY, 
209 N. Missouri Ave., Atlantic City, N. J. 


WANTED—MACHINIST 
for saw mill work and can repair shay locomotives. 
References required. 
Address “R. 9,’’ care American Lumberman. 


MILLWRIGHTS WANTED 
For resaw installation and general repairs. 
THUNDER LAKE LUMBER COMPANY, 
Rhinelander, Wis. 


READ THE CLASSIFIED ADS EACH WEEK 
When you want anything or have something to sell or 
exchange. When you want employment, employees, or 
anything used in the Lumber World write us—we can 
help you. 

Advertise in the GREATEST LUMBER JOURNAL ON 


EARTH. 
AMERICAN LUMBERMAN, 
481 S. Dearborn St., Chicago. 


Sawing 
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WANTED--LIVE ENTERPRISING SALESMAN 
Of proven ability, by large manufacturer and wholesaler. 
One who knows the trade in Philadelphia, Eastern Penn- 
sylvania, New Jersey and New York. Must have thor- 
ough knowledge and be qualified to sell Western White 


Pine, Southern Pine and West Coast products. 
and profit-sharing basis. 
man. State age, 
expected. 

Address “F, 28,’ care American Lumberman, 


SASH AND DOOR SALESMAN 
Experienced, capable of listing and pricing millwork 
from plans and blueprints, for Eastern Kansas territory 
to sell both special and stock millwork. Must be 
familiar with Cost Book ‘‘A’’ and able to secure share 
of business from territory. Salary and commission 
basis. In answering state millwork selling experience 
and give references. 

THE GOODJOHN SASH & DOOR CO., 
Leavenworth, Kansas. 


WANTED—BY A FIRST CLASS WEST 
Coast concern lumber salesmen with an established trade 
for fir, white pine lumber and cedar shingles in territory 
south of Kansas City and east of Chicago except New 
York—wanted in all principal] cities, usual commissions. 

Address “R. 21,”’ care American Lumberman. 


WANT—MANUFACTURERS REPRESENTATIVE 
Or a commission salesman to sell machine knives in 
Chicago and vicinity, by a large, well-known manufac- 
turer of edge tools and machine knives of every descrip- 
tion, This would be on a commission basis and a splen- 
did opportunity for some one calling on woodworking 
establishments, ete., in Chicago and vicinity. 
Address “S. 23,”’ care American Lumberman. 


FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 
Seventh edition. 
Bound in leather. rice $8.50 postpaid. 
AMERICAN LUMBERMAN, 

431 S. Dearborn St., Chicago, Ill. 


SALESMAN WANTED 
rd Southern wholesaler with established trade, 
class, 


Salary 
Excellent opportunity for right 
experience, references and salary 

















first 
wide awake salesman for Ohio territory. Give 


ee salary wanted, experience etc., in first 
etter. 
Address “R. 1,’’ care American Lumberman, 





HIGH CLASS SOUTHERN 
Yellow pine and cypress wholesaler has opening for sales- 
man in states of Pennsylvania and New York on attrac- 
tive commission arrangement. Replies confidential. 
Address “Pp, 40,’’ care American Lumberman. 


YOU MAY BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small ad- 
vertisement in the Wanted and For Sale Department. 
When in need of an employee or employment write us. 
AMERICAN LUMBERMAN, Manhattan Bldg., 431 S. 
Dearborn St., Chicago. 














SALES MANAGER OR ASSISTANT 
SALESMAN OR BUYER 


Am thoroughly conversant with Cypress, Southern Hard- 
woods and Yellow Pine—fair knowledge of Coast woods. 
Have represented large Southern manufacturer in Chi- 
cago for last eleven years. Accustomed to handling large 
buyers as well as small. Would consider other productive 
territory. Desirous connecting where advancement as- 
sured. Address ‘‘S. 27,’’ care American Lumberman. 


INDIANA BAND SAW FILER WANTS JOB 
Either filing or sawing or both. 
Address “G. 19,’’ care American Lumberman. 
MANAGER RETAIL YARD 
20 years in wholesale and retail lumber. Large yard 
in prosperous community preferred. With or without 


investment. 
“Pp, 33,’? care American Lumberman. 








Address 


SALES MANAGER WITH EXECUTIVE ABILITY 
Experienced in salesmanship, wholesaling, manufactur- 
ing and logging. Exceptional qualifications for manage- 
ment, buying and sales office or production and sales 
with manufacturer, or will accept position as salesman 
with high-class company, straight salary or salary with 
percentage. At liberty after September 15th. 
dress “Pp, 31,’’ care American Lumberman. 


WANTED—A POSITION AS MASTER MECHANIC 
Learned trade in contract shop, finishing up in R. R. 
shops. Can handle any proposition in ry. or mill equip- 
me 








nt. 
Address “S. 44,’’ care American Lumberman. 


AS SOUTHERN REPRESENTATIVE 
Experienced hardwood lumberman intends locating in the 
vicinity of Mobile, Ala., and will be in position to look 
after purchases of hardwoods and yellow pine, also 
shipments for reliable outside firms doing export, coast- 
wise and domestic business. 

Address “S$. 45,’’ care American Lumberman. 


POSITION WANTED 
By hardwood lumberman as sales manager or purchasing 
agent who is experienced in sales and manufacturing 
of West Virginia, Tennessee, Kentucky and southern 
hardwoods. Past three years with one firm handling 
sales of southern hardwoods and coast-wise, export 
and domestic shipments. 
Address “S. 46,’’ care American Lumberman. 


EXPORT SALESMAN OPENING EUROPEAN 
Office would take the sales of one or more hardwood 
manufacturers on a fixed expense basis. No stock sub- 
scription, no assessments. 

Address R. J. DENTON, Memphis, Tena. 

















HARDWOOD INSPECTOR AND 


Yard foreman wants change. Now employed as yard 
foreman. National experience. Would like yard or 
road. Both Northern and Southern Hardwoods under- 
stood. Want permanent position with people who rec- 
ognize ability and demand results. 18 years’ experi- 
ence. Reference. 

Address “S. 1,” care American Lumberman. 


LUMBERMAN DESIRES POSITION AS MANAGER 
Experienced operator in North Carolina and Southern 
Yellow Pine from stump to car. Have executive ability 
in addition to heing thorough in costs and office details. 
References furnished. 

ddress “*R. 29,’’ care American Lumberman. 


SASH AND DOOR SALESMAN AND ESTIMATOR 
33 age, Married, desires change, Six years’ billing, list 
estimating, plan estimating, Six years traveling sales- 
man and estimator. Would consider position with re- 
tail lumber concern with future opportunity to become 
financially interested in the business. 

Address “S$. 18,’’ care American Lumberman, 


A THOROUGH ACCOUNTANT, AUDITOR AND 
Office manager, 35, morally upright and best health 
desires to make change. Sixteen years’ experience 
manufacturing and retailing. Competent to aet as 
manager or assistant and to handle sales. For full 
information and references address ‘‘P. 39,’’ care Ameri- 
can Lumberman. 














SALESMAN 
Of southern hardwoods is open for connection with 
manufacturer only, twenty years established trade in 
Maryland, Pennsylvania, western New York State and 
Ontario Province. Employed at present. 
Address “P. 38,’’ care American Lumberman. 


WANTED—MILL CONNECTION 
Established commission man with large trade wants to 
connect with large manufacturer of Southern Hard- 
woods and Dimension. Location Grand Rapids. 

Address “S. 10,’’ care American Lumberman. 


FIRST CLASS BAND FILER 
Wants position. Thirteen years’ actual experience in 
fast feeding mills. A No. 1 good filer, capable of filing 








circulars. Reason, not presently employed, mill cut 
out. Thirty years of age. Married and have family. 
Address “Rf. 33,’? care American Lumberman. 





BAND SAW FILER WANTS TO GET IN TOUCH 
With a large lumber company that will need a first- 
elass Filer in the near future; would not except less 
than a double mill, in a good location; prefer South 
or West. 

Address “S.5,’? care American Lumberman. 


WANTED—POSITION GENERAL MANAGER 
Or Mill Superintendent sawmill operation; 20 years’ 
experience. Always made good. 

Address “Pp, 82,’’ care American Lumberman. 


WANTED—POSITION RETAIL YARD MANAGER 
By man with six years’ experience in Chicago lumber 
a. Would like to invest ten to fifteen thousand 
ollars. 

Address “R. 31,’’ care American Lumberman. 
POSITION WANTED BY BOOKKEEPER 
With 8 years’ experience in furniture factory office; 

will be ready to begin by September ist. 
Address “G. 12,’’ care American Lumberman. 
SAW MILL FOREMAN WANTS 


Permanent position where there is an opportunity for 














advancement. Am now employed. Best reference 
furnished. 
Address “S. 40,’’ care American Lumberman, 





WANTED—TO ACT AS BUYER 
For company handling eastern lumber. 20 years’ expe- 
rience and references. 
Address BOX 59, Bangor, Me. 


LUMBER YARD MANAGER 
Employed. Desires permanent position with reliable 
concern; 12 years’ experience. With large lumber con- 
cern 8 years in 3-yard point. A-1 references. Married. 
Desire change. Address BOX 25, Lindsay, Neb. 


‘ WANTED—POSITION AS 
Circular saw filer and hammer. I can make saw stand 
up on any kind of timber, can furnish best kind of 
references. 
Address “Pp, 2,’* care American Lumberman. 


A PRACTICAL LOG SCALER 
with years experience, also yard salesman, would go 
anywhere United States or Old Mexico, best of references. 
Address “RR. 3,’’ care American Lumberman. 


WANTED—POSITION AS COST MAN 
With sash and door firm. Have had lot of experience, 
can furnish references. 

dress “R. 24,’’ care American Lumberman. 


WANTED—BY EXPERIENCED MAN—POSITION 
With responsible wholesaler or manufacturer dealing 
in all grades of lumber as salesman in Central New 
York. If interested will arrange for personal interview. 
Address ‘P, 14,”’ care American Lumberman. 


WANTED—YELLOW PINE CONNECTION 
Want yellow pine line on commission basis for Michi- 
a 


gan. 
Address “S$. 12,’’ care American Lumberman. 


CAN YOU USE A HIGH CLASS SALESMAN? 
Prefer Chicago or Detroit territory. Can furnish best of 
references and make interesting proposition. Nothing 
but mill connection considered. 

Address “S, 29,’’ care American Lumberman. 


EXPERIENCED RETAIL LUMBERMAN 
Desires position as manager or assistant. 
dress ““S. 36,”? care American Lumberman. 


FOR SALE—22 YEARS’ EXPERIENCE 
In the manufacture of hardwood lumber. Who has a 
lumber operation where they can use it? I know the 
game from stump to car. Write me. 
Address “*M. 26,"" care American Lumberman. 


POSITION WANTED AS MANAGER 
Retail lumber yard experienced; good references. 
Address “R. 10,’’ care American Lumberman. 



































R a az ROS PERIPG! Oty 
ey eee Beare eer 


WANTED—POSITION SALES OR MILL MANAGER 


By man forty years of age with over twenty years’ ex- 
perience in lumber operations from stump to consumer. 
Prefer West Coast or Inland Empire. Can furnish ref- 
erences. 

Address “S. 22,’ care American Lumberman. 


LUMBER YARD MANAGER DESIRES CHANGE 


Employed as manager; 4 years’ experience as manager 








and 12 years as carpenter. A-1 references. Age 43. 
Married. 
Address “S. 25,’ care American Lumberman. 





FIRST CLASS CIRCULAR SAW FILER 
And hammerer wants situation, Best references. 
Address “S$. 2,’’ care American Lumberman. 


POSITION WANTED AS YARD MANAGER 
Live wire manager, salesman, and collector, five years’ 
experience; will furnish A-1 references. 

Address “P.7,’? care American Lumberman. 


YOUNG-TRAFFIC MAN 
Young man, possessing good education, neat appearance, 
two years’ practical experience in the lumber industry, 
as well as a thorough understanding of traffic manage- 
ment, would like position in traffic department of grow- 
ing lumber concern. Best of recommendations. 
Address “S, 34,’? care American Lumberman. 


EXPERIENCED SASH & DOOR MAN 
With 10 years’ experience desires position with reliable 
firm as office manager or departmental head with oppor- 
tunity for advancement 
Address “§. 35,’’ care American Lumberman. 


POSITION AS MANAGER > 
Now employed; 7 years’ experience. Married. Desire 
change. Al reference. Can start Oct. 1. 
Address “S. 33,’? care American Lumberman. 


HIGH GRADE LUMBERMAN 
Nine years’ experience as successful logging superintend- 
ent skilled in railroading, timber buying and forest 
management wants to handle logging operations and 
assist chief executive of large lumber company. Mar- 
ried. Employed, best references, good reason for making 
change. Address ‘‘M. 22,’’ care American Lumberman. 


EXPERIENCED LUMBERMAN 
Knows production and selling, and sources of supply, 
would like to represent big consumer as purchasing 
agent or manage mill including sales of output. Knows 
Dimension business well. 
Address “R. 19,’’ care American Lumberman. 


POSITION AS MANAGER OR 
Superintendent experienced in all departments, sober, 
industrious, good organizer and result getter, I stay on 
the job and look out for my employer’s interests. 

Address ‘P. 12,’’ care American Lumberman. 


WANTED—POSITION AS SECOND MAN 
In retail lumber yard. Now employed but desire to 
make a change. Good references. Salary reasonable. 
Address ““R. 17,’? care American Lumberman. 


SITUATION WANTED AS FOREMAN 
In small lumber yard; 16 years’ practical experience as 
tallyman and general overseer. Best of references. 
Address “R. 18,’’ care American Lumberman. 


LUMBER BUYER 
Experienced in yellow pine, desires connection with 
Eastern company as its Southern Representative. Loca- 
tion preferably in New Orleans, La References fur- 
nished. Address ‘‘R. 28,’’ care American Lumberman. 


RETAIL YARD FOREMAN 
Or other outside work. Have had six years’ retail lum- 
ber experience in office. Age 29 and married. 
Address “S$. 19,’’ care American Lumberman. 






































BAND SAW FILER WANTS POSITION 
Can furnish reference as to ability and habits. 
Address “R. 26,’’ care American Lumberman. 








LUMBER STORAGE 


Our booklet covering ‘‘Lumber Storage,’’ at Chicago 
Heights is now ready for distribution. Write us today 
and be sure you get a copy. It tells about storing in 
transit and how to receive this privilege by storing in 
our yard. We store, we buy, we sell. 


GORDON LUMBER STORAGE CO., 


Chicago—1602 Mallers Bldg., Phone Central 8176 
Yard and main office, Chicago Heights, Il. Phone 562 





WANTED—LUMBER 
A large responsible distributing lumber concern, largely 
among consumers of hardwood and softwood lumber, 
desires to make further mill connections to place lumber 
at the market values upon a commission basis. Present 
supply inadequate to take care of requirements of trade. 
Paden to advance 80% cash of f. o. b. mill price to 
reputable and responsible shippers. 
Address ‘““H. 88,’’ care American Lumberman. 


WE ARE IN POSITION TO HANDLE 
Yellow Pine, White Pine and Hardwoods in and around 
Detroit on a strictly commission basis and will permit 
shipper to invoice direct to buyer and make own col- 
lections. Inquiries from responsible manufacturers so- 


licited. 
CONASAUGA RIVER LUMBER CO., 
1229 Majestic Bldg., Detroit, Mich. 


a ‘ WANTED—WALNUT LOGS 
” and u 
EISAMAN-RICHER LUMBER COMPANY, Peru, Ind. 


LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 
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WANTED—LATH 
10 to 15 cars strictly No. 1 4’ Chestnut Lath. 
3 cars strictly No. 1 4° Hemlock Lath. 
5 cars strictly No. 1 4’ White Pine Lath. 
Quote on Columbus, Ohio, rate of freight. 
DODSON SAW MILL & LUMBER COMPANY, 
Columbus, Ohiv. 





WHITE OAK, POPLAR AND WALNUT LOGS 
of good grade wanted for cash. Write CONROY- 
BUCHANAN LUMBER CO., Jamestown, N. Y. 











WE ARE IN THE MARKET FOR A TRACT 
Of timber located in Kentucky or Tennessee, consist- 
ing of white oak and poplar. This must not be over four 
miles from the railroad. Timber must be virgin and 
easily ‘logged, 

Address “S$. 26,’’ care American Lumberman. 








RICHARDSON 
WANTS RAILS 


We will pay high prices for used rails. Send us de 
tails of what you have available. 


RICHARDSON & CO., INO., 
2101 Oliver Bidg., 
? Pittsburgh, Pa. 





WANTED—°6” GAUGE 
twenty to twenty-five ton locomotive, must carry 165 Ibs. 
and be in good running condition, 
Address “R, 5,’’ care American Lumberman. 











WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 
Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. 8. 8S. & A. Rys. State your wants and we will 
help you find a location. Address 
H. S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





YOUNG LUMBERMAN WITH $25,000 
Or more to invest would consider buying an interest 
and active participation in a small line of good retail 
lumber yards in the Middle West. 

Have 15 years’ experience, ten of which is in timber 
and sawmill including sales, five years managing re- 
tail yard. Am 37, aggressive, of good personality and 
education, have best of references and good credit in 
addition to capital. 

Address “S. 20,’’ care American Lumberman. 


WANTED—TO INVEST 
A few thousand dollars with services in a good yard: 
. seventeen years’ experience in running a retail yard; 
ten years with one company. 
Address “S. 6,’’ care American Lumberman,. 


YELLOW PINE MILL CONNECTION WANTED. 
For Missouri, Kansas, Oklahoma, Nebraska and Iowa. 
Have established. trade. Can sell your stock to ad- 
vantage and pay you cash soon as cars loaded. 
Address “RN. 12,’’ care American Lumberman. 


WANTED—MILL CONNECTION 
We are in a position to handle to advantage the output 
of one or more first-class hardwood mills making chiefly 
oak, poplar and gum. If can guarantee a well manufac- 
tured and graded product would be glad to entertain a 
proposition. Write, giving full particulars, to ‘‘M. 17,”’ 
care American Lumbermian. 


WANTED—TO BUY THREE OR FOUR SMALL 
Retail yards in live towns in Illinois, Wisconsin, Iowa, 
preferably near Chicago. Your reply must state in de- 
tail what you have to offer, giving sales and a complete 
balance sheet of your business. Your reply will be 
treated in confidence. 

Addre:s “My. 9,’’ care American Lumberman. 


WANTED—TO GET IN TOUCH WITH 
Experienced millwork man with object of starting a 
small manufacturing plant in Chicago, A moderate in 
vestment required. 

Address “M. 31,’ care American Lumberman. 


WOULD LIKE TO GET IN TOUCH WITH 
i See interested in mahugany and cedar from South 


H. W. JOHNSON, Apartado 1118, Tampico, Mexico. 


WILL BUY FIVE TO TEN GOOD RETAIL YARDS 
In Minnesota, Iowa, Southeastern South Dakota, North- 
eastern Nebraska or Western Wisconsin. 

Address “G. 25,’ care American Lumberman. 


























WANTED—UNIVERSAL LUMBER CODE. 
If you have a copy and would sell same, 


Address “S. 24,’" care American Lumberman. 
WANTED—GOOD SECOND-HAND 
Rotary Snow Plow. 

“*S. 14,’’ care American Lumberman. 
WE WANT BUYERS TO ADVERTISE 
When in the market for anything used in the lumber 
industry. Send your ad to the Classified department of 

the American Lumberman. 
431 S. Dearborn St., 





Address 





Best for you. Chicago 








WANTED—ONE SINGLE AND ONE DOUBLE 
Planer about 80” bed common sectional rolls and chip 
breakers, 89 triangular head or round head with or 
without motor attached. Advise price, condition, full de- 
scription, including size mandels and where located und 
where can be inspected. 


Address “Ss. 28," care American Lumberman. 


NOW IS THE TIME 
To advertise. We can help you sell Machinery, Engines 
and Boilers, Rails, Locomotives, Cars, Timber and Tim- 
berlands, Lumber, Shingles and Lath, Lumber Yards, 
Planing Mills, Factories, Woodworking Plants, Logging 
Eyuipment, Camp Supplies, Automobile Trucks, Horses 
and Mules, Wagons and Carts, Sawmills, Cutover Tim- 





berlands, Farms, Electric Equipment, Sash, Doors, Boxes, | 


Crates, Hose, Pipes, Chains, Belting, ete. 
AMERICAN LUMBERMAN, 
1 8S. Dearborn St., Chicugo, Il. 





FOR SALE 
200—5’ Roller Bearing Dry Kiln Trucks. 
24—6%’ Roller Bearing Dry Kiln Trucks. 
Guaranteed—good condition. 
WAYNE MACHINERY CO., Fort Wayne, Indiana. 





FOR SALE—8& SET WIDE RUN 
Logging sleighs McLaren castings; one water tank, one 
end jammer, chains. 
A. G. PETERSON, Kennan, Wis. 
SHAVINGS FOR SALE 
Can ship carlots dry shavings at once. 
R. LAIDLAW LUMBER CO., LTD., Toronto, Oan. 


SHAVINGS FOR SALE 
Can ship carlots dry shavings at once. 
C. R. DAVIS & SONS, Forty-Fort. Pa. 


YOU READ THE CLASSIFIED ADS. 
Most everybody reads these ads. 














FOR SALE 
MILL—RAILROAD—TIMBER. 

40,000,000 to 50,000,000 feet Good Hardweod Timber 
mostly White Oak, also several million feet old origina! 
growth White Pine. Land exceptionally favorable for 
easy and cheap logging. Standard Gauge Railroad 
(Heavy Rail) into timber. Two Locomotives, Log Loader. 
plenty first class Logging Cars, Camps, Band Saw Mil! 
in fine condition, Good Drying Yard. Town with plent) 
nice houses for employees, Large Store, Office and Hote}. 
Good Mountain Water piped to houses. Probably 30,000. 
000 to 50,000,000 feet more timber available. Mill is in 
first class repair, ready to start. Located in West Vir 
ginia on favorable freight rate. Will sell cheap, eas) 
terms. Minimum amount of cash required. Good reason 
for selling. A rare opportunity and great bargain for 
experienced operator, 

*,, 


On 


Address 37,’’ care American Lumberman. 





FOR SALE 
HARDWOOD SAW MILL AND TIMBER 


One two-story circular sawmill, 25,000 capacity; built 
new in 1920; located on river and railroad; mill site and 
yard contains sixty ucres land with one eight-room house, 
one six-room house, four four-room houses, thirteen 
three-room houses, one two-room house, one store and 
ottice building. Rent income of $3,500 per year. Com- 
plete logging outtit in woods and on river. Five thou- 
sand acres timber land estimated to cut 17,000,000 feet, 
which lays on river five miles above mill; can barge any 
time of year, and enough timber can be blocked to- 
gether to run the mill for twenty-five years yet. My 
rice on the above is $175,000: one-fourth cash, balance 
n one, two and three years at six percent interest. This 
is theh best location in south for hardwood mill. 
Address “R. 16,’’ care American Lumberman. 


OPPORTUNITY TO ACQUIRE 
APPROXIMATELY 32,000 ACRES 
OF TIMBER—OAK, POPLAR AND CHESTNUT. 


A splendid up-to-date nine-foot band mill and resaw. 
All necessary equipment, locomotives, skidders, commis 
sary and twenty-five tenant houses. This is not a chea) 
cut-over proposition. It is only available om account of 
the owners failing to agree on policy. None but re- 
sponsible parties should consider this proposition. If 
interested¢ write ‘“‘S, 41,’’ care American Lumbermun. 


FOR SALE—ONE 15,000’ CAPACITY MILL 
Complete in operation, 25 mules, twelve wagons, 1,500,- 
000’ stumpage two and half miles from R. R., store and 
twelve houses included; will take $10,000.00, $5,000.00 
cash and bal. on terms, and will agree to buy lumber 
green from saw, mill run at $15.00 per M’ f. o. b. cars 
at station. Timber consists of all virgin pine short leaf. 

Address ‘“‘“H. 37,’’ care American Lumberman. 


WANTED—BY RESPONSIBLE CONCERN 
Party who can furnish Twenty Thousand Dollars working 
capital as needed, and to contract for cut of Four 
Million feet circular Sawn West Virginia Hardwood 
annually, original timber, located on Main line C. & O. 
Ready for immediate operation. Address P. O. BOX 
82, East Orwell, Ohio. 


FOR SALE—ONE SINGLE BAND AND 
Gang sawmill, fully equipped, tugetber with planing mill 
attached. Ample yard roum, excellent louding facilities. 
Situated in good town in mountain district of British 
Columbia, with or without three hundred million feet of 
timber. Ample supplies of timber available for long run. 
Price very low and terms easy. 

Address **R. 106," care American Lumberman. 

















FOR SALE 
LUMBER MILL PROPOSITION 
Complete equipment; now in operation, Eastern North 
Carolina, 25,000,000 feet timber. Plenty more available. 
Big bargain. $175,000. Half cash, balance terms. 
Address “Gq. 106," care American Lumberman. 


FOR SALE—85 MILLION FEET TIMBER 
Mostly pine, in Citrus and Levy Counties, Florida, in- 
eluding mill, tram road, etc. 

Addreas Owner, “S 131."° care American Luomberman. 








FOR SALE—NORTHERN WISCONSIN SAW MILL 
25 M capacity, in good running condition, opportunity for 
retail business in connection. ‘ 

Address ‘R, 20,’’ care American Lumberman. 


om FOR SALE 

2500 acrer unimproved coal lund in tracts, $35 per acre; 
has several senms; top drift; adjacent railroad, mines, 
gas and vil write CAVANAGH, McAlester, Okla. 


FOR SALE—RETAIL LUMBER AND 
Feed Business in New York State. Owner wishes to re- 
tire. Price low and terms ensy. 
ddress **A, 129," care American Lumberman. 


FACTORY FOR SALE. 
Wood working factory 3600 ft. floor space. Electric 
power. Planer, sanders, saws, boring muchine sprays, 
ete. Good location. Space for building larger. 
NOVELTY FURNITURE MFG. CO., Toledo, Ohio. 


FACTORY FOR SALE. 

Live going plant now making hampers. Fine oppor- 
tunity to enlarge to supply local demand of 500,000 
syrup boxes. Address 

VENEER PACKAGE COMPANY, 
Montgomery, Alabama, Box 457. 

















FOR SALE—CONCENTRATION YARD AND 
Well equipped planing mill—two fast feed machines, 
dry kilns, ample shed room; also well established retail 
lumber business now being operated profitably in South- 
ern city 20,000 population—three railroads. Yellow Pine 
and Hardwoods. 

Address 


“T, 106," care American Lumberman. 


























FOR SALE 


High-grade lumber. 
2 cars 4/4 No. 1 Com, Poplar. ; 
5 cars 8/4 No. 1 Com. & Better S. W. Chestnut. 
Stock in our Highland Park yard, Louisville. 
shipped at once. 


GAMBLE BROS., INC., Highland Park, Ky. 


Can he 





WILL SELL AN INTEREST 
In well established commission bu:iness in Chicago, 
selling to railroads, large construction and industrial 
companies. Must be experienced lumberman. Splendid 
opportunity. For particulars, 
Address “S. 39,’’ care American Lumberman. 


FOR SALE—OR LEASE 
Body woodworking plant, at Detroit. Modern, up-to-date 
plant and equipment, railroad siding and dry kilns—ca- 
pacity 60,000 ft. daily. Machinery, modern and elec- 
trically driven. Located in best labor district. A real 
producer. Address ‘‘S. 38,’’ care American Lumberman. 


FOR SALE 
Large tract Long Leaf Pine with modern plant. Very 
easy terms will be extended. Responsible, successful 
manufacturer only. 
ddress *“R. 14,"" care American Lumberman. 











2 CARS OF R. R. CROSS TIES 

One car 6x8 hemlock and hardwood. One car hardwood, 
all peeled seasoned. 

CLARENCE KANE, Ironwood, Mich. 

R. R. CROSS TIES 
And 4/4 rough white Hee. ‘ 

A, 8 EOTAUD, Glens Falls, N. Y. 

FOR SALE—POPLAR BEVEL SIDING, BASE 


And lattice. One car each 5/4 FAS and No. 1 Common 
Tupelo. BAILEY-ROOD BOX COMPANY, Laurel, Miss. 


NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or sell something is 
to advertise in the Wanted and For Sale Department 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 























SEPTEMBER 16, 1922 


AMERICAN LUMBERMAN 

















GULF RED CYPRESS 
We are always able to supply you with rough or dressed 
dry red Cypress in straight or mixed ears of old grade 
1914 rules in the following sizes: 


Ist & 2ds: 2. 14 2 and 3” RW 
2% an 

1, 1%, 1%, 2x13” and Wider 
1, 14%, 1%, 2 and 3” RW 
2% and 4”. 

1, 1%, 1%, 2 and 3” RW 


Selects: 


No. 1 shop: 


Zoxing: > 1%, 1% and 2”, 
No. 1 Barn: 1, 1%, 1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12 
1144x4, 6, 8, 10 and 12” 
No. 2 Barn: 1, 14%, 1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12 
14%x4, G6, 8, 10 and 12” 
Pecky: 1, 1%, 1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12 
Shingles: 4 and 5x18” all! Fn 
Lath: 4 ft. No. 1 and No. 2 


Also, B, C and D Finish in mixed cars, 
GRESS MANUFACTURING COMPANY, 
Jacksonville, Fla. 





FOR SALE, 
BRITISH COUMBIA RED CEDAR. 
Clear K. D. 
1 Car 1x3” 4” & 5” 75% 3” 

Lengths 16” to 42” 

Largely 2’ 2%’ & 3’ 

2 Cars 1x6—16” to 30” 
75% 2° 2%’ 

Will D4S %x%” scant. 
if interested in one or more cars of the 
we would be pleased to quote prices. 

THE JOHN C. KING LUMBER CO., 

201-2-3 Marion Bldg., 

Cleveland, Ohio 


FOR SALE—FOR A PERIOD OF YEARS 
10 to 15 million ft. of white pine, spruce and balsam fir 


ubove stock 





logs, 9” and up. Delivered anywhere on the Great 
Lakes. Principals only. 
ddress “R. 32,’* care American Lumberman. 








PENNSYLVANIA HARDWOODS FOR SALE 
2—Cars 8/4 Hard Maple. 
1—Car 8/4 Birch. 
1—Car 8/4 Flitehed Ash “White.” 
There is small percent 5/4 and 6/4 in above stock, all 
nice stock. 
2—Cars 4/4 Poplar. 
2—Cars 4/4 Beech. 
Above is full product of the log, culls out, Pennsylvania 
stock, near Williamsport, Pa., and as we wish to move 
this quick, prices are low. Thoroughly air dried. 
F. C. ADAMS COMPANY, 
Kingston, Pa. 


RAILROAD TIES FOR SALE. 
White oak and red oak ties for commercial or heavy 
track. Several thousand No. 1 and No. 2 red oaks sea- 
soned about five to seven months, several cars No, 3, 
No. 4 and No. 5 red oaks partly seasoned, few cars 
extra small sed oaks at low price, several cars 7” by 9” 
white oaks, several cars white oaks standard sizes, and 


a few cars rejects. 
W. J. DELANO, St. James, Mo. 


FOR SALE—200,000’ 
§ and 8/4 No. 1 shop and better red cypress. The lot 
runs about fifty percent each thickness and very high to 
selects and better. Circulur sawn, well edged and 
trimmed, exceptionally fine widths and lengths. Ad- 
dress BOX 441, Dothan, Ala. 














FOR SALE—A WELL ESTABLISHED 


Ketail lumber yard in Tampa, Fla., 
good business, all new stock. Will bear close investi- 
gation. Reasons for selling, owner has other business. 
Do not reply unless you are interested and mean busi- 
ness, 

Address “M. 2,°° care American Lumberman. 


A GOING RETAIL LUMBER COMPANY 
With good yards on the Nickel Plate R. R., both in 
Cleveland and Willoughby. 0., wishes to sell entire in- 
terest in same. A fair appraisal of physical assets will 
establish the price. For additional information and 
terms, write CALVIN J. HINDS, Attorney-at-Law, 1525 
Williamson Building, Cleveland, Ohio. 


FOR SALE—MY RETAIL LUMBER & COAL YARD 
At Alto, Kent Co.. Mich. Old established business. Will 
invoice about $10.000, including real estate and build- 
ings. Address FARMERS STATE BANK,, Alto, Mich. 


YARD IN TOWN OF 1,200 POPULATION 


fine location, doing 











In Western Ohio: splendid farming community, good 
roads; yearly sales $75,000 to $100.000. 
Address “G. 5,°’ care American Lumberman. 





FOR eee 
In rich farming country. S. FE. Neb. 
Address "R. 104,°° of ire American Lumherman. 


RARE OPPORTUNITY 
On account of family affsirs retail lumber yard in first 





class condition, A-1 stand for sala at once. (Northern 
Wisconsin.) 
Address “R. 6,’ care American Lumberman. 





WHY DON’T YOU 
INSERT AN ADVERTISEMENT 


In this department? Our readers are looking for em- 
ployees, employment, lumber, timber and timber lands, 
logging equipment, machinery, business opportunity, etc. 
Now is a good time to sell second-hand machinery, 
engines, boilers, cars, rails, locomotives, logging equip- 
ment or anything used in the lumber industry. Write 
the AMERICAN LUMBERMAN, Wanted and For Sale 
Department, 431 South Dearborn St., Chicago, Ill. 





FOR SALE—LIVE LUMBER YARD 
60 miles from Chicago in town of 1200; on main line of 
railroad with railroad switch running entire length of 
property. High-grade stock of lumber, coal, hardware 
and paint. Excellently equipped store, office and shed 
under single roof. Yard has no competition. Sixty 
thousand dollars annual business. Extensive farmer 
trade. Reason for sale, partners retiring from busi- 
ness. Splendid chance for active man desiring live lum- 
ber business. 
Address “S. 42,’’ care American Lumberman. 


NORTH CENTRAL ARKANSAS 
Retail yard, County seat town. College, Churches, 
Schools, All year climate, Banner Strawberry County 
U. S. Leased, low rental, R. R. Switch. Improvements 
$1,000.00, Mdse. about $7,000.00. Sales for Aug. $2,- 
969.80 Cash business. Inv. less than market for quick 
turn. Other business. BOX 34, Searcy, Ark. 


FOR SALE-—LUMBER AND COAL YARD 
Best location in Northern Indiana, medium size, doing 
good business; owner is interested elsewhere; good ter- 
ritory, consists of two summer resorts, 2,000-population 
town county seat, do not reply unless you mean busi- 
ness. 

Address “S. 4,’’ care American Lumberman., 


DETROIT SUBURB LUMBER YARD 
Located at Wayne on Mich. Ave. M. C. siding. 
sheds, office, shop, ete. 
coal and supply yard. 
price for building -_ 











Two 
Best opportunity for lumber, 
Some stock on hand. Worth 


E. GILL, Kalamazoo, Mich. 


FOR SALE—LUMBER YARD AND 
Planing Mill. Live city of 5,000, Southwestern Mich. 
Good reason for selling. Half cash, bal. on payments. 
Address “S$, 30,’ care American Lumberman. 


FOR SALE 
Retail lumber and coal yard at Britton, Lenawee Co., 
Mich. Live town of 500. Write W. ©. ELDRED, 427 
Thompson St., Ann Arbor, Mich. 














33 MLLION FEET PENNSYLVANIA TIMBER 


Consisting of fine red oak, chestnut oak, white oak, 
poplar, bass, chestnut, hemlock and other woods, vir 
gin timber, also approximately 4,000,000 mine props and 
mine ties, also 200,000 cross ties, a large amount of 
telephone poles, together with about 6,000 acres of land, 
in solid a within 4% miles of branch of Baltimore 
& Ohio R. R. and within 7 miles of Pennsylvania Rail- 
road. Easy logging. Fine mountain climate. 

Also in another location about 3,000 acres second 
growth timber, suitable for cross ties and mine timber. 
together with narrow gauge railroad built from Pa. 
R. R. into timber. In heart of bituminous coal field. 

Reason for me yp fully occupied elsewhere. 

Address “K. 9."" care American Lumberman. 


SAFE TIMBER INVESTMENT 
Five hundred million feet of Virgin Furest, sloping to 
and fronting on sheltered inlets of the Pacific Ocean. 
No forest fires. Timber healthy and of vigorous growth. 
Owned by enpense now liquidating. 
Address . 25,’ care American Lumberman. 


FOR SALE 
Twenty Million feet of timber, mostly Short Leaf Pine, 
some Long Leaf and Mixed Hardwood, beginning one 
mile from Railroad and extending back seven miles. 
bargain for quick sale to bona fide operator. 
ddress “Re 15," care American Lumberman. 


HAVE A § 500,000 TIMBER TRACT 
In Mexico and need finane ial backing to handle or would 
consider a partner with capital to organize company to 
handle. Write BOX 337, Care Democrat, Arkansas City, 
Ark. 


ivaleSou 
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575 ACRES KING WILLIAM COUNTY, VA. 


Will cut 6,000,000 feet pine, mostly framing, strictly 
water shipment, good logging, good roads, labor plen- 
tiful, wharf 3144 miles. This is a splendid tract of pine 
and is offered in fee. 

6,000,000 feet short leaf pine, 3% miles to A. C. L. 
Ry., near Sumter, S. C. Get 3 to 5 16-foot cuts to 
tree, cut to 12 inches above ground, 10 inches across 
stump, 4 years to move from May, 1922. Trees run 
20 to 50 inches; ideal logging, good roads; timber only 
is offered; $30,000 cash. Apply A. T. CURTIS, Ches- 


ter, Va., or R. MAURY YOU NG, Petersburg, Va. 


TO CLOSE AN ESTATE 
We will sell responsible buyers at a great bargain on 
easy terms: 18,000 acres in fee 4 miles from Southern 
R. R., Oconee County, 8S. C., with a stand of large old 
growth poplar, oak, pine and hickory, and also a large 
deposit of white marble. 

H. 8S. JANES TIMBER CO., INC., 
66 Broadway, New York. 


FOR SALE—ABOUT 26 MILLION FEET 
70% yellow pine and remainder good Rosemary. Lo- 
cated in South Georgia. Brooks County. Six miles 
to Railroad. Graded tram bed from R.R. and excel- 
lent logging. Reasonable terms. Address H, 
BRICE, Owner, Pavo, Ga. 


VIRGIN YELLOW PINE. CYPRESS AND 
Hardwood timber. on transportation and at fair prices: 
also cut-over lands. For prices and full details address 
ARTHUR T. WILLIAMS, P. 0. Rox 42, Jacksonville, 
Florida; 30 years handling timber lands in Florida. 
Reference any bank in Jacksonville. 


VIPGIN HARDWOOD TIMBER IN MISS. DELTA. 
A choice tract of approximately 1,000 acre:. For par- 
ticulars address ‘‘M. 20,°’ care American Lumberman. 























CALIFORNIA SUGAR PINE FOR SALE 
10,000 acres 55% virgin growth sugar pine, will cut 
250,000,000 feet, 150,000,000 more available and can be 
purchased as desired. ‘All logs come out one way. Will 
sacrifice at $1.48 per thousand feet or $37.00 an acre. 
Cc. T. REDMOND, 1203 Humboldt Bank Bldg., San Fran- 
cisco, California, Owner. 


FOR SALE—WESTERN WHITE PINE TIMBER 
Splendid mill site; twenty-five thousand capacity saw 
mill is desired. Principally western white pine. Easily 
logged. ‘Thirty million feet or more. Eastern Wash- 
ington. Address BOX NO. 1702, Spokane, Washington. 


SAW MILLING OPPORTUNITY 
Soft light weight yellow fir timber sufficient to supply 
good sized mill for 20 years, can be logged and manufac- 
tured cheaply enough to meet any competition. Coast 


rates apply. 
. J. SMITH, Rt. 1, Box 11A, Medford, Ore. 


Address W 

$3.00 PER M FT. 
180 million feet of virgin, thirty redwood, and 20 mil- 
lion feet of yellow and red fir. Situated near railroad. 
Easily and cheaply logged. Easy terms. Sacrifice. 
Cheapest timber in redwood region. A. J. JOHNSEN, 
425 Fifth St., Eureka, Cal. 


BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
. L. KEATE, 1026-27 Standard Bank Bldg., 
Vancouver, B. C. 























FOR SALE—HARDWOOD TIMBER 
on 17,000 acres of land frum which larger mill logs are 
being removed. Reasonable arrangements may be made 


by responsible purchasers. Write care P. O. BOX 609, 
Opelousas, La. 


GUM—CYPRESS—ELM 
Morehouse Parish, Louisiana. 17,000,000 ft. Log any 
time of year, short haul. Sell us a whule, or each wood 
separate. 
PHIN KIMBALL (Owner), Ry. Exc., St. Louis. 











SALE—72x20 FT. HORIZONTAL TUBULAR 


A bargain fur some one. 
F. SMITH & SON, Clinton, . Ia. 


R 
neaen 





FOR SALE—75 H.P. HEWES & PHILLIPS CORLISS 
a ag Address JOHN R. PROCTOR, INC., Bayonne, 





0a, eh ee 
. fly whee LLER ENGINEERING 
COMPANY, 503 First National Runk Ridg., Chicago. 


40”x14” NO. 12 WICKES GANG 
Also boilers, engines, generators, machine shop tools. 





MILES MACHINERY ©O., Saginaw, Mich. 








DEFIANCE LATHE 


1—48” Defiance Automatic Lathe; with 
tachment, twenty-two heads, large assortment of 
cams and all regular equipment; very fine shape 
Adapted for turning all kinds of handles and spokes. 
A real bargain for quick sale price. 

PUG <snsveqeccadasdvacucnectadanaesenanaet $1,000.00 


Address ai 


squaring at 


eare American Lumberman. 





DOUBLE BAND MILL AND POWER PLANT 
For sale cheap to quick buyer our 8° complete double 
mill at Jenningston, W. Va. Address: 

LAUREL RIVER LUMBER CO., Winchester, Va. 


FOR SALE—SWAGES, BUZZING MACHINES 
Stretching rolls, lap grinder, anvils, all second-hand, in 
first-class condition. Bargains. 

Purchasing Dept., SIMONDS MFG. CO., 
17th St. and Western Ave., Chicago, Il. 








EDGING SAW 


1—No. 105 Mattison Chain Feed Rip & Edging Saw; 
very fine shape and fully guaranteed. Price $1,000, 
subject to prior sale. 


Address *““M. 34,”’ care American Lumberman 





FOR THE USE OF RETAIL LUMBERMEN 
And contractors. The Lumberman’s Actuary—It pre 
vents error: in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons 
carpenters and painters. Send for sample pages. 

Seventh Edition. 
Bound in leather. Price $8.50 postpaid. 
AMERICAN LUMBERMAN, 

431 S. Dearborn 8St., Chicago, I! 
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FOR SALE 
SANDER BARGAINS 


Fay & Co. 80” Triple Drum. 

Fay & Co. 36” Triple Drum. 
. Fay & Egan No. 225—42” Triple Drum, direct motor 

drive. 

Fay & Co. 54” Triple Drum. 

American 42” Triple Drum. 

American 48” Triple Drum. 

Berlin Invincible 42” Triple Drum. 

Berlin Royal Invincible 48” Triple Drum. 

Berlin Invincible 60” Triple Drum. 

Berlin Royal Invincible Triple Drum. 

Berlin 42” Single Drum Sander, spiral drum. 

Berlin Royal 30” Six Drum Double Sander. 

Berlin Royal 48” Six Drum ea Sander. 

Yates 8-3 Oscillating Edge Sand 

Oakley & Jansen (Curtis No. 24). ‘Sand Belt Machine. 


IMMEDIATE SHIPMENT—GET OUR PRICE BEFORE 
BUYING. 


We have the largest stock of Sanders in the country. 
WOOD-WORKING MACHINERY SALES 
ORGANIZATION 


140 8S. Dearborn St. CHICAGO Phone State 7477 





WAYNE REBUILT MACHINERY 

‘Known by every user for its Quality, 

And to be Invariably as Represented.’’ 
With fourteen hundred machines on our own floors we 
are always able to furnish equipment to meet prac- 
tically any need. 
Your inquiries solicited. 


WAYNE MACHINERY CO., 
Fort Wayne, Ind. 





1—FAY & EGAN NO. 275 PLANER AND MATCHER. 
iy & Egan No. 198 Roller table Cut-off Saw. 
1—Fay & Egan Rip Saw, sliding table. 
1—Fay & Egan, 36” Circular Resaw. 
1—8” square head Jointer 
1—24” round head four knife Jointer. 
1—Mattison Lathe. 
1—Ober Lathe. 
1—Belt Sander. 
1—Steptoe Shaper. 
1—Tire turning Lathe. 
1—Pulsometer Pump. 
1—Gould triplex Pump. 
1—Buffalo Pitts 10 Ton Road Roller. 
1—Buffalo 6 Ton Road Roller. 
1—Koehring No. 11 Paver. 
1—One yard Dragline Bucket wtih shives etc. 
A. C. VE CO. 
Huntington, W. Va. 
FOR SALE 

1 Murray No. 1 sawmill, three block, steam feed 

and steam set works, complete, good condition. .$700.00 
1 Log haul up and jack..... pbe 6s 94508 cscecee aCOUO 
8 Doig 18 and 16 spout nailers. 
1 Mershon 4” blade twin resaw. 
1 Tower Trimmer ....... peer cse eee 
6 Corliss Engines, 75 H. P. to 500 H. P. 
2 Merray Tid MUL, » 00.000:0900000000000000080008 SOOO 

Prices f. o. b. Green Bay, Wis. 

NELSON. “MACHINERY CO., Green Bay, Wis. 


i. t.” RIP SAWS 

American No. 2 Fig. 5701 
Berlin No. 256-S. 
Greenlee No. 426. 
Fay & Egan No. 1 Band Rip Saw. 
Hundreds of used woodworking machines in stock. What 

do you want? 

HERMANCE MACHINE CO., 
Williamsport, Pa. 


SANDER, THREE DRUM, 48” BERLIN 
(Royal Invincible). 
Sander three drum, 42” Berlin (Invincible). 
Moulder, four-side, 9” American (Houston pattern). 
Cut-off gel Mitre Machine, Dauber-Bell No. 1, 95 per 
cen 
All for immediate shipment. 


D. AKLEY, 
405-6-7 Murray Blag., Grand Rajids, Mich. 


FOR SALE—COMPLETE SAW MILL 
Circular and Band Saw Mill' complete. Allis Band and 
Edger, Garland Trimmer, Heavy Lath Mill, Wood Ma- 
chine, Steam Feeds, Niggers, Log Kickers and Loaders, 
in good repair. This mill not to be sold in parts. Address 

A. M. CHESBROUGH, Thompson, Mich. 


REMANUFACTURED WOODWORKING 
Machinery, over 400 on hand. Write for oe 
CHICAGO MACHINERY EXCHANG 

1212-1224 Washington Blvd., haa 


FOR SALE. 
One West No. 4 hydraulic cold tire setter, oe with 
two pumps, 15 sets dies, for wheels 30 to 56-in. diam- 
eter. For further information, address NESS BROS. & 
CO., York, Pa. 























A REAL BARGAIN 
Complete circular sawmill and power, located at Charles, 
Mich. Will sell complete mill or any part. Mill con- 
tains steam feed, log jack, steam nigger, edger trimmer, 
ete. Property should be seen to be appreciated. 
SCHWARTZ BROS. & CO., Cheboygan, Mich. 





FOR SALE 
LOW PRICES—IMMEDIATE SHIPMENT 
PLANERS 


Berlin No. 175—30”x12” Double Surfacer, divided rolls. 

American _ 145—30”x8” Double Surfacer, round heads, 
sec. roll 

Whitney P-19—30”’x7” Double Surfacer, round heads, sec. 
rolls. 

Fay & Egan No. 140—A-27”x8” Double Surfacer, round 
heads, sec. rolls. 

American No. 49—30”x12” Heavy Single Planer, square 
head, divided roll. 

Whitney ig 7” Single Cabinet 
sec. roll 

Buss 3 26"x6" Single Cabinet Planer, square head, sec. 


Planer, square head, 


Fay "& Egan 24”x6” Single Endless Bed Planer, square 


ea 


FOUR SIDE MOULDERS 


Yates No. 111—10” Five Head Fast Feed Moulder with 
Hopper Feed. 

Fay & Egan No. 37—10” Outside Moulder. 

Fay & Egan No. 181—8” Outside Moulder. 

Fay & Egan No. 375—8” Outside Moulder, round heads. 

Houston 10” Outside Moulder. ° 

Bentel & Margedant 8” Outside Moulder. 

Hermance 12” Outside Moulder. 

Yates C-3, 4” Fast Feed Moulder 

Woods No. 107—12” Fast Feed ‘hentite Moulder, 
heads. 


round 


RIP SAWS 


Yates G-2 Chain Feed Edging Saw. 

Fay & Egan No. 362 Chain Feed Edging Saw. 
American No. 1 Chain Feed Band Rip Saw. 
Fay & Egan No. 202 Chain Feed Band Rip Saw. 
Yates No. 282 Combination Band Rip & Resaw. 
Fay & Egan Hand feed Rip Saw Table. 


RESAWS 


McDonough 44” Resaw, 5” blades. 

Fay & Co. No. 4—40” Combination Resaw, 3” blades. 
Berlin No. 283—44” Resaw, 4” blades. 

Yates No. 281—44” Combination Band Resaw, 4” blades. 
Jones Superior Combination Scroll & Resaw, 2” blades. 


DOUBLE END TENONERS AND SAWS. 


Smith Double End Tenoner, stock up to 78” long. 
Bentel & Margedant Double End Tenoner, no copes. 
Hall & Brown No, 142 Hand Feed Double Cut-off Saw, 
Dauber-Bell No. 1 Automatic Bevel Double Cut-off Saw. 


GRINDERS 


Machinery Co. of America Style K—30” Automatic Knife 
Grinder, motor drive. 

Machinery Co. of America No. 3 Band Saw Grinder, 
up to 5” blades. 


MISCELLANEOUS 


Porter 30” Hand Jointer with Jackson & Church (Her- 
zog) Auto. Feeder. 

Berlin No. 213 Continuous Feed Glue Jointer. 

Falls Continuous Feed Glue Jointer. 

Mattison Automatic Turning Lathe. 

Whitney No. 9 Double Spindle Shaper, bronze bearings. 

Fay & Egan No. 226 Double Spindle Shaper, bronze 
bearings. 

Single spindle Shaper, reversible spindle. 

Berlin No. 14—30”x14” Timber Sizer. 

Berlin. No. 2—30”x14” Timber Sizer. 


SANDERS 


All makes and sizes. We have the largest stock of used 
Sanders in the United States. 


WE UNDERSELL ALL OTHERS—WRITE FOR PRICES 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 
140 S. Dearborn St. 


CHICAGO Phone State 7477 





seo Hand 
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FOR SALE—COMPLETE SAW MILL. 

Band Mill 8 ft. R. H. Allis. 

Band Resaw 6 ft. R. H. Allis Horizontal. 

Edger 72” Allis No. 2 Heavy Timber L. H. 

ee Reliance No. 0-4 Prescott Steam Set 

orks 

Slasher 6 saws 36” to 40”. 

Trimmer R. H. 36” Saws. 

Nigger Hill Oscillating, with extra bars. 

Boilers 3, 5 H. P. High Pressure. 

Twin Engines—good as new. 

Complete Filing Room Equipment 

Complete Electric Light Plant—45 K. W. Bullock Gen- 
erator. 

Fire Pump—500 Gal. Canton 12x8x10. 

Lath Mill—Filing Room Engine—Boiler Pumps—Water 
Heater. 68 ft. 30” Drive Belt—and full equipment 
of belts—extra pulleys—Band Saws—Resaws and 
Round Saws, in good condition. 

Complete specifications will be furnished upon applica- 


tion. 
J. M. BEMIS & SON, Bemis, W. Va. 





CABINET PLANER 


1—30x7 Smith No. 32-B Single Surface Cabinet Planer; 
round cylinder; sectional feed roll and chipbreaker; 
electric grinder. Completely equipped and guaran- 
teed good as new. Price $1,200.00. 


Address ““M. 35,’’ care American Lumberman. 





WE CAN FURNISH YOU WITH ANYTHING 
In the line of used — — engines, boilers and saw- 
mill machinery. Wri 

HELENA REBUILT MACHINERY & SUPPLY CO., 

West Helena, Ark. 


FOR SALE—EIGHT FOOT PRESCOTT BAND 
Sawmill oman: located at Marmet, West Virginia. 
THE THOMAS HALL LUMBER COMPANY, 
Charleston, W. Va. 














oO D. C. GENERATORS—BARGAINS 


Speed 
Wis Westinghouse, MP, type S............ sonee GeO 
Ft. Wayne, 6-pole, comp., type ML....... 875 
25 Northern, MP, (125-250) volt, 3 wire, with 
MARRS OME fences trip ac ccmeKesn > anenes es 75 
25 Milwaukee, MP, type A, se connected 
on iron sub-base to 9% x10 in., Erie-Ball 
auto., center-crank self-oiling steam en- 
gine, with accessible stuffing box.......... 340 
30 Western Elec. MP, type E50B............. 1250 
30 Ft. Wayne, 6-pole, type MPL.............. 750 
SO Westinghouse, MU, type Biccccccccccccees 725 
150 General Electric Curtis, non- condensing 
steam turbine for 140 lb. steam pressure. .2000 
60 CYCLE, A. C. GENERATORS. 
Westinghouse, rev. field, 2300-volt, 3-phase, 
turbo-generator, direct-connected to West- 
inghouse-Parsons, Horizontal, 3-stage, 
steam turbine 
Allis-Chalmers revolving field, 3- -phase, 2300- 
volt D. C., to Parsons horizontal, wane 
CORR TONNE. 6iocsssccesigcere cee cate 
Send for our Monthly Bargain Sheet showing "prices. 
All machines like new. America’s headquarters for 
second-hand electrical machinery. 
GREGORY ELECTRIC CO., 
16th and Lincoln Streets, 


MOTORS AND GENERATORS. 
2—200 HP, 450 RPM, 3 Ph, 440 V, 60 Cy, new G.B. 
2—150 HP, 500 RPM, 3 Ph, 440 V, 25 Cy, Used. 
1—100 HP, 900 RPM, 3 Ph, 220 V, 60 Cy, new G. 
2— 75 HP, 900 RPM, 3 Ph, 440 V, 60 Cy, Used 

15— 50 HP, = 1 speeds, 3 Ph, 220/440 V, 25 & 60 Cy. 
1— 30 KW, 25 V, D.C., Ww. E., Vert. Steam Eng. Set. 
1— 30 KW, 050 RPM, "125 Vv; D. x 
1— 20 KW, 1150 tl 125 V, D.C., F.M., Generator. 
1— 12 KW, 1000 RPM, 110 v le C:, G.B: Generator. 
1— 10 KW, 1600 RPM, 230 V , F.M. Generator. 
1— 5 KW, 1850 RPM, 125 Vv, 3. C., G.E. Generator. 
1— 6 KW, 125 V, D. C., G. E. Oil Eng. Set with Swbd. 

Large Stock 3 Phase, 60 Cycle Motors At Low Prices. 
Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. 


FOR SALE—450 K. W. GENERATOR SET 
3 ph., 25 cy., 550 v., 125 r.p.m., 453 amps., direct con- 
nected to McIntosh-Cross compound engine. Cylinders 
24x36x40. Complete with 8-panel marble switchboard 
and accessories. Excellent — For price and 
arrangement for inspection ap 


= ee 
to 
on 


te 


1 625 


1 625 


Chicago. 





.» G.E., Generator. 





NATIONAL PORTLAND CEMENT ©0:, UID., 
Standard Bank Bldg., Toronto, 


Canada. 





BEFORE BUYING WRITE FOR OUR BULLETIN 

We have 10,000 tons of relaying rails with angle bars 
for sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 80, 85 
lbs., all guaranteed first quality relayers subject to in- 
spection during loading or will ship subject to approval 
at destination. 

New rails—8, 12, 16, 20, 25, 35, 45 lbs. up to 100 lbs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Frogs, switches, 
bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 
and logging equipment, no matter where located. 

L. B. FOSTER COMPANY, 
Park Building Tribune Building, 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y. 
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RAILS 


New and Relaying. 
All sections and weights. 
Write 
NATIONAL STEEL RAIL CO., 
Phone Olive 563. 711 Third National Bank Building, 





St. Louis, Mo. 

RAILS RAILS RAILS 
For relaying and Construction Purposes: 
16-lb., 20-lb., 25-lb., 30-lb., 35-lb., 40-Ib., 
50-lb., 56-lb., 60-lb., 70-Ib., 80-lb., 100 


angle and splice bars—spikes, bolts, tie 
plate, frogs and switches. 


CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipment Co., 


3648 S. Rockwell St., Chicago. 





DEPENDABLE SERVICE 
NEW—RAILS—RELAYERS 
HYMAN-MICHAELS COMPANY, 531 Peoples Gas Bldg., 


Chicago, Ill, New York, Pittsburgh, St. Louis. Write 
or wire us when in the market to buy or sell. 





RELAYING RAILS 
TRACK ACCESSORIES 


A large stock of good relayers in 
weights from 30 lb. to 90 lb. per 
yard for shipment as quickly as 
cars are placed for loading. Can 
ship complete with necessary splice 
bars, angle bars, bolts and spikes. 


STANDARD RAIL & STEEL CO., 
217 Cass Ave., St. Louis, Mo. 





NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY & CO., 
1605 Old Colony Bldg., Chicago. 


RELAYING 4-LB. AND 60-LB. RAILS 
Also 30-lb., 35-lb., 45-lb., 56-lb., 70-lb. and other weights, 
and new rails, all weights, switches, frogs, second-hand 
locomotives, 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 
STEEL RAILS—ALL SECTIONS 


In stock for immediate shipment. Prices cheerfully 
quoted. Also ates i spikes and bolts. 


> ANK, 
Frick Bldg., Pittsburgh, Pa. 
RAILS—NEW AND RELAYING 
New—8 to 45 pounds—Joints and Spikes 
Relaying—all sizes—Frogs and Switches. 
B. E. SCHONTHAL & CO., INC., 
224 South Michigan Ave., Chicago, Ill. 


RELAYING RAILS 
56s, 60s, 65s, 67s, 70s, 75s, 80s, 90s, with Angle Bars, 


Locomotives ‘and Cars 
EB. 50 Church St., New York. 














C. SHERWOOD, 


RAILS, REW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 





TWO 60 TON 12 WHEEL AMERICAN 


Locomotive Company locomotives, good serviceable con- 
dition. M. K. FRANK, Frick Building, Pittsburgh, Pa. 





1—15x22” BALDWIN MOGUL; 180 LB. STEAM 
1 21x30” Baldwin Consolidation, 185 lbs. steam. 
1 21-ton, 11x16” Forney type; a bargain. 
1 42-ton, 16x24” Baldwin Mogul; immediate shipment. 
1 36-ton, 15x20” Brooks Mogul, 3’ gauge. 
1 42-ton, 2-truck Shay, located Eastern Oklahoma. 
2 23-ton, 6-wheel Porters, separate tenders, 36” gauge. 
500 tons 35-lb. relay rails, Louisiana. 
200 tons 30-lb. relay rails, Arkansas. 
BIRMINGHAM RAIL & LOCOMOTIVE COMPANY, 
Birmingham, Ala. 





GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 
Standard Trucks for Logging 
Repair Parts for Cars and Locomotives 





*FFOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, rod 
and geared gel — in our own shops. Immediate 
shipment from s 


SOUTHERN. TRON & aa COMPANY, 
Atlanta, Ga. New Orleans, La. 
FOR SALE—ONE THREE DRUM CLYDE 

Ground skidder, mule outhaul, good condition. 
CHICAGO MILL & LUMBER COMPANY, 
Helena, Ark... 
55-TON BALDWIN—10 WHEELER 
ay steam; two 24-ton 36-in. ga. Shays; 6 tank cars. 

ALTER A. ZELNICKER SUPPLY CO., St. Louis, Mo. 


MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
“‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Il. 











FOR SALE. 
Baldwin Locomotive—type 2-6-2—Wt. 40 tons. Cyl. 13x 
22—Stephenson Valve motion—Boiler 170 lbs.—Excellent 
ees Os tender—now in service—del’y Michigan. 
A. V. KONSBERG, 40 N. Dearborn St., Chicago. 





FOR SALE—MODEL W CLETRAC TRACTOR 


Used very little. Perfect condition. 
HENRY O. WILLIAMS, 
Thomson, Ga. 








GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 
Do it now. 








We believe in them— 


that’s why we are willing 
to send you samples of 


Dixon Lumber Crayons 


on request. 


JOSEPH DIXON CRUCIBLE COMPANY 


Pencil Dept. 207 J. 








Jersey City, N. J. 











LOCOMOTIVES 


5 to 100 tons in weight, Narrow 
and Standard gauge—Rod and 
Geared. 


ALL TYPES. 


For all classes of service. Have 
over 50 REBUILT and ready for 


immediate shipment from stock. 


CARS, TRUCKS, CRANES, Ete. 








20"'x 26" Consolidated 
Type: Five rebuilt 
and ready. 


oe. 








Southern Iron & Equirs»ment Co., 


Established 
1889 


Main Office and Plant, ATLANTA, GA. 
Branch Office, - New Orleans, La. 
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The alphabetical letters following a firm name in this index refer to its other classi- 
* facations as indicated by the similarly lettered headings, 








A—NORTHERN PINE 
B—SPRUCE 
C—HEMLOCK 


Adams-Thom Lbr. Co., The.ai 
Amer. Lbr. & Mfg. Co.. aceijk 
2” eames: Lumber Co., 

1 CR eee abel 58 
Babcock Lhe. Co...... ne 58 
Boyne City Lumber Co. . 

Bradley Miller & Co..... pon 59 

Cherry Riv. Boom & Lbr. Co. 

bei 16-112 

Cleveland-Cliffs Iron Co..aci 59 

Coale Lumber Co., Thos. E. 
ehnaeeskeee “Wea 

Crookston Lbr. C 


Cross Lbr. Co., B. Wabeethi 
Elias & Brother, a. asi abceij 
Forest Lumber Co...... acik 58 
Foster-Latimer Lbr. Co. .acij 
Griffith & Ce.,Geo. D...acei 10 
Hettler Lbr:Co., H. H.acdeij 32 
Hines Lbr. Co., Edw..aehiz 31 
Jackson & Tindle, Inc. . .acdi 
Kneeland-MeLurg Lbr. Co.ci 
Langlade Lumber Co...... ci 
Mason-Donaldson Lb. Co.acij 
Menominee indian Mills. aciz 
Mershon, Eddy, Farker Co. 
ere ach2im(1) 59 
Northern Pole & Lbr. Co...b 
Northwestern Cooperage & 
Lbr. Co., The..... abcdijz 5 
lt ee acdi 1 
Park Falls — [0.65% Ci 


— 
~ 


me wo 


Pilsen Lbr.Co.......... acez 10 
Rust-Owen Lbr. J aor a 12 
Sawyer, Goodman Co..... aci 
Stearns Lbr. Co.,J.S..... adj 
Thornton-Claney Lumber Co. 
ee abceh-1-40 


Thunder Lake Lumber Co..ai 12 
Virginia & Rainy Lake Co. - 31 
Von Flaten-l'ox Co...... 59 
Ww — -Vogelsang Lumber 


Wells Lbr. Co., J. W.. 
West Penn. Lbr. Co... ..acei 
Weyerhaeuser Forest P roducts 
PRE ad2eh1-2-4-5-0 1 
Weyerhaeuser Sales Co..... 
re .. ad2eh1-2-4-5-0 18 
Wheeler & Dusenbury....acz 30 
White Star Lbr. Co..... edeh 10 
Winegar-Gorman Lbr.Co..aci 10 
Wisconsin L. & Lbr. Co.acdij jz 
Wistar, Underhill & Nixon.acj 
Worcester Co.,C. H....cdij 32 


D—CEDAR POSTS AND POLE 
D-2—WESTERN CEDAR POST. 


Hettler Lbr. Co., H. H.acdeij 32 
McCormick Lbr. Co., C. R. 

a Te d2hlo 
McCormick & Co.,C. R.d2hlo 
Northwestern Cooperage & 

od Oy | ee abecdijz 59 
Weyerhaeuser Forest Products 

inva eo ete ad2eh1-2-4-5-0 19 

WeyerhaeuserSales Co...... 

sniksepeeeee ad2eh1-2-4-5-0 1 
Wisconsin L. &Lbr. Co.acdijz 


D-3—AROMATIC RED CEDAR 
Bartholomew Hardwood Co. 
E d3ij 


ceinbieshisliake tinea ij 
Bradley Lumber Co. of Ark. 
Me ee a2d3eij 
Bruce Company, The....d3ij 67 
McMinnville Mfg. Co.a2d3ijk 


oa 
NN 


E-I—ARKANSAS SOFT PINE 


Arkansas Lumber Co..... el 
Cotton Belt Lbr. Co...... el 
Crossett Lumber Co...... el 
Eagle Lumber Co......... el 
Edgar Lumber Co........ el 
Fordyce Lumber Co...... el 
Freeman-Smith Lbr. Co... .e1 
Gates Lumber Co........ el 


Ozan-Graysonia Lbr. ms el 
Southern Lumber Co.. — 
Stout Lumber Co......... 
Union Saw Mill Company. ai 
— & Arkansas Lbr. 


E—SOUTHERN YELLOW 
PINE 


F—CYPRESS 
Alger Sullivan Lbr. Co..... e 73 


Amer. Lbr. & Mfg. Co.aceijk 
Angelina County Lbr. Co., 


Aycock-Holley Lbr. Co.. 
re a2efhl 2-4-5iklz 





SOEs och ecekeseeeeeee e 


Babcock Lbr.Co.. -acegk 58 
Blake Lbr. Co., Thos. W ae 69 
Boykin Lumber NED). v-nsebe 6 
Bradley Lumber Co. of pony 
Te See ee a2d3ei) 
Burton-Swartz Cypress Co. of 
LO SRS f 
Cady Lumber Co., Inc.,W. wr? 
Carney Mill Co., 'W.M....e 72 
Carter-Kelley L br:Co...... 69 
Central Coal & Coke Co....e 11 
Chicago Lbr. & Coal Co.adefil 
Chicago Lumber Sales Co. 
sibeaater seme wl d2ehl-32 112 
Chicago Warehouse Lbr. C 
peiGnebase cue yaw ee ehz 10 
Colonial Lumber Co....... e 68 
Columbus Lumber Co...... e 
Consolidated Saw Mills Co.ej 32 
Cross Lbr. Co., B. W.abcefh1 
Cummer Cypress Co....... . 73 
Dantzler Allied Mills. . 68 
Dibert, Stark & Brown Gy. 
prets Co., TAG... csceses 74 
Eastman, Gardiner & Co.. 15 
Enochs Bros............-- e 14 
Exec lsior Cypress Co....... f{ 74 
Exchange Sawmills Sales Co. 
peed occieieepisin oiy\e\p sees ej 
Finkbine Lumber Co....... e 
Foote Lumber Co., H. D...¢ 
Ft. Smith Lbr. Co......... e 97 
Frost-Johnson Lbr. Co..... e 
Garrett Lumber Co., T. H..e 30 
Germain Co., The......... e 58 
Gilchrist-Fordney ee e 15 
Gray Lumber Co., C. L....ei 
Great Southern Lumber Co.e 
Griffith & Co., Geo. D...acei 10 
Gulf Red Cypress Co.......f 
Gulledge Lumber Co....... e 
Hammond Lbr Co., Ltd. . .¢ 
Hemphill Lumber Co....... f 
Henderson Land & Lbr. Co.e 72 
Henderson-Waits Lbr.Co..e 73 
Hettler Lbr Co., H. H.acdeij 32 
Hines Lbr. Co., Edw.aehiz 31 
Hines Yellow Pine eee 
| EER 
Home Lbr. Co., Inc., The. hi 6 
Homochitto Lbr. Co....... 
Hutchins Lbr. & Stor. Co. te 3 
{ndustrial Lumber Co...... e 
Jackson Lumber Co., E. E..e 14 
Kaul Lumber Co.......... : 14 
Kirbv-Bonner Lbr. Co...... 
Knudson & Mercer Lbr. Go. 
NS ae * acfhl-4-2 30 
Lane Lumber Co., Ralph. ... 
yr e-elghi-2-42 60 
La‘hrop Lumber Co....a2eik 72 
Loc :, Moore & Co. Ltd....¢ 
on ‘-Bell Lbr. Co... ..ehijoz 
Lord & Bushnell Co., The 
see >biswheswaswene aehlijo 
Louisiana Red Cypress Co. .. 
seapakavseanare fh1-2-4-5iz 
Lutcher & Moore Cypress 
DE NOD MI sense. 0006 f 74 
Lyon Lumber Co......... efi 67 
McRae Lumber Co........ “ 
Marathon Lumber Co...... 15 
Mickle Lbr. Co., Geo. Tchio 10 
Morle a ress Co...... fiz 74 
Natal br.Co., Ltd.a2efi 7 
New foanee Mfg. Co., Inc.e 
Newman Lbr. Co., J. J..... e 
Peavy-Byrnes Lbr. Co..... e 
: *ickeringL br.Co.,W.R. we 
Pine Plume Lbr Co........ 
Planters Lbr. Co., Ltd., The. f 74 
Pocahontas Lumber Co..... e 
Poitevant & Favre Lbr. Co..e 72 
Powell Lumber Co......... e 
Putnam Lumber Co....... ef 13 
Ragley Lumber Co., W. G..e 
St. Andrews Bay Lbr. Co...¢ 
Seidel Lbr. Co., Julius. ..eh3j 
South Texas Lumber Co.a2eil 6 
So. Pine Sales Corp....defgkz 14 
Spangler Frank........ a2ef 68 
Standard Lumber Co...... ef 
Stephens Lumber Co...... ef 72 
Stickle-Grogan-Morse Co. . .e 
Stone & Hershey...... beegoz 60 
Sumter Lumber Co., The. . .e 
Thornton-Claney Lumber Co. 
Spates swiaeer beeh 
Tremont Lumber Co... .a2ei 
Turner-Farber-Love Co..a2fi 
Vernon Parish Lbr. Co., Ltd.e 
Wausau Southern Lbr.Co..e 15 
ee Lumber C os wl 
epucbicainlboniaitvnthante 
siok Seek euee ad2ch1- 19 
eee” -_ Co.. 
ccend ease Qeh-1-2-4-5-0 18 
White ERE ons, Co., i .e 
White Lumber Co., J. J....¢ 
Wier Lumber Co., R. W.. .e 
Williams Yellow Pine Co... .e 
Wilson Cypress Co......... f 73 
Wood Lumber Co., W. C...e 
Wyatt Lumber Ce....:....8 





Classified Index 








LUMBER 


Forest Lumber Co...... aeik 
Foster-Latimer Lbr. Co. .acij 
Gall Lumber Co., Ltd.. The.i 
¥ ~peeeenees Company, 





Sa asipiol niece's, 6/ee eck ae a2fi 
rie DE OO. cries nwo i 
Gray Lumber Co., C. L....ei 
Griffith & Co., Geo. D.. _ 





G—NORTH CAROLINA PINE 


Anderson Lbr. ana fgi 70 
Atlantic Lumber 

Babcock Lbr.Co....... anes 58 
Branning Mfg. Co......... g ws 
Camp Mig, Co.........0 6000 g 82 
Ellington & Guy, Inc..... eg 70 


Foreman, Blades Lbr. Co...g 71 
Johnson & Wimsatt....... g 82 
Major & Loomis Co....... g 7) 
Montgomery Lbr. Co..... efg 70 
Rowland Lbr. Co.......... g 70 
Schuette Co., Wm....... ago 

So. Pine Sales Corp....defgkz 14 
Surry Lumber Co., Inc..... g 71 


Willson Bros. Lbr. Co....agz 70 


CREOSOTING WORKS 
Great Southern Lbr. Co... .e 


g| Long-Bell Lumber Co. .ehijoz 


St.Paul&TacomaLb.Co.h1-6z 


H—PACIFIC COAST WOODS 


1—Fir 2—Red Cedar 
3—Redwood 4—Spruce 
5—Western Hemlock 
6—Cargo M.Ils 
7—Port Orford Cedar 


AcmeLbr.&Shg. Co. h1-2-3-40z 10 
Albion L h3 


B C Spruce Mills, Ltd... .h4 
Bloedel Donovan Lbr. 
ee ee ee hl-22 26 
Booth-Kelly Lbr. Co...... hl 
Brunswick Lumber Co., Ltd. 


(nists vupaenun ee hl-2-5 56 
Buehner Lumber Co....hl-4 65 
Canyon Lumber Co.. vhl-5-6 21 


ChicagoLbr.SalesCo. d2eh1-32 112 
Clear Lake Lbr. Co..... hl-22 21 
Coos Bay Lumber Co. ..h1-7 
Collins Lbr. Co., John D...hz 
Coale Lumber Co., Thos. E. 
Jeiwiidemscre abcefgh1-4iko 
Dempsey Lbr. Co....... hl-6 20 
Doty Lbr. & Shl. Co.h1-2-4-52 24 
Dunn Lbr. Co......... hi-22 62 
Eureka Cedar Lumber & 
OS eee hl-5 63 
Ferry-Baker Lbr. Co....... h 
ey aE Co..hl-4 65 
Gram Lbr. -hl-2-4-5-7o 10 
Griswold Lbr. Co. -h1-2-4-5-60 65 
Hammond Lbr. Co..h1-3-5mz 24 
Hillman Lbr. Co., Lloyd L . hz 
Hines Lbr. Edw..achlz 31 
Hutchins Lbr. & Stor.Co..eh 3 
Hutchinson Lbr. Co....hl-20 25 
Johnson Lbr. Co..C. D.h1-4-5 29 
Knudson & Merccr Lbr. Co. 


Re ae acefhl-4-z 30 
Lane Lumber Co., Ralph.... 

ectiams Gene e-elyhl-2-42 60 
Lord & Bushnell Co., The 

5 ppmiaive nm sickvos as ne aehlijo 
Louisiana Red Cypress Co. 

AO RS 1-2-4-5iz 


McCormick & Co.,C.R.d2hlo 
McCormick Lbr. Co. Cc 
McKeeLbr.Co.,W.I.h1-2-3-40 63 
Mickle Lbr. Co., Geo. T.ehlo 10 
Mineral Lake Lumber Co.h1-5 64 
Mutual Timber Mills..... hoz 62 
Newbegin Lumber Co...hl-4 64 
Northern Pacific Logging Co., 

LS rer et. h2z 
Pacific Lumber Agency....h 28 
Pacific Lumber Co. of illinois, 

| EE ee. h3 
Pacific Spruce Corporation. . 

PER ee hi-4-5 29 
Pacific States Lumber Co.h1-5 64 
Panhandle Lumber Co buaaa 


Paest + Mil a Oe “> 

Puget Sound meremens & 
Shingle Co.. ro 6 

Red eee Lumber Co. 

Redwood M aN 

Saari Bros. ike Cal h1-2-4-5-0z 

St. Paul & Tacoma Lbr. Co. 


—_ 


EY RE Se ees 1-6-2 
Seidel Lbr. Co., Julius. ..eh3j 
Slack Lumber Co., G. W. b4 32 


Sullivan Lbr. Co...h1-2-40z 

Thornton-Claney Lumber Co. 
RE er abceh we 

Thurston-Flavelle, Ltd. . 


Union Lumber Co........ “1h 61 
Vance Lumber Agency..... h 112 





Waite Lbr. Co., H. B.h1-2-4-0z 
Wallace-Ballord Lumber Co. 
OT acdh1-2-o2z 
Washington Cedar & Fir 
Products Co...... hl-2-z 
Wendling-Nathan Co...h3oz 
Weyerhaeuser Forest Products 


Heinemann Lbr. Co., B.. 

63} Hettler Lbr. Co., H. iLacdei 
Holt Hardwood Co........ 
Home Lumber Co., Inc., The 
32| Jackson & Tindle, Inc.. “eal 
66| Kentucky Lumber Co. ..a2ik 
Kneeland-McLurg Lbr. Co. ° 


sees cobs ad2eh1-2-4-5-0 19] Kraus, Daschab sas su' hoe 
Weyerhaeuser roe Co. Langlade Lumber Co...... ci 

ccinesenst 2eh1-2-4-5-0 18 Lathrop Lumber =. .a2eik 
White Star Lin” Co. .cdehl-2 10) McLean Lbr. Co., Hugh. ni | 
Whitney Co., The........ hl 2! Maisey & Dion............ 
Willapa Lbr. Co.. ae cote hl-4 63] Mason-Donaldson Lb. Co. aij 
Wuichet, Inc., Louis. ..... ho 66} Meadow River Lbr. Co.....i 


O—MONTANA, IDAHO 


WASHINGTON, OREGON, 
CALIFORNIA, NEW MEXICO 


AND B. C. PINE 
O1—WESTERN LARCH 
Anaconda Copper ee Co. 


Brooks-Scanlon Lbr. Co. . 

Cal. Sugar & White Pine tine 
Clover Valley Lumber Co.. = 
Crookston Lbr. Co....... 
Fruit Growers rag he 
Grande Ronde Lbr. ge heute 
Hutchinson Lbr. Co.. ..h1- 20 
Junge & Gray Lumber Co. .o 
Klamath Lumber & Box Co.o 
Krou, Arthar H........... 0% 0 


Long-Bell Lbr. Co. . 
McGoldrick Lbr. Co....... 

McKeeLbr.Co., W.I.h1- 9-3-40 
McKinley Land & Lbr. Co. .o 
Madera Sugar Fine Co...... ti) 
Michigan-California L br, Co.o 
Nibley-Mimnaugh Lbr. Co.o 
Palmer, Frederic S 


Pelican or fo 0) eee 
PickeringLbr.Co.,W.R. itive 
Pine-Zone Lumber Co...... ti) 
Lo © ee o-ol 
Red River Lbr. Co....... 
Saari Bros. Lbr.Co.h1-2-4-5-oz 
Schuette Co., Wm....... ago 
Sivers Savidge Lumber Co. = 
Stoddard Lumber Co...... 
Stone & Hershey... ‘haan 
Weyerhacuser F’ orest Products 
Scag ten neon ad2eh1-2-4-5-o0 
Weyerhaeuser Sales Co...... 
ciealeeaerene ad2eh1-2-4-5-0 
Wuichet, Inc., Louis...... ho 


I—HARDWOODS 
L—COTTONWOOD 


Adams-Thom Lbr. Co., The.ai 
Ameri. Lbr. & Mfg. Co.aceijk 
Anderson-Miller Lumber Co., 
ae erer -. 2. abel 
Andrews-Early Co......... i 
Arkansas Oak Flooring Co. .ij 
Atlantic Lumber Co...... ig 
Aycock-Holley I.umber Co. 
yenaaneen — 2-4- ee: 
Barlett Lbr. Co, W.C.. 
Bartholomew Hardwood C , 


WE cscntcdeauuoen veue d33) 
Bay DeNoquet Co......... 1 
Bigelow-Cooper Co........ i 


Birch Valley Lbr. Co....... 
Blake Lbr. Co., Thos. W. efhiz 
Blakeslee, Perrin & Darling. fi 
Boyne City Lumber Co... .ci 
Bradley Lumber Co. of Ark. 

ssispicatoan bint Saeaee a2d3eij 
Bruce Company, The E.L.d3ij 
Buffalo Hardwood Lbr. Co..1 
Case-Fowler Lumber Co. . .ik 
Cherry Riv. Boom & 7 Co. 


Chieago Lbr.& Coal Co. a2efijl 


Coale Lumber Co., Thos. E. 
ote. Max aiecae abecfgh!-tiko 
Collins Lbr. Co., C. C.. .aciz 
Cook Lumber Co, ey i 
Croft Lumber Co.......... i 
CEP oisiccsssceces : 
Eakin Lonier ee: 
“eed Hardwood 
East Jordan Lbr. Co.. ani 
Elias & Brother, G.. abceij 
BG TUBE TDs cincdse'o 4:0.0:.0.0.90 1 
Emporium Lumber Co...... i 
Faust Bros. Lbr. Co..... a2ik 
oe Land & Lbr. 
ROO cia sGavacccevancced ijz 


Menominee Indian Mills. aciz 
‘| Miller, Sturm & Miller... .. i 
Monteola Hardwood Mills. i 
Natalbany =" Co., Ltd.a2efi 
New Hampshire Stave x 
Heading Mill............ 
Nichels & Cox Lbr. Co..... 
Northwe: -“ _ amy & 
Lhr. Co., The..... abcdijz 
Oconto = SR: acdi 
Paepcke Leicht Lbr. Co. si 
Pardee & Curtin Lbr. Co.. 
Park Falls Lumber Co.. 
Parkersburg Mill Co., The. 
Perfection Oak FI’ gCo., Inc.ij 
88] Rockcastle Lumber Co..... i 
17 Sawyer Goodman Co..... aci 
211 Smoot Lumber Co......... i 
South Texas Lumber Co. abel 
25! Standard Hdwd. Lbr. Co. . 
Stephenson Co., I 








58 
58 


1 


32 
12 


o 


72 
10 


= 
Ow 


67 


~ 


67 


12 
16 
67 
16 
16 


85) Strable Lbr. & Salt Co..... i 

26 Sullivan, Frank T......... hi 
PUIEWMIEE Os, Ces c:06:0-00::0,0 
Sun Lumber Co., The. ..... : 16 
Taylor & Crate............ 

63 Tegge Lumber Co., The. . ij 112 

26 

26 


K—POPLAR 
Amer. Lbr. & Mfg. Co..aceijk 
Babcock Lbr. Co...... om 58 


Case-Fowler Lumber Co. . 67 
Faust Bros. Lbr.Co..... aaik 32 
McMinnville M fe. Co.a2d3ijk 
Virginia & Rainy LakeCo.abk 31 
Yeager Lbr. Co., Inc....... a 
Yellow Poplar Lbr. Co... 


VENEERS 


ee Cooperage & 
Lbr. The.. Ewe 59 

Williams ss ‘Sons, Ie 
Saveavsheevewinswsine ook 28 


A-2—RED GUM 
megpeen theta Hardwood 
a 


ee Lumber...... a2ik 
Paepcke-Leicht Lbr. Co..a2il 
South Texas Lumber Co.a2eil 
Williams & Sons, Ichabod T. 
a2ik 28 


eee eee e ee eeereeeeseee 


M—SASH, DOORS, COLUMNS 
MILL WORK 


(1) FRAMES 
N—TANKS, SILOS 


Andersen Lumber Co. ..m(1) 
Caldwell Co., Inc., W. E...n 105 
Farley & Loetscher Manufac- 
turing Co.. m(1) 60 
Huttig Sash & Door Co. .m(1) 
Malta Mfg. Co., The...m(1) 112 
Mershon, Eddy, Parker & 
A ee ach2im(1) 59 
PickeringLbr.Co.,W.R.em(1)o 


Z—SHINGLES 





\ eer ae Co..ai 12 Acme Lumber & Shingle Co. 10 
Conant Kamaier dei laa ec -2-3-4-02 
Turner-Farber-Love Go..a2fi | Bloedel Donovan Lbr. Milt 
— -Vogelsang er Case Shingle & Lr. Co. f, " 
Wells iamabes Ga,, 5. Winey [Siar Lake Lie Co... -hi-as 
West VirginiaTimberCo., iach 16 Collins Lumber Co., C.C.acis 4 
24 Collins Lbr. Co., John D. .hz 
Wilderness Lumber Co..... i 16 
Williams & Sons, Ichabod T Coty Lbr. & Sh. "Co.hl-2-4-52 24 
secciiiciasec a MT Ca thetics te 
Somes ietite sean c nonooaal “fo es 
5 ery ge if Lbr. Co. act 10} Hillman Lbr, Co,, Lioyd L. ha 
ame ron iat i 4 Hines Lbr. Co., Edw...aehlz 31 
Yeu ihe Co., . ‘it Mutual Timber Mills...hoz 62 
"ails aa eal — Pacific reed * = . 
60 Nieehiediins” Coniiahinn & 
Lumber Co., The. .abedijz 59 
18) j_HARDWOOD FLOORING as Paul & Tacoma Lbr. Co. 
18 Xo. Pine Sale Corp..defgkz 14 
66 Amer. Lbr. & Mfg. Co.aceijk Transf r Lbr. & Shingle Coz 86 
were = = Aj — Staincd Shingle ~ o 
artholomew Hardw O., | ANC... 2... eee eens weee 
ES siasstessis aie Rete d <eoet aay 57] Waite Lbr. Co., H. B....hoz 63 
Bigelow-Cooper Co........ iy 3 Wendling-Nathan Co...h30z 66 
Bradley Lumber Co. - Ark ol soa gg, age ° 
Ripistoaw a uleres saiepiere a2d3ei Jillson Bros. Lbr. “a 
BruceCompany, TheE.L.d3ij 67 
Cobbs & Mitchell.......... 
a an Co.ej 32 AMERICAN 
Yast Jordan Lbr. Co....... i 
be Elias & Brother, G. .. .abceij LEEER SAPORTERS 
Exchange Sawmi'ls Sales Co. e} 9|Aycock-Holley Lumber Co 
Flanner-Steger Land & Lbr. me EELS rs — — iklz 
WD dist avi ca wave ijz ong-Knight Lumber 
Foster-Latimer Lbr. Co. .aci Pickrel Walnut Co......... 
16| Hettler Lbr. Co., H. H.acdei 32 
os tortreod Go.. neKen m iy 2 
Long-Be r. Co... .ehijoz 
- MeMinnville Mfg. Co. a2d3ijk FOREIGN BROKERS 
R a Co Lb.Co. _ 3) Chaloner & Co., Edward. .. 
69| Nichols & Cox Lbr. Co..... ij ow — Go... wey 
Northwestern Cooperage &  |Wrioht Graham & Co../_. 
Lbr. Co. The. -abedija 59 a a oF 
eerie trees a 
eidel Lbr. Co., Julius. ..e ! 
67| Stearns Lbr. Co., J. S.. TIMBER LANDS 
al — Hardwood Fring Everett Improvement Ce. 56 
Steable Lhr. ‘and Salt Gh... So Torest Servic. ...02..cccces 
acey Timber Co., James D, 83 
16-112 ee om deen Go. 3 92 Service Trading anaes 56 
West Michigan Flooring Got 4 Wendling, G X............ 
Wisconsin L. & Lbr. Co.acdijz 
4| Wistar, Underhill & Nixon.acj 
10| Yellow Poplar Lbr. Co. .. . jk APPRAISERS AND 
16, Young & Co, W.D.......ij 2] TIMBER ESTIMATORS 
12) 
16 CIE Boo sas emcees 57 
— ~ beapasteeeet>= » 
LUMBER STORAGE =| Sewall, James W.........., 87 
16 = wae Hardwood $33 ™ 
te' ChisinslsshinieCouks $9, _ SCEMANEOUS 
| Hutchins Lbr. & Stor.Co..eh 3] Lunham & Moore.......... 60 
12|Shupe Terminal Corp....... 4| Page & Jones.............- 72 








